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BEAVER 


PIPE T@LS 








“Highest Quality * WARREN, OHIO « For 42 Years 


The A-B-C of Pipe and Bolt Machines 


BEAVER MODEL—A 
\ high-speed heavy- 


duty deluxe pipe and 
bolt ma hine, complet 

fe 
in every detail and ad 
mitted leader in_ its 


field. Will 

















1 cut, thread 
and ream Yg to 2-inch 
pipe and, with drive 
shait and geared tools, 
fwill cut and thread 
2%, to 12-inch pipe 
Phreads bolts ' to 2 

uts off bolts (wheel cutter) up to 7s-inch. New high 

1 model itpertorn ll competition. Right-handed—lke « 
More than 50 vreater open working space All control 

nt. Whee } ecu Standard geared chuck with auto 

matic safety wrench ejector, Safety shear pin. Ring-type opening 
adjustable diecheads—no hinge. Die segments adjust simultane 
isly as a ( ‘ 110 or 220 volt universal reversibl 


Automati vear-driven off pump. Weight 415 Ihs 


about 





BEAVER MODEL—B 


‘ highly — efficient 
lo priced portable 
{ tility Machine em 
bodying many ad 
vanced features here 
tofore available only 


on higher priced ma 
chines. Complete range 
to 8-inch pipe; 











| | 
to | inch — bolts. 
Rack-and-pinion feed; 
OH0% more power : one 





piece cast steel-iron 
vase and ca no flin eet metal housings; sockets for pip. 
to form imexpensive but sturdy stand; all gears run in oil: 
ill-steel geared universal ‘4 to 2-inch chuck—with safety auto 
natic chuck wrench eye r; hinged full-range reamer; sliding 
Wheel or knife cutoff; ring-type opening adjustable dieheads 
no hinge. Automatic gear-driven oil pump or one-gallon oil reser 
vor opty mal \cle la ! ventilation. Choice ot 110 or 2) 
volt unive il rev rie 1 Weigel t approximately 280 Ibs 





BEAVER MODEL—C 


1 


power 
It will = cut, 
ream 4 to 
inch — pipe With 
driveshaft and geared 
l 2 to &-inch 
and 
Its up to 
Has 
ample ower to allow 
for dull dies and | 
line voltage. Choice 
f 110 or 220 volt uni 
1 reversible mo 
tor Now — equipped 


pipe mav be cut 
threaded. Bx 


' 
l nen SIZ¢ 





with automatic chucl 

wrench ejector and 

satety latch—to pro 
tect mach and workman. Equipped with legs, vise and bender, 
the Beave Model-¢ ccomes a mplete portable electric pipe 
shop. Hundreds of users, in all parts of the world, say th 
Beaver Model-( he best investment we ever made.” 


A Complete Line of Hand Tools 


UNIT TYPE RATCHET THREADERS 


No. 2 Beaver (Open Ratchet Teeth) Complete 


’e to 3 Serre 
3 to 3” rere 


Carrying case for Nos. 2 or 


‘ 
3 Ratches. 


ig to 4” 


to 4” 


No. 3 Beaver (Enclosed Ratchet Teeth) Complete 


% to 1” . $18.00 
SS eres 


Cariying case for Nos. 2 or 


yy t 


ee 


to y,” 
3 Rat. eee 


No. 17 Beaver Ratchet Threader Complete 


to | 


1% to 2” ow Bere 


"3-Way" Threaders 
No. 33 Beaver 3, to 3 
No. 34 Beaver 2 to i 
No. 34-F Beaver to ‘a 


1 


Con luit. 


$13.50 iY te 


FULLY ADJUSTABLE PIPE AND BOLT THREADERS 


Threads '/s 
No 71 Plain 
No. 71R R 
Pipe or holt dies, any size, ] 
Pine or bolt dies, any size, per 
Metal Carrying Case. 


to %4" 
eS ere 


itchet—less 


pipe; 4 to 1" bolts 


FULLY ADJUSTABLE SELF-CONTAINED THREADERS asl = 


No. 
No. 


6 Beaverette Plain—'4 to 44” 
OK Beaverette Ratchet 4 to 34” 
1OR Ratchet—1 to 2”.... 
25 Beaver Plain Deluxe 
26 Beaver Ratchet 


No 
No 
No 


SEMI-ADJUSTABLE TAPER-POST THREADERS 1 to 2" 


No. 7R Beaver 
No. 9 Beaver Plain Deluxe 
No. YR: Beaver 
No. 38R Beaver 


Rate het DeLuxe 
Ratchet 2”. 


2 


and 3 


l to , 
Deluxe—1 to 2” 


Ratchet with Bushings 
( Universal Chuck ) 


, 


” 


(Universal Chuck ) 


LARGE GEARED ADJUSTABLE THREADERS 


No. 41-E—2 to 4”. 
No. 61-E—4 too” 


No. 90- 


$55.00 


115.00 No, &f 


PAO TE eicscas 


No. 61-EX 


)-E 


GEARED SEMI-ADJUSTABLE THREADERS 


No, 48R—2'% to 4”. 


WHEEL CUTTERS 


No, 102—'s to 2” (1) wheel) 
No. 102 to 2” (3 wheel)...... 
No, 204—2!'4 to 4” (3 wheel only).. 


SQUARE END KNIFE CUTTERS '2 TO 12" 


For Cutting—Beveling—or Grooving 


No. 1 x tol” 
No.3 to 2 


$13.50 


15.00 


No. 10: 
No. 15 


) 
» 


Geared Type Hand or Power (Ratchet) 


No, 104—2 


No. 106—2 


to 4”. 
>to 6” 


$75.00 
120.00 


No. 
No. 


108—414 to &”. 
9 to ee 


112 


, to 4” 
4 to” 


2 to 6” 


BEAVER ALLOY STEEL eneP FORGED REAMERS 


No. 
No 
No 


200 Swivel i te 2 xe 
200R Ratechet—'x to 2” 
300R Ratchet—3 to 3” 
Ssaven SQUARE-END ee nag 
No Z 6 to 2” ae 50 No. 


I 


4 to 4”... 


Ratchet. . 
Ratchet. . 


13.50) 


15.00 
38.00 


$100.00 
4! 2 to 8” . 
$250.00 


150.00 


SOO 00 


4s 


$150.00) 


2004 
Ss i) 
oo) 
7 (Vl 
/ ‘ 

a4- 

$15 
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Up for Air 


* 


Frank Higgins’ complaint that 
“distributors knew about our 
contracts before we did” is 
scarcely an indictment. Good 
salesmen always know where 
to look for business and peo- 
ple just) wish our military 
leaders were as ingenious in 
learning where the enemy 
would strike next. 


* 


It wasn't fair to stop Mrs. R. 
from mentioning the weather 
in her column. We've always 
felt that “My Day” is more to 
be pitied than censored. 


+ 


Strange that none of the Navy's 
dispatches mention the most 
deadly carrier of them all 


Typhoid Mary. 


* 


Marines were — successful in 
their raid on the Gilbert Is- 
lands but the same week New 
Dealers flopped in their effort 
to raid the N. Y. Democratic 
convention. Don't be surprised 
if Son Jimmy is called home to 


show F.D. R. how it’s done. 


OPA sends a flash that pepper- 
ment has been taken off the 
restricted list. It wouldn't be ad- 
visable to consider this the be- 
ginning of a trend away from 


shortages. 


Mayor LaGuardia’s attempt to 
ration hot water in New York 
caused such a rumpus the or- 
der had to be rescinded. Fiorel- 
lo should have known that. 
especially for politicians, there 
can never be shortage of hot 


water. 








SUPPLYING WAR 


PRODUCTION DEMANDS 
ee WE oss nee ees 





COMPLETELY COLD FORGED from SOLID STOCK 


SUPPLYING “ON TIME’’ 


It requires the cooperation of many to accomplish the 


gigantic task of supplying the front line of America’s 
War Production. 


Holo-Krome and its Distributors, advantageously lo- 
cated throughout the United States of America and the 
Dominion of Canada, are coordinated to efficiently sup- 
ply Holo-Krome FIBRO FORGED Socket Screw Products 


where they are needed and, “on time”. 


Holo-Krome is producing “on time’”—H-K Distributors 
are supplying “on time”. Teamwork does it! 


THE HOLO-KROME SCREW CORP. 
HARTFORD, CONN,, U.S.A. 


SOLD THRU AUTHORIZED STOCK CARRYING HOLO-KROME DISTRIBUTORS 


ke) ody. @ Co) | hy a ee ee ee) 
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The cooperation Link-Belt distributors are 
giving to armament manufacturers in the 
supply of power transmission equipment 
continues to be of vital importance. With 
the great need for smoother, faster pro- 
duction lines, the quality of Link-Belt 


equipment is paramount. 


Our production efforts and service facilities, 
though naturally controlled to an extent by 
immediate conditions, are, nevertheless, 
directed in full in your behalf. After all, it 
is your stocks of this equipment that count 
today your stocks that go to help strength- 


en America’s Victory production lines. 
FOP, ICTORY| 


_peit CO 


3 
Indianapol 
Toronto 


Atlant a 


houses 
ont supply 
by pron ountry 


INRK-BELT @QuieMeNt 


MILL SUPPLIES * SEPTEMBER, 1942 








Ji.) POWER TOOLS 


Give Inductry 


ADDED PRODUCTION OPPORTUNITY 











































There are countless places in industry for these compact, 
efficient light machine tools. Here is dependable, low cost 
help for increasing production of essential industrial prod- 
ucts and armament. 


Distributors have an exceptional opportunity to provide 
their customers with these machine tools that easily fit 
into production lines and help in great measure to acceler- 
ate output. Small as well as large plants are immediate 
prospects, for such help as DURO Machine Tools render 
is very important these days. 


The broad DURO line meets the needs of tool and die de- 
partments of great variety. Plant men immediately recog- 
nize the ability of these power tools. It’s easy to see the 
exceptional design and construction—easy to figure the 
service possibilities. 


DURO factory representatives located in important indus- 
trial centers have had long experience with these machine 
tools and can give you valuable sales cooperation. 





SLOW AND HIGH SPEED DRILL PRESSES 


The DURO line of drill presses, both floor and bench models, afford 
types for all plants. Strength. rigidity. and total lack of vibration 
under heavy loads, plus precision performance—all these are some 










MULTIPLE 
DRILL PRESSES 


DURO METALPRODUCTS 1 iA a 


of the features so valuable in Victory production. 
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Gasoline, in the tdnk or rjnning through a pipe line 


to the carburetor ..|Lubric@ting Oil, slashing around 
in a crankcase or bding pumped to all parts of a motor 
... Water, hot or ¢ pdssing through a radiator 
into the motor blockjgsmond of these fluids will makea 
bead of Permatdg f@em-A-Gasket move from 
position, melt or dissolve? 

All three types 6& rn atex 
Form-A-Gasket sta Brethey 
are put. They sea moletely 
and permanently. 


Form-A-Gasket Number | dries fast ] 
Form-A-Gasket Number 2 dries slo 
Aviation Form-A-Gasket sets quickl 


28 a 0 eo en On BF.  & AVIATION 


‘ORM A GASKET 


Sheepshead Bay.N.Y., U.S.A. a ee 
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HOLGUN and SCRUGUN—® per- 
tect production team in the 
is of skilled Elco builders; 


han 
itersinking 


used for drilling, cout 
driving operations 
inds of times oveT 
»T Boat. 


and screw 
repgated thouse 
the surface of each | 





























on the frame of a 
But whatever the 
le plenty 


OPERATION 
we can't disclose. 
leavy Duty Dril 
continuous 


HERE'S AN UNUSUAL DRILLING 
PT Boat, details of which 
Black & Decker I 
fast, accurate, 


\s pre wi 


production work. 


operation, 
ot powt r for 











HEN the Electric Boat Compaifiy “got a 


Navy contract for Patrol Torpedo Boats, 
they needed tooling advice quickly! They called in 
George Carstens, Sales Engineer for Topping Bros., 
a Black & Decker Distributor. Mr. Carstens had 
been ‘‘on the job” with Elco, knew Elco’s opera- 
tions, had helped Elco solve tooling problems before. 


Mr. Carstens worked closely with J. A. Guttridge, 
Elco’s Shop Foreman, in developing the tooling 
program for mass production of PT’s: Black & 
Decker Electric Saws for ripping, notching and 
trimming; Heavy Duty Drills and Nut Runners for 
heavy wood boring and bolting in framing up; 


LEADING DISTRIBUTORS EVERYWHERE 


Block&« ELECTRIC TOOLS 


-Holguns and Scruguns for drilling lead holes, 
countersinking and screw driving; “‘Shortys’’ for 
wiring and control installations; Electric Sanders 
for smoothing the sleek hulls at top speed! 


Because of this fine teamwork between boat builder 
and electric tool distributor, Elco is meeting “im 
possible”’ production schedules—rushing more and 
more Patrol Torpedo Boats into action. And be- 
cause he gave Elco the kind of service war industry 
expects of every Black & Decker Distributor, 
George Carstens has performed a service for his 
country which well deserves this salute. The Black 
& Decker Mfg. Co., 717 Penna. Ave., Towson, Md. 
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7, 













JOHNSON 


UNIVERSAL 


BRONZE 











Customers 


Avoid Waste 


When your customers purchase rough 
or semi-finished bronze bars, they tie up 
considerable excess metal. In comparison 
to completely machined bars it often runs 
as high as 25%. Bronze is a precious com- 
modity of war. Every ounce of copper and 
tin is needed in our efforts for victory. 


You can help them avoid this unnecessary 


waste by selling Johnson UNIVERSAL 
Bronze. The range of sizes—over 350—en- 
ables them to buy exactly to their needs. 
Complete machining —I. D.—O. D.— 
ENDS—saves both material and machine 
time. Why not start today to help your 
customers this way? They will get a bet- 


ter product . . . they will help save metal. 


JOHNSON BRONZE COMPANY 


S/eeve BEARING HEADQUARTER 
535 SOUTH MILL STREET e- 
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Business.... 
but not as usual! 





A Suggestion 


Read Priority Regulations 


editorial in this issue 


Lowell Distributors and users confront us 
frequently with the general query of these 
times. i.e. ‘How soon can you deliver?” 


Much as we would like to respond with 
definite information, this cannot be done. 
Orders accumulate faster for more Lowells 
than we can produce promptly from supplies 
available. 


On thousands of jobs throughout the coun- 
try Lowell Reversible Ratchet Wrenches are 
preferred and demanded by experienced 
workmen because they are stronger, faster 
and safer. 


We take pride in the knowledge that Lowell 
Wrenches are doing their part in providing 
America with the implements of war and we 
are striving with all ability and resources pos- 
sible to serve our Government and also our 
loyal customers. 


te During this critical period, we must all 


be indulgent and considerate of the prob- 
lems which confront us. One thing you 
can do is to fully understand and follow 
all Priority Regulations. We know from 
experience that this is not easy and 
needs plenty of paper work but by so 
doing you will help your customers, your- 
selves and us. 


Remember we must all work to win the war 
so that there will be business TOMORROW. 


LOWELL WRENCH CO. 


WORCESTER, MASS., U.S. A. 
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with National Magazine 
and Trade Paper Adver- 
tising That Fits the Times 


Rapidly changing conditions necessitate quick 
shifts in sales approaches. The urgent need for 
utilizing women and unskilled labor for war- 
time production has been met by Delta by insert- 
ing this special copy in the Saturday Evening 
Post, Time, Business Week and other magazines 
reaching production executives. Despite material 
procurement and other difficulties, your job— 
and ours—of selling our products must still go 
on. So the Delta policy of providing all distri- 
butors sound, constructive advertising support 
continues with no modifications to help you 
both now and later. 






























Priorities Are a Headache 
. . - but we are doing what we can to help you 


The increasingly stringent regulations governing the sale and de- 


order and not an invitation to negotiations—but we are taking 
things as they come and are determined to carry on as efficiently as 
possible through these extremely trying times. To that end, we « 
have designed the special Priorities Information Card shown below . 
to present in a convenient, compact manner all priority regula- 
tions as they affect Delta Machines. If your copy of this card failed 
to reach you—or was mislaid—we will be glad to supply you with 
additional cards. 












cts 





7 =, Ss u odu 

Pr rity ata Requ Té n Order r Milwa kee rr 
do Cc s fo EL A 1 

oO Dat R 1@) st D I i P 


livery of machine tools are as much a headache to us as they are to ten , 
our distributors. We too, dream of the days when an order was an Some Ca 
= 
ye 
P 
& 
—, 
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The New Labor Army 
Likes These Machines 











Tooling Tips 





MILL SUPPLIES SEPTEMBER, 1942 








| 
' 


ROPE <@ ~~ IS A WAR NECESSITY . . . CARE SAVES ROPE! 


— tt 
oar 






“When a load is put on a kinked rope, fibres inside many other rope-conserving suggestions in practi- 


the strands are weakened ... Kinks should be cal, everyday terms. With good rope more difh- 
avoided right from the start, when the rope is cult to obtain your customers will appreciate help 


new...” Kinks are very destructive because they 
can ruin even a brand new rope. “Care Saves 
Rope” booklet tells how to avoid kinks and gives 


in making their ropes last longer. Give them a 
copy of “Care Saves Rope” with your compliments. 
Write today for a supply of “Care Saves Rope”... 16 enh —y 


pages of practical suggestions for saving rope, plus ; 
~ knots, splices and an up-to-date rope strength chart. 


we 


AMERICAN MANUFACTURING COMPANY 
Noble and West Sts., Brooklyn, N. Y. 
ROPE — TWINE — OAKUM — PACKING 


Western factory: ST. LOUIS CORDAGE MILLS, St. Louis, Missouri 
Branches: Boston, Baltimore, Philadelphia, Chicago, New Orleans, Houston 


12 MILL SUPPLIES * SEPTEMBER, 1942 








i ee 





UMI 








POSITIVE FIT ON SHAFT 


t. 





The equivalent of a press fit. 


Perfect fit on undersize or 
oversize shafts. 


Capacity to handle shock loads. 


BALANCED DESIGN 





Overhang stresses reduced 
25%. 


All weave and wobble elimi- 
nated. 


Reduction on bearing loads 
and shaft stresses. 


QUICK DETACHABLE RIM 





s I speed changes made 
faster, safer, easier, cheaper. 





Alignment always maintained 
- « hub element remains on 

shaft. 

No wearing parts to adjust... 

simple, fool-proof, trouble- 

procf. 








PUMPS - 









aur 
= 


WILL BE OFF IN SIXTY SECONDS 


{ll you need to install or remove a DriveR or DriveN QD 


Sheave is ““4 MAN, A WRENCH, and 60 SECONDS.” 


TIME OUT” for maintenance repairs and speed changes 
with the QD Sheave is reduced to terms of minutes 
with minimum equipment and less man-power... a 
three way conservation factor helping men and machines 
**impossible”’ 


meet and exceed production schedules. 


The QD Sheave design (patented) incorporates a split 


hub that is positioned on the shaft with a single set 
screw. The sheave rim is pulled up on a tapered fit with 
the hub by pull-up bolts, providing a positive press fit 
assembly. This QD design is adapted to DriveR and 
DriveN units... making the installation of a GIANT 
DriveN Sheave as simple as the removal of a smaller 
DriveR Sheave. 


xzkxkkekk xk 


Asan authorized WORTHINGTON MULTI-V-DRIVE 
DEALER you can serve the war production program by 


demonstrating to your customers the Time, Labor and 





Material Saving advantages of the OD Sieave. 


= WORTHINGTON 


MERCHANDISING DIVISION 
COMPRESSORS 





WORTHINGTON PUMP & MACHINERY CORPORATION «+ GENERAL OFFICES: HARRISON, N. J. 


EQUIPMENT FOR DEALER 
+ MULTi-V-eBRtives ‘e 


RESALE 
METERS 
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WARTIME LIGHTING 
COSTS REDUCED! 


General Electric announces a 12% to 17% reduction 
in the price of G-E MAZDA FLUORESCENT LAMPS! 


‘ F LAMPS 








THE SEVENTH REDUCTION IN FOUR YEARS! 









tember 1, 1942 rN O price reduction, of the many we have been 

Effective SP Gt MAZDA able to make, gave us in General Electric as 
ACES oN now 70 much genuine satisfaction as this one—made pos- 

wos 80° sail 57° sible at a time when light is being called upon to 


em-:* play a major role in wartime production. 


Made in the face of rising cost trends, this reduction 
is the result of manufacturing economies and tech- 
nical developments, combined with vastly increased 
use. It is made in accordance with G-E’s policy of 
passing such savings along to customers. 


But lower prices are only half the story. Not only have 
we been able to reduce prices, we have steadily im- 
proved these lamps. They give more light! They last 
longer! They stay brighter longer! 


For instance, purchasers of the widely used 40-watt 
white G-E MAZDA F lamp now pay only 95c instead 
of the $2.80 they paid in 1939. But we are prouder 
that this lamp lasts 66% longer and is nearly 12% 
brighter ... that it gives you 514 times more value for 
yourlampdollarthanitdid in 1939! (See charts below.) 




















166% 
ly 
190 150 V 
2% ee 
100% 8 


1938 1940 gat 1942 938 19460 194) 1942 1939 1940 oa) 1942 


‘oemanroee GCENERAL 
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G-E research constant- 
ly seeks the best pos- 
sible combination of 
all factors affecting 
lamp efficiency. Here 
are nine of the most 
important. There are 
more than a million 
possible combina- 
tions of these factors. 
It's the task of G-E 
research to find the 
best possible com- 
bination! 


CATHODE 


| CATHODE 


COATING | 


MERCURY 








All materials are tested with extreme care. Here, we 
check the brightness of phosphor powders that coat 
the inside of fluorescent lamps to make sure that you get 
maximum performance from your G-E MAZDA F lamps. 





Experience counts. W. L. Enfield (left) and 
P. J. Pritchard have been active in directing 
research for better product and lower prices. 





Constant testing guards the quality of G-E MAZDA fluorescent lamps. At 
every stage in the manufacturing process, General Electric inspections 
provide safeguards of quality. Above, G-E MAZDA lamps are inspected while 


undergoing a “seasoning”’ process on the test racks. 


MILL SUPPLIES 


Here is one of the new streamlined, specially designed G-E fluorescent lamp 
factories that have helped materially in reducing costs. Sand for glass tubes 
comes in at one end. Finished lamps are shipped from the other. 





Extra assurance of quality is a series of over 50 
tests and checks on completed lamps by MAZDA 
SERVICE inspectors, who work under the direc- 
tion of an independent testing laboratory, 
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On the Spot! 


22,3 


QUALITY TAPS 





% Distributors and manufacturers are on the spot today. America 
needs full cooperation to win the war, and this must be had. 


The Winter Brothers Company is utilizing every man and machine 
to produce Quality Taps in ever increasing volume, without sacri- 
ficing that vital factor which built their popularity—Accuracy. 


- 


ARE YOU FULLY ORGANIZED TO DO YOUR PART? 


One “MUST” in today’s problem is complete knowledge of 
Priority Regulations. See full instructions in this issue's 
editorial. 


COMPANY 
Wrentham, Massachusetts, U. S. A. >>>} 
Branch Factory: Detroit; Michigan 


wg 
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Speed Up Your Customers’ Metal Working. . 


Cut Their Working Time With 


° WELDON ROBERTS 


rightboy 


The | Sof Rubber ‘Binder ‘Cushions: ‘the Abrasive” 



















Rubber cushioned Brightboy is an achievement in abrasives. 


















Tools, taps, dies, 


num alloy, stee! 
or brass 


and details of the Brightboy sales plan. 


Holes and edges 
in alclad part 


igs | ) NO ‘TIME OUT’ CHANGES IN METHODS — 


> NO SPECIAL TRAINING NECESSARY 


NO SPECIAL PREPARATION— 


Ready for immediate use 


"29 — NO WASTE— 


Every bit is usable 
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AMERICA'S OUTSTANDING ABRASIVE FOR METAL WORKING 


dustries because of its unique action—not a grind or a buff. 


Brightboy is particularly effective on close tolerance operations. 


BRIGHTBOY INDUSTRIAL DIVISION 
WELDON ROBERTS RUBBER CO., Newark, N. J., U. S. A. 


Brightboy is used in the conventional 


It has 
already contributed savings in time and work in hundreds of war in- 


A Brightboy wheel will de-burr, polish and put on a slight radius all 
in one operation. A Brightboy tablet, stick or special shape has innu- 
merable applications for hand work or on a machine bed or a press. 


Build your sales now with Brightboy. Brightboy is a product vitally 
flush sets, drills, needed—definitely appreciated by dealers who are looking for new 
parts, in alumi- lines—definitely planned to carry over as a profitable peacetime line— 
widely advertised. Territories still available. Write today for prices 





IT’S GOOD BUSINESS TO DO 
BUSINESS WITH THERMOID 


Beco | 


Thermoid’s COMPLETE Line Simplifies Distributors’ Work 


Thermoid provides a full line of Hose AND Flat Belting AND V-Belts and Drives 
AND Packings AND Industrial Brake Linings . . . a complete line of industrial rub- 
ber and friction products. 

One source for products, data, engineering service and sales help, to cover a 
whole series of related industrial needs. 


No wonder so many distributors “Get it ALL from Thermoid”. 

BEST PRODUCTS THE LAW ALLOWS 
There are no restrictions on the use of brains! Thermoid engineers and production 
experts, as a result of many years’ experience, know how to make the very best 


products that can be turned out under wartime regulations. Distributors can sell 
these products with confidence! 


PERSONALIZED ATTENTION 
Thermoid’s Sales Service assists each distributor with his individual problems. 
Thermoid’s territorial analyses have guided many distributors in obtaining profit- 
able volume from sources never before called upon. This is only ONE phase of 
Thermoid Sales Service ...Get the complete story, supported by tangible 


evidence of results. 
WORKING FOR TODAY AND TOMORROW 
Besides handling a great deal of war work, Thermoid is preparing for tomorrow 


with an extensive program of laboratory and field research. In addition, Thermoid 
is helping to conserve rubber products now in use. 


THE THERMOID LINE INCLUDES: Transmission Belting + Multiple V-Belts and Drives + 
Conveyor Belting +» Elevator Belting »« Wrapped and Molded Hose + Sheet Packings 
+ Industrial Brake Linings and Friction Products + Pulley Lagging + Rubber Covered Rolls 
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DISTRIBUTORS: 


Use these Thermoid Bulletins 
to Help Your Customers Conserve Rubber Products! 


Today the care of rubber products now in use is 


The following products are covered in the bulletins: 
vitally important; these products MUST last! 
Transmission Beltin Flat and V-Belts 
In order that the principles of conservation may be g : 
widely practiced, as well as generally known, Ther- 


A 
2 Conveyor Belting 
moid’s Engineering Department has prepared a 3 
4 
5 


Elevator Belting 

Air Hose—Water Hose 

Steam Hose—Creamery Hose 
Distributors’ salesmen will find these bulletins helpful. 6 Oil & Gasoline H Suct H 
A complete set, in a durable cover, will be provided 

free for each man upon request. In addition, extra ay ae 
copies of the specific bulletins are available for ze anor = 


customers, to be passed on to the men who can and % Industrial Bi 
should put the principles into practice. FS 


series of bulletins containing specific suggestions on 


installation and maintenance of Industrial Rubber 
Products. 


hermol 
. Rubber 


DIVISION OF THERMOID CO.* TRENTON * NEW JERSEY 
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“ CAPACITY HAND SCREW MACHINE 


THE NEW LOGAN TURRET LATHE 
MEETS SPECIFIC NEED FOR WAR PRODUCTION 


The recently announced Logan Turret Lathe was 


NO 830 LOGAN % 


developed to supply the demand for a durable 
small hand screw machine capable of accurate, 
continuous production. Small parts made from bar 
stock of %’’ diameter and less can be turned out 
with the same speed and precision as that of larger 
machines and thus release the latter for heavier 


work. Built to rigid and exacting specifications and 


The Logan Bar Feed is of 
fered as an accessory for 


the same high standards as the other lathes in the —_ Minne Waumum capac, 


ity, 5" round stock Maxi The Logan Speed Collet fits the No 830 Lathe 

mum stroke,2” Patented or others with a 1! 2° 28 thread spindle nose 

L Li safety cam action locks col feed Quick acting Positiwe squeeze grip No 
ogan ine. let and operates bar feed keys of wrenches needed 


LOGAN ENGINEERING COMPANY ° Chicago, Illinois 


A NAME TO REMEMBER WHEN YOU THINK OF LATHES 





This advertisement will also appear in the September issues of School Shop. Machine Tool Blue Book, Industrial Equipment News, American Machinist, Aviation Equipment 
and Machine Production and Mill Supply. It will likewise appear in the October issues of Machine Tool Blue Book, Tool Engineer, Modern Machine Shop, Aviation Equip- 
ment and Modern Industry 
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50 TONS DF ZzzaudahPOWER 


one man can carry! 


Speed Up Hundreds of War- 
7 ith ““Service- 























That’s right! One man can get going fast—with 
a compact Blackhawk Hydraulic — to handle 
emergency jobs that bob up today. He can carry, 
position and operate any Blackhawk Jack alone— 
even the big 50-tonner—for installing new ma- 
chines — relocating old ones. New problems of 
lifting, lowering, pushing, bending, testing are a 
cinch the one-man Blackhawk Hydraulic Way— 
freeing extra men for other work. 


50-TON CAP. 


$97.50 
in. EAST OF ROCKIES 
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"A Product of BLACKHA\/K MFG. CO. 
Dept. J1792, MILWAUKEE, WIS. 


This advertisement appears in leading industrial publications 
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STREL BALL 
ENDS FORGED 
FROM HANOLE 
STOCK ITSELF 





LUMBIAN Vises are doing 

their part to help you help win 
the war. Columbian Vises give 
better service longer and Colum- 
bian Distributors are helping many 
manufacturers with their produc- 
tion problems because they can 
suggest and supply the right type 
of vise particularly suited to the 
job. 


Distributor protection is a most 
vital part of Columbian’s policy 
under present war conditions. Co- 
lumbian Distributors, doing their 
part, are assured of a dependable 
source for all vise requirements of 
their customers. In spite of in- 
creased volume, Columbian is 
meeting promised deliveries. 


MALLEABLE IRON 
CASTINGS 
GUARANTEED UNBREAKABLE 


L Don’t Hammer the Handle 

Never hammer the vise handle 
Use the leverage of the handles, but 
never pound to tighten or loosen 


3. Don’t use Handle Extension 

Don’t use a pipe to extend the 
handle leverage. That should be 
unnecessary if the vise is properly 


designed. Use the norma! leverage 
of the handle 


REPLACEABLE 
TOOL STEEL 
JAW FACES 





2. Don’t Hammer the Beam 
Don't use the sliding beam as 


an anvil. It is not made for that 


4. Don’t Forget to Oil Screw and Nut 


Use oil or light grease. The latter 
will last longer. Remoye the front 
jaw to do this. Oil frequently, as the 
screw and nut will become worn 
more quickly without lubrication 





THE COLUMBIAN VISE & MFG. CO. 


9025 BESSEMER AVE. The World's Lorgest Makers of Vises 


COLUMBIAN 


DISTRIBUTOR 


CLEVELAND, OHIO 







INDUSTRY 
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Fig. 1708—A 200-pound Bronze Globe Valve with screwed 
ends, union bonnet, and regrindable, renewable semi-cone 
plug type seat and disc. Especially adapted for throttling 
service. This valve thoroughly meets Industry’s demands for 
equipment that can absolutely be depended upon for long, 
uninterrupted service, and that can be easily and quickly 
repaired if and when necessary. Sizes %” to 3”. 


MILL SUPPLIES 


UNDREDS of valves are needed on every ship in Uncle 

Sam’s Victory Fleet. Thousands more are required by 
Industrial America to produce the equipment and supplies 
for outfitting these ships. Many of these will be POWELL 
Valves—some especially designed for specific purposes, 
others standard. So many Powell Valves, in fact, that our 
plants are working ’round the clock seven days a week to 
supply this demand. But every one of these valves must be 
delivered where it is needed and when it is needed. In this 
vital function our Jobbers are rendering magnificent and 
indispensable service. 


We are proud of the confidence that the Navy, the Mari- 
time Commission, Engineers, Architects and American 
Manufacturers are showing in POWELL Valves. We are 
proud of our participation in the creation of the New 
Victory Fleet, and of our part in the production of more 
power, chemicals and all the other essentials for Victory. 
We are happy to contribute to the service of Our Country 
the engineering and manufacturing facilities we have built 
up over a period of almost a century. 


The Wm. Powell Company 


Cincinnati, Ohio 
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TAKE THE HANDCUFFS OFF 
DRILL PRESS OPERATORS & 


























Why confine a drill press hand to one operation at a time, by making him 
bear down on the feed lever of a hand-feed machine? The new Walker- 
Turner 20° Power-Feed Drill Press is ideal for production drilling opera- 
tions because: 


1) It is designed to standards of accuracy found heretofore only in much 
higher-priced machines. 


2) Large scale production methods make possible its low price ($255, up). 
3) It is obtainable in multiple spindle models, up to six spindles. 


4) Simple, streamlined design makes it easy for unskilled labor to 
operate with very little instruction. 


5) It handles all of the usual drill press operations, drilling, reaming. 
tapping and counterboring. 


Send for details of the Walker-Turner Distributor Franchise. 


WALKER-TURNER CO., INC. 


2892 Berckman Street Plainfield, N. J. 
SPECIFICATIONS 


CAPACITY: Drills to center of One piece head casting, line 
P g 

20” circle. Feed 6”. Drills up bored. Ten spline spindle, 

to 1” in cast iron, %” in steel, With four precision ball bear- 

Feeding epeods 003” 006". ings. Pulley mounted between 


i. = ; two ball bearings to prevent 
009", .012" per spindle revo- whip. One shot lubrication. 


lution. Spindle speeds, 260- No. 2 Morse Taper. Many 
5200 r.p.m. other features. 







WALKER-TURNER MACHINE TOOLS 
FOR METAL, WOOD AND PLASTICS 
COMPANY, Inc. ORILL PRESSES + BAND SAWS + BENCH SAWS * TILTING ARBOR SAWS + LATHES 


PLAINFIELD, N.J. JIG SAWS + RADIAL SAWS + RADIAL DRILLS + BELT AND DISC SURFACERS - JOINTERS 
V.S.a. SPINDLE SHAPERS + GRINDERS + FLEXIBLE SHAFT MACHINES + CUSTOM BUILT MOTORS 
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“Here's how you can help spot 
the ‘criminals’ that steal 
wire rope life... 





Tell your customers to look for them regularly to 
save their time and money...and America’s steel 


HERE'S THE STORY ON wire rope inspection 
in a nutshell. Pass it along to rope users 
now! This is you talking . . 
from here... 

“If you want to get every hour of safe 
service that’s built into your ropes, tell 
your maintenance men to get up on the 
cranes and shovels regularly . . . up where 
the wire rope operates. Tell them how to 
inspect it... how to look for the clues to 
what is damaging your wire rope and how 
to establish your own standards for decid- 
ing when it’s necessary and economical to 
replace your wire ropes. 

As a first step, tell them a rope should be 
judged by the condition of the most severe- 
ly damaged lay . . . one rope lay being that 
length of rope in which one strand makes 
one complete revolution around the rope... 


. take over 





L ----One rope lay > 

To select the worst lay, make a counting of 
the broken wires. Watch to see if the breaks 
are concentrated in one or two strands. If 
this is the case, the rope will be consider- 
ably weaker than if they are evenly dis- 
tributed. 

You'll probably find some breaks caused 
by Abrasion. In extreme cases they look 
like this... 


wee ewmen 
ed --. 
oe? ee, 










cau 
* PROMPT SERVICE 
* eo" essential orders | 

from warehouse 
oe stocks oF mill 
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and even when not worn through, any re- 
moval of metal due to wear weakens the 
rope in direct proportion. Abrasion breaks 
occur most frequently where rope goes 
over sheaves and drums. 

There may be breaks caused by Fatigue 
which look like this... 


® 


and occur where the rope has been bent 
around too small a radius too often or has 
been subject to vibration or whipping. 
Fatigue breaks also occur after the wire has 
been damaged by Corrosion which shows 
up as pitting on the surface of the wire. 
Improper lubrication is to blame and con- 
tributes te tension and abrasion breaks as 
well. 

There may be breaks caused by Mechan- 
ical Abuse. This cut or gouged wire is one 
example... 


oeee- 
--* 





oe? 


Careless handling during installation or an 
accident on the job may cause cut wires... 
like this, or mashed wires with flattened or 
spread ends. 

Mechanical abuse sometimes may so 
weaken the wire that it will fail in tension. 









Finally, if there are breaks caused by 
Tension, they will look like this. . . 


© 


and will show one side of the broken wire 
cupped and the other coned. Tension breaks 
are always caused by an overload on the 
wires, which may or may not have been 
weakened by abrasive wear, by corrosion, 
or by mechanical abuse. When tension 
breaks are found, it is usually obvious that 
the rope is unfit for further duty and in any 
event should be discarded. 

As a last step, have a record kept of the 
condition and the service life of each wire 
rope, cut out the worst section when the 
rope is taken off and send it on to the 
manufacturer for an ultimate strength test. 
This will complete your inspection record 
and form a basis for future inspection and 
condemnation decisions. 

In this way, you'll be on the way to 
getting the maximum useful rope life built 
into every inch of Roebling "Blue Center” 
Steel Wire Rope—without taking chances 
on untimely and dangerous breakdown of 
equipment vital to wartime production 
schedules.” 





JOHN A ROEBLING’S SONS COMPANY 
TRENTON, NEW JERSEY 


Branches ond Warehouses in Principal Cities 





STEEL 


PREFORMED OR 


WIRE 
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- « « Thor Workers Are Delivering in Ever-Increasing 
Quantities the Thor Portable Electric Tools Vitally 
Needed to Produce America’s Essential War Materials 


Out to the war production front are now go- 
ing more Thor portable electric tools than 
ever before. Quotas are set ever higher— 
and promptly beaten. Two Thor plants are 
driving on at full capacity. And fully aware 
of what is at stake, wholeheartedly cooper- 
ating, hundreds of Thor workers are work- 
ing night and day to translate their grim 


determination into action. They are out to 















AND TANKS could hardly be built nm 


inders. 
screw drivers, and g° 


NES, SHIPS 
PLA ost quantities 


Thor electric drills, 


THE MOST COMPLETE 
INDUSTRIAL LINE 


DRILLS 


BUILDING 
BATTLESHIPS, Thor tools supply the 
steady, husky power for heavy 
. or the fast, lighthanded 
power for delicate operations. 


work . . 


GRINDERS - 
SCREW DRIVERS - 


Produce the PLUS”... to help you in 
turn fill your own vital role of supplying 
more and more tools to the makers of 
America’s materials of war. 

Put this productive power to work for 
you now — enlist Thor’s experience, facil- 
ities and complete electric tool line to 
help your customers turn out work bet- 


ter and faster. 


AS MORE WOMEN join the production 
army, the light weight, small size, and 
unusual handling ease of Thor portable 
electric tools become increasingly im- 
portant factors in speeding output of 
war materials. 













BOMBSIGHTS OR 


HAMMERS - 
POLISHERS - 


SAWS + NIBBLERS 
SANDERS + NUT SETTERS 








ee pee See ST ROE 


THOR WORKERS are kept fully informed of 
production progress by their own plant news- 
paper and a production scoreboard that is 
changed every 24 hours. They know well the 
size of the job they have to do—and are set- 
ting new records every day to get it done! 


, | . FIPS YOU SERVE IN 
saad —_— HESE PRACTICAL Ways 


ON CONSTRUCTION AND MAINTE- ] Th : 

NANCE TOO Thor portable electric tools or builds good ¢ 
provide the short cut ways to peak re- 2 Th : 
sults. Over one hundred models provide or builds an ele 
exactly the right tool for every job. than 100 models 


3 Tho 


ols — ong has for 50 yea, 
s 


— tool for every job. Mo 
© meet every need _— 
ris makin | 

++» faster. Newly 
Aurora, Ill. and Los 


Ore tools every day 


Cus 
ers Clec c ete) Pp 
tom r | tri t ! roblems. 


©atalog ang leek. 
the tools that fit 





INDEPENDENT PNEUMATIC TOOL COMPANY 
alli: cami Mineamatenes sch 600 W. JACKSON BOULEVARD, CHICAGO, ILL. 
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As there are hundreds of blades bought for every single razor sold, so it is with 
fixtures and lamps. Whether you sell the fixtures or not, remember replacement 
lamps will be needed. The smart mill supply salesman goes after the replacement 


lamp business. 


CHAMPION Lamps fit your idea of what to sell, today: 


| Because good lamps are an absolute essential to 3 The Champion selling policy is designed to fit 
° . e — ° 
* the production program. Demand is at an all- your needs—no red tape, minimum handling cost. 


time high. 


4 Champion national advertising is concentrating 
. . * 
2 Champion Lamps, Fluorescent and Incandescent, on your customers and prospects, month after 

* have what it takes to get and hold the business — month—creating acceptance and paving the way 


quality — service — price — a real sales story. for you. 
Why not get the whole story? 


Champion Fluorescent and Incandescent Lamps are licensed under General Electric Company patents. 


Since 1900 they have been building a reputation for dependability and value 


CHAMPION LAMP WORKS 


LL OY GLLNGEAS 


A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO. 
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IMMEDIATE NEED 
OF THESE “TOOLS” 
IN UNCLE SAM’S 

























We sell through Industrial Dis- 
tributors. You men reach out, 
through this vast nation, and fill 
a vital service need. Armament 
manufacturers, sub - contractors, 
the Army and Navy—all use 
MILWAUKEE INDUSTRIAL 
BRUSHES. They are in large 
part dependent on you for this 
“tool quality. To get the full 
requirements of these industrial 
brushes in the hands of this high 
priority field is a truly coopera- 
tive job. 





BRUSH TOOLS FOR 

VICTORY PRODUCTION 
Power Driven Wire Wheel 
Brushes 


You cannot afford to overlook 
or neglect this field for two rea- 
sons (1) your own profit angle 


(2) the fact that you can be an ae 
aid to fast production by selling “Dura-Bilt” 
these "tools" that are available “DiBilt” 
in so many types and have so a 
many applications.. MIL- Mag 


Fine Wire Polishing Wheel 
Brushes 

“Sturdi-Bilt’ Wire Cup 
Brushes 

Fibre Wheel Brushes 
Wire Scratch Brushes 
Boiler & Furnace Brushes 
Foundry Brushes 

Platers Brushes 

Bench Brushes 

Floor Sweeping Brushes 
Push Brooms—wire and 
fibre 

Miscellaneous Maintenance 
Brushes 





WAUKEE INDUSTRIAL 
BRUSHES give you 
the right type for 
the need—we will 
be glad to go into 
the matter in 
greater detail with 
you right now. 



















Ask for new in- 
dustrial Supple- 
mentary Catalog 


No. 42-61 THE MitwaUKEE BRUSH MANUFACTURING CO. 


MILWAUKEE 
WiIiScCONsIn 





LWAUKEE 


BRUSHES 


LT: Key to Industrial Brush Problems 


MILL SUPPLIES ¢ SEPTEMBER, 1942 29 








30 


**1’ll Protect Your 
Customers 
Production! ’’ 


MACKLIN COMPANY 


Manufacturers of GRINDING WHEELS — JACKSON, MICHIGAN, U.S. A. 


Distributors in all principal cities 
Sales Offices: — Chicago - New York - Detroit - Pittsburgh - Cleveland - Cincinnati - Milwaukee - Philadelphia 
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In Nicholson I have the support of a manu- 
facturer working wholeheartedly with me 
in solving priority and other problems 

thus enabling me to apply my 
efforts where they will do the most good. 





Through technical charts, bulletins, literature, 
and the co-operation of field men of engi- 
neering caliber, I am able to render indus- 
trial concerns a real service on maximum 
filing production. 


Through the widest assortment of regular and 
special purpose files in existence, I am 
able, ten times out of ten, to recommend 
exactly The right file for the job. 


Backed further by a manufacturer whose facil- 
ities are devoted to the making of files 
exclusively—and to making the finest 
quality files possible—I can guarantee my 
customers Twelve perfect files in every 
dozen. ... Files that are 
—well shaped and true to form 
—uniformly cut 
—hard, sound and sharp 
—free from lead in teeth 
—clean and bright 
—evenly oil-coated 
—tangs nicely blued 
—properly marked for the metals or 
work on which they are intended to 
be used. 


Yes, sir, I've got what it takes to do a helpful 
sales job today—and to build the solid 
good-will I’m going to need when peace- 
time business again sharpens the edge of 
competition. 

A Nicholson Mill-Supply Man 


NICHOLSON FILE CO., PROVIDENCE, 2.1, USA 


(Also Canadian Plant, Port Hope, Ontario) 


<> NICHOLSON FILES 


FOR EVERY PURPOSE 
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4 message to our Distributors, their 





OIC Customers, and our Suppliers: 


You rightfully share with us in this 
| 
| Army-Navy Production Award. 
|Thank you sincerely for your. 


i splendid co-operation. 


THE OHIO INJECTOR COMPANY 














N DIRECTOR EASTMAN SAYS 


= DEFENSE TRANSPORTATIO 


“WITHOUT TRANSPORTATION 


— 
— 
— 
— 
_ 





Let BADGER Car Movers Keep 
Those Railroad Cars on the Move 


As Director Eastman sees it, moving men, mu- 
nitions, and material is of vital importance in 
fighting the war. Today railroad ears are at a 
premium because of the huge amounts of ma- 
terial and numbers of men that must be moved. 
Railroads are faced with the problem of keep- 
ing freight ecars—loaded and unloaded—on the 
move. BADGER Car Movers are helping to 
keep tracks and sidings clear. These useful 
tools have the speed and power to enable quick 
spotting and shifting of cars for prompt load- 
ing and unloading. 


We urge you to check the needs of all indus- 
trials with sidings in your territory. Insure 
your ability to “keep’em moving.” Be sure 
your stocks of BADGER Car Movers and the 
ADVANCE Safety Car Wrench are adequate 
for the emergency. We will cooperate fully in 
serving your requirements. 


Advance Safety Car Wrench lnk: IN 24 
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“Considerable time saved in drilling, grinding and tapping,” reports this 
heavy-machinery maker, ‘‘also a high percentage of increase in production.” 


You know such an increase is only a normal one for 
Van Dorn Tools. Many plants report war production 
increases, of from 25% to many times that figure. 
Think what it means to America’s war effort to deliver 


that kind of increase in output per man-hour through 
the use of Van Dorn Tools! 


In building the machinery and implements of war— 
in all the operations of drilling and tapping, screw 
driving and nut-running, grinding and sanding, sawing 


“Tappers stand up well un- 
def tough usage,” says this 
user'of Van Dorn Electric 
Tools. “We also get parts 
s@¥Vice without hold-ups 7 


50% Production increase 
reported by this manufact- 
urer through use of Van Dorn 
Sanders, Screw Drivers and 
Drills. That means 12 man- 
hours for every S-hour day! 


and sheet-metal cutting—Van Dorn Tools are saving 
thousands of precious man-hours. And hours saved 
are lives saved. 

War industries and your Government look to you Van 
Dorn Jobbers to spread information about time-saving 
through the right kind of tooling up. There are practical 
rewards, too, in doing that—now, and in peacetime to 
come. The Van Dorn Electric Tool Co.,717 Joppa Road, 
Towson, Maryland. 


(DIV. OF BLACK & DECKER MFG. co.) 


Portable Electric TOOLS 
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CAPACITIES 
250, 500, 1,000, 2,000 pounds 








Awarded the Nary “E” for excel- 
E| 4 lence in war production, P&H 
displays it also as a pledge 
of future effort. 


UMI 


HEY'RE setting a fast pace — these P&H Zip-Lifts — to get 

more and more American fighting equipment off to Allied 
battlefronts all over the world. They do it by speeding the flow 
of materials in production — from raw state to finished products. 
They’‘re saving skilled workers’ time and energy —- making man 
power go farther by lifting and moving loads around production 
and assembly lines, in loading zones and warehouse — at the 
mere push of a button. 


What's more, 15 outstanding design features make P&H Zip- 
Lifts the top value among low priced electric hoists. Any 
wonder industry is using more Zip-Lifts today than ever before? 






CORPOBATION _ 


MILWAUKEE. WISCONSIN, / 
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Reg. U. S. Pat. Off. 


UNBRAKO 


SCREW PRODUCTS 


are used in large quantities, day and night, by war 
industries all over the country. These busy plants 
are depending largely on Industrial Distributors as 
a quick and convenient source of supply for 
“Unbrako” Screws. 


Our better-than-average deliveries are enabling 
our distributors to meet their customers’ demands 
and helping speed the ever-increasing output of 
war materials. 


Investigate the sales possibilities of ‘‘Unbrako” 
Screw Products today. Write us. 












FIG. 1334 
STOOL 


The steel legs of Hallowell" 
Work-benches assure rigid 
construction without the use 
of much critical material. 


Fig. 1117." Hallowell’ Work- 
bench. Laminated Wood 
Top. Drawer is extra. 
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The “Service of Supply’ 
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for the < 


A 


Army of Production 
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SHOP EQUIPMENT 


To get entire plants or departments changed over or 
expanded to produce for Victory as quickly as pos- 
sible there is a need for work-benches, stools and 


_chairs, work stands and other shop equipment. 


With the extensive line of ‘Hallowell’ Equipment 
you can fill this demand. Indicative of the complete- 
ness of this line are the 1367 combinations of 
‘Hallowell’ Work-Benches from which can be 
filled practically any need and quickly, too, for our ; 
deliveries are prompt. Our shop equipment spe 
cialists aid the distributor and simplify his problems 
Get complete details by writing us. 
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“How are we doing? 





That is the question which hangs in the air these days from Wash- 
ington, from battle fronts, right down the line . . . and that is the 
question to which hard-pressed Distributors and Manufacturers 
must supply a satisfactory answer. 


It's not an easy job but it must be done. We are doing our 
utmost with our plant fully mobilized, with experienced saw 


makers working at top speed, producing blades that will satisfy 
and the right blade for every job. 


We appreciate the co-operation we are receiving from our Dis- 
tributors, urge them to keep it up. Keep fully posted on the latest 
Rules from Washington and follow them. Read this issue of Mill 
Supplies for the latest Priority Rules applying to you. 


Work close with your customers, be sure and inquire as to their 
type of metal cutting problems and sell them the proper blade for 
the job. You have it with the complete LENOX LINE. 


LENOX Quality and Service will continue to satisfy as it has 


in the past and will continue to bring in business in the future 
after the Victory has been won. 


AMERICAN SAW & MFG. CO., Springfield, Mass. 





"Ths Blade ty the Plaid Box.” 
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| WAR PRODUCTION 
COMES MEE ST face 























DROP FORGED STEEL 
VALVES, FITTINGS 
AND FLANGES 











OIL REFINERY AND 
CHEMICAL PLANT EQUIPMENT 
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19 acre Vogt plant 


oe 


REFRIGERATION 


EQUIPMENT HENRY VOGT MACHINE CO., INC. 
ee <——<—. LOUISVILLE, KENTUCKY 
2 a S NEW YORK « CHICAGO e CLEVELAND « PHILADELPHIA +« DALLAS 


At Vogt’s the production of essential equipment for 
VICTORY comes FIRST and is reaching new highs every week. 


No effort is spared to deliver the goods on time and to 


maintain the quality of products necessary to the success of 
the war program. 





WELDED PRODUCTS 
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ASK YOur 


THIS AD APPEARS 


IN CURRENT ISSUE 
OF THE FOLLOWING : 


Own 
WIRE 
ROpE MANUFAC, 
URER 


IRON AGE 
TIME PURCHASING 
BUSINESS WEEK MILL & FACTORY ENGINEERING NEWS RECORD 
NEWSWEEK ROADS & STREETS OIL & GAS JOURNAL 
U.S. NEWS EXCAVATING ENGINEER INDUSTRIAL POWER 
STEEL CONSTRUCTION METHODS FACTORY MANAGEMENT & MAINTENANCE 
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Salts and corrosive gases 
























GLOBE VALVES TANK VALVES 
LEVER THROTTLE GATE VALVES 
CHECK VALVES SCREWED FITTINGS 
GATE VALVES FLANGED FITTINGS 
Y VALVES GAUGE GLASS FITTINGS 
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No. 3 in a series depicting the 
specific vital advantages re 
sponsible for the major role 
assumed by ALOYCO Stainless 


Stee! products in industry today 





Illustrated is ALOYCO Number 90, Clamp 
type Gate Valve with Screwed ends. Made in 
sizes 14” to 2” inclusive in Chrome Nickel 


18-8S. 


The high physical properties and excellent 
chemical characteristics of the materials used 
in the manufacture of ALOYCO Stainless Steel 
and Corrosion Resisting Valves and Fittings 
safeguard against oxidation and contamina- 


tion. 


lusure your customers, in the Chemical. Proc- 
ess and Food Industries of continuous uninter- 
rupted operation by recommending ALOYCO 


products available today on priority ratings. 
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FREE ASSOCIATION BOOK, 
JUST PUBLISHED, TELLS YOU 
WHAT TO DO AND WHAT NOT TO DO 


UNDER THE pressure of war production, 16 to 22 hours a day 
Operation is using up the life of V-Belts at an unprecedented TRADE MARK 


rate...two to three times faster than normally. Consequently 
‘ oe que y> The use of this emblem by an asso- 
the demand for replacements has increased in the same ratio at shitbin: weiidiien: tii, ein anh 


a time when rubber is urgently needed for other war essentials. Multiple V-Belt Drives is your assur- 


As a user of Multiple V-Belt Drives, it is not merely advisable ance of mechanical excellence 
. eg e Pa the result of cooperative engineering, 
that you conserve the life of your belts... it’s imperative... it's 
; p research and experience. 
a patriotic MUST! Even a month or two of additional belt life 0kk. SUPSEY. GEAAaEE: Tide cteein. 
ment is appearing in the September issues of 


is well worth while when you remember there are millions of rower, Product Engineering, Factory and In- 


; ; dustrial Maintenance, and the September 18th 
\ : Belts ce service. issue of Iron Age. Lend your assistance to the 
= a pp ee by obtaining sufficient 

cam 2 ’ 7 = . —— copies 0 ve be at eact ale é ba 
Realizing the importance of keeping Multiple V-Belt Drives show his copy to his Multiple V-Belt, Drive 


customers, 


turning for the war effort, the association has published a book 
of “dos” and “don'ts” to enable power-users to postpone belt 
replacements. This book, “23 Ways to Conserve the Life of Your 
Multiple V-Belt Drives” is FREE to power- users. Get it, study 


it, and apply its recommendations. You'll not only help conserve 


rubber, but you'll reduce your maintenance costs. 





Multiple V-Belt Drive Association 


M U L T | P L E V- B 3 L T D R l V 3 she pcyay aot a free book, 


"23 Ways to Conserve the Life of your 


ASSOCIATION co enelataa meio 


Name 


140 SOUTH DEARBORN ST., CHICAGO Firm 


Address 


eneqnananenenasd 
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checking the Bombers roll right 
up to the job on Bassick Casters, 


| Great Bombers on Li 


— 
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IT’S A NEW IDEA... FROM NOSE TO TAIL BASSICKS 


HELP ROLL OUT THE B-24’S 


Putting thousands of pounds of ficht- 
ing fury together (and doing it fast) is 
what's going on here—the rapid and 
mobile assembly of a Consolidated 
B-21.. . first bomber in history to 
actually roll off an assembly line. 
Practically every partof these mam- 
moth Land Bombers is assembled on 
easy-rolling Bassicks. Fuselage. Nose 
and Wing Sections are wheeled into 


production—on Bassicks. 


Work Platforms, Stepladders. 


TESTING EQUIPMENT (above) for 





SHOWN BELOW: B-21 Fuselage onits 
way into the production line on 
easy-rolling Bassicks 


Equipment Shelves and Vesting Units 
travel right with the job—all on 


Bassicks. 


It's the new idea in plane assembly 
—an idea that is helping Consolidated 
\ireraft Corporation hatch out B-21 
Bombers and Coronado Flying Bat- 
tleships faster than you'd guess! 


Maybe it would speed up vour pro- 
duction. Whatever you make—if it 
has to be moved—vet it going faster 
and easier on Bassick Casters. 


Casters 






CENTER WING SECTIONS of Consolidated Coronado Flying Battleships (here 


shown on their sides) are rolled right up to the assembly line on Bassick 


ttle Casters Grow! 


{ 7 





WORK PLATFORMS, which surround the big 
bombers, roll on) Bassick Casters as they 
move down the assembly line. Shown above 
worker attaching Bassick Caster to plate 


BASSICK 


CASTERS 


THE BASSICK COMPANY 


BRIDGEPORT, CONN 


WORLDS LARGEST MANUFACTURERS OF CASTERS 
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Your customers Can 
\ speed up their tubing 


y connection work by 
using IMPERIAL TOOLS 


HE rapid increase in the use of tubing for war equipment 

and on production machinery has made it necessary for 
Mill Supply Distributors to know more about tubing con- 
nection practice. 

In previous advertisements we have stressed some of 
the specialized problems of tubing connection work where 
extreme vibrations or tube movement are involved and 
called attention to Imperial Bulletin No. 3101 which covers 
the subject. 


As another important factor in the successful solution of 
any tubing connection problem we also wish to point out the 
need for the right tool equipment. Tubing should be square 
cut, well reamed, properly flared and carefully bent to get 
a first class job. 

Imperial tools have been designed to perform these opera- 
tions speedily and in line with the highest standards of tub- 
ing connection practice. 


It will pay you to suggest to your customers that they 
check the condition of the tools now being used for this work. 
The suggestion should help you increase the volume of your 
tool business for experience has shown that Imperial tube 
cutters, reamers, benders and flaring tools represent an ex- 


tremely moderate investment compared with the savings 
which they effect. 


THE IMPERIAL BRASS MFG. CO., 5115S. Racine Ave., Chicago 


MPERIAL 
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No. 174-F Imperial Tube Cutter for ,'," 
to and including *4" O.D. tubing. An out- 
standing feature is the vertical groove in 
If it is necessary to re- 
move a cracked flare the tubing can be 
cut right at the bottom of flare without 
wasting any tubing. This often elimi- 
nates replacing the tubing or is a great 
help when a new tube is not available. 

No. 212-F similar in construction to 
No. 174-F for ,';"° to and including 1's” 
O.D. tubing 





No. 93-F Imperial Flaring Tool for ,‘.” 

*, 3a", ,',"° and '2” O.D. tubing. 
The Imperial Flaring Tool flares copper, 
brass, aluminum or plastic tubing to make 
up S.A.E. joints without cracking or split- 
ting. If care is taken fair results can 
also be obtained in flaring Bundy steel 
tubing. Also other sizes for larger tubing. 


a 
ae 7 - | Ce 
a a 


No. 364-F Imperial Hand Tube Bender 
in seven sizes for ;\,", “4”, 14". 38", 2”, 

s and 34" O.D. Tubing. This smoothly 
operating bender forms neat, accurate 
bends to a short radius in a minimum of 
time without marring or deforming the 
tubing. It is a one-piece, open-side bender 
which slips over the tubing quickly with- 
out making adjustments and which can 
be used to make bends at the end or at 
any part of the tubing. This feature 
makes it especially handy in inaccessible 
places where tubing has been partially 
connected. 
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THIS IS A "PICTURE” OF LAMSON LOCK NUT 


erformance 


sss 
Hite se 


Fes: tt: 
@ It is one thing to make an unsupported claim and quite 
another to back it up—so let’s look at a graphic illustration 
of the performance of Lamson Lock Nuts* after we have 
made these claims. We say the Lamson Lock Nut* clamps 
onto the thread of a bolt and stays right there until removed 
with a wrench. It does this because after forming the nut 
complete with thread, it is then slightly deformed on oppo- 
site sides of the collar which surmounts or crowns the nut 
proper, but which is an integral threaded part of the nut 
itself. The Lamson Lock Nut* is heat treated to impart spring 
action to the collar. The spring tension of the collar of the 
nut clamps the nut on the bolt like a vise, until purposely 


“U.S._PATENT NO.2255266 


Sees ce8ns Fes e's 
wee cas > +++ + 4h dete 
++ yt ; a Sagas tes 


ABOVE—each cycle of ‘‘on” or “‘off’’ represents a minimum of eight full turns 


removed with a wrench. Removing the Lamson Lock Nut* 
does not damage the threads of either bolt or nut, hence the 
nut can be used over again as shown by the above graph. In 
the most severe kinds of tests, in the laboratory and in the 
field, the Lamson Lock Nut* is making good. And now verify 
our claims by asking for samples for any tests you choose 
to make, under any conditions you think are fair—fo you. 
* Unless otherwise specified Lamson Lock Nuts* are sup- 
plied treated with a non-seizing, rust resisting black finish. 
. 
THE LAMSON & SESSIONS COMPANY - 1971 West 85th Street + Cleveland, Ohio 


Plants at Cleveland and Kent, Ohio; Chicago and Birmingham 
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ES midwestern manufacturer 
Be was having “blade trouble.” Uneven wear. The 
— foreman blamed the machine. The set-up man 
— thought it was the blades. The production man- 

oH ager said, “Let’s call in a Barnes man. He’ll tell 
rite us what's the matter.” 

3 Within a few hours the trouble was corrected. 
: = Barnes service is as important to the Barnes 
suits conception of business as quality materials and 


workmanship. Making saws work is just as much 
a Barnes responsibility as making them well. 
And, by the way, next time you open one of 
the green boxes of Barnes blades, look them over 
carefully. Notice their absolute wniformity. 














Partnership in Action 








“Sold only through the Mill Supplies Dis- | i 


tributor.”” This statement sums up Barnes 








basic sales policy. Barnes has always relied 





on the experience and methods of distribu- 








tor salesmen. Supplementing jour sales- a 
manship, you can count on Barnes sales 
engineers as teammates in the field. 











— 


W.0. BARNES. CO. INC., 
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Because frequent bending is necessary for 
this class of service, wire ropes for erec- 
tion derricks should be free from liveli- 
ness and twisting tendencies. They should 
also have maximum fatigue-resisting prop- 


erties. Tiger Brand Excellay 


most satisfactorily and economically 


In scraper wagons, bull dozers, graders 
and similar equipment, drums are un- 
usually small, and overwinding cannot 
be avoided. Tiger Brand Excellay Pre- 
formed offers just the right combina- 
tion of characteristics to resist the abuse, 
bending and abrasive conditons of such 
service 


On shovels, wire rope is required to bend 
repeatedly over drums and sheaves and is 
subjected to shock loads, vibration and 
external wear. Tiger Brand Excellay Pre- 
formed Wire Rope, because of its strength 
and superior fatigue-resisting properties, 


Connecting American Tiger Brand Locked Coil 
Track Cable to cableway tower at Shasta Dam. 
Photo by courtesy U.S. Department of the Interior. 
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Preformed 
Wire Rope meets all these requirements 
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Indispensable to 


Americas war effort. 
GOOD WIRE ROPE 


Take care of what you have ... use it properly ... make it last longer 


UST check over in your mind the impor- 

tant equipment that requires wire rope 
for its operation cableways, tramways, 
shovels, draglines, cranes, derricks, scrapers, 
to mention a few. Then think of the vital 
part such equipment is playing right now in 
the building of new plants, airports, army 


camps, roads and other war-time facilities. 


Do you wonder that we say that good wire 


rope 1S indispensable for the success of our 


war program. 


In American Tiger Brand Wire Rope we 


AMERICAN STEEL 


offer you the quality of rope you must have 
if you expect to meet the demands of war- 
time operation, 

To help vou get the most out of Tiger 
Brand Wire Rope we are prepared to help 
you select the right type of rope that wall 
best suit your equipment and will gladly 
show you how to make it last under hard, 
continuous duty. Remember every wire 
rope allowed to wear out prematurely 
through neglect or improper use Is an un- 


necessary loss to the nation. 


& WIRE COMPANY 


Cleveland, Chicago and New York 


COLUMBIA STEEL COMPANY 


San Francisco 


United States Steel Export Company, New York 
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’ TIGER BRAND 
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This message is being read 
wire rope users through 
the country. 


with 


Lyon Shop Equipment is helping 
scores of war plants speed up the manufacture 
of vital goods, thus speeding up out-put. 

That's the reason why distributors find Lyon 
Shop Equipment easy to sell in war plants. 
Another advantage of Lyon Shop Equipment that 
will win immediate approval from your war plant 
customers these days is its value in reducing 
fire, accident and sabotage hazards. 

Lyon advertising in leading business publi- 
cations i$ paving the way for quick sales by 
featuring these Lyon Shop Equipment advan- 
tages. Clip this advertisement and carry it with 
you as a reminder to tell every war plant execu- 
tive you see how Lyon Shop Equipment can help 
him smash production bottlenecks. 


LYON METAL PRODUCTS, INCORPORATED 


General Offices: 5309 Madison Avenue, Aurora, Iilinois 
Branches and Distributors in All Principal Cities 
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MACHINE TOOL 
BENCH 






















SHOP BOX 


3-SHIFT 
WORK BENCH 


Make sure your 


and consult the 
Lyon Shop 
Equipment 
Catalog 





customers have, 
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@ For nearly half a century Lyon 


has been a leader in designing and building 
steel storage equipment for factories—shelving, 
shoprobes, lockers and cabinets. Lyon steel 
shelving, lockers, cabinets, and shoprobes have 
practical advantages which makes them more 
widely used than any other make. But today— 
with vital war needs absorbing all available 
metal, the manufacture of these products in steel 
must be restricted. 

So, to meet the nation-wide need for conven- 
ient facilities for factory storage, clothing and 
supplies ...to help Lyon distributors carry on 
for the duration .. . Lyon engineers have put our 
shelving, locker, cabinet, and shoprobe experi- 


ence in work to provide these units of wood. 





LYON METAL PRODUCTS, INCORPORATED 
General Offices: 5309 Madison Avenue, Aurora, Illinois 
Branches and Distributors in All Principal Cities 


MILL SUPPLIES 


Now Lyon’s Wood Line is ready. You will 
like its profit possibilities .. . the volume of 
war-time business it will produce... the cus- 
tomers it will help you hold. 

Catalog No. 1705 on 


this complete line is now 






ready. Gives full details. 
Mail coupon for copy 
and particulars on our 
nation-wide promo- 


tional program. 


(pee a ; 


LYON METAL PRODUCTS, 
INCORPORATED 
5309 Madison Ave., Aurora, lil. 


Send catalog and details of promotion program of new 
Lyon Shelving, Lockers, Shoprobes and Cabinets engi- 
neered in wood for the duration. 


Name 


Address 
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LuBRIPLATE piv vision 
EFINING COMPANY 


since 1870 
yo1#0o. 
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] & are proud of the flag now flying above our plant; 
proud of the Army-Navy “E” pins we are privileged 
to wear. But, in all fairness, we feel those honors should 
be shared with you — the users of “G.T.D. Greenfield” 
tools — Taps, Dies, Gages. 


Your patronage made us grow. Your loyalty inspired our 
progress. That is why War found “G.T.D. Greenfield” 
ready. When the hour struck, we had both the equipment 
and the skill necessary for greatly increased output of tools 
for the building of modern war weapons. 


Now, “for the duration,” we pledge ourselves to any 
sacrifice that Victory may demand. Harder work. Better 
work, Ever increasing production. And we are helped in 
this resolve by the knowledge that in this crisis, as in the 
past, we have your backing and co-operation. 


GREENFIELD TAP AND DIE CORPORATION 
GREENFIELD e@ MASSACHUS SETTS 


Detroir Prant: 5250 Se id 
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@ When the chips produced by metal 
cutting saws shoot out like suddenly released 
clocksprings, it is a sure sign that material is 
being cut at an exceptionally high rate of 
speed. It pre-supposes far-sighted action on 
the part of some mill supply jobbers, who— 
in recommending Atkins Curled-Chip Saws— 
has helped a plant meet the need for utmost 
production on a vital part of its operations. 


On a wide variety of armament materials, 
Atkins Curled-Chip Saws are turning in 
exceptional performance records... per- 
mitting the operation of modern heavy-duty 
power saw machines at maximum speeds 
... Cutting more square inches of metal per 
minute ... Operating continuously for long 
periods without grinding... helping to 
“stack the chips” in this Nation's favor. 


”* KE THESE ARE HELPING WIN: 


This close-up is an unretouched enlargement of a small 
section of the large photograph. It shows the metal 
chips removed by an Atkins Segmental Cold Saw, just 
as they accumulated on a part of the machine. Notice 
the unique coiled shape of the chips—the result of 
the scientific cutting action of Atkins Curled-Chip Teeth 
with large sized gullets and an inward curved cutting 
face. This type of tooth is available on Segmental Cold 
Saws, Circular Milling Saws, Power Hocksaw Blades 
and Band Saws. 


E. C. ATKINS AND COMPANY 


420 S. Illinois St. Indianapolis, Ind. 
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Only one 
Moving Part 
—a little Valve 


Ya 
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Hand in Hand with Our Distributors 


se YEARS AGO YARWAY announced 
the distributor policy about which had 
been built the plan of merchandising YARWAY 
IMPULSE STEAM TRAP. The outstanding 
success of this policy is history. More than 
150,000 YARWAY TRAPS have been sold 
and YARWAY has become the trap leader in 


supply house sales. 


Today, more than ever, this partnership with 
our Mill Supply distributors is a protection to 
your and our present and future business. With 


the priorities problem we have enlarged our 


field organization to give you greater help— 
have further enlarged our advertising efforts, 
particularly to those most essential industries 
able to secure high priority ratings—have 
many times enlarged our output to insure 


delivery of traps sold for vital needs. 


Yes, we are going forward hand in hand with 
our distributors and hope you will draw more 
and more upon the cooperation we are ready 


and anxious to give you in these unusual times. 


YARNALL-WARING COMPANY 
Philadelphia 


Mermaid Place 


YAR WAY 





Y FORALL 





an a . oe 
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In TODAY’S Market 


’ 





The Yarway sales policy is clear-cut, definite, business-building 
—both from the standpoint of immediate sales and of accelerated 
profit over the long pull. 


l. 


A complete line of traps representing great advance in 
engineering design, manufactured from the finest materials 
available by an organization known for 34 years for 
unusual skill in the production of high-quality steam 
specialties. 

Yarway stands squarely behind every Impulse trap and 
will replace any one demonstrated to be defective. 


Selective distribution, with restrictions as to the number 
of distributors in a trading area—thereby insuring a fair 
profit to all dealers featuring the Yarway Trap. 


Freedom from competition from his source of supply 
on all business which the distributor can reasonably 
expect to sell himself—and generous adjustments on all 


business in his territory which it is necessary for Yarway 


to assist in securing. 


Price policy. Established resale prices are reasonable 
and competitive. We have but one jobber price—a price 
whereby the jobber and the factory can make a legitimate 
profit, making the line mutually worthwhile for both to 
promote aggressively. There will be no deviation from 
this price policy. 


A powerful advertising program to introduce this trap 
to all trap users and to build and maintain a position of 
“first preference” for this trap in the minds of Industry. 


Selling helps, literature and other promotional and edu- 
cational material will continue to be supplied to the dis- 
tributor to enable him properly to tie in with our national 
bus 
the distributor intelligently to stock the Yarway line—and 


1ess paper campaign. In addition, Yarway will assist 


aggressively to present the Yarway Trap to his customers. 
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Trap Purchasers 
Read Yarway’s 
Powerful 
Advertising 
in these Leading 
Publications 
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TORRDO 


op 7 U.S. PAT. OFFICE 


Thousands of tools are coming off our production lines 
these days to do their share to crush those who would 
destroy the American way of life. 





Shipyards, air bases, army camps, naval stations and 
defense plants are today taking all of our output. 
“TOLEDO” tools and power machines are an important 
factor in building and maintaining America’s large 
defense works. 


All “TOLEDO” sales as always are through dealers stock- 
ing the “TOLEDO” line. We believe in our distributors 
as they render a valuable service in America’s war 
efforts. 


HOME OF TOLEDO TOOLS 
—A Busy Place These Days 

















THE TOLEDO PIPE THREADING MACHINE CO. 


TOLEDO, OHIO NEW YORK OFFICE, #2, RECTOR ST. 
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WAR PROD 
MANU 


“BLUE D 


Heavy production schedules for vital 
have brought to our many capable d 
ganizations throughout the United Staf 
mously increased demand for "BLUE DE 
Screws. All of our enlarged facilities are 
to satisfying, in the shortest possible ti 
demonstrated approval of product desig 
neers, machine builders, and industrials in all 
sary activities so that the Victory Program 
substantially advanced. 


ECIALIZED 


SCREWS 


heat treated in our modern electrically- 
urnaces. These methods produce de- 
crews of unequalled strength, toughness, 
, and long life. 


DEVIL" distributors today are truly doing 
-American job. Thanks to their attention to 
All important requirements of priority regula- 
S governing the shipment of these vital screw 
duct necessities, our plant is working at top 
There are sound reasons for the popular dema beed to move distributor orders to their important 
for “BLUE DEVIL" Socket Screws. They are co destinations. ‘BLUE DEVIL" has always been and 
pletely cold formed from high grade alloy steel and will continue to be—the line of service. 


meme SIECIY S0CKeI- RCL) CONIDLT) ala 


4445 N. KNOX AVE., CHICAGO, ILL. 
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] hroughoul American J udustruy 


THEY ARE CONTRIBUTING TO 
TODAY’S HIGH GEARED 


* a ? 
MORGAN 
Semi-Steel 


VIS 


Our Distributors reach across the 
nation to bring MORGAN VISES to 
all branches of American Industry. 
In war industries and all other vital 
manufacturing plants--whether they 
make planes, tanks, ships, guns, ma- 
chinery, or essential tools and parts 

MORGAN VISES are handling regu- 
lar and emergeney work imposed by 
war production. They stand up 
under teriffie day after day pound- 
ing because basic features of con- 
struction — rigidity, strength, accur- 
acy, and precision keep production 


flowing smoothly, economically, and 





steadily. 


If you, as a Distributor, need de- | MORGAN 


livery assistance, we will do everv- 


thing we can to help you meet your i i N E 


customers’ needs. 


MACHINIST BENCH 
COMBINATION PIPE 
HELP KEEP . ' COACHMAKER 


. WOODWORKING 
+ , SOLID NUT CONTINUOUS SCREW 


QUICK ACTION 


LINES MOVING ; LIGHTNING GRIP 


t ; 
r - - ae 
worn a sen a ee ee 
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TALK OF THE TRADE 


JADED OUTLOOK: One of the most disillusioned men in St. Louis is 
George Willimam (Tools & Supplies) who went all out for a Victory gar- 
den last spring . . . In a single week-end he set out over 400 tomato 
plants ... And by the following Tuesday more than half the crop had 


been neatly severed by saboteuring cut worms. 


SWELLING ARMY: Latest from Manufacturers’ Supply, Grand Rapids. 
is that Harry Carstrom, shipping clerk. is stationed at Camp Grant. 
il. ..+ And maybe Henry Idema II helped in the Solomons mop-up . .. He Saboteurs, by cracky! 
joined the Marines in January and at last reports was just somewhere 

“down under” . . . Members of Chattanooga Belting & Supply are impar- 

tial toward all branches of the service . .. Archie Dale has picked out the Te 
Marine Corps as offering the nattiest uniform, and Otis Penney has just 
gone in for Navy blue. 


: 


es 


SHARP LOOKOUT: Just by way of fair warning to enemy raiders who 
might fool with the idea of attacking our East Coast. it ought to be put 
down that Jean Hirshon (Hugh’s daughter, W. 5. Wilson Corp.) has 
joined up with the Interceptor Command. 


ADEPT PROMOTER: Reason you haven't heard much lately about Col. 
George Cherrington (Standard Machinists’ Supply) is that he’s back 
at his old trade, colonelling .. . As head of the Army Emergency Relief 
fund in Pittsburgh he played a key part in promotion of the football game 
between Chicago Bears and Pittsburgh Steelers on September 5. 


LOCAL BOY MAKES GOOD: Communique from Pine Bluff, Ark., has it 
that the July leader in new business and annual volume for insurance sold 
out of the Little Rock h. q. of Mutual Life is your old friend W. W. 
“Buck” Taylor who learned how to close orders in the mill supply busi- 


ness and never got over it. 


SAGA OF NORTH COUNTRY: Up in Alaska rugged citizens are still 
discussing with some awe the feat of a couple tenderfoot Yankees who 
introduced a new wrinkle in the war against wolves . .. Ben Gellenbeck 
(Keystone Lubricating Co.) and H. C.MacLennan (Glen Carrington 
Co., Seattle) spotted five nasty ones down a gully and by a simple combi- 
nation of hard rocks and good pitching arms managed to get two before * 
the enemy dispersed . . . Bounty amounted to $40 and the boys are still oe ay. 


muttering about the $60 that got away. i VIP E / 





ACE WAVE SLAPPER: Roy Pedersen (Pedersen Bros. Tool & Supply) Good pitching pays off 
spends most of his spare time rebuilding. revamping and tinkering with 

outboard motors . . . By mid-summer he had copped three prizes against 

stiff competition. 


COURTESY BACKFIRES: Karl Ruppert (Millers Falls) figures polite- 
ness is all right but for the time being he'll pass it up since he’s over his 
quota .. . Getting off a train in Wichita recently and balancing two heavy 
bags, Karl stepped back to let a blind man pass . . . In the ensuing tangle 5 

the good Samaritan ended up with a sprained back, spent a week confined ws S 
to his hotel hed and tottered for longer than that on a cane. J. J. W. 





Good deed moratorium 
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MECHANICAL RUBBER 
Essential Industries 


REPUBLIC DISTRIBUTORS 


Essential Industries 





5-Point hs 


| A line of rubber items sufficiently 

complete to permit effectively sup- 

‘¢* plying the requirements of the trade 
solicited. 








A quality -of product uniformly 


a? good and capable of delivering ser- 
vice results that should reasonably be 
= expected. 





A price basis inducing and making 
possible aggressive competition with 
reasonable profit return. 


Freedom from competition from his 

source of supply, either direct or in- 

= : direct, among the trade covered’ by his 
day to day solicitations. 


Selling helps of reasonable amounts 

so that his sales force may be given 
the advantage of specialized training and 
a knowledge of the product sold. 
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OUT OF THE TURBULENCE that marked the priority 
svstem’s first vear there is beginning to emerge a 
promise of order and stability. Slowly a frame- 
work of by-laws has taken shape under which dis- 
tributors may expect to operate for’as long as the 
war economy exists. Though there may continue 
to be alterations in detail, the durability of the 
structure itselt is consistently being proved. 

With a cessation in the barrage of revisions 
and amendments distributors have their long- 
awaited opportunity to turn from day-to-day ex- 
pedients and set their sights on long-range objee- 
tives. [tis an opportunity to become more ethcient, 
more effective in service rendered to the winning 
of the war. And more than incidentally it is a 
chance to restore svstem and order into the busi- 


ness routine. 


In forging the victory that must be won, the 


first step is to fuse the efforts of everyone toward 
a single cause. Discipline becomes as important 


at home as on the field of battle. In the attainment 


of such discipline a thorough knowledge of the 


business man’s manual of arms is indispensable. 





The strategic importance of the distributor's 
function must not be minimized. The flow. of 
goods and the pace of production are his responsi- 
bilities. ‘To shoulder them properly he must know 
the full latitude of the area that has been marked 
out for him what he can do and what he can- 


not do. 


SO THAT DISTRIBUTORS MAY EXAMINE in one place 
and at one time the principal controls applying 
to them. this entire issue of Mitt Suppiies is 
given over to a presentation of distributor priori- 
ties and regulations. To repeat, alterations in 
detail are to be expected but the structure as it 
stands now and is described here promises to 
prevail. 

With utmost respect for the great  responsi- 
bilities facing supply men and with confidence in 
their ability to measure up, this “War Guide™ 
hears the hope of its authors that the war program 
itself may be advanced through the fuller under- 
standing and more effective efforts of industrial 


distributors. 
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J-S. KNOW LSON, VICK CHAIRMAN, HAR PRODUCTION BOARD 


A MESSAGE 
To Industrial Distributors 


This is a severe and probably will be a long 
war, which means that businesses of all 
types must accept rigid regulations and con- 
trols that are likely to be in force for some 
length of time. 

It it no longer the option but now the strict 
duty of every business man to acquaint him- 
self fully with the rules that govern his kind 
of enterprise. That is essential if he is to 
continue in operation and to fit: himself ii 
with the rest of the country at war. 

It has been the policy of the War Produe- 
tion Board to preserve. as much as possible. 
the established trading channels so that 
war's disruption of our economy may be kept 
to a minimum. This policy naturally ex- 
tends to 


industrial distributors. whose 


valued service rendered to our war. indus- 


tries has long been recognized. It is plain 
to evervone that the activities of such dis- 
tributors. who handle vast quantities of 
critical materials, must be subject to definite 
controls, 

The difficulties of shaping rules under 
which distributors are to operate have been 
\t the present time the checks and 
halances on distribution are quite well de- 
fined and in fairly stable form. The day ts 
past when ignorance of the law was excusable. 

Distributors 


many. 


and all other business men 

will serve their country’s war effort) by 
achieving a thorough knowledge of the  pri- 
orities and limitations affecting them, and by 
sincere application of those rules in the every- 
dav conduct of their business so long as the 


war lasts and the country is in danger. 


fs sears 
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Distributor Priorities 





a a sense the machinery of the priorities system 
is like that of the credit system. Both are fueled by 
paper intangibles. Both flow upstream in the distri- 
bution channel. counter to the outward flow. of 
materials. But that is as far as one dares go in 
drawing this parallel. for to think too closely of 
priorities in terms of credit is to embrace a fatal 
misconception. 

The difference is basic and final. It is this: 
Whereas the outward flow of materials through dis 
tribution sets up a return flow of credit dollars that 
increases in size as it approaches the original pro- 
ducer. the same flow of materials brings about a 
return flow of priority ratings that tends to shrink 
at every point on its way back to the producer, The 
rigidity of economic laws insures that for every 
dollar of goods sold at least a dollar of credit will 
flow back. In priorities this is not so. 

The description below loosely follows. in theory 
at least. the workings of the priority system. In an 
artist's conception. it is pictured on the following 
two pages. 

Let us say that Producer A has materials on 
hand to manufacture for one month’s needs of a 
\fter that quantity of 


materials has been used up. he will need a priority 


given group of customers. 


of A-l-a to obtain a like quantity for further pro- 
duction. His priority for the second purchase is to 
be developed through the sale of the first quantity 
in the form of finished goods. Thus far the parallel 
of priorities and dollars is close. 

This producer sells through a group of distribu- 
tors which. for the purpose of this illustration may 
be considered as one distributor. The government 
has divided this distributor's customers into three 
classes. rated according to their importance in 
the war economy. In Class One are prime war con- 
tractors: in Class Two are necessary public service 
industries. and in Class Three are the primary 
factors in’ civilian economy hotels. apartments. 
farms. ete. Actually all are on a par in importance. 
since without any one of them the entire war effort 
would disintegrate. However. the prime war con- 
tractors carry the highest rating so that thei 
operation will have a clear track ahead of every- 
thing else. The second group carries a lower rating 
but one which will insure its continued functioning. 
The third group has the lowest rating or none at all. 
since to carry priorities to this level would mean 


the involvement of the man in the street. with 
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resultantly multiplied problems of control. 

From the above it may be seen that the average 
of sales made by the distributor is likely to develop 
an average of priority ratings well below the A-l-a 
required by Producer A to purchase his next 
quantity of materials. The deficiency at the distri- 
hutor level must first be made up. This the govern- 
ment endeavors to do by what may be termed a 
“priorities subsidy”. To compensate the distributor 
for having sold to unrated—but essential — sources. 
and for having sold on priorities of lower value 
than is necessary to replace the goods. the govern- 
ment offers the distributor the opportunity of Tift- 
ing his priority “mixture” through direet applica- 
tion on Form PD-IX. 

Now. even with the priorities he has received from 
his high-rated customers and extended to his pro- 
ducer. and with the rating he has obtained on 
PD-1X. the distributor may still fall short of meet- 
ing the A-l-a that Producer A needs for a new 
purchase of raw materials. So, at the producer level 
another subsidy or priming action by the govern- 
ment may also be necessary. The machinery for 
doing this is to be found in the operation of the 
Production Requirements Plan. 

The producer assembles all priorities extended 
through the distributor from primary and = secon- 
dary rated sources. plus ratings furnished on the 
basis of the distributors PD-INX. and presents the 
total to the government on his PD-25A application 
form. Here a number of things must be considered. 
The pattern of ratings is studied. Allowance is made 
for the element of “leakage”. which seems inevit- 
able in the wide sale of any product. Consideration 
is also given to the nature of the product. itself 
and the necessity for it in the war economy. Based 
on all this. and assuming that the product is among 
those classed as needed. Producer A may then be 
A-l-a that will permit 
him to buy the quantity of materials he needs for 


lifted up to the necessary 


his next production run. 

The effect of the priority system has been to raise 
immeasurably the dependence of distributors and 
manufacturers upon one another. The former can- 
not sell unless the latter produces. and the latter 
cannot produce unless the former does his part in 
maintaining the upstream flow of necessary priority 


ratings. 


SEE DIAGRAM NEXT PAGE Samm 
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PRIORITIES. 











5. Further evidences of priority deficiency are no- 
ticed by ratings assembled at producer level after 
product has been distributed. Average of ratings here 
is likely to be less than originally required to purchase 
raw materials. Government injects a final lift here 
when producer proves his case under Production Re- 
quirements Plan and submits priority pattern, end 
use data, etc. 







This flow chart represents the first attempt ever made to reduce the com- 


plicated subject of distributor priorities to picture form. Careful study of it 
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4. Under priorities, distribution is two-way street. 
Distributor is assembly point for ratings flowing back 
to producer. Even with ratings he receives from cus- 
tomers, some leakage is evident due to (1) sales on 
secondary ratings and (2) unrated sales. Govern- 
ment gives distributor direct lift on assignment of 
PD-1X rating to compensate for unrated and low- 
rated sales. 





THE PRIORITIES SYSTEM PICTURED 


uw 


will give a better appreciation of what the government is trying to do, will 


explain the manufacturer's acute problem and will emphasize the distribu- 


tor’s responsibility for maintaining both the flow of goods and the tempo 


yursuit of the priority accumulation and extension job. 


of production through conscientious observance of priority laws and diligent 
























1. Priorities start when government assigns highest rat- 
ings to war plants. Under simple certification process war 
contractors extend their ratings when purchasing from 
distributors. Distributor is privileged to extend same rating 
for replacing merchandise sold. 


LEGEND: 


Red lines—-flow of ratings 


Pink lines — ratings assigned by government 


3e Basic civilian require- 
ments must be met but 
government does not offi- 
cially assign ratings at 
this level. Instead, it scmc- 
tions sale of necessities to 
these sources and com- 
pensates seller by assign- 
ing rating at distributor 
level for replenishment of 
stock. 


y 5 Secondary priorities are assigned (by govern- 
ment) for continued operation of utilities, railroads, 
mines and essential service industries. These ratings, 
too, are extendable to distributor and re-extendable 
by him to producer by standardized certification. 











The Distributors Branch 


Composed of men experienced in distribution and operating much 


like a well-organized supply house, Lin White’s group exerts gov- 


ernment control at the wholesale level, watching over established 


trade channels, shielding retailers and consumers from priorities. 


Linford C. White, Chief of 
the Distributors Branch, WPB, 
organized this group as a 
sec.ion within the Production 
Requirements’ Branch last 
January, built it up to full- 
fledged branch by April. 
White is on leave of absence 


from White Supply Co., 
which he heads, in Water- 
bury. Conn. More than a 


year ago White took keen in- 
terest in distributors’ welfare 
under priorities, organized 
first mass meeting on Defense 


Supplies Rating Plan. 
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I. Washington the distributor's “Capitol Hill” is 
the drab Temporary Building EF. holdover from the 
last war. located on Adams Drive. between 4th and 
Oth Streets. Here. in a lengthy wing and row of 
offices on the third floor the Distributors Branch of 
WPB governs the affairs of wholesalers. jobbers 
and distributors dealing in every type of “hard 
eoods . 

With its more than 100 workers, the Distributors 
Branch is one of the important regulators of the 
war economy. By exerting its control at the whole- 
sale level it can determine how much or how little 
of the products made from critical materials will be 
permitted to filter through the channels of trade. 
By 


John Doe can purchase a serew driver over the 


its work thus far. the Branch is the reason why 


hardware counter without having a card punched 
or securing a priority at the City Hall. To the extent 
of having shielded the retailer and the consumer 
from becoming involved in the priorities system. 
the Branch has spared both the government and the 


public considerable trouble and expense. 
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OBJECTIVES OF THE DISTRIBUTORS BRANCH 
ARE THREE-FOLD: 


1. To issue priority ratings so that essential ma- 
terials will be made available to wholesalers supply- 
ing retailers. farms. homes. apartment houses. etc. 
Thus vital civilian requirements are met. 

2. To bolster the stocks of industrial distributors 
for that part of their sales not adequately covered 
by the receipt and extension of customers’ priorities. 

3. To speed the flow of goods by keeping whole- 
saler inventories at a minimum and encouraging 
faster turnover. Toward this end it administers the 
wholesalers inventory limitation order, L-63. 

By acting as “sentinel” in WPB, the Distributors 
Branch manages to inject an element in many orders 
and regulations which often means all the differ- 
ence between workability and unworkability. The 
most striking accompaniment of the Branch in this 
respect was its long and eventually successful cam- 
paign for the passage of Priorities Regulation No. 3 
which slashed red tape on a record scale. 

The organization chart (opposite page) indicates 
the nature of work done in the Distributors Branch. 
The major work load consists of processing PD-1X 
applications and answering the hundreds of letters 
that daily reflect the impact of priorities and short- 
ages on all types of businesses. Branch Chief White 
has followed a policy of filling key positions with 
men who thoroughly know some particular phase 
of distribution. For example. the three senior con- 
sultants. Neal. Herndon and Parr. are all backed 
by years of experience and prominence in thei 
particular fields which are. respectively. industrial 
supplies. wholesale hardware and electrical. 

Likewise the analysts. particularly the seniors. 
have been selected for their experience in their own 
fields. Paul Hartshorn. senior analyst of industrial 
supplies. was drafted from the H. Channon Co.. 
Chicago, where he has had long experience. 
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. Franz Stone, president of Columbus-McKinnon Chain .. . A. G. Carey. vice president of the Carey Machinery 


Corp.. is chief of the Industrial Supplies Section of & Supply Co., Baltimore distributor, and one-time chairman 
WPB's Production Division. It is the duty of this division of the Industrial Supply Industry's Defense Committee, who 
to expedite production of industrial supplies. now serves on the potent Army and Navy Munitions Board. 


Others in Washington 


A knowledge of distribution problems is brought to bear in several 


key spots in Washington by these former mill supply officals 





. Russell C. Duncan, president of the R. C. Duncan . .. HK, Clark, vice president of the Norton Co. and 
Co., Minneapolis distributor, who heads up the Field first chairman of the Industrial Supply Industry's National 
Service Section of WPB’s Inventory and Requisitioning Defense Committee. is a member of the Army and Navy 
Branch which is releasing frozen and unused materials. He Munitions Board. For some months before, he was Assis- 
was formerly Senior consultant to WPB’s Distributor tant Deputy Director of the Division of Industry Operations, 
Branch. and before that to the Tools Branch. in the War Production Board. 
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Processing PD-1X 


Analysts and directive men gather many loose ends to place 


proper ratings on applications received from endless sources 


ENELY there is wonder whether the War 


Production Board might function with fewer than 
its present 18.000 employees. The thought: is some- 
times expressed that many of the branches. sections 
and units owe their existence more to government 
waste than to an honest effort to get the war pro- 
duction job done. Without probing the merits of 
that argument. a study of the Distributor Branch 
its origin and the work it dees offers an illumi- 
nating glimpse of the machinery that is gearing out 
hundred-billion-dollar economy to war. and an ex 
planation of how it grew so rapidly. 

The Distributor Branch is a natural result’ of 
the decision to control inventories at the wholesale 
level. In attempting this. WPB had not only te 
restrict Inventories. but to extend priority assist- 
ance for rebuilding depleted stocks. ( onsidering the 
nature of the business. it was certain that distrib- 
ulor priority applications would group many items 
ona single form. which meant that individual pro 
cessing by the various commodity branches con- 
cerned would result’ in impossible delay. The only 
solution was to set-up an ageney for handling the 
applications. securing authority to issue ratings from 
many sources. assembling those ratings and issuing 
them from a central point. 

At the start the Distributor Branch fought for 
and won a broad directive with wide authority to 
issue ratings up to the highest levels. Although this 


directive is still in effeet. it is cautiously used so 


Form A—Vcrbal permission to issue ratings on controlled 
items is not enough. Distributor Branch provides this form 
so that other branches may “put it in writing’. Form also 
permits controlling administrator to indicate conditions 
governing issuance of ratings. Often higher ratings are 
permitted tc industrial sources than to other types of 
wholesalers. Limitations on quantities allowed are also 
specified frequently. Directive form remains in active 
file at Distributor Branch until indicated date of expiration. 


Form B-—Data from directive form is assembled thus in 
card file, providing ‘perpetual inventory’’ of authority to 
rate thousands of items, at various levels, in various 
amounts, {o various applicants. 
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TYPE OF SUPPLY 


BRANCH CONTACTED: 


BRANCH KEP: 


_ supply (industrial) 
__ardware and farm 
EFFECTIVE | 
ORDER: L-1500 
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Lohn Doe 3, 
B 
DECY: Allow 60 days 


sy 
ind, 
1 at 
on 
u titute 
r_Re Ks 
i 
ia 
1p} 
apply 
e 
le 


Miscellaneous 





ADDRESS: 


7054 K.R. 


EXTENSION: 


75 





that it will carry the more weight when it is needed. 


\s a case in point. there was the distributor in 
Delaware who recently had a disastrous fire and 
whose services were badly needed by local indus- 
tries. For this emergency the Distributor Branch 
instantly came to the rescue with A-l-a assistance. 

In general practice. the Branch secures indi- 
vidual directives covering the thousands of products 
which it rates. These are secured from the branches 
which portion out critical materials. In this respect. 
functioning of the Distributor Branch is really quite 
similar to the distribution system itself. Just as all 
distributors work out the supply and demand ratio 
between their manufacturer sources and their cus- 
tomers. the Branch achieves this ratio between 
applicants and the scores of commodity branches. 

Staffed by men experienced in distribution. the 
Branch naturally exhibits more than a little simi- 
larity to a well organized wholesale house. Examina- 
tion of the business-like procedure and the systems 


offers a reminder that distributors are on the job. 


SECURING “DIRECTIVES” 


Before the Distributor Branch can begin to pro- 
cess PD-1X applications. it must first secure author- 
ity to issue ratings on the various items that will 
appear on the forms. Such authority must be ob- 
tained from the particular branch which has full 
control over the commodity in question. At_ the 
same time, the Distributor unit must learn how 
high a rating may be issued, and for what quantity 
of merchandise. Such permission is issued in the 
form of a directive. 

This work is in the hands of the section labelled 
“Directives” (see chart. preceding page!. Men in 
this section maintain constant liaison with other 
branches. To the other branches they explain 
the need for having material in the hands of whole- 
salers and distributors. Essentially theirs is a selling 
job climaxed by the requirement for a “successful 
closing” and “getting the signature”. 

Once the directive is back in the Distributor 
Branch, the data is transferred to a card (see Form 
B) which is included in the master card file. From 
this and similar data a guide book is made up for 
each senior analyst. 

The trend in ratings is constantly higher. Men 
working on directives must check back frequently 
with the other branches. The level of ratings issued 
on PD-IX for various products must be stepped 
up with the changing requirements. 


ANALYSTS 


Directives furnish part of the guidance for PD-1X 
analysts, but not all. The whole scope of allocation 
and limitation orders. which obviate the issuance 
of PD-1X ratings, must be considered. For exam- 


ple, applications for assistance on metal cutting 


MILL SUPPLIES 


tools would have to be denied because of Order 
E-2-a. Likewise. steel products allocated by M-21-b 
bring automatic denial. The same for welding rod. 

Practical experience in his particular field of 
distribution is indispensable to the senior analyst. 
It enables him to spot discrepancies and also to 
treat with understanding the deserving applicant 


who has poorly stated his case. 





ROUTING OF PD-IX FORMS 


{dministrative Sections: 


1. Receives application bearing two control slips: de- 


tache. these. 


2. Indicates on one copy of control slip. and in upper 
right hand corner of application, group that will handle 
it (industrial. electrical, ete.). 


3, Dates first copy of control slip, files it in numerical 
pending file; files second copy in alphabetical file. 


4, Caleulates relationship of sales to inventory for 
applieant’s business and for items on which assistance 
is requested. Also verifies applicant's statement on 
“total purchase cost of items”. 


5, Di-patehes application to group indicated by symbol 
Group Section (Industrial, Hardware, ete.): 


1, Senior analyst receives application, distributes cases 
to subordinate analyst. 


2. Analyst) makes recommendation on — individual 
items by inserting in ink proper amount allowed. in 
dollars. in Column *H® of form, and inserting the rat- 
ing allowed in right-hand margin. 


3. Initials application, attaches tissue copy of check 
list with appropriate items checked. or form letter. 
together with suggestions for advising applicant of action. 


4, Senior analyst: checks analyst's recommendation. re- 
leases case to Branch Chief. 





FOLLOW-UP CASES 


( Additional information, improper filing, ete.) 
1. Analyst selects or prepares letter to applicant. 


2. Form is released to Reeord Control Unit and 
letter sent to applicant. 


3. Administrative section records action on control slip 
in pending numerical file. 


4. Places case and other documents in 20-day follow 
up file; re-files control slip in pending file. 


5. Reply from applicant reopens case and form is re- 
routed as before. If no response is received within 20- 
day limit. case is noted as “closed”, 
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PD-1X—Distributor’s Form 


First aid for depleted inventories is provided in cases 


where extension of ratings fail to do the whole job. 





. Distributors priority Case boils down lo ihe HOW PD-1X WORKS 


fact that there are just two ways in which he can 
replenish his stocks on ratings. His Number One 
Procedure. and the one affording him the _ best 
chance to show the highest ratings. is the accumu- 
lation, basketing and extension of priorities actu- 
ally received from customers. as described in the 
section. “How to Extend Ratings”. pages 84 to 88. 
The Number Two Procedure is to apply directly to 
W PB for priority assistance on Form PD-LX (shown 
on succeeding pages). The latter is considered sup- 
plementary to the former practice. Since extension 
of ratings does not always serve the distributor's 
purpose completely. the PD-1X form has consider- 


able importance. 


PD-1X CHECK LIST 


(Note: The best instruction sheet for 
users of the PD-1IX forms is printed 
on the back of the form itself. The 
data given below may serve as a clari- 
fication on many points, but no one 
should execute a PD-1X form without 
first thoroughly studying the explana- 
tions on the back.) 


FILLING OUT FORM 


lL. In “department” (upper right) 
indicate the type of supplies on 
which you seek assistance and then 
confine the application to supplies of 
that type. 

2. Figures shown in Section II 
(A) and (B) are for the depart- 
ment or total business. They do not 
pertain to the individual items you 
will list in Section IIT. 

3. In Section TIT (Cols. A and B) 
it is not necessary to break down 
the sizes of such items as_ bolts, 
screws, ete. However, this should be 
done on items which differ in con- 
struction, characteristics or uses 
such as electric motors, motor con- 
trols, ete. These should be shown as 
separate items for each size and 
type. Critical items. such as microm- 
eters. should show range of sizes. 

4. Figures listed in columns C, D 
and FE (Section IIT) refer to the 


third one. sendit 


Washington, D. 


tities of materia 
extend the. rati 
“Certification 


in accordance w 


which | certify 


values of the items totaled in A and 
B, not the total stock of the line. 

5. Section IV is very important. 
Wherever possible show “end use” 
or describe kind of customers you 
serve. Also report) basic materials 
from which items are made. 


RELATION TO L-63 


1. Use of PD-IX is net confined 
to items listed in L-63 (see page 82). 
Remember, however. that in’ sign- 
ing the form, you are certifying that 
your inventory is within the 1-63 
limits. 

2. In urgent cases, where a line 
needs to be lifted uptoa practicable 
level, a 30 days’ supply of the 


‘ 


*short”™ 
items may be approved even though 
the distributor’s over-all) stock ex- 
ceeds the L-63 limits. Indicate the 
facts fully in Section IV. 


INVENTORY 


1. You need not take a physical 
inventory each month nor keep a 
perpetual inventory. If you wish. 
records can be computed thus: Start- 
ing with total dollar sales in’ the 
month (excluding direct shipments), 
compute cost of such sales based on 
average gross margin of profit. Re- 
sult is cost of sales made. This fig- 
ure, compared with total dollars of 
purchase bills for materials received 
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1. Distributor fills out three copies. retaining the 


iz other two to Distributors Branch. 


War Production Board, Temporary Building “kK” 


L. 


2. If application is approved, one copy of PD-IX 


will be returned to applicant. showing the quan- 


ls authorized and the rating. 


>. Distributor retains this form. and he may 


ng by endorsing on his purchase 


order the following statement: 


Preference rating is hereby 


applied pursuant to Form PD-1X, Serial No. D . 


ith Priorities Regulation No. 3, with 
| have complied.” 


(excluding direct) shipments) will 
indicate gain or loss in’ inventory 
during the month. This gain or loss 
can be added to or subtracted from 
the starting inventory figure, giving 
a “book inventory” figure for the 
end of the month. If no starting in- 
ventory figure is available, an in- 
ventory must be taken before using 
this form. 


GENERAL 


1. A rating may be obtained to 
secure materials that will be sold 
without ratings (provided the mate- 
rials are for essential needs). In 
some cases the approved application 
may specify the merchandise can 
only be resold on specified ratings. 

2. Generally speaking, no rating 
will be assigned on PD-1X for items 
net previously carried in’ stock by 
the distributer, Special cases will 
receive attention, Indicate full facts 
in Seetion TV. 

1. The rating assigned on PD-1X 
may be used on two or more pur- 
chase orders providing that the total 
does not exceed the amount author- 
ized, 

5. Do not use PD-1X to obtain a 
rating for capital equipment de- 
signed for your own use, Use Form 
PD-1A. sending it to the Service 
Branch. WPR. 
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S, PPLIERS Inventory Limitation Order L-63 is 


the companion piece of Distributors’ Priorities 
(pplication Form PD-1X. Where the latter offers 
assistance in maintaining distributors’ stocks, the 
former acts as a control so that those stocks will be 
held to a level consistent with the critical shortages 
of materials. In certifying his PD-1X application 
the distributor specifies that receipt of the material 
on which he has requested assistance will not cause 
his inventory to rise above the limit set by L-63. 

L-63 was designed as a means of insuring equi- 
table distribution of the available materials and of 
speeding up turnover at the wholesale level. 

The five months that L-63 has been in force have 
of distrib- 
utors to L-63 and of L-63 to the special cases of 


hardship that came to light after the order was 


heen a period of two-way adjustment 


issued. In its present form. L-63 is apparently not 
burdensome on distributors. No knowledge exists 
as to how well it is being observed in the field. but 
all to whom it applies realize that WPB field men 
can investigate at any time and the report form. 
PD-336. must be kept in the distributor's files ready 


for inspection for two vears. 


PROVISIONS OF L-63 


Inventory Limitation (astern and Central 
time zones) Owned or consigned stocks of distrib- 
utors must be kept to a two months’ level. which 
may be figured in one of two wavs: 

Method A-—Twice the sales shipped from stock 
during the second preceding calendar month. (Ex- 
ample: Inventory in September must not be greater. 
in dollar value. than total dollar sales made from 
stock in month of July.) On 

Method B— Two-thirds of the sales shipped 
from stock during the three preceding months. 
(Example: Inventory in September, figured by this 
method. must not be greater in dollar value. than 
two-thirds of total dollar sales-during June. July 
and August. | 

Other Time Zones— Suppliers located in Moun- 
tain or Pacific zones may carry an inventory equal 
to (A) three times the sales. in dollar value. shipped 


from stock during the second preceding calendar 
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L-63 Limits Distributor 


Ceilings on Inventories placed at two-month level, with allowances 





month, or. (1B) equal to the sales. in dollar value. 
shipped from stock during the three preceding 
calendar months. The above provisions do not apply 
to distributors in Alaska. the Hawaiian Islands or 
other possessions outside the United States. 

Deliveries and Acceptances— Distributors may 
not accept delivery of supplies which will increase 
inventories beyond the maximum permissible. No 
one may make delivery to a distributor if he (the 
deliverer) knows that such delivery will increase 
the distributors inventory beyond the maximum 
permissible. 


SUPPLIES AFFECTED 


Order L-63 specifically is designed to apply to 
the following types of supplies: Automotive. Avia- 
tion. Builders’, Construction. Dairy. Electrical. 
Farm. Foundry. Grain Elevator. Hardware. Indus- 
trial. Plumbing and Heating. Refrigeration. Restau- 
rant. Textile Mill. Transmission. Welding and 
Cutting. 


PERMISSIONS UNDER L-63 


Seasonal Items —A_ distributor can purchase 
and store an amount of seasonal lines equal to those 
which he purchased in a comparable period of the 
previous year. This peak period must not exceed 90 
days. 

Depleted Lines —L-03 applies to over-all inven- 
tories. However. if a distributors inventory on 
specific items needs building up he can make pur- 
chases to elevate such items to a total dollar value 
equal to the sales of those items shipped from stock 
during the preceding month. He can do this even 
though his over-all inventory, may he pushed 
hevond the limits of L-63 by such action. 

Purchaseable Quantities \ distributor can 
accept delivery of supplies that will increase his 
stock above the maximum permissible if his inven- 
tory at the time of delivery is below the maximum 
and the delivery is the minimum quantity of such 
supplies that can be commercially procured. 

An Exemption Order L-63 does not apply to 
any distributor whose total inventory at cost. includ- 


ing consigned stocks. of all supplies is less than 
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Stocks 


made for certain cases of necessity. 





$20.000 and whose total inventory at cost of each 
type of supplies (see list. “Supplies Affected”) is 
less than $10,000. 

Appeals—If any distributor finds that compli- 
ance with L-63 would work “an exceptional and 
unreasonable hardship” in his case. he may petition 
for relief by sending a telegram or letter to the Dis 
tributor Branch. War Production Board. setting 


forth the pertinent facts and reasons. 





OiHER FACTS ABOUT L-63 


Special Stocks—A distributor who finds it nee- 
essary to maintain an unusually large stock of a 
specific item may do so. but he must reduce his 
stocks of other items comparably. 

Earmarked Stocks — Items purchased on pref- 
erence ratings and being held in stock for cus- 
tomers calls are to be combined with the inventory 
controlled by L-63. 

Steel Products —ltems coming under the con- 
trol of Supplementary Order M-21-b (Iron and 
Steel Warehouse order. see Pages 89-91) may be 
excluded from inventory figures in computing the 
maximum permissible level. However. they must 
also be excluded from the sales figures. 

Timing of Orders— Time of placing orders has 
no bearing on acceptance of delivery. i.e. delivery 
cannot be accepted if it would raise inventory above 
the permissible level. even though the order was 
placed before L-03 Was issued. and even if the stock 
was within the limitations of L-63 when the order 


was placed. 





How to EXTEND 


The new, simplified procedure for distributors to use in replacing stock 


nce July 1 distributors have been permitted to 
extend priority ratings under the greatly simpli- 
fied procedure provided by several amendments to 
Priorities Regulation No. 3. The new rules specify 


that any preference rating. no matter how it was 





originally assigned. may be extended by a simple 
form of certification which states merely that the 
purchaser certifies to the seller, and to WPB, that 















] As a distributor's 
stock is sold, his rat- 


NiLowewwnnn, 


he is entitled to extend the ratings shown on his 
va/ 


-—@@ = purchase order. 
ings accumulate. Under Regulation 3 and its amendments, all in- 
dustry is put on its honor to obey the rules. Every 
person in a chain of priority extensions—from the 
RERGRRORREEE point where it is first issued to obtain war equip- 
ment until it works its way back to the raw ma- 
MANUFAC terials producer—is expected to handle them fairly 
and honestly, and with due respect for the Second 
War Powers Act which clearly makes priority viola- 
tions a criminal offense. 
spies The distributor is given full permission to replace 
stock sold on ratings for as long as three months 
after filling rated orders. Further, he may “basket” 
on a single purchase order the ratings of several 
different priorities served on him. The only basic 
2? When stock gets requirements now imposed are that (1) the dis- 
tous, nacsmnalitndinal tributor has in his possession rated customers’ 
ings ave extended to orders for the same quantities of mechandise for 
stile which he is extending ratings; (2) he has every rea- 
son to believe such ratings are authentic; and (3) 
TTT Tilly delivery of the material to the distributor is nec- 
essary to restore inventory to a practicable work- 
MANUFACTURER ing minimum. End use symbols are a require- 
ment of all distributor orders, of course. And 
wherever products are covered by M or E orders 
(steel, rubber, cutting tools, etc.), accumulation is 
possible only within the limits prescribed by these 


more restrictive orders. 


RATING EXTENSION PROCEDURE 


While great relief in operating detai! is pro- 
vided by the amended Regulation 3. the distribu- 

3 Manufacturer 

fills the distributor's 

rated order, replaces 

his stock. 


tors basic priority operating pattern remains un- 
changed: 
@ Distributors should insist on customers ex- 


tending their ratings.' Large rated orders delivered 
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Sy os benken tho Pat Cr sind 
{Signature and Title of 
Duty Authorized Officer) 


RATINGS 


sold on Priorities 


stock 


manufacturing sources (assuming the material sold 


from should be extended immediately to 
continues in demand). 

@ Small rated orders delivered from stock should 
be entered in a record system which accumulates 
the ratings until such time as there are enough 
available on that product for the distributor to ex- 
tend a commercial sized order to his manufacturer. 
@ Rated orders which cannot be filled from stock 
must. of necessity, be extended to the manufacturer 
immediately as back 


accumulated. of course. because the rating has been 


orders. These cannot be 


‘The only ratings which the distributor can assign. 
himself, are to orders from the Army, Navy and other 
governmental buyers defined by Priorities Regulation 
No. 1. (Section 944.la: Certain Defense Orders Rated 
4-10.—Every Defense Order, as defined in this Regula- 
tion, for any Material which has not been specifically 
assigned a higher preference rating, is hereby assigned a 
rating of A-10) 





Immeasurable relief from former methods of priority ex- 
tension is afforded distributors with this new, standardized 
certification by which any priority rating can be extended. 


CERTIFICATION 


The undersigned purchaser hereby represents to 
_ the seller and to the War Production Board that he 
is entitled to. apply or extend the preference 


ratings indicated opposite the items shown on this 





s order, and that such application or exten- 
$ in accordance’ with “Priorities Regulation 


ended, with the tens of which the 


* 


ee ee ee 


(address) 


a ee ee aed 


(Date) 
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used. On telegraphic orders. incidentally. Regula- 
tion 3 sanctions extension of the rating by includ- 
ing the substance of the certification in the telegram. 
providing the message is signed and authorized 
by a responsible official. Also. if the order was 
received before the rating was (by telephone. for 
example}. it is permissible to furnish the certifica- 
tion later. but it must. specifically identify the 


purchase order to which is applies. 


@ When stocks are depleted to the point where 


service to war industries may be impaired. and no 
accumulated ratings are available to replace them. 
the distributor should apply to WPB for a stock- 
replenishment Form PD-IN (see 


Ps uo s u 
rating. using 


pages 77 to Sl). 


ACCUMULATING RATINGS 


Blanket permission to defer the extension of rat- 
ings for a period of three months (so a distributor 
can accumulate ratings for a stock order of reason- 
able size) is granted in the amended Regulation 5. 
It is no longer necessary to maintain segregation of 
the ratings by the P orders from which they origi- 
nated. The ratings are simply accumulated by 
products or lines. 

Systems for recording accumulated — ratings 
naturally vary widely from one distributor to an- 
other because of the difference in their operating 
methods, inventory control systems. purchasing 
practices, etc. Ratings may be accumulated on a 
(Mint. = Suppiies, 
August). by hand-kept record cards (MILL Sup- 


perpetual inventory system 
pues. July). or on large ledger-type worksheets 
(Mitt Suppuies. March’. 


DATA TO BE COLLECTED 


Regardless of the physical form on which a dis- 
tributor decides to develop accumulation data, the 
records should be arranged to collect, by each 
product or product classification. the following 
information for each rated sale from stock: 

Date of sale (to limit accumulations to 90 days). 

Invoice number or firm order register number 
(to permit tracing back to the original authority 
for extending any rating. WPB inspectors may de- 
cide to do this any time). 

(Juantity and description of items sold. 

Dollar value of sale. A distributor may use either 
cost price or selling price, but must follow the same 
standard in replacing stock on each line. (Vo ac- 
cumulate at selling price and re-order at cost: price 
obviously would increase inventory, and is strictly 
prohibited. If he wishes, a distributor may keep 
rating records by dollar value of sales. but he 
must reduce to cost in re-ordering. } 

Priority rating accepted on the sale. 

In operation. the system must be arranged so 


daily entries can be made from delivery tickets o1 
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Hex Head Cap Screws 
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l A card index file is a simple method of accumulating rat- 
ings. Cards should be headed and filed alphabetically 
by manufacturing sources, or by lines of products (when 
the d'stributor buys a line from more than one source). 





THREE WAYS TO ACCUMULATE RATINGS 


2 Ledger sheets can be used for rating accumulations by 
dollar value. Using this system the distributor can readily 
replace with different sizes or shapes within the same 
“class of products.” Care must be exercised to use the 
same basis of values in reordering (cost or list) that was 
used in accumulating, or that interpolating from one to 
another is done accurately. 


hd 


| Invoice Number 











ie 


3 Distributors who already have perpetual inventory sys- 


tems are lucky, for they can almost always adapt them 
to rating accumulations. Such a system replaces stock 
sold exac:ly, item by item. It is possible to shift within 
“class of products,” however. by developing a kitty of 
ratings on various items sold in a line which are no 
longer in demand. 


Coatea | Fil Boston | Hack Saws 
Abrasives || — Gears | Brushes Univ. 











P-109 A-l-a PD-3a0 A-I-b 
12 doz. 6” 10 doz. 10” 
flat bastard round bastard 
5 doz. 12" sq. tes 
smooth files 
C NAVY 





AIRCRAFT PLANT 











P-46 A-2 


10 doz. 8” 
flat bastard 
files 


PUBLIC UTILITY 











REPLACI 





I 





GENERAL WAR PLANT 


i OR On .S 





P-90 A-l-c P-100 A-10 
12 doz. 12” 5 doz. 12” 
mill bastard half round 
files second cut 


files 


wel 


ON RATED 

















invoices for each rated delivery. As ratings accumu- 
late. inventories shrink, hence it becames the duty 
of the person supervising the system (together with 
the purchasing agent) to watch for the time when 
accumulated ratings on any product reach the pro- 
portions of a commercial replacement stock order. 
The system supervisor must also guard against ex- 
piration of the three months’ time limit on defer- 


ment. 


CLASS OF PRODUCTS 


The distributor may replace stock exactly, item 


for item. or he may exercise judgment within a 


voods sold will keep an inventory attuned to de 


certain defined range. When exact replacement of 





mand, it should be done that way. But the distributor 
is also permitted to replace with different sizes, 
shapes or designs in the same class of products. \t is 
for this type of operation that “dollar value of sale”, 
is recorded in the accumulation system (it may be 
omitted on products that are replaced exactly). This 
permission to shift’ within class of products is 
granted in paragraph (ii) (c) of Priorities Regula- 
tion No. 3: . . . material ordered for replacement 
must be substantially the same as the material deliv- 
ered .. . subject only to minor variations in size. 
shape. or design. or substitutions of less scarce ma- 
terials, which, in any case. do not substantially alter 
the purpose lor which the same is used. 


Suppose. for example. a distributor's aceumula- 





As shown below, distributors now ac- 
cumulate and extend ratings with com- 
parative ease. In this example, a dis- 
tributor had sold hand files to an air- 
craft plant, the Navy. a general war 
plant. a bakery and a public utility. His 
accumulation record would show: 
12 doz. 6” mill bastard files at A-l-a 
under P-109 
5 doz. 12° square smooth files at 
A-l-a under P-109 
10 doz. 10°’ round bastard files at A-1l-b 


on a PD-3A 

12 doz. 12” mill bastard files at A-l-c 
under P-90 

10 doz. 8” flat bastard files at A-2 
under P-46 


5 doz. 12” half round second cut files 
at A-10 under P-100. 


He could then write the order shown at 
the right on his manufacturer. Note that 
he loses none of the priority power of his 
customers. Note also that it is unneces- 
sary to indicate P order numbers or serial 
numbers on his purchase order. There 
7 are no more certifications to be secured, 

no more monthly reports to Washington 
on extensions made under blanket rat- 
ings. The distributor is simply put on his 
honor to execute priority extensions legally 
and accurately. 
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~ ‘ STOCK ORDER 
BLANK SUPPLY COMPANY 
Machine Tools and Industrial Supplies No 1A Ss 
240 WEST AUSTIN AVENUE 


To John Jones Mfg. Co. Fresno, Calif. 
Chicago, Ill. Aug. 17, 1942 
rromisep 5@Pt- 7, 1942 


WMAPORTANT NOTICE—Render invoices in duplicate with Bill Loding and work above order number on invoices ond shipments 


Please enter our order fur the following and ship by Express to us as soon es possibe 
A-l-a l2 Doz. 6" mill bastard files 
A -l-a 5 Doz. 12" square amooti: files 
A -l-a 10 Doz. 10" round bastard files 
A-l-c le Doz. 12" mill bastard files 
A-2 10 Doz. #8" flat bastard files 
A-10 $ Doz. 12" half round second cut files 
Qur End Use Pattern 
15% A 1.10 
218 A 4-50 
58 A 5.30 
158 N 5.40 
218 N 6.20 
% xX 9.10 
148 X 23.99 
CERTIFICATION 


The unaersigned purchaser Lereby represents to 
the seller and to the War Production Board that he 
is entitled to apply or extend the preference rat- 
ings indicated opposite the items shown on this pur 
chase order, and that such application or extension 
is in accordance with Priorities Regulation No. 3 
as amended, with the terms of which the undersigned 
is familiar. 


BLANK SUPPLY CO., FRESNO, CALIF. 


(Signature and Title of (Date) 
Duly Authorized Officer) 








BLANK SUPPLY COMPANY 





Acknowledgment of Stock Order N° xx: Ss 








> IMPORTANT —DETACH THIS STUB AND RETI RN IMMEDIATELY 
BLANK SUPPLY COMPANY 
( COMPLETE 


SHIPMENT OF ORDER \ 
WILL BE MADE 


PARTIAN 


BALANCE 



























tion record on files showed the following: 
List Price 


3 doz. 6” flat second cut files......... $14.40 
2 doz. 6” square second files.......... 10.20 
2 doz. 10” half round bastard files..... 18.20 


The ratings available total $42.80, list price. Hence, 
he could use the rating to purchase 12 doz. 6” mill 
bastard files, which list at $42.00, if his stock of 
the latter was running low. He could not, of course, 
purchase anything but files. Further, he could re- 
place high speed drills with carbon drills, but not 
vice-versa, because in changing materials it must 
always be in the direction of the less critical. 


KEEP RECORDS TWO YEARS 


After ratings have been used, by extension to the 
manufacturer, records of the transaction must be 
preserved for two years. Likewise, customers’ rating 
certificates must be kept for the same period. Both 


must be readily available for WPB inspectors. 
BASKETING 


An essential cog in the operation of the accumula- 
tion machinery must be some means for combining 
ratings from several small orders on a single larger 





PRACTICAL MINIMUM 
WORKING INVENTORY 


Official Definition 
Section 944.14 of Priorities Regulation No. 1: 
Inventory Restriction. Unless specifically author- 
ized by the Director of Priorities, no Person shall 
knowingly make delivery of any Material what- 
ever, and no Person shall accept delivery thereof 
if the inventory of such Material of the Person 
accepting delivery, in the same or other forms, is, 
or will by virtue of such acceptance become, in 
excess of the practicable minimum working in- 
ventory reasonably necessary to meet deliveries of 
the products of the Person accepting delivery, on 
the basis of his current method and rate of 
operation. ... The term “Practicable Minimum 
Working Inventory” is to be strictly construed. 
The mere fact that the rate of turnover has in- 
creased, or that materials are difficult to obtain 
does not justify maintaining inventories above the 
minimum with which operations can be continued. 


Note to Distributors: Inventory control is an essen- 
tial feature of the priorities system, and is likely to 
get more and more attention from compliance offi- 
cers of W PB. The definition above is clear: dis- 
tributors must not deliver materials to customers, 
even on high ratings, if deliveries will raise cus- 
tomers’ stocks above the “Practicable Minimum 
B orking Inventory”. This is considered, roughly, 
a 30 days supply of critical items, or about 45 
days for less critical items. Distributors themselves 
must conform to L-63 (see pages 82 and 83). 
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order to extend to the manufacturer. Regulation 3 
specifically authorizes a distributor to group rat- 
ings. regardless of their source or level. in replacing 
goods sold on ratings. (Paragraph 3 of the regula- 
tion: Ratings of the same grade assigned by dif- 
ferent preference rating certificates or orders may 
be combined and extended to a single delivery: 
ratings of different grades, whether assignd by the 
same or different preference rating certificates or 
orders, may be extended to deliveries under a single 
purchase order, but the amount of each material to 
which a particular grade of rating is extended must 
be shown as a separate item and not merely indicated 
as a percentage figure; provided, however, that to 
the extent necessary to avoid production or delivery 
in quantities smaller than the minimum commercial 
practicable, items to which ratings of different 
grades might be extended may be combined and the 
rating of the lowest grade extended to the total 
delivery.) 

Thus, a distributor may (1) group on a single 
replacement order 60 files. for example. which sold 
at A-3 under different P orders; (2) group 60 files 
sold under various ratings from A-l-a to A-3, for 
example, in a replacement order reduced to the 
lowest rating. A-3: or (3) combine those same 60 
files on a replacement order in which each com- 
ponent quantity carries the same rating extended 
to the distributor. (In this latter method, the most 
popular among distributors because it retains the 
full priority power. ratings must be identified by 
exact quantities, not percentages). 


HOW TO HANDLE RERATINGS 


Distributors began receiving rerating certificates 
during July, as Priorities Regulation No. 12 estab- 
lished the procedure for raising the back orders on 
their books to the new AA ratings. Rerating of a 
contract originates on Form PD-4X, which may be 
assigned by WPB or certain officers of the Army, 
Navy and other government agencies. Form PD-4Y 
is provided for extending reratings on outstanding 
back orders. Or the distributor may extend reratings 
by telegram, letter or by issuing a new purchase 
order. 

Although the handling of PD-4Y becomes onerous 
when there are a multitude of orders to rerate, the 
detail itself is simple. The distributor fills in the 
name and address of his supplier, and in appropriate 
columns the following information: 

Government contract numbers (leave blank if not 
available). 

Our order number (the distributor's). 

Quantity. End use. 

Other identification required. 

Form PD-4Y may be reproduced, and a single 
form may be used to rerate back orders having 
several different grades of priorities. 


New rating. 
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Warehouses Under M-21-b 


Steel distributors buy for inventory on varied priorities with pur- 
chases governed by system of quotas. 





Unwen M-21-b, steel is rationed to warehouses 
under a quota system. To procure stocks of heavy 
(Schedule A) products, the warehouses are granted 
an A-1-k rating, and on the lighter merchant prod- 
ucts (Schedule B) an A-3. The warehouses are per- 
mitted to accumulate higher ratings for three months 
and extend them to the mills. But mill shipments 
on such higher ratings must not cause the ware- 
houses to exceed their quotas, and accumulations 
of ratings must be of a prescribed size. 

With a few exceptions (like maintenance and 
repair needs), Schedule A products must not be sold 
below A-l-a. Schedule B products may be sold at 
various levels from A-l-a down to unrated orders 
for certain classes. Inventories are limited. in gen- 
eral, to a three times annual turnover in each 
product classification, with a twice a year mini- 
mum turnover in tool steel. 

Quotas on Schedule A products for the current 
quarter are the percentages shown in Table 1 of 
the tonnage delivered from stock in each product 


classification during the first calendar quarter of 
1941. 

Quotas on Schedule B products, Table 2. are 
determined on a different basis—shipments from 
mills to warehouses during the corresponding calen- 
dar quarter of the year 1940—selected because of 
the seasonal sales characteristics of many merchant 
products. An exception to this is wire and wire prod- 
ucts, whose quotas are based on shipments to ware- 
house stock during the corresponding calendar 
quarter of the year July 1, 1940, to June 30, 1941. 

A special provision for small warehouses per- 
mits those whose annual base tonnage of all Sched- 
ule B products with any producer for the year is 
120,000 pounds or less to accept their annual quotas 
from that producer at any time during the year. 
provided that not more than two minimum carloads 
are accepted in any calendar quarter. 

Effective in May, the purchase orders of ware- 
houses which had been conforming to the require- 
ments of M-21-b (by filing monthly reports on 


TABLE 1. QUOTAS FOR SCHEDULE A PRODUCTS 


(Base Tonnage 


Product Classification 
(Column 1) 


1. Ingots, blooms, billets, slabs.tube rounds, sheet and tin bars 
2. Structural shapes and piling 
3. Plates (universal and sheared) 
4. Rails — over 60 Ibs 
5. Rails — all other ‘ 
6. Tie plates and track accessories, including track spikes 
7. Hot rolled bars, carbon, including hoops and bands 
9. Hot rolled bars, alloy. . 
10. Cold finished bars, carbon and alloy 
lib. Tubes (mechanical and pressure) 
2. Wire rods (for wire drawing only) 
14. Black plate 
16. Sheets and strip, hot rolled 
17. Sheets and strip, cold reduced 
19. Sheets and strip, all other (including long ternes) 
20. ‘Tool steel bars, including drill rod 
Wheels and axles 


Forgings, armor plate, and ordnance 
Forgings, all other (rough forgings only) 
Steel castings (rough castings only) 
Skelp 

All other 


te te to te te 
~' & w he 


x $ 


Sales from Warehouse Stock, First Calendar Quarter of 1941, as approved on Form PD-83-a). 


QUOTA PERCENT OF BASE TONNAGE 


States of California, All Other 


Oregon and Washington States 
(Column 2) (Column 3) 

120 100 
120 100 

75 75 
100 100 
100 100 
100 100 
130 110 
120 100 
130 110 
130 110 
100 100 

80 60 
120 100 

80 60 

40 60 
130 110 
100 100 
100 100 
100 100 
100 100 
100 100 
100 100 
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Form 


PD-83) \-l-k rating for 
Schedule A products and A-3 for Schedule B prod- 


were granted an 


ucts. During July. when the newly announced AA 
stocks. WPB 


eranted a temporary AA-3 to warehouse back orders 


ratings began to drain warehouse 
on the mills which had been accumulated at ratings 
above A-1-k. This was a lift measure. intended only 


lo replenish warehouse stocks. 


SELL ON A-l-c OR HIGHER 


Warehouses have been restricted in their sales 
to orders bearing ratings of A-l-a or higher since 
\ugust 1. 
from being forced to liquidate stocks at the call 
of A-10 ratings. 


eX eplions: 


a ruling made to prevent warehouses 
lo this generality there are four 


|. A warehouse may deliver steel products for 
essential maintenance and repair purposes on lower 
ratings provided such deliveries do not. in any 
calendar quarter, exceed five per cent of the quar- 
terly quota ‘three per cent for tool steel. stainless 
steel and other alloy steels). 

2. Flat rolled steel products which are below 

prime orade may he delivered on ratings as low 
as A-5. 
3. Cast iron soil pipe larger than + in. nominal 
I.1).. and cast iron culvert pipe may be delivered on 
ratings as low as A-10. 

1. Nails. bale ties. black or galvanized pipe up to 


) 


5) in. OLD. merchant quality fence wire. woven 


wire fence. poultry netting. barbed wire. staples. 
fence posts. gates. steel roofing and siding. and cast 
iron soil pipe up to and including Fin. nominal 1D. 
may be sold on unrated orders. This permits sales 
in rural communities. (WPB exercises control by 
produc tion curtailment.) 


Another 


making one delivery to one customer of quantities 


restriction prohibits warehouses from 


(49.000 


pounds). unless the delivery contains ten or more 


of steel which total a minimum carload 
different items, no one of which weighs more than 
8.000 pounds. (This does not apply to deliveries of 
oil well casing. oil well drill pipe. oil well tubing 
and oil well line pipe.) 

Warehouses are forbidden to accept a delivery of 
tool steel bars if it will increase inventory at the end 
of the quarter to more than twice the quarterly quota 
for that classification. On other products the ware- 
houses are limited, in accepting shipments from the 
mills. to an inventory which is no more than one and 
one-third times the quarter quota in each product 
classification. 


RATINGS MAY BE ACCUMULATED 


M-21-b was revised during May to permit ware- 
houses to accumulate ratings from their customers 
above the A-1-k level and basket them, within certain 
restrictions. to be served upon the mills at the higher 
levels. The application of such ratings can be de- 
ferred at the most for 90 days. and must be served 
PD-83-g. 


separately by products. and must be for quantities 


on Form Ratings must be accumulated 
at least as large as shown in Table 3. When this is 
done. the lowest rating in the combined group 
applies to the entire order. 

Small warehouses are granted a special concession 
in accumulating ratings. Instead of being confined 
within the limits of any one product classification in 
accumulating ratings. warehouses whose quota of 
Schedule A products is less than 500 tons may con- 
solidate ratings by types of steel (carbon. alloy or 
stainless) and use the accumulated ratings to re- 
order products of the same type within the assigned 
quota limits: 10.000 Ibs. for all carbon steel prod- 
6.000 Ibs. for all stainless steel. and 20.000 
lbs. for all alloy steels. 


ucts: 


TABLE 2. QUOTAS FOR SCHEDULE B PRODUCTS 


(Base Tormaa For all products except Classification 13. shipments from Producers to Warehouse stock during corresponding calendar quarter of 
ow For Chossifieation US. shipments from Producers to Warehouse stock during corresponding calendar quarter of the period July 1, 1940 
Fone 30. 190) On specific election of the Warehouse pursuant to paragraph ¢ (1) of the Order, the quarterly base tonnage may be changed to 
one-fourth of total shipments to stock during the base period provided above.) 


Ouota as % of 
Percent of Base Tonnage Rated A-3 
Warehouse Having An Warehouse Having 
nual Base Tonnage of Annual Base Tonnage which may 
AL Products Totaling of ALL Products be 
120,000 Ibs. or less over 120,000 Ibs 


Base Tonnage 


Maximum 


Product Classification 


Shipped 
(Column bt) 


(Column 2) (Column 4) 


(Column 3) 


iw Hot rolled bars. concrete reinforcing 100 50 120 
Ila Pipe and tubes Call kinds except mechanical and pressure 
tubing) hao 0 20 
"3 Wire and wire product 
+. Wire rope and strand. bale ties. o ails md welding rods 
Cuncouted) rw 1h 1 
b. Wire, woven fence wire, poultry netting, stuceo netting 
welded wire fabric in rolls (buildin: fabric). barbed 
wire, staples, fence posts and gates 100 4” 120 
5 Tin and Terne plate (short ternes) 0 0 0 
18. Cralvanized sheets and strip (including corrugated) loo a 120 
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TABLE 3. MINIMUM SIZE ORDERS ON ACCUMULATED RATINGS 


MINIMUM SIZE ORDERS OF SCHEDULE A PRODUCTS TO WHICH A RATING HIGHER THAN A-I-k MAY BE EXTENDED 


Type of Steel 


(Pounds) 
Schedule A Products Carbon Alloy Stainless 
1. Ingots, blooms, billets, slabs, tube rounds, and sheet and tin bars 40,000 20,000 
2. Structural shapes and piling 10, 000 20,000 
3. Plates (Universal and Sheared) 10,000 20,000 6,000 
+. (Rails — Over 60 Ibs.) 
>. (Rails — All Other) 10,000 
6. Tie Plates and Track Accessories, including track spikes 
7. Hot Rolled bars, Carbon, including Hoops and Bands 10,000 
%. Hot Rolled Bars, Alloy 20,000 6,000 
10. Cold Finished Bars, Carbon and Alloy 20,000 10,000 6,000 
1lb. Tubing (Mechanical and Pressure) 40,000 10,000 > ooo 
12. Wire Rods (For wire drawing only) 10,000 
14. Black Plate. . 10,000 
16. Sheets and Strip, Hot Rolled 10,000 20,000 6,000 
17. Sheets and Strip, Cold Reduced 20,000 10,000 6,000 
19. Sheets and Strip, all other (including long ternes) 20,000 10,000 
20. Tool Steel Bars, including drill rod 1,000 1,000 
21. Wheels and Axles 10,000 20,000 
22. Forgings, Armor Plate and Ordnance 20,000 20,000 
23. Forgings, All Other, (Rough Forgings ouly) 20,000 20,000 
24. Steel Castings (Rough Castings only) 20,000 20,000 2.000 
25. Skelp. 40,000 
26, All Other 10,000 20,000 6,000 


MINIMUM SIZE ORDERS SCHEDULE B PRODUCTS TO WHICH A RATING HIGHER THAN A-3 MAY BE EXTENDED 


Ty; e of Steel 
(Pounds) 


Schedule B Products Carbon Alloy Stainless 


Hot Rolled Bars, concrete reinforcing 10,000 


lla. Pipe and Tubes (All kinds except mechanical and pressure tubing) 


10,000 
13. Wire and wire products: 


a. Wire rope and strand, bale ties, nails and welding rods (uncoated) 

b. Wire, woven fence wire, poultry netting, stucco netting, welded wire fabric in rolls 10, 000 2 000 
(building fabric), barbed wire, staples, fence posts and gates 

15. Tin and Terne Plate (short ternes) No Quotas 

18. Galvanized sheet and strip (including corrugated) 0,000 





90 DAY RATING ACCUMULATION REPORT 
FOR FROM TO 











Customer | Price | Customer's | Shipping |Weight 


i Invoice 
Order Number| Date ~ |in ibs, |%#"9| End Use | From 


Number 





























— 











To give steel warehouses the advantage of the priority power of their high-rated sales, M-21-b permits accumulation of 
ratings. A record must be kept for each product, of such deferred ratings. A form similar to this may be used by the 
warehouse to accumulate the necessary data. 
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Tagging ‘END USE’ 


Production Code often changed but is here to stay and distributors 





Since July 1 distributors have had contact with 
the “end use” coding system—first called Allocation 
Classification Symbols and now termed Production 
Code. From the start circumstances surrounding 
this phase of the distributor’s priority job have 
been unsettled. The program has undergone a series 
of revisions and at this writing announcement of a 
thorough re-drafting is momentarily expected. 

Such comments should not be taken to mean that 
the end use coding system is so nebulous that dis- 
tributors may ignore it. On the contrary, WPB 
considers it one of its most important requirements 
for intelligent allocation of critical materials, and 
the steady tinkering is merely evidence of deter- 
mination to achieve a workable formula. 

The present is a period of adjustment during 
which all businesses are expected to organize their 
purchasing departments and accounting systems for 
the job of gathering, recording, analyzing and re- 
porting these symbols. The possibility that ensuing 
revisions may destroy such organizational work by 
making systems obsolete is a remote one. Assur- 
ance is given that such refinements as may develop 
from time to time will. in most cases, be directed 
toward the end of simplify ing the job for those who 
must work with the end use symbols. 





OFFICIAL INSTRUCTIONS 


In launching the allocation coding system, WPB 
issued a 50-page booklet for the use of all who 
must work with Priorities Regulation 10. The 
booklet is valuable particularly for its specific 
instruction under each of the numerical sections 
and = sub-sections, telling what products and op- 
erations fall under the various code numbers and 
symbols. In addition, an alphabetical list further 
clarifies this point and indicates which industries 
and services should transmit the customer's sym- 
bol. It is expected that when and if the new 
revision of Regulation 10 is announced this book- 
let will be republished and brought up to date. 











THE SYSTEM IN BRIEF 


Effective Date—Symbols must be placed on all 
purchase orders or contracts placed after June 30, 
1942. and on all purchase orders, no matter when 
placed, calling for delivery after July 31, 1942. By 
amendment, purchasers were granted an extension 
until August 30 for notifying suppliers of the 
symbols which orders placed before July 1 should 
carry. 

Symbols—A dual system requires both number 
and letter symbols. The number codes designate 
tie particular kind of product for which the ma- 
terial ordered will be used. (Example: A drill 
for use in an aircraft plant would be coded 1.00, 
the aircraft code number.) Letter codes designate 
the broad and general types of purchasers USA, 
USN, DP. ete.. meaning respectively, U. S. Army, 
U. S. Navy, Domestie Purchaser. There are 23 
classes of code numbers, with sub-«classes, and five 
purchasers’ letter symbols. 

Use of Symbols—Each business covered by one 
of the numbered classes applies that number and 
the proper purchasers’ symbol to all its orders. 
Businesses not covered by the numbered classes 
will transmit symbols received from customers 
or analyze their sales to determine the per cent 
of business they do in each of the various classes, 
so that this per cent table may be applied to their 
purchase orders. 


WHAT TO DO NOW 
ABOUT END USE 


1. Make sure all orders you receive bear Pro- 
duction Code symbols. 

2. Record these symbols on your books at the 
time of recording incoming orders or billings. 

3. Organize a system to analyze incoming or- 
ders so that you will be able. every month, to 
show a sales pattern indicating the portion of your 
business going into various end use channels. 

1. Place end use coding on all out-going or- 
ders. At first the pereentage breakdown will be 
made on the basis of estimated sales for the pre- 
ceding month, but after the system gets started 
a “house” pattern developed by analysis of sales 
will be used regularly on purchase orders. This 
may be applied by rubber stamp. 


5. In the case of larger orders, distributors may 
make direct extension to their supply sources, 
transmitting the exact symbol as obtained from 
customer's order. 
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on Orders 


must organize to observe. 
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Any number of systems have been advocated for accumulating end 
use data and developing the monthly pattern, as is required for 
businesses of the industrial supplies type. The two methods described 
here have been worked out by the War Service Committee and many 


distributors have already put them into practice. 





Method "A”—Analysis by Orders 


1. Use ecard file or ledger book, dividing cards 
or sheets into sections for each of the purchasers’ 
symbols such as USA, USN, ete. In each section 
have one card or sheet for each of the allocation 
symbols (numbers) given by your customers. 

2. On proper ecard or sheet enter value of each 
sale. (Example: Customer's order for $25 bears 
the symbols “USN —1.00”. Distributor turns to 
USN section. locating card or sheet marked “1.00” 
and records this sale there, with proper invoice 
number if available.) In this method distribu- 
tor is permitted to confine his analysis only to 
orders of $15 or more, but excluding smaller or- 
ders is not mandatory. In listing sales on these 
cards or sheets distributor would also make sure 
to exclude all orders which have been extended 
directly to manufacturer, carrying customer’s end 
use symbols. 

3. At end of month. add sales for that month on 
each card or sheet. Add totals of all eards or 
sheets to obtain total against which pattern’ per- 
centage will be figured. Then figure the per- 
centage of each card to total using simplification 
process described in (4) below. 

1. When any allocation subclass shows a per- 
centage of less than 5 per cent to the total it can 
be distributed among other subclasses falling un- 
der the particular main class. Example: Sales to 
shipbuilder working on battleships (2.10) might 
amount to only 2 per cent of total sales. This 
would be distributed over other subclasses in the 
“ships” group. If “ships” group is still less than 
5 per cent of the total from which percentages 
are being drawn, figures under “ships” (class 
2.00) could be distributed over the other classifi- 
cations that do amount to 5 per cent or more. 
Resulting pattern is placed on all purchase orders. 





HOW TO GET YOUR END USE PATTERN 


Method “B’—Analysis by Customers 


(Suggested where distributor has hundreds of 
bookkeeping entries each month for the same cus- 
tomer who probably has the same symbols for 
the entire month, When sale is posted, the 
proper symbols could be indicated on the pur- 
chaser’s ledger sheet. The account then could be 
totaled for the month and the percentage quickly 
analyzed. the sum then being put under the proper 
column indicated in the “B” form as_ pictured 
here. Instructions for using the “B” form are:) 

1. All sales to be analyzed in Column D should 
be broken down under the proper allocation elassi- 
fieation number in Column E. The total of Col- 
umn D> should equal the total of all) columns 
under E. 

2. After all columns under E are totaled. de- 
termine the percentage for each classification. In 
the example used here, those under classification 
1.00 are 23.8 per cent of total sales analyzed. 
Those under elass 2.10 are 71.4 per cent of the 
total, those under 2.31 are 1.9 per cent and those 
under 3.10 are 2.9 per cent. Since those under 
subelass 2.31 are less than 5 per cent they would 
be combined with those under subclass 2.10 and 
the resulting total of $770 would be listed under 
general classification 2.00. Sales under the gen- 
eral classification 3.10 are also less than 5 per 
cent and should be prorated over the other two 
main classifications remaining. 

3. Sinee both code numbers and purchasers’ sym- 
bols are required, and since the “B” sheet exe- 
cuted here would develop only appropriate per- 
centages for just one of the letter classifications 
(such as USA, ete.) it is apparent that Form “B” 
would have to be executed several times in order 
to cateh all of the sales made under each of the 
different: purchasers’ (letter) symbols. 

















Producers Are Under PRP 


Production Requirements Plan requires that distributors furnish 


data on sales, end usé and preference ratings. 





TH majority of manufacturers who supply dis- 
tributors rely wholly on the Production Require- 
ments Plan (PRP) for their priority assistance. 
The manufacturer under PRP is largely dependent 
upon his distributor selling forces for the data 
which will support the application to insure his 
continued production. 

PRP requires the manufacturer to apply four times 
each year for the assistance to carry him through 
the quarterly When filing (on Form 
PD-25A) he must show a detailed picture of his 
sales, business on hand, inventory, previous use of 
materials and future needs. The importance of the 
manufacturer's product is a primary consideration 


periods. 


in determining whether a rating will be granted and 
what kind of rating it will be. Toward this end the 
manufacturer's pattern of priority ratings received 
is carefully studied and the end use of his product 


is weighed. 


RATINGS CONVERTED UPWARD 


\ point not too generally understood about PRP 
is that the priority pattern presented by the manu- 
facturer is not automatically translated into the 
same priority rating under which that manufacturer 
will do his purchasing. For example. a manufac- 
turer whose sales happened to be 25 per cent 
\-l-a. 60 per cent A-1-j and 15 per cent A-10 would 
not fecessarily be permitted to purchase raw mate- 
rials on those three ratings for those same_per- 
centages. 

It is recognized that a manufacturer may make 
a product of a highly essential nature the sale of 
which may produce only low priority ratings. The 
nature of the product is considered. as is its end 
use. and if the item is deemed necessary to war 
production or to civilian services a rating is granted 
that will be sufficiently high to obtain necessary raw 
materials. This process is pictured in the chart 
visualized on pages 70 and 71. And although in the 
description of end use on the two preceding pages 
it was indicated that the system for providing such 


data has not yet been perfected, it can also be seen 


that the manufacturer has a real need for receiving 
the fullest end use identification that his distribu- 
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tors can provide. As emphasis to the latter fact. 
the requirements of manufacturers turning out prod- 
ucts which seem to be of secondary importance 
will be reduced by PRP in cases where there is not 
enough raw materials to go around. 

In receiving his rating under PRP the manu- 
facturer is given a P-90 certificate, assigning him a 
serial number for its use. Likely the priorities 
given him for his requirements will have a varied 
pattern. These ratings may be applied to purchases 
after the manner set forth in Priorities Regulation 
3 (see pages 84 to 88). 


MOST CUSTOMERS ON PRP 


Here the distributor again encounters the Pro- 
duction Requirements Plan, since a great number 
of his customers will be operating under that sys- 
Not only 


raw materials but also maintenance, repair and 


tem and extending PRP ratings to him. 


operating supplies may be purchased by producers 
who are rated under PRP. Administrators of the 
plan are liberal in their allowance for maintenance. 
repair and operating supplies. Producers may state 
their requirements in one lump dollar amount 
up to ten per cent of the value of shipments during 
the previous quarter. This fact in itself is a con- 
siderable boon to the distributor since not too long 
ago almost all such items were sold under P-100 on 
an A-10 rating. making replacement difficult. 

Under Priorities Regulation 11. any manufac- 
turer who uses more than $5,000 worth of speci- 
fied metals in one quarter must embrace PRP. 
Prior to this regulation. more than 10.000 firms 
were using the plan voluntarily. Regulation 11] ex- 
panded the total to more than 23.000 and it is 
steadily growing. Service industries generally are 
exempt from PRP. 

(Arrival of the Production Requirements Plan 
greatly simplified things for distributors. It  in- 
creased the average of ratings for items sold as 
maintenance. repair and operating supplies. It 
eliminated the myriad “P” orders which were ex- 
tendable in a wide variety of ways and brought 
forth a single. standardized method of receiving 
and extending ratings from many points of origin. 
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Selling Operating Supplies 


WPB has granted these ratings for maintenance, repair and operat- 
ing supplies, and asks that buyers and sellers use them faithfully: 





UMI 


Ti field in which a distributor's service is pre- 
eminent—maintenance. repair and operating sup- 
plies—is governed by a multitude of different 
priority ratings, each intended to provide adequate 
assistance for an essential type of plant to secure 
the supplies it needs. In the role of service men to 
industry, distributor salesmen should understand 
these priorities and assist customers in using them. 

Dean Gallagher, Chief of WPB’s Maintenance 
and Repair Branch, has two admonitions to indus- 
trial distributors: (1) honor all legitimate ratings. 
and (2) assume responsibility for proper certifica- 
tion of purchase orders originated by customers. 

Under the terms of Priorities Regulation No. 1. 
Mr. Gallagher points out, it is illegal for a distribu- 
tor to refuse to fill a rated order if he has the mer- 
chandise in stock. To the distributor's contention 
that he cannot replenish inventory sold out on low 
ratings. he points out that higher ratings often can 
be secured on form PD-1LX. if necessary. And again. 





OFFICIAL DEFINITIONS 


Maintenance—minimum upkeep necessary to con- 
tinue the working condition of equipment used by 
the operator at his current rate of production. 


Repair— the restoration of property or equipment 
used by an operator to a sound working condition 
after wear and tear. damage. destruction or failure 
of parts or the like have made the property or 
equipment unfit or unsafe for service. 


Operating Supplies—material which is essential 
to and consumed in the operation of property and 
equipment used by an operator and which is 
generally carried as Operator's stores and charged 
to an operating expense account. The term does 
not include raw materials which enter into or 
form part of the finished product. 
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when the distributor extends accumulated ratings 
(even low ones) to suppliers operating under the 
Production Requirements Plan there is still the pos- 
sibility that the producer will be able to secure a 
rating high enough to obtain his raw materials. 
The second admonition from Mr. Gallagher is a 
reminder to distributors that requirements of “P” 
orders concerning proper certification and a serial 
number on the consumer's purchase order remain 
in force. P-84 and P-100 are the only certifications 
which do not also require a serial number. Thus, a 
mine buying supplies under P-56 must certify and 
give its serial number on its purchase orders, and 
it is the distributor's duty to stand watch over in- 
coming orders to see that they are properly exe- 
cuted. Insufficient priority data, remember. may 
disqualify a rating in the eyes of WPB compliance 
officers. Once a rating is correctly applied. it may 
be extended by the distributor with the simple cer- 
tification of Regulation No. 3 (see pages 84 to 88). 
There are several means by which distributors’ 
customers can secure ratings for maintenance, re- 
pair and operating supplies. Both the supply sales- 


man and his customer should know them: 


companies (manufacturers which use more 
than $5.000 worth of certain metals per quarter) 
are granted a rating for a liberal amount of main- 
tenance. repair and operating supplies. in Section G 
of their PD-25A forms. PRP companies may even 
obtain minor capital items with this rating. but they 
must be needed for plant operation. 

Small manufacturers and others not operating 
under PRP may extend ratings to deliveries of 
operating supplies which will be consumed in fill- 
ing a rated order on their books, but the cost of 
operating supplies so obtained must not exceed ten 
per vent of the cost of the materials covered by the 
rating. and not more than 25 per cent of the sup- 
plies obtained in any one month may be critical 
metals listed in Priorities Regulation No. 11. 
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Thus, a contractor with a PD-3A certifi- 
cate 1s permitted to use his rating to secure the neces- 
sary operating supplies, within the prescribed limi- 
tations. Further, he is allowed to use the rating to 


restore his inventory of operating supplies to a 
practicable working minimum. 


eae Building contractors with project ratings 
issued by the P-19 series are permitted to extend 
their ratings for materials to be physically incorpor- 
ated in the projects. and for certain “Expendable 
Materials” consumed in construction. “Expendable 
Materials” are defined as “materials which will be 
wholly consumed at the location and during con- 
struction of the project, including (but not limited 
to) abrasives, perishable tools, explosives and the 
like. 


struction machinery or repair parts for machinery.” 


It shall not be deemed to include fuel, con- 


Incidentally. on contracts which have been re- 





rated to the higher priority brackets (the AA 
series) by Priorities Regulation No. 12, the con- 
tractor may extend the heightened ratings to obtain 
operating supplies. For example, a PD-3A rated 
contract which has been raised to AA-3 entitles the 
holder to apply the AA-3 to his operating supplies. 

Super priority ratings can also be obtained by a 
plant or service industry when a serious breakdown 
occurs and repair parts are not otherwise procur- 
able. The customer files PD-333 with the local WPB 
office (or wires the information to Washington). 

Those items whose sale is limited by “E.” “L” or 
“M” orders to ratings of a certain level pose a 
technicality which is being met by granting ratings 
on PD-1A certificates. If a plant entitled to an A-10 
under a “P” order. for instance, needs a cutting 
tool which is restricted to ratings of A-9 or better, 
that plant may apply to WPB for a higher rating on 


form PD-1 A. 





Following is a list of blanket P 
ae... issued for maintenance. re- 
pair and operating supplies needed by essential 


industries. Both you and your customers should 
know their usefulness and restrictions. 


P-56— MINES 

A-lea and A-l-e for repairing machinery and 
equipment listed in order (Sehedule A). 

A-8 for certain other repairs, maintenance. and 
operating supplies for property and equipment. 

A-10 for all other supplies. 

P-68 IRON AND STEEL 

AA-3 for operating supplies with iron and steel 
in any form appearing on Materials List No. | of 
Form PD-25A, 

A-l-a for non-ferrous operating supplies in any 
form appearing on Materials List. or of fabricated 
metal parts. 

_ A-l-e for all other operating supplies. 
P-73 NON-FERROUS SMELTERS 
FINERS 


\-l-a for repairs in a breakdown (provided metal 


AND RE- 


produced is listed in schedule A). 

A-lee and A-3 for other repairs, maintenance. 
operation if production is of one or more metals 
listed in Schedule A. 


\-10 for all other operating supplies. 
84 PLUMBING AND HEATING 
GENCY REPAIRS 

\-10. 

P-88 RAILROADS 

\-l-a for emergency repairs (must be approved 
by WPB). 

\-l-j for materials not listed in Materials Lisi. 

A-8 for all others. 


EMER. 





P ORDERS YOU SHOULD KNOW 


P89 CHEMICAL PLANTS 
A-l-a for repairs after a breakdown. 
\-l-c for repairs to avert a breakdown. 
A-l-e and A-3 for all other supplies. 


P-100 GENERAL MAINTENANCE, REPAIR 
AND OPERATING SUPPLIES 

A-10. 
P-106—-COPPER MILLS 


A-l-a for repairs after a breakdown. 
A-l-c for repairs to avert a breakdown. 
A-3 for repair, maintenance and operation. 


P-115—FRUIT AND VEGETABLE CANNING 
A-l-a for emergency maintenance or repair to 
avert spoilage because of breakdown. 
\-1-j for repair, maintenance or operation. 
\-l-c for replacement, addition or expansion. 


P-118. DAIRY PRODUCTS 
\-1-j for maintenance or repair. 
\-3 for operation or replacement. 


P-120) ALUMINUM AND MAGNESIUM PLANTS 
A-l-a after a breakdown. 
\-l-e to avoid breakdown. 


A-1-j for all other supplies. 
P-126 AIR CONDITIONING AND REFRIG'N 


\-l-a for emergency service in case of breakdown 
(if delivered to an “Emergency Service Ageney™). 

A-3 to avert a breakdown. 

\-8 for emergency service and to maintain emer- 


geney service inventory. 


P-129° COMMUNICATIONS 
\-3 for operating. maintenance, repair. 
\-1-j for items containing copper or copper alloy. 


P-130 COMMUNICATIONS CONSTRUCTION 


\-1-j for items containing copper or copper alloy. 
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Those Price Ceilings 


Although never accused of price inflation, mill supply houses must 
be guided in all dealings by OPA ceiling dates (charted on page 99). 








Questions about price control in the field of industrial sup- 
plies should be addressed to A. J. Kwitek, Chief of the 
Hardware and Indusirial Supply Section, Consumers’ Dura- 
ble Goods Branch, Office of Price Administration, Room 
6123 Census Bldg., Washington, D. C. Mr. Kwitek is a 
former vice president of Hibbard, Spencer, Barilett Co., 
Chicago distributor. 





| free from any accusations of 


profiteering. the industrial distributor is a corner- 
stone in what the Office of Price Administration 
intends to be a leakproof price control dam for all 
industry. Regimentation at the heart of a distribu- 
tors business. OPA’s General Maximum Price 
Regulation and its now-numerous offspring serve as 
control gates fixing ceiling prices on both incoming 
and outgoing items. However. the regulations spe- 
cifically and emphatically state that no seller is 
prohibited from selling below the ceilings. 

The distributor’s first, and still basic, ceiling 
established under the Emergency Price Control Act 
of 1942 was the General Maximum Price Regula- 
tion (GMPR). a broad. all-inclusive law which 
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fixed March, 1942 as the ceiling date for all com- 
modities except those for which specific exception 
is made. Numerous supplemental regulations have 
since been issued, until today the full-line distribu- 
tor operates under no fewer than ten regulations 
(see chart beginning on page 99). 

In many cases, manufacturers are governed by 
the same regulations as the distributor but, in other 
cases, separate regulations control the manufacturer. 
The distributor has more than passing interest in 
the latter: he is equally guilty, with the manufac- 
turer, of a violation if he buys above the manu- 
facturer’s ceiling. 

That price control was in no way an outgrowth 
of inflationary practices of industrial distributors 
was attested to by no less a person than Leon Hen- 
derson. the Price Administrator. Prices of industrial 
products have withstood inflationary tendencies re- 
markably well, Mr. Henderson told MILL Suppiies 
shortly after the first regulations became effective. 

This praise does not. however, exempt the supply 
man from careful. thoughtful compliance. Evaders 
and violators risk penalties from several directions, 
Distributors were automatically licensed to continue 
doing business when GMPR became effective May 
11. a license which may be revoked. Further. viola- 
tors face civil enforcement actions, criminal penal- 
ties and treble damages suits. 

The distributor's responsibility does not end with 
seeing that prices are within OPA’s limits. He also 
is charged with (1) establishing in the form of a 
list his own ceiling prices, (2) keeping sales ree- 
ords, and (3) revealing either when called upon by 
OPA inspectors. The distributor is not required, 
however, to post his ceiling prices prominently in 
his place of business. as retailers must do. 

By far the greater number of distributor prod- 
ucts are now covered by either GMPR or Price 
Regulation No. 136. 


THE GENERAL MAXIMUM 


Although many products have been removed from 
GMPR and placed under control of supplementary 
regulations. the order remains one of major im- 


portance to supply houses. Under GMPR a dis- 
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tributor may not charge higher prices than were in 
effect during March, 1942. Here’s OPA’s formula 
for making price determinations: 

1. The top price for which an article was de- 
livered during March in completion of a sale to a 
purchaser of the same class. Customary discounts 
or price differentials cannot be changed except to 
lower the price. 

2. If there was no actual delivery of an article 
during March, the seller may use the highest price 
at which he offered that article for delivery in 
March. Thus, it may be a list price, allowing the 
same discount offered in March (OPA says it must 
he a bonafide offering price. not one intended to be 
the start of a bargaining process). 

Although price lists or reports do not have to be 
filed with OPA, sales records showing March prices 
and prices charged since the regulation became 
effective (May 11) must be preserved for examina- 
tion by OPA. In addition. these records must show 
how the seller arrived at his ceiling prices. 

GMPR requires distributors to prepare a com- 
plete statement of highest prices charged and offered 
March. with each commodity identified, 
as a schedule of price ceilings. This statement must 


during 


and 
other price differentials. This schedule is subject 


include all customary allowances. discounts 


to examination by any person during normal busi- 


ness hours. although any firm which believes that 


making such records available to the public would 
injure its business may adopt, as an alternative, the 
filing of the statement with the OPA regional office 
(which will not disclose it unless it decides that 
withholding the information would be contrary to 


the aims of GMPR). 


REGULATION NO. 136 


A multitude of distributor items are specifically 
named and included under Price Schedule No. 136, 
revised, which is entitled “Machines and Parts, and 
Machinery Services.” 

In effect, No. 136 is two orders in one. Two lists 
of affected items, labeled Appendices A and B, have 
led to the regulations being referred to generally 
as 136A and 136B. General provisions of the order 
apply to both lists of products, but products listed in 
Appendix A are to be sold under Oct. 1, 1941 ceil- 
ings. while B items may be sold under March 31 
prices. In general, the Oct. 1 ceilings apply to 
items which had already been moved back to that 
date by earlier price agreements between manufac- 
turers and Leon Henderson’s office. 

Distributors are required to keep sales records 
showing prices at which their products are sold 
(the customary sales records are sufficient), and 
to prepare a schedule of their prices, with data 
showing as accurately as possible the basis on 
which maximum prices were determined. 


The Priorities and Prices Chart == 


\t what rating can we sell welding rods? What's 
the price ceiling? These and countless other ques- 
tions about the rules of business laid down by war- 
time Washington persist in harrying the industrial 
distributor. Their answers form the basie founda- 
tion on which he must operate his business today. 
yet he frequently has to pore over a mass of fine 
print to find them. 

To meet the obvious need for a condensed source 
control 
problems, Mitt Suppuies presents the 16-page chart 


of information on priorities and price 


It has been 
checked by the War Production Board, and is suit- 


folding out from the opposite page. 
able for posting on your wall. It tells, at a glance, 
the answers to such questions as: 

What priorities regulation controls a_ particular 
product? 

What rating must be obtained to sell it? 

Must it be on any particular PD form? 

Which WPB branch controls the product? 

Which OPA regulation governs its price? 

What's the price ceiling date? 
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The chart contains, in addition, a brief digest of 
the 
Although special circumstances will often require 
a thorough study of the regulation, this digest will 
be helpful as a quick-reference guide. The term 
“Approved” orders here means as “Approved” and 


priority regulation governing each product. 


defined in the regulation. 

“Preferred” orders, generally, means that dis- 
must fill high-rated 
orders first, in the order of preference ratings. a- 
required by Priorities Regulation No. 1. 


tributors and manufacturers 


Some orders are more restrictive than others. 
with specific limits on inventory. These, too, are 
cited in the chart. 

The column headed “Distributor Sales Restricted 
to:” gives simply the ratings, established by the 
controlling priority regulation, below which a dis- 
tributor is prohibited from selling. It does not 
necessarily mean that merchandise is available at 
those ratings. It serves as a red light to buyers be- 
low the specified rating, and. on the other hand, is 


a green light to those above it. 
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PRODUCT GOVERNING __ DISTRIBUTOR WPB DIGEST OF REGULATION PRODUCT 
ORDER NO. SALES BRANCH* 
RESTRICTED TO - 
Air Hose, braided M-91° None TCL Directs distribution of products in- Electric motors 
corporating cotton duck. 
Anti-friction bearine L-123 A-1-c GIE Restricts delivery to ‘‘ Approved Electrical contr 
orders. 
Band-saw bands E-7 A-9 Tools Restricts sales at distributor level to Elevator belting 
A-9 ratings. 
Bearing housings L-123 A-1-c GIE Restricts delivery to ‘‘ Approved "’ End mills 
orders. 
Belt tighteners & shifters L-123 A-1-c GIE Restricts delivery to “‘ Approved "’ Engine lathes 
orders. 
Bits: tool steel E-2-b A-9 Tools Restricts sales to ‘‘ Preferred " orders. Eetemned qsindl 
Limits stocks to 90-day supply. 
Brakes: spindle L-123 A-1-c GIE — delivery to ‘‘ Approved ” Files, hand 
Borers: wood L-83 A-9 on PD-1A, SIM Restricts delivery to ‘’ Approved ” ; 
PD-3A or P-19H orders with specified exceptions. Fluorescent lig! 
Broaches E-2-b A-9 Tools Restricts sales to ‘‘ Preferred '’ orders. - . 
Limits stocks to 90-day supply. Friction disks 
Chains & sprockets L-123 A-1-c GIE Restricts delivery to '' Approved "’ 
(roller & silent) orders. Gages 
Chasers E-2-b* A-9 or A-10 Tools Restricts sales to ‘' Preferred "’ orders. 
Limits stocks to 90-day supply. 
Chisels (metal- working) E-6 None Tools Production and delivery controlled. Gears 
Distributor purchases must carry A-10. 
Chucks E-5 A-10 Tools Restricts sales to A-10 ratings, but Graders (rubbe 
P-100 will not be honored. 
Circular saws (metal cutting) E-2-b* A-9 or A-10 Tools Restricts sales to ‘' Preferred *’ orders. Grinders (woo¢ 
Limits stocks to 90-day supply. 
Clutches L-123 A-1-c GIE Re:tricts delivery to ‘“’ Approved "’ Hack saw blad 
orders. Hack saw blad 
Compressors L-123 A-1-c GIE Restricts delivery to ‘’ Approved ” 
orders. Hammers (ball 
Control valves (containing nickel, L-134 A-10 GIiE Purchaser must give certificate. In- 
chromium or alloys) ventory limited to 90-days. Hobs (all type: 
Conveying machinery L-123 A-1-c GIE Prohibits delivery of order unless 
Approved.” Horizontal dril 
Copper products M-9-c A-1-k C Restricts sales of copper and brass 
products to specified ratings. Hose, all braid 
Corundum (abrasive) M-89 None MM Under allocation suppliers must file 
PD-293 by 10th of month. Industrial pump 
Counterbores E-2-b A-9 Tools Restricts sales t> ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. Internal grindin 
Countersinks E-2-b* . A-9 or A-10 Tools Restricts sales to‘ Preferred "’ orders. 
Limits stocks to 90-day supply. Jointers 
Couplings & collars L-123 A-1-c GIE Restricts delivery to ‘' Approved ” 
orders as definzd in regulation. Lathes 
Cranes L-892-a None CM Prohibits production subject to 
specified exceptions. (See Note 1) Lathes (woodw 
Cutter heads E-2-b A-10 Tools Restricts sales to‘ Preferr »d "’ orders. 
Limits stocks to 90-day supply. Light machine 
Cutters (all types) E-2-b* A-9 or A-10 Tools Restricts sales to ‘‘ Preferred " orders. 





Limits stocks to 90-day supply. 
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GOVERNING _ DISTRIBUTOR WPB DIGEST OF REGULATION PRODUCT 
ORDER NO. SALES BRANCH** 
: RESTRICTED TO 
ectric motors (1 hp & over) L-123 A-1-¢ GIE Restricts delivery to '' Approved " Marine oaku 
orders as defined in regulation. 
lectrical control equipment L-123 A-1-c GIE Restricts delivery to ‘' Approved “ Matcher (wo 
orders as defined in regulation. 
levator belting M-91 4 None TCL Directs distribution of products in- Metal cutting 
corporating cotton duck. 
nd mills E-2-b* A-9 or A-10 Tools Restricts sales to ‘' Preferred "* orders. Milling mach 
Limits stocks to 90-day supply. 
ngine lathes E-1-b A-10 on PD-1A, Tools Restricts deliveries and requires Mortisers (wa 
P-D3A, or P19-h additional endorsements. 
xternal grinding machines E-1-b A-10 on PD-1A, Tools Restricts deliveries and requires Oil hose, bre 
PD-3A or P19-h additional endorsements. 
iles, hand E-6 None Tools Distributor purchase orders must Pillow block 
carry A-10 or better. Pini 
luorescent lighting fixtures L-78 A-2 BM Restricts production, sales to ‘‘ Pref- nei 
erred '’ orders; except 30-watt units. Pipe threads 
riction disks L-123 A-1-c GIE Re:tricts delivery to ‘ Approved ” 
orders de.ined in regulation. Pliers 
Jages E-5 A-10 Tools Restricts delivery to ‘ Preferred ” 
orders, and if over $200 requests Plumbing & 
PD-1A, PD-3A or P19-h. equipment 
Jears L-123 A-1-¢ GIE Orders must be ‘ Approved" as Power trans 
defined in regulation. 
Sraders (rubber-tired) L-82-a None CM Prohibits production, transfer sub- Precision me 
ject to specified exceptions. (Note 1). instrument 
Srinders (wood) L-83 A-9 on PD-1A, Sales permitted on ‘‘ Approved " 
PD-3A or P19-h orders with specified exceptions. Precision cu 
dack saw blades (alloy) E-7 A-9 Tools Restricts sales to A-9 ratings. 
dack saw blades (carbon) E-7 None Tools No restrictions on carbon blades Profiling mad 
less than .025 in. thick; 12 in. long. 
dammers (ball pein) E-6 None Tools Distributor purchase orders must Pulleys 
carry A-10 or better. 
Jobs (all types) E-2-b* A-9 or A-10 Tools Restricts sales to ‘Preferred "’ orders. Pumps 
Limits stock to 90-day supply. 
torizontal drilling machines E-1-b A-10 on PD-1A, Tools Restricts production and deliveries. Punches (all 
PD-3A or P19-h Requires additional information. 
dose, all braided types M-91 4 None TCL Directs distribution of products in- Radial drills 
corporating cotton duck. 
ndustrial pumps (mechanical) L-123 A-1-c GIE Order must be ‘“ Approved" as Reamers (all 
defined in regulation. 
nternal grinding machines E-1-b A-10 Tools Restricts sales to ‘* Preferred '’ orders Reaming ma 
and certain Government Agencies. 
lointers L-83 A-9 on PD-1A, SIM Sales permitted on ‘‘ Approved "’ Refrigerating 
PD-3A, or P19-h orders with specified exceptions. 
_athes E-1-b A-10 on PD-1A, Tools Restricts deliveries. Requires ad- Road buildi 
PD-3A, or P19-h ditional information. 
.athes (woodworking) L-83 A-9 on PD-1A, SIM Sales permitted on “ Approved” Routers (wo¢ 
PD-3A or P19-h orders with specified exceptions. 
_ight machine tools E-1-b A-10 on PD-1A, Tools Restricts production and sales to Sanders (wo 
PD-3A, or P19-h  Preferred’’ orders or to certain 
Government Agencies. Saw blades: 
fachine kn -2-b * \-9 or A-10 Tools Restricts sales to ‘‘ Preferred "* orders. working) 

































Chucks E-5 | A-10 Tools Restricts sales to A-10 ratings, but Graders (rubber-tired) L-82-a 
P-100 will not be honored. 


Circular saws (metal cutting) E-2-b* A-9 or A-10 Tools Restricts sales to ‘* Preferred *’ orders. Grinders (wood) L-83 
Limits stocks to 90-day supply. i 
Clutches L-123 A-1-c GIE Re:tricts delivery to ““ Approved " Hack saw blades (alloy) E-7 
orders. Hack saw blades (carbon) E-7 
Compressors L-123 A-1-c GIE Restricts delivery to “ Approved ” 
orders. Hammers (ball pein) E-6 
Control valves (containing nickel, L-134 A-10 GiE Purchaser must give certificate. In- 
chromium or alloys) ventory limited to 90-days. Hobs (all types) E-2-b* 
Conveying machinery L-123 A-1-¢ GIE Prohibits delivery of order unless 
Approved.” Horizontal drilling machines E-1-b 
Copper products M-9-c A-1-k C Restricts sales of copper and brass F 
products to specified ratings. Hose, all braided types M-91 4 
Corundum (abrasive) M-89 None MM Under allocation suppliers must file 
PD-293 by 10th of month. Industrial pumps (mechanical) L-123 
Counterbores E-2-b A-9 Tools Restricts sales t> ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. Internal grinding machines E-1-b 
Countersinks E-2-b* A-9 or A-10 Tools Restricts sales to ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. Jointers L-83 
Couplings & collars L-123 A-1-c GIE Restricts delivery to ‘ Approved ” } 
orders as defined in regulation. Lathes E-1-b 
Cranes L-82-a None CM Prohibits production subject to P 
specified exceptions. (See Note 1) Lathes (woodworking) L-83 
Cutter heads E-2-b A-10 Tools Restricts sales to * Preferr:d"’ orders. F 
Limits stocks to 90-day supply. Light machine tools E-1-b 
Cutters (all types) E-2-b* A-9 or A-10 Tools Restricts sales to ‘‘ Preferred "’ ordars. F 
Limits stocks to 90-day supply. 
Cutting-off tuols E-2-b* A-9 or A-10 Tools Restricts sales to‘ Preferred "’ orders. Machine knives E-2-b* 
Limits stocks to 90-day supply. 
Dails (all types) E-2-b* A-9 or A-10 Tools Restricts sales to ‘* Preferred '’ orders. Machine tools E-1-b 
Limits stocks to 90-day supply. F 
Dust-collection equipment L-123 A-1-c GIE Restricts delivery to “' Approved " 
orders as defined in regulation. Manila rope M-36° 
Edgers L-83 A-9 on PD-1A, GIE Sales permitted on ‘ Approved” 
PD-3A or P-19-h orders, with specified exceptions. 


























PRODUCT OPA DISTRIBUTOR'S PRODUCT OPA DISTRIBUTOR'S PRODUCT 
REGU- CEILING REGU- CEILING 
LATION DATE LATION DATE , 
Abrasive wheels GMPR March, 1942 Chains: sprocket, rollzr & silent 136A Oct. 1, 1941 Electrical industrial heating uni 
Adaptors 136B March 31, 1942 Chain hoists GMPR March, 1942 and devices 
Angle plates 136B March 31, 1942 Chaser; 136B March 31, 1942 Emery wheels 
Antifriction bearings 136A Oct 1, 1941 Chisels GMPR March, 1942 End mills 
Anvils GMPR March, 1942 Chucks (all types) 136B March 31, 1942 Expendable tools 
Arbors 136B March 31, 1942 Circular knives 136B March 31, 1942 Extrusion punches 
Arc & resistance welding 136A Oct 1, 1941 Circular saws 136B March 31, 1942 
equipment Clamps (all types) 136B March 31, 1942 Face plates 
Armored conductors: copper 82 Oct 15, 1941 Clasps 136B March 31, 1942 Feeding fingers 
Automatic valves 136A Oct 1, 1941 Clutches 136A Oct. 1, 1941 Fencing: steel 
Cold-rolled copper 15 Listed in regulation Files: hand & machine 
Back rest 136B March 31, 1942 Collets (all types) 136B March 31, 1942 Fixtures: milling 
Band saws 136B March 31, 1942 Commercial lighting equipment 136A Oct. 1, 1941 Flat ground steel stock 
Bare wire: copper 82 Oct 15, 1941 Compass & kzy hole saws GMPR March, 1942 Forging rounds: steel 
Bars: steel 49 April 16, 1941 Compressors 136A Oct. 1, 1941 Fountain blades 
Bearing housings 136A Oct. 1, 1941 Copper 15 Listed in regulation Friction discs 
Belt tighteners & shifters 136A Oct. 1, 1941 Counterbores 136B March 31, 1942 Furnaces & ovens; industrial 
Belting, leather GMPR March, 1942 Countersinks 136B March 31, 1942 


Belting, rubber GMPR March, 1942 Couplings and collars 136A Oct. 1, 1941 Gas welding & cutting equipme 





-82-a 


None CM 

A-9 on PD-1A, 
PD-3A or P19-h 

A-9 Tools 

None Tools 

None Tools 

A-9 or A-10 Tools 

A-10 on PD-1A, Tools 
PD-3A or P19-h 

None eu 3 

A-1-c GIE 

A-10 Tools 

A-9 on PD-1A, SIM 
PD-3A, or P19-h 

A-10 on PD-1A, Tools 
PD-3A, or P19-h 

A-9 on PD-1A, SIM 
PD-3A or P19-h 

A-10 on PD-1A, Tools 
PD-3A, or P19-h 

A-9 or A-10 Tools 

A-10 on PD-1A, Tools 
PD-3A, or P19-h 

A-1-j TCL 


Prohibits production, transfer sub- 
ject to specified exceptions. (Note 1). 

Sales permitted on ‘‘ Approved "’ 
orders with specified exceptions. 

Restricts sales to A-9 ratings. 

No restrictions on carbon blades 
less than .025 in. thick; 12 in. long. 

Distributor purchase orders must 
carry A-10 or better. 

Restricts sales to ‘Preferred "’ orders. 
Limits stock to 90-day supply. 

Restricts production and deliveries. 
Requires additional information. 

Directs distribution of products in- 
corporating cotton duck. 

Order must be ‘“ Approved" as 
defined in regulation. 

Restricts sales to ‘* Preferred " orders 
and certain Government Agencies. 

Sales permitted on “ Approved " 
orders with specified exceptions. 

Restricts deliveries. Requires ad- 
ditional information. 

Sales permitted on ‘ Approved " 
orders with specified exceptions. 

Restricts production and sales to 
“ Preferred’ orders or 
Government Agencies. 

Restricts sales to ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. 

Restricts production and sales to 
‘Preferred’ orders or to certain 
Government Agencies. 

Restricts processing to fixed quotas, 
and sales to specified purchasers. 


Purchaser must file PD576. 


to certain 


Precision measuring tools and 
instruments 


Precision cutting tools 
Profiling machines 
Pulleys 

Pumps 

Punches (all types) 
Radial drills 

Reamers (all types) 
Reaming machines 
Refrigerating compressors 
Road building machinery 
Routers (woodworking) 
Sanders (woodworking) 


Saw blades: circular (metal- 
working) 


Saws (woodworking) 
Screw-cutting dies 


Screw drivers (all types) 


L-123 
L-123 
E-6 

E-1-b 
E-2-b 
E-1-b 
L-123 


L-82-a 


L-83 


E-2-b* 


L-83 
E-2-b* 


E-6 





rice Ceilings of Industrial 


— 














OPA DISTRIBUTOR'S PRODUCT OPA DISTRIBUTOR'S 
REGU- CEILING REGU- CEILING 

a LATION DATE LATION DATE 

al heating units Jack screws GMPR March, 1942 
136A Oct. 1, 1941 Jacks (all types) GMPR March, 1942 
GMPR March, 1942 Jigs & fixtures 136B March 31, 1942 
136B March 31, 1942 

| 136B March 31, 1942 Lanterns GMPR March, 1942 

; 136B March 31, 1942 Lathe centers 136B March 31, 1942 

Lathe tools 136B March 31, 1942 

136B March 31, 1942 Levels GMPR March, 1942 
136B March 31, 1942 Light machine tools 67 Oct. 1, 1941 
49 April 16, 1941 Lubricating systems & devices 136A Oct. 1, 1941 

chine 136B March 31, 1942 
136B March 31, 1942 Machine knives 136B March 31, 1942 

stock 136B March 31, 1942 Machine shear blades 136B March 31, 1942 

teel 49 April 16, 1941 Machine stops 136B March 31, 1942 
136B March 31, 1942 Machine-tool accessories 136B March 31, 1942 
136B March 31, 1942 Machine tools (new) 67 Oct. 1, 1941 

; industrial 136A Oct. 1, 1941 Machine tools (used) 1 See regulation. 

Magnet wire 82 Oct. 15, 1941 
a 24aiidA SN « 4 4044 . a es p.ADD a.  f 2zmse 


PRODUC 


Pipe too 
Pipe ben 
Pipe cutt 
Planer ja 
Plates: b 
Plates: st 
Pliers 

Plumb & 
Plumbing 
Pole-line 
Portable 
Power ca 
Power dr 
Power dr 
Power tre 
Precision 

instru 


Precision 
rf fh _s. 














Dust-collection equipment L-123 A-1-c GIE Restricts delivery to. Approvec 
orders as defined in regulation. Manila rope M-36 
, Edgers L-83 A-9 on PD-1A, GIE Sales permitted on “ Approved” 
PD-3A or P-19-h orders, with specified exceptions. 
PRODUCT OPA DISTRIBUTOR'S PRODUCT OPA DISTRIBUTOR'S PRODUCT 
REGU- CEILING REGU- CEILING 
LATION DATE LATION DATE 
Abrasive wheels GMPR March, 1942 Chains: sprocket, rollzr & silent 136A Oct. 1, 1941 Electrical industrial he 
Adaptors 136B March 31, 1942 Chain hoists GMPR March, 1942 and devices 
Angle plates 136B March 31, 1942 Chaser; 136B March 31, 1942 Emery wheels 
Antifriction bearings 136A Oct 1, 1941 Chisels GMPR March, 1942 End mills 
Anvils GMPR March, 1942 Chucks (all types) 136B March 31, 1942 Expendable tools 
Arbors 136B March 31, 1942 Circular knives 136B March 31, 1942 Extrusion punches 
Arc & resistance welding 136A Oct 1, 1941 Circular saws 136B March 31, 1942 
equipment Clamps (all types) 136B March 31, 1942 Face plates 
Armored conductors: copper 82 Oct 15, 1941 Clasps 136B March 31, 1942 Feeding fingers 
Automatic valves 136A Oct 1, 1941 Clutches 136A Oct. 1, 1941 Fencing: steel 
Cold-rolled copper 15 Listed in regulation Files: hand & machine 
Back rest 136B March 31, 1942 Collets (all types) 136B March 31, 1942 Fixtures: milling 
Band saws 136B March 31, 1942 Commercial lighting equipment 136A Oct. 1, 1941 Flat ground steel stock 
Bare wire: copper 82 Oct 15, 1941 Compass & key hole saws GMPR March, 1942 Forging rounds: steel 
Bars: steel 49 April 16, 1941 Compressors 136A Oct. 1, 1941 Fountain blades 
Bearing housings 136A Oct. 1, 1941 Copper 15 Listed in regulation Friction dises 
Belt tighteners & shifters 136A Oct. 1, 1941 Counterbores 136B March 31, 1942 Furnaces & ovens; ind 
Belting, leather GMPR March, 1942 Countersinks 136B March 31, 1942 
Belting, rubber GMPR March, 1942 Couplings and collars 136A Oct. 1, 1941 Gas welding & cutting 
Bench centers 136B March 31, 1942 Cranes 136A Oct. 1, 1941 Gaskets & packing 
Bits: tool steel (all types) 136B March 31, 1942 Creasing rule 136B March 31, 1942 Gears 
Bits: machine auger 136B March 31, 1942 Cross-cut saws GMPR March, 1942 Glasses: level 
Blades: saw 136B March 31, 1942 Cross-cut saw tools GMPR March, 1942 Ground steel stock te 
Blocks 136B March 31, 1942 Crowbars GMPR March, 1942 dies, jigs, fixtures, « 
Blocks: magnetic 136B March 31, 1942 Cutter heads 136B March 31, 1942 Guides: adjustable, fi 
Blow torches GMPR March, 1942 Cutters (all types) 136B March 31, 1942 
Bolt cutters 136B March 31, 1942 Cutting-off tools 136B March 31, 1942 Hack saw blades: har 
Bolts * GMPR March, 1942 Cutting tools (all types) 136B March 31, 1942 Hack saw blades: ma 
Brakes: spindle 136B March 31, 1942 Cutting rule 136B March 31, 1942 Hammers 
Broaches 136B March 31, 1942 Cylinders 136B March 31, 1942 Hand hoists 
Bronze bearings GMPR March, 1942 Hand operated pump: 
Brushes: industrial power driven 136B ~ March 31, 1942 Die holders 136B March 31, 1942 Hand saws 
Brushes: hand GMPR March, 1942 Die heads 136B March 31, 1942 Hand tools 
Builder's hardware 40 Oct. 1-15, 1941 Dies, molds & patterns (when 136B March 31, 1942 Handles: saw 
Building wire: copper 82 Oct. 15, 1941 sold separately) Hobs (all types) 
Ditchers 136A Oct. 1, 1941 Holders: adjustable t 
Cables 82 Oct. 15, 1941 Docking saws GMPR March, 1942 Holders: tool 
Cable accessories 82 Oct. 15, 1941 Dogs: machine 136B March 31, 1942 Hollow chisels 
Capscrews* GMPR March, 1942 Dovetail saws GMPR March, 1942 Hose & tubing: rubbs 
Coping saws GMPR March, 1942 Dressers: grinding wheel 136B March 31, 1942 Hot-rolled copper 
Cards: file 136B March 31, 1942 Drill presses 67 Oct. 1, 1942 
Carpenter's tools GMPR March, 1942 Drills (all types) 136B March 31, 1942 Incandescent & fluore 
Carving cutters 136B March 31, 1942 Dust collecting equipment 136A Oct. 1, 1941 & tubes 
Cast iron soil pipe & fittings 100 See regulation. Industrial electric ligk 
Casters GMPR March, 1942 Electric hoists 136A Oct. 1, 1941 equipment 
Centers 136B March 31, 1942 Electric motors 136A Oct. 1, 1941 Inserted-tooth wood s 
Chains: link GMPR March 1942 Electrical control equipment 136A Oct. 1, 1941 lron & steel products 























M-36 © 


A-1-j 


TCL 


Restricts processing to fixed quotas, 


and 


sales to specified purchasers. 


Purchaser must file PD576. 


Screw drivers (all types) 


E-6 





Price Ceilings of Industric 








OPA DISTRIBUTOR'S 
REGU- CEILING 
LATION DATE 
| industrial heating units 
evices 136A Oct. 1, 1941 
heels GMPR March, 1942 
$ 136B March 31, 1942 
ible tools 136B March 31, 1942 
» punches 136B March 31, 1942 
tes 136B March 31, 1942 
fingers 136B March 31, 1942 
steel 49 April 16, 1941 
ind & machine 136B March 31, 1942 
milling 136B March 31, 1942 
ind steel stock 136B March 31, 1942 
rounds: steel 49 April 16, 1941 
. blades 136B March 31, 1942 
discs 136B March 31, 1942 
; & ovens; industrial 136A Oct. 1, 1941 
ding & cutting equipment 136A Oct. 1, 1941 
& packing 136B March 31, 1942 
105 Oct. 15, 1941 
level 136B March 31, 1942 
steel stock tor punches, 
jigs, fixtures, ete. 136B March 31, 1942 
adjustable, fixtures, etc. 136B March 31, 1942 
w blades: hand 136B March 31, 1942 
w blades: machine 136B March 31, 1942 
rs GMPR March, 1942 
cists GMPR March, 1942 
perated pumps GMPR March, 1942 
WS GMPR March, 1942 
ols GMPR March, 1942 
3: saw GMPR March, 1942 
Il types) 136B March 31, 1942 
: adjustable tools 136B March 31, 1942 
:: tool 136B March 31, 1942 
chisels 136B March 31, 1942 
tubing: rubber* GMPR March, 1942 
led copper 15 Listed in regulation 
scent & fluorescent bulbs 
es GMPR March, 1942 
a1 electric lighting 
ment 136A Oct. 1, 1941 
|-tooth wood saws 136B March 31, 1942 
steel products 44 April 16, 1941 








PRODUCT 


OPA 
REGU- 
LATION 


DISTRIBUTOR'S 
CEILING 
DATE 





Jack screws 
Jacks (all types) 
Jigs & fixtures 


Lanterns 

Lathe centers 

Lathe tools 

Levels 

Light machine tools 
Lubricating systems & devices 


Machine knives 

Machine shear blades 

Machine stops 

Machine-tool accessories 

Machine tools (new) 

Machine tools (used) 

Magnet wire 

Manila rope 

Metal crimping & bending 
machines 

Metal forming equipment 


Metallic outlets & switch-boxes 


Milling cutters (all types) 
Mechanical rubber goods ’* 
Mitre squares 

Molds 

Motors 


Nuts & bolts* 


Oil burners (industrial & marine 


using less than No. 6 oil) 
Oil cans 


Ovens: industrial 


Packing 

Paper power cable: copper 
Parallels 

Parallels: magnetic chuck 
Paring tools 

Patterns: metal, wood, plastic 
Perforating rule 

Perishable tools (all types) 
Pillow blocks 

Pinions 

Pipe & tubes: steel 


GMPR 
GMPR 
136B 


GMPR 
136B 
136B 
GMPR 
67 
136A 


136B 
136B 
136B 
136B 
67 

1 

82 
GMPR 
136B 


136B 
136A 
136B 
GMPR 
GMPR 
136B 
136A 


GMPR 


136A 
GMPR 
136A 


136B 
82 
136B 
136B 
136B 
136B 
136B 
136B 
136A 
105 
49 


March, 1942 
March, 1942 
March 31, 1942 


March, 1942 
March 31, 1942 
March 31, 1942 
March, 1942 
Oct. 1, 1941 
Oct. 1, 1941 


March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
Oct. 1, 1941 
See regulation. 
Oct. 15, 1941 
March, 1942 
March 31, 1942 


March 31, 1942 
Oct. 1, 1941 
March 31, 1942 
March, 1942 
March, 1942 
March 31, 1942 
Oct. 1, 1941 


March, 1942 


Oct. 1, 1941 
March, 1942 
Oct. 1, 1941 


March 31, 1942 
Oct. 15, 1941 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
Oct. 1, 1941 
Oct. 15, 1941 
April 16, 1941 











Industrial Supplies Under 








PRODUCT 


GOVERNING __ DISTRIBUTOR 








tred'' orders. 








PD-3A or P19-h 


orders with specified exceptions. 
R production and sales to 


. 
LS & * 





WPB DIGEST OF REGULATION PRODUCT 
ORDER NO. SALES BRANCH** 
RESTRICTED TO - 
products in- Electric motors (1 hp & over) L-123 A-1-c GIE Restricts delivery to '' Approved " Marine oakum 
orders as defined in regulation. 
‘ Approved "” Electrical control equipment L-123 A-1-c GIE Restricts delivery to “’ Approved “ Matcher (woodworking) 
orders as defined in regulation. 
utor level to Elevator belting M-91 * None TCL Directs distribution of products in- Metal cutting snippers & s 
corporating cotton duck. 
Approved " End mills E-2-b* A-9 or A-10 Tools Restricts sales to ‘‘ Preferred "* orders. Milling machines 
Limits stocks to 90-day supply. ; 
Approved " Engine lathes E-1-b A-10 on PD-1A, Tools Restricts deliveries and requires Maortisers (woodworking) 
. P-D3A, or P19-h additional endorsements. . 
pried " orders. External grinding machines E-1-b A-10 on PD-1A, Tools Restricts deliveries and requires Oil hose, braided 
pply. a PD-3A or P19-h additional endorsements. Pillow block 
Approved Files, hand E-6 None Tools Distributor purchase orders must en 
ain't carry A-10 or better. Pinions 
lade Fluorescent lighting fixtures L-78 A-2 BM rp agg os to * Pref- 
? - erred ''’ orders; except 30-watt units. . , ’ | 
a Friction disks L-123 A-1-¢ GIE Re:tricts delivery to “ Approved " atime 
Aansered “ orders de.ined in regulation. Pliers 
Gages E-5 A-10 Tools Restricts delivery to ‘* Preferred” 
prred '’ orders. orders, and if over $200 requests Plumbing & heating 
baply. PD-1A, PD-3A or P19-h. equipment (metal) 
y controlled. Gears L-123 A-1-¢ GIE Orders must be “ Approved" as Power transmission equipn 
t carry A-10. defined in regulation. 
D ratings, but Graders (rubber-tired) L-82-a None CM Prohibits production, transfer sub- Precision measuring tools | 
d. ject to specified exceptions. (Note 1). instruments 
red "’ orders. Grinders (wood) L-83 A-9 on PD-1A, Sales permitted on ‘ Approved ” 
pply. PD-3A or P19-h orders with specified exceptions. Precision cutting tools 
Approved ™ Hack saw blades (alloy) E-7 A-9 Tools Restricts sales to A-9 ratings. 
Hack saw blades (carbon) E-7 None Tools No restrictions on carbon blades Profiling machines 
Approved ” less than .025 in. thick; 12 in. long. 
Hammers (ball pein) E-6 None Tools Distributor purchase orders must Pulleys 
rtificate. In- carry A-10 or better. 
$. Hobs (all types) E-2-b* A-9 or A-10 Tools Restricts sales to ‘Preferred’ orders. Pumps 
order unless Limits stock to 90-day supply. 
Horizontal drilling machines E-1-b A-10 on PD-1A, Tools Restricts production and deliveries. Punches (all types) 
ber and brass PD-3A or P19-h Requires additional information. 
ngs. Hose, all braided types M-91 4 None rae Directs distribution of products in- Radial drills 
liers must file corporating cotton duck. 
th. Industrial pumps (mechanical) L-123 A-1-c GIE Order must be “ Approved" as Reamers (all types) 
rr2d"’ orders. defined in regulation. 
upply. Internal grinding machines E-1-b A-10 Tools Restricts sales to ‘* Preferred " orders Reaming machines 
brred '' orders. and certain Government Agencies. 
pply. Jointers L-83 A-9 on PD-1A, SIM Sales permitted on ‘‘ Approved ” Refrigerating compressors 
Approved ” PD-3A, or P19-h orders with specified exceptions. 
lation. Lathes E-1-b A-10 on PD-1A, Tools Re:tricts deliveries. Requires ad- Road building machinery 
subject to PD-3A, or P19-h ditional information. 
See Note 1) Lathes (woodworking) L-83 A-9 on PD-1A, SIM Sales permitted on “ Approved ” Routers (woodworking) 


Sanders (woodworking) 















estricted Sale 





\ convenient, alphabet 
cerned by BE. Land Vio 
ings and certifications ve 


are from the official re 












GOVERNING DISTRIBUTOR WPB DIGEST OF REGULATiON PRODUCT 
ORDER NO. SALES BRANCH** 
RESTRICTED TO 
m M-187 None TCL Deliveries restricted to specified Screw slotting cutters 
customers. (See Note 3.) 
odworking) L-83 A-9 on PD-1A, SIM Sales permitted to specified Govern- Sensitive drills 
PD-3A or P19-h ment Agencies and foreign countries. 
3 snippers & shears E-6 None Tools Restricts sales by manufacturers to Shapers (woodworking) 
A-10 ratings. 
tines E-1-b A-10 on PD-1A, Tools Restricts production and delivery. Shapers 
PD-3A, P19-h Additional information required. 
oodworking) L-83 A-9 on PD-1A, SIM Restricts sales to ‘* Preferred " orders Sheaves 
PD-3A or P19-h and specified Government Agencies. 
aided M-91 § None TCL Directs distribution of products in- Speed reducers 
corporating cotton duck. 
$ L-123 A-1-¢ GIE Order must be ‘“ Approved" as Sprockets 
defined in regulation. 
L-123 A-1-c GIE Order must be ‘‘ Approved" as Steel products 
defined in regulation. 
ng machines, heavy _E-1-b A-10 on PD-1A, Tools Restricts sales to specified ratings and Surface grinding machin 
PD-3A, P-19h urgency standings. 
E-6 None Tools Restricts sales by manufacturers to Surfacers (woodworking 
A-10 ratings. 
heating L-79 A-10 PH Sales may also be made by buyer Switchboxes (safety) 
t (metal) signing statement showing necessity. 
nission equipment L-123 A-1-c GIE Restricts sales to '* Preferred)” orders. Taps (all types) 
Limits stocks to 90-day supply. 
pasuring tools and E-5 A-10 on PD-1A, Tools Restricts delivery to ‘' Preferred "’ Testing instruments 
is PD-3A or P19-h orders, and if over $200 requires 
PD-1A, PD-3A or P19-h. 
tting tools E-2-b* A-9 or A-10 Tools Restricts sales to ‘‘ Preferred "’ orders. Textile machinery 
Limits stocks to 90-day supply. equipment 
chines E-1-b A-10 on PD-1A, Tools Controls production and delivery. Transmission beltiag 
PD-3A or P19-h Additional information required. 
L-123 A-1-c GIE Order must be ‘“‘ Approved” as Transmission equipment 
defined in regulation. 
L-123 A-1-c GIE Order must be “ Approved” as Trucks: hand (industrial 
defined in regulation. 
types) E-6 None Tools Restricts sales by manufacturers to Twist drills 
A-10 ratings. 
E-1-b A-10 on PD-1A, Tools Controls production and delivery. Upright drills 
PD-3A or P19-h Additional intormation required. 
| types) E-2-b* A-9 or A-10 Tools Restricts sales to ‘ Preferred " orders. Vacuum pumps 
Limits stocks to 90-day supply. 
chines E-1-b A-10 on PD-1A, Tools Restricts production and delivery. Variable speed drives 
PD-3A or P19-h Additional information required. 
3 compressors L-123 A-1-c GIE Order must be “ Approved"’ as V-belts 
defined in regulation. 
ng machinery L-.82-a A-2 on PD-44g CM Prohibits production and transfer Water hose, braided 
subject to specified exceptions. 
odworking) L-83 A-9 on PD-1A, SIM Restricts sales to ‘‘ Preferred " orders Welding electrodes an 
PD-3A or P19-h and specified Government Agencies. (Non alloy) 
odworking) L-83 A-9 on PD-1A, SIM Restricts sales to ‘* Preferred "’ orders 
















































Welding electrodes an 
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’ orders. 
orders. 
; orders. 
. orders. 


proved + 


proved 
ons. 


Hammers (ball pein) E-6 
Hobs (all types) E-2-b* 
Horizontal drilling machines E-1-b 
Hose, all braided types M-91 ¢ 
Industrial pumps (mechanical) L-123 
Internal grinding machines E-1-b 
Jointers L-83 
Lathes E-1-b 
Lathes (woodworking) L-83 
Light machine tools E-1-b 
Machine knives E-2-b* 
Machine tools E-1-b 
Manila rope M-36 ° 


None Tools 

A-9 or A-10 Tools 

A-10 on PD-1A, Tools 
PD-3A or P19-h 

None TCL 

A-1-c GIE 

A-10 Tools 

A-9 on PD-1A, SIM 
PD-3A, or P19-h 

A-10 on PD-1A, Tools 
PD-3A, or P19-h 

A-9 on PD-1A, SIM 
PD-3A or P19-h 

A-10 on PD-1A, Tools 
PD-3A, or P19-h 

A-9 or A-10 Tools 

A-10 on PD-1A, Tools 
PD-3A, or P19-h 

A-1-j TCL 


less than .025 in. thick; 12 in. long. 

Distributor purchase orders must 
carry A-10 or better. 

Restricts sales to ‘‘ Preferred ’’ orders. 
Limits stock to 90-day supply. 

Restricts production and deliveries. 
Requires additional information. 

Directs distribution of products in- 
corporating cotton duck. 

Order must be ‘* Approved" as 
defined in regulation. 

Restricts sales to ‘* Preferred " orders 
and certain Government Agencies. 

Sales permitted on ‘“ Approved "’ 
orders with specified exceptions. 

Re:tricts deliveries. Requires ad- 
ditional information. 

Sales permitted on ‘* Approved "’ 
orders with specified exceptions. 

Restricts production and sales to 
Preferred" orders or to certain 
Government Agencies. 

Restricts sales to ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. 

Restricts production and sales to 
“ Preferred "’ orders or to certain 
Government Agencies. 

Restricts processing to fixed quotas, 
and sales to specified purchasers. 
Purchaser must file PD576. 





Pulley 
Pump: 
Punch 
Radia 
Ream 
Ream 
Refrig 
Road 
Route 
Sande 
Saw b 


wor 
Saws | 
Screw 
Screw 


Price Ceilings of Ine 











DISTRIBUTOR'S PRODUCT OPA DISTRIBUTOR'S 

- CEILING REGU- CEILING 

ON DATE LATION DATE 
Oct. 1, 1941 Electrical industrial heating units 
March, 1942 and devices 136A Oct. 1, 1941 
March 31, 1942 Emery wheels GMPR March, 1942 
March, 1942 End mills 136B March 31, 1942 
March 31, 1942 Expendable tools 136B March 31, 1942 
March 31, 1942 Extrusion punches 136B March 31, 1942 
March 31, 1942 
March 31, 1942 Face plates 136B March 31, 1942 
March 31, 1942 Feeding fingers 136B March 31, 1942 
Oct. 1, 1941 Fencing: steel 49 April 16, 1941 
Listed in regulation Files: hand & machine 136B March 31, 1942 
March 31, 1942 Fixtures: milling 136B March 31, 1942 
Oct. 1, 1941 Flat ground steel stock 136B March 31, 1942 
March, 1942 Forging rounds: steel 49 April 16, 1941 
Oct. 1, 1941 Fountain blades 136B March 31, 1942 
Listed in regulation Friction discs ~ 136B March 31, 1942 
March 31, 1942 Furnaces & ovens; industrial 136A Oct. 1, 1941 
March 31, 1942 
Oct. 1, 1941 Gas welding & cutting equipment 136A Oct. 1, 1941 
Oct. 1, 1941 Gaskets & packing 136B March 31, 1942 
March 31, 1942 Gears 105 Oct. 15, 1941 

PR March, 1942 Glasses: level 136B March 31, 1942 
March, 1942 Ground steel stock tor punches, 

PR March, 1942 dies, jigs, fixtures, etc. 136B March 31, 1942 

: March 31, 1942 Guides: adjustable, fixtures, etc. 136B March 31, 1942 








OPA 





PRODUCT 

REGU 

LATI 
Jack screws GMF 
Jacks (all types) GMF 
Jigs & fixtures 136B 
Lanterns GMF 
Lathe centers 136B 
Lathe tools 136B 
Levels GMfF 
Light machine tools 67 
Lubricating systems & devices 136A 
Machine knives 136B 
Machine shear blades 136B 
Machine stops 136B 
Machine-tool accessories 136B 
Machine tools (new) 67 
Machine tools (used) 1 
Magnet wire 82 
Manila rope GMI 
Meta! crimping & bending 136B 

machines 

Metal forming equipment 136B 
Metallic outlets & switch-boxes 136/ 
Milling cutters (all types) 136E 
Mechanical rubber goods* GMI 


Pulleys 

Pumps 

Punches (all types) 
Radial drills 

Reamers (all types) 
Reaming machines 
Refrigerating compressors 
Road building machinery 
Routers (woodworking) 
Sanders (woodworking) 


Saw blades: circular (metal- 
working) 


Saws (woodworking) 
Screw-cutting dies 


Screw drivers (all types) 


PD-3A or P19-h 


L-123 A-1-c 

L-123 A-1-c 

E.6 None 

E-1-b A-10 on PD-1A, 
PD-3A or P19-h 

E-2-b* A-9 or A-10 

E-1-b A-10 on PD-1A, 
PD-3A or P19-h 

L-123 A-1-c 

L-892-a A-2 on PD-44g 

L-83 A-9 on PD-1A, 
PD-3A or P19-h 

L-83 A-9 on PD-1A, 
PD-3A or P19-h 

E-2-b* A.9 or A-10, 

L-83 A-9 on PD-1A, 
PD-3A or P19-h 

E-2-b* A-9 or A-10 

E-6 None 


GIE 
GIE 
Tools 
Tools 
Tools 


Tools 
GIE 
CM 

SIM 
SIM 


Tools 


SIM 
Tools 


Tools 


Additional information required. 

Order must be ‘ Approved" as 
defined in regulation. 

Order must be “ Approved" as 
defined in regulation. 

Restricts sales by manufacturers to 
A-10 ratings. 

Controls production and delivery. 
Additional intormation required. 

Restricts sales to ‘* Preferred " orders. 
Limits stocks to 90-day supply. 

Restricts production and delivery. 
Additional information required. 

Order must be “ Approved" as 
defined in regulation. 

Prohibits production and transfer 
subject to specified exceptions. 

Restricts sales to ‘* Preferred "* orders 
and specified Government Agencies. 

Restricts sales to ‘* Preferred "’ orders 
and specified Government Agencies. 


Restricts sales to ‘' Preferred” 
orders. Limits stocks to 90-day 
supply. 


Restricts to ‘* Preferred " orders and 
to specified Government Agencies. 

Restricts sales to ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. 

Restricts sales by manufacturers to 
A-10 ratings. 





Tran 


Truc 


Twis 


Vac 


' Var 


V-b 


Industrial Supplies 








OPA DISTRIBUTOR'S 
REGU- _—CEILING 
LATION DATE 
GMPR March, 1942 
GMPR_—s March, 1942 
136B March 31, 1942 
GMPR March, 1942 
136B March 31, 1942 
136B March 31, 1942 
GMPR March, 1942 
67 Oct. 1, 1941 

ces 136A Oct. 1, 1941 
136B March 31, 1942 
136B March 31, 1942 
136B March 31, 1942 
136B March 31, 1942 
67 Oct. 1, 1941 
1 See regulation. 
82 Oct. 15, 1941 
GMPR March, 1942 

g 136B March 31, 1942 
136B March 31, 1942 

voxes 136A Oct. 1, 1941 
136B March 31, 1942 
GMPR March, 1942 


UMI 











PRODUCT OPA DISTRIBUTOR'S 
REGU- CEILING 
LATION DATE 

Pipe tools 136B March 31, 1942 
Pipe bending machines 136B March 31, 1942 
Pipe cutters 136B March 31, 1942 
Planer jacks 136B March 31, 1942 
Plates: brick liner 136B March 31, 1942 
Plates: steel (all types) 49 April 16, 1941 
Pliers GMPR March, 1942 
Plumb & levels GMPR March, 1942 
Plumbing & heating supplies* GMPR March, 1942 
Pole-line hardware 136B March 31, 1942 
Portable power driven tools 136B Oct. 1, 1941 
Power cable: copper 136B Oct. 1, 1941 
Power driven brushes 136B March 31, 1942 
Power driven saw blades 136B March 31, 1942 
Power transmission equipment 136B Oct. 1, 1941 
Precision measuring tools & 

instruments 136B Oct. 1, 1941 
Precision cutting tools 136B March 31, 1942 
Profile cutters 136B March 31, 1942 
Pullzys 136B Oct. 1, 1941 
Pumps & compressors 136B Oct. 1, 1941 
Punches & dies (all types) 136B March 31, 1942 
Railroad supplies & special 

appliances 136B Oct. 1, 1941 


PRODUCT 




















Saws: 
Saws: 


machine metal 
machine misc. 
Saws: machine plastid 
Saws: machine wood 
Scales, Industrial & P 
Scraper blades: mach 
Screw arbors 
Screw cutting dies 
Screw driver 
Screw extractors 
Screw plates (all type 
Screw plate disc (all 
Screw slotting cutters 
Screws 
Shapes: steel 
Sheet copper 
Shear blades: machin 
Sheaves 
Sheet and strip steel 
Shipboard cable (cop 
Shovels 
Sockets (all types) 
Soot blowers & clea 
Speed reducers 
Spikes: steel track 
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its stocks to 90-day supply. 
Restricts delivery to ‘‘ Approved ”’ 
Jers as defined in regulation. 

Sales permitted on “ Approved” 
ers, with specified exceptions. 


PD-3A, or P19-h 


“Preferred orders or to certain 
Government Agencies. 

Restricts processing to fixed quotas, 
and sales to specified purchasers. 
Purchaser must file PD576. 


Manila rope M-36° A-1- TCL 
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OPA DISTRIBUTOR'S PRODUCT OPA DISTRIBUTOR'S PRODUCT 
REGU- CEILING REGU- CEILING 
LATION DATE LATION DATE 
et, roller & silent 136A Oct. 1, 1941 Electrical industrial heating units Jack screws 
GMPR March, 1942 and devices 136A Oct. 1, 1941 Jacks (all types) 
136B March 31, 1942 Emery wheels GMPR March, 1942 Jigs & fixtures 
GMPR March, 1942 End mills 136B March 31, 1942 
136B March 31, 1942 Expendable tools 136B March 31, 1942 Lanterns 
136B March 31, 1942 Extrusion punches 136B March 31, 1942 Lathe centers 
136B March 31, 1942 Lathe tools 
136B March 31, 1942 Face plates 136B March 31, 1942 Levels 
136B March 31, 1942 Feeding fingers 136B March 31, 1942 Light machine tools 
136A Oct. 1, 1941 Fencing: steel 49 April 16, 1941 Lubricating systems & device 
Dper 15 Listed in regulation Files: hand & machine 136B March 31, 1942 
es) 136B March 31, 1942 Fixtures: milling 136B March 31, 1942 Machine knives 
ting equipment 136A Oct. 1, 1941 Flat ground steel stock 136B March 31, 1942 Machine shear blades 
hole saws GMPR March, 1942 Forging rounds: steel 49 April 16, 1941 Machine stops 
136A Oct. 1, 1941 Fountain blades 136B March 31, 1942 Machine-tool accessories 
15 Listed in regulation Friction dises 136B March 31, 1942 Machine tools (new) 
136B March 31, 1942 Furnaces & ovens; industrial 136A Oct. 1, 1941 Machine tools (used) 
136B March 31, 1942 Magnet wire 
ollars 136A Oct. 1, 1941 Gas welding & cutting equipment 136A Oct. 1, 1941 Manila rope 
136A Oct. 1, 1941 Gaskets & packing 136B March 31, 1942 Metal crimping & bending 
136B March 31, 1942 Gears 105 Oct. 15, 1941 machines 
GMPR March, 1942 Glasses: level 136B March 31, 1942 Metal forming equipment 
ols GMPR March, 1942 Ground steel stock tor punches, Metallic outlets & switch-bo 
GMPR March, 1942 dies, jigs, fixtures, etc. 136B March 31, 1942 Milling cutters (all types) 
136B March 31, 1942 Guides: adjustable, fixtures, etc. 136B March 31, 1942 Mechanical rubber goods* 
s) 136B March 31, 1942 Mitre squares 
136B March 31, 1942 Hack saw blades: hand 136B March 31, 1942 Molds 
| types) 136B March 31, 1942 Hack saw blades: machine 136B March 31, 1942 Motors 
136B March 31, 1942 Hammers GMPR March, 1942 
136B March 31, 1942 Hand hoists GMPR March, 1942 Nuts & bolts* 
; Hand operated pumps GMPR March, 1942 
136B March 31, 1942 Hand saws GMPR March, 1942 Oil burners (industrial & m: 
136B March 31, 1942 Hand tools GMPR March, 1942 using less than No. 6 oil) 
patterns (when 136B March 31, 1942 Handles: saw GMPR March, 1942 Oil cans 
) Hobs (all types) 136B March 31, 1942 Ovens: industrial 
136A Oct. 1, 1941 Holders: adjustable tools 136B March 31, 1942 
GMPR March, 1942 Holders: tool 136B March 31, 1942 Packing 
136B March 31, 1942 Hollow chisels 136B March 31, 1942 Paper power cable: copper 
GMPR March, 1942 Hose & tubing: rubber* GMPR March, 1942 Parallels 
g wheel 136B March 31, 1942 Hot-rolled copper 15 Listed in regulation Parallels: magnetic chuck 
67 Oct. 1, 1942 . Paring tools 
136B March 31, 1942 Incandescent & fluorescent bulbs Patterns: metal, wood, plast 
quipment 136A Oct. 1, 1941 & tubes GMPR March, 1942 Perforating rule 
Industrial electric lighting Perishable tools (all types) 
136A Oct. 1, 1941 equipment 136A Oct. 1, 1941 Pillow blocks 
136A Oct. 1, 1941 Inserted-tooth wood saws 136B March 31, 1942 Pinions 
equipment 136A Oct. 1, 1941 lron & steel products 44 April 16, 1941 Pipe & tubes: steel 














yr to certain 


fixed quotas, 
d purchasers. 


76. 


Screw-cutting dies 


Screw drivers (all types) 


E-2-b* 






PD-3A or P19-h 


io specified Government Agencies 


A-9 or A-10 Tools Restricts sales to ‘* Preferred "’ orde 
Limits stocks to 90-day supply. 
None Tools Restricts sales by manufacturers 


A-10 ratings. 
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tems & devices 
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blades 
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(new) 
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g & bending 
equipment 


is & switch-boxes 


(all types) 
bber goods * 


ndustrial & marine 


an No. 6 oil) 


rial 


able: copper 
netic chuck 
|, wood, plastic 


Q 
Is (all types) 


steel 


GMPR 
GMPR. 
136B 


GMPR 
136B 
136B 
GMPR 
67 
136A 


136B 
136B 
136B 
136B 
67 

1 

82 
GMPR 
136B 


136B 
136A 
136B 
GMPR 
GMPR 
136B 
136A 


GMPR 


136A 
GMPR 
136A 


136B 
82 
136B 
136B 
136B 
136B 
136B 
136B 
136A 
105 
49 


March, 1942 
March, 1942 
March 31, 1942 


March, 1942 
March 31, 1942 
March 31, 1942 
March, 1942 
Oct. 1, 1941 
Oct. 1, 1941 


March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
Oct. 1, 1941 
See regulation. 
Oct. 15, 1941 
March, 1942 
March 31, 1942 


March 31, 1942 
Oct. 1, 1941 
March 31, 1942 
March, 1942 
March, 1942 
March 31, 1942 
Oct. 1, 1941 


March, 1942 


Oct. 1, 1941 
March, 1942 
Oct. 1, 1941 


March 31, 1942 
Oct. 15, 1941 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
Oct. 1, 1941 
Oct. 15, 1941 
April 16, 1941 










































PRODUCT OPA DISTRIBUTOR'S PRODUC 
REGU- CEILING 
LATION DATE 
Pipe tools 136B March 31, 1942 Saws: ma 
Pipe bending machines 136B March 31, 1942 Saws: m 
Pipe cutters 136B March 31, 1942 Saws: ma 
Planer jacks 136B March 31, 1942 Saws: me 
Plates: brick liner 136B March 31, 1942 Scales, | 
Plates: steel (all types) 49 April 16, 1941 Scraper b 
Pliers GMPR March, 1942 Screw ark 
Plumb & levels GMPR March, 1942 Screw cu 
Plumbing & heating supplies* GMPR March, 1942 Screw dri 
Pole-line hardware 136B March 31, 1942 Screw ex 
Portable power driven tools 136B Oct. 1, 1941 Screw ple 
Power cable: copper 136B Oct. 1, 1941 Screw pla 
Power driven brushes 136B March 31, 1942 Screw slo 
Power driven saw blades 136B March 31, 1942 Screws 
Power transmission equipment 136B Oct. 1, 1941 Shapes: 
Precision measuring tools & Sheet co 
instruments 136B Oct. 1, 1941 Shear bla’ 
Precision cutting tools 136B March 31, 1942 Sheaves 
Profile cutters 136B March 31, 1942 Sheet anc 
Pulleys 136B Oct. 1, 1941 Shipboar 
Pumps & compressors 136B Oct. 1, 1941 Shovels 
Punches & dies (all types) 136B March 31, 1942 Sockets ( 
Soot blo 
Railroad supplies & special Speed re 
appliances 136B Oct. 1, 1941 Spikes: s 
Rails: steel (all types) 49 April 16, 1941 Sprocket 
Reamers (all types) 136B March 31, 1942 Squares: 
Recessing tools 136B March 31, 1942 Square k 
Reducing bushings GMPR March, 1942 Steel pro 
Refrigerating equipment 136B Oct. 1, 1941 Stock & 
Reinforcing fabric: steel 49 April 16, 1941 Stops: ca 
Repair parts for items under 136A: Straight ¢ 
By same manufacturer 136A Oct. 1, 1941 Swages 
By other manufacturer 136B March 31, 1942 Swaging 
Rivets* GMPR March, 1942 Swedgin 
Road building machinery 136A Oct. 1, 1941 Swing to 
Rods: steel 49 April 16, 1941 Switchbo 
Rollers 136A Oct. 1, 1941 
Rope, manila GMPR March, 1942 Tap hold 
Rope: steel wire 49 April 16, 1941 Taper at 
Round link & coil chains GMPR March, 1942 Taper pi 
Router cutters 136B March 31, 1942 Taps (all 
Rubber belts and be!ting* GMPR March, 1942 Testing i 
Rubber power cables 82 Oct. 15, 1941 Textile 4 
Rubber sheathed cable (copper) 82 Oct. 15, 1941 Tie rods: 
Tool hol 
Saw blades: power 136B March 31, 1942 Tool po 
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GOVERNING _ DISTRIBUTOR WPB DIGEST OF REGULATION 
ORDER NO. SALES BRANCH** 
RESTRICTED TO 
M-187 None TCL Deliveries restricted to specified 
customers. (See Note 3.) 
L-83 A-9 on PD-1A, SIM Sales permitted to specified Govern- 
PD-3A or P19-h ment Agencies and foreign countries. 
E-6 None Tools Restricts sales by manufacturers to 
A-10 ratings. 
E-1-b A-10 on PD-1A, Tools Restricts production and delivery. 
PD-3A, P19-h Additional information required. 
L-83 A-9 on PD-1A, SIM Restricts sales to ‘* Preferred " orders 
PD-3A or P19-h and specified Government Agencies. 
M-91 ! None TCL Directs distribution of products in- 
corporating cotton duck. 
L-123 A-1-c GIE Order must be ‘ Approved" as 
defined in regulation. 
L-123 A-1-c GIE Order must be ‘ Approved” as 
defined in regulation. 
E-1-b A-10 on PD-1A, Tools Restricts sales to specified ratings and 
PD-3A, P-19h urgency standings. 
E-6 None Tools Restricts sales by manufacturers to 
A-10 ratings. 
L-79 A-10 PH Sales may also be made by buyer 
signing statement showing necessity. 
L-123 A-1-c GIE Restricts sales to ‘' Preferredj”” orders. 
Limits stocks to 90-day supply. 
E-5 A-10 on PD-1A, Tools Restricts delivery to “ Preferred ” 
PD-3A or P19-h orders, and if over $200 requires 
PD-1A, PD-3A or P19-h. 
E-2-b* A-9 or A-10 Tools Restricts sales to ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. 
E-1-b A-10 on PD-1A, Tools Controls production and delivery. 
PD-3A or P19-h Additional information required. 
L-123 A-1-c GIE Order must be ‘ Approved" as 
defined in regulation. 
L-123 A-1-c GIE Order must be ‘ Approved” as 
defined in regulation. 
E-6 None Tools Restricts sales by manufacturers to 
A-10 ratings. 
E-1-b A-10 on PD-1A, Tools Controls production and delivery. 
PD-3A or P19-h Additional intormation required. 
E-2-b A-9 or A-10 Tools Restricts sales to ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. 
E-1-b A-10 on PD-1A, Tools Restricts production and delivery. 
PD-3A or P19-h Additional information required. 
L-123 A-1-c GIE Order must be ‘ Approved" as 
defined in regulation. 
L-82-a A-2 on PD-44g CM Prohibits production and transfer 
subject to specified exceptions. 
L-83 A-9 on PD-1A, SIM Restricts sales to ‘* Preferred "’ orders 
PD-3A or P19-h and specified Government Agencies. 
A-9 on PD.1/ M Restricts sales to ‘* Preferred '’ orders 
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\ convenient, alphabetized list of industrial supplies gov- 
erned by K. L. and VE orders. with pertinent facts about rat 
ings and certifications required. The ratings given in column 3 
are from the official regulations; it is not necessarily true 


that merchandise 


noted that the distributor may sella few items without ratings 
(for example. hand tools under E-6) 
stock sold unrated) by 


is available at these ratings. 


It will be 


but must replace 
securing a rating through PD-1X. 











PRODUCT GOVERNING _ DISTRIBUTOR WPB DIGEST OF REGULATION 
ORDER NO. SALES BRANCH** 
RESTRICTED TO 
Screw slotting cutters E-2-b* A-9 or A-10 Tools Restricts sales to ‘* Preferred "’ orders. 
Limits stocks to 90-day supply. 
Sensitive drills E-1-b A-10. on PD-1A, Tools Controls production and delivery. 
PD-3A or P19-h Additional information required. 
Shapers (woodworking) L-83 A-9 on PD-1A, SIM Restricts sales to ‘* Preferred " orders 
PD-3A or P19-h and to specified Government agencies. 
Shapers E-1-b A-10 on PD-1A, Tools Controls production and delivery. 
PD-3A, or P19-h Additional information required. 
Sheaves L-123 A-1-c GIE Order must be “ Approved "’ as 
defined in regulation. 
Speed reducers L-123 A-1-c GIE Order must be “ Approved" as 
defined in regulation. 
Sprockets L-123 A-1-c GIE Order must be “ Approved” as 
defined in regulation. 
Steel products M-21-b A-1-a to A-10 Tools Restricts warehouse sales to A-1-a 
and A-10, with certain exceptions. 
Surface grinding machines E-1-b A-10 on PD-1A, Tools Controls production and delivery. 
PD-3A or P19-h Additional information required. 
Surfacers (woodworking) L-83 A-9 on PD-1A, SIM Restricts sales to ‘* Preferred '’ orders 
PD-3A or P19-h and to specified Government agencies. 
Switchboxes (safety) L-123 A-1-c GIE Order must be “ Approved” as 
defined in regulation. 
Taps (all types) E-2-b* A-9 or A-10 Tools Restricts sales to “* Preferred "’ orders. 
Limits stocks to 90-day supply. 
Testing instruments E-5 A-10 on PD-1A, Tools Limits delivery to ‘' Preferred" 
PD-3A or P19-h orders, and if over $200 requires 
PD-1A, PD-3A or P19. 
Textile machinery L-83 A-9 on PD-1A. SIM Restricts sales to ‘‘ Preferred "’ orders, 
equipment PD-3A or P19-h and specified Government agencies. 
Transmission beltiag M-91 4 None TCL Directs distribution of products in- 
corporating cotton duck. 
Transmission equipment L-123 A-1-c GIE Order must be ‘ Approved" as 
defined in regulation. 
Trucks: hand (industrial) L-123 A-1-c GIE Order must be ‘ Approved" as 
defined in regulation. 
Twist drills E-2-b* A-9 or A-10 Tools Restricts sales to ‘‘ Preferred "’ orders. 
Limits stocks to 90-day supply. 
Upright drills E-1-b A-10 on PD-1A, Tools Controls production and delivery. 
PD-3A or P19-h Additional information required. 
Vacuum pumps L-123 A-1-c GIE Order must be ‘ Approved" as 
defined in regulation. 
Variable speed drives L-123 A-1-c GIE Order must be ‘ Approved"’ as 
defined in regulation. 
V-belts M-91 4 None gag 5 Directs distribution of products in- 
corporating cotton duck. 
Water hose, braided M-91 4 None TCL Directs distribution of products ‘n- 
corporating cotton duck. 
Welding electrodes and rods L-146 A-9 GIE Restricts sale to ‘‘ Preferred '’ orders 
(Non alloy) and certain Government agencies. 
Welding electrodes and rods A-1-j GIE 
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Precision measuring tools and E-5 \-10 on PD-1A, Tools Restricts delivery to — Preferred 
instruments PD-3A or P19-h orders, and if over $200 requires 
PD-1A, PD-3A or P19-h. 
Precision cutting tools E-2-b* A-9 or A-10 Tools Restricts sales to ‘‘ Preferred "’ orders. T 
Limits stocks to 90-day supply. 
Profiling machines E-1-b A-10 on PD-1A, Tools Controls production and delivery. T 
PD-3A or P19-h Additional information required. 
Pulleys L-123 A-1-c GIE Order must be “ Approved" as T 
defined in regulation. 
Pumps L-123 A-1-c GIE Order must be ‘ Approved" as T 
defined in regulation. 
Punches (all types) E-6 None Tools Restricts sales by manufacturers to T 
A-10 ratings. 
Radial drills E-1-b A-10 on PD-1A, Tools Controls production and delivery. t 
PD-3A or P19-h Additional intormation required. 
Reamers (all types) E-2-b* A-9 or A-10 Tools Restricts sales to ‘‘ Preferred " orders. \ 
Limits stocks to 90-day supply. 
Reaming machines E-1-b A-10 on PD-1A, Tools Restricts production and delivery. \ 
PD-3A or P19-h Additional information required. 
Refrigerating compressors L-123 A-1-¢ GIE Order must be “ Approved" as \ 
defined in regulation. 
Road building machinery L-82-a A-2 on PD-44g CM Prohibits production and transfer \ 
subject to specified exceptions. 
Routers (woodworking) L-83 A-9 on PD-1A, SIM Restricts sales to ‘* Preferred "* orders \ 
PD-3A or P19-h and specified Government Agencies. 
Sanders (woodworking) L-83 A-9 on PD-1A, SIM Restricts sales to ‘* Preferred *’ orders \ 
PD-3A or P19-h and specified Government Agencies. 
Saw blades: circular (metal- E-2-b* A-9 or A-10, Tools Restricts sales to ‘‘ Preferred” \ 
working) orders. Limits stocks to 90-day 
supply. 
Saws (woodworking) L-83 A-9 on PD-1A, SIM Restricts to ‘* Preferred " orders and F 
PD-3A or P19-h to specified Government Agencies. 
Screw-cutting dies E-2-b* A-9 or A-10 Tools Restricts sales to * Preferred "’ orders. , 
Limits stocks to 90-day supply. : 
Screw drivers (all types) E-6 None Tools Restricts sales by manufacturers to ; 
A-10 ratings. F 
Industrial Supplies 
pp 
OPA DISTRIBUTOR'S PRODUCT OPA DISTRIBUTOR'S PRODUCT 
REGU- CEILING REGU- CEILING 
LATION DATE LATION DATE 
GMPR ~~ March, 1942 Pipe tools 136B March 31, 1942 Saws: machine m 
GMPR_——s March, 1942 Pipe bending machines 136B March 31, 1942 Saws: machine mi 
136B March 31, 1942 Pipe cutters 136B March 31, 1942 Saws: machine pl 
Planer jacks 136B March 31, 1942 Saws: machine wi 
GMPR March, 1942 Plates: brick liner 136B March 31, 1942 Scales, Industrial | 
136B March 31, 1942 Plates: steel (all types) 49 April 16, 1941 Scraper blades: n 
136B March 31, 1942 Pliers GMPR March, 1942 Screw arbors 
GMPR March, 1942 Plumb & levels GMPR March, 1942 Screw cutting die: 
67 Oct. 1, 1941 Plumbing & heating supplies* GMPR March, 1942 Screw driver 
136A Oct. 1, 1941 Pole-line hardware 136B March 31, 1942 Screw extractors 
Portable power driven tools 136B Oct. 1, 1941 Screw plates (all | 
136B March 31, 1942 Power cable: copper 136B Oct. 1, 1941 Screw plate disc ( 
136B March 31, 1942 Power driven brushes 136B March 31, 1942 Screw slotting cut 
136B March 31, 1942 Power driven saw blades 136B March 31, 1942 Screws 
136B March 31, 1942 Power transmission equipment 136B Oct. 1, 1941 Shapes: steel 
67 Oct. 1, 1941 Precision measuring tools & Sheet copper 
1 See regulation. instruments 136B Oct. 1, 1941 Shear blades: ma 
82 Oct. 15, 1941 Precision cutting tools 136B March 31, 1942 Sheaves 
GMPR March, 1942 Profile cutters 136B March 31, 1942 Sheet and strip st 


UM 




















‘erred esting instruments - A-1U0 on PU- : ools $s delivery to Preferred 
equires PD-3A or P19-h orders, and if over $200 requires 
PD-1A, PD-3A or P19. 
orders. Textile machinery L-83 A-9 on PD-1A. SIM Restricts sales to ‘‘ Preferred " orders, 
; equipment PD-3A or P19-h and specified Government agencies. 
elivery. Transmission belting M-91 4 None TCL Directs distribution of products in- 
d. corporating cotton duck. 
rd" as Transmission equipment L-123 A-1-c GIE Order must be ‘‘ Approved” as 
defined in regulation. 
rd" as Trucks: hand (industrial) L-123 A-1-c GIE Order must be ‘ Approved" as 
defined in regulation. 
yrers to Twist drills E-2-b* A-9 or A-10 Tools Restricts sales to ‘‘ Preferred "’ orders. 
Limits stocks to 90-day supply. 
elivery. Upright drills E-1-b A-10 on PD-1A, Tools Controls production and delivery. 
d. PD-3A or P19-h Additional information required. 
“orders, Vacuum pumps L-123 A-1-c GIE Order must be “ Approved" as 
, defined in regulation. 
elivery. Variable speed drives L-123 A-1-c GIE Order must be ‘“ Approved" as 
d. defined in regulation. 
od" as V-belts M-91 None TCL Directs distribution of products in- 
corporating cotton duck. 
transfer Water hose, braided M-91 4 None TCL Directs distribution of products in- 
: corporating cotton duck. 
* orders Welding electrodes and rods L-146 A-9 GIE Restricts sale to ‘‘ Preferred '’ orders 
encies. (Non alloy) and certain Government agencies. 
” orders Welding electrodes and rods L-146 A-1-j GIE Restricts sale to ‘‘ Preferred" order 
jencies. (Alloys) and certain Government agencies. 
ferred ™ Wrenches (all types) E-6 None Tools Restricts sales by manufacturers to 
90-day A-10 ratings. 
fers and FOOTNOTES * The E-2-b order requires an A-9 rating for high-speed, alloy 
ncies. ' Reports must be filed on Form PD-445 and PD-446. ° Reports and cemented carbide tip tocls, A-10 for others. 
* endinss. nust be filed on Form PD-467 and PD-412-A. ‘ Certification of ** Abbreviations for the WPB branches: GIE — General Indus- 
compliance required on every sale. ‘All purchasers must sign trial Equipment; MM —~- Miscellaneous Minerals; CM — Con- 
fe vendee’s certificate, which certifies need and type of use. ° All struction Machinery; SIE — Special Industrial Equipment; BM 
urers to purchasers must certify to compliance and eligibility on their Building material; TCL — Textile, Clothing and Leather; 
purchase orders. PH ~— Plumbing and Heating; SIM—Special Industrial Machinery. 
EINE NE CORE" IRE MERE ES EN I ROE SAS TE REE IOS 
A list of price ceiling dates specified by the Office of Price Administration on industrial supplies. In general, when a prod 
uct is not controlled by a specific regulation, it is governed by the broad General Maximum Price Regulation, which fixes 
a ceiling of March, 1942 prices. 
ee ee ee eer oo 
\DUCT OPA DISTRIBUTOR'S PRODUCT OPA DISTRIBUTOR'S 
REGU- CEILING REGU- CEILING 
LATION DATE LATION DATE 
s: machine metal 136B March 31, 1942 Track materials: steel 49 April 16, 1941 
s: machine misc. 136B March 31, 1942 Transmission equipment 136A Oct. 1, 1941 
s: machine plastic 136B March 31, 1942 Trucks: hand 136A Oct. 1, 1942 
s: machine wood 136B March 31, 1942 Tubes & pipe: steel 49 April 16, 1941 
les, Industrial & Platform 136B Oct. 1, 1941 Tubing: rubber* GMPR March, 1942 
per blades: machine 136B March 31, 1942 Turret tool holders 136B March 31, 1942 
»w arbors 136B March 31, 1942 Twist drills 136B March 31, 1942 
»w cutting dies 136B March 31, 1942 
»w driver GMPR March, 1942 Universal joints 136A Oct. 1, 1941 
-w extractors 136B March 31, 1942 Universal milling fixtures 136B March 31, 1942 
>w plates (all types) 136B March 31, 1942 Universal radius dresser 136B March 31, 1942 
2w plate disc (all types) 136B March 31, 1942 Universal vises 136B March 31, 1942 
2w slotting cutters 136B March 31, 1942 
>WS GMPR March, 1942 Valves: automatic’ 136A Oct. 1, 1942 
pes: steel 49 April 16, 1941 Valves: hand GMPR March, 1942 
et copper 15 List in regulation Variable speed drives 136A Oct. 1, 1942 
ar blades: machine 136B March 31, 1942 Vises (all types) 136B March 31, 1942 
aves 136A Oct. 1, 1941 Vises: machine attachments 136B March 31 , 1942 
et and strip steel 49 April 16, 1941 V-Belts* GMPR March, 1942 
oA O-: oy vw : C 
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Restricts sales to ‘‘ Preferred "’ orders. 


Limits stocks to 90-day supply. 
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lings of Industrial Supplies 


DR'S 


DAT 
042 

1942 
1942 
1942 


1942 
1942 
1941 
, 1942 
1942 
1942 
1941 
1942 
, 1949 
041 


941 

, 1942 
1941 

, 1942 


1942 
, 1942 


, 1942 
1942 
D492 
042 
042 
D492 
042 
D492 
, 1942 
1942 
, 1942 
1942 
D492 


egulation 
p42 
D4A1 


, 1942 
1941 





PRODUCT 


OPA 
REGU- 
LATION 


DISTRIBUTOR'S 
CEILING 
DATE 





Jack screws 
Jacks (all types) 
Jigs & fixtures 


Lanterns 

Lathe centers 

Lathe tools 

Levels 

Light machine tools 
Lubricating systems & devices 


Machine knives 

Machine shear blades 

Machine stops 

Machine-tool accessories 

Machine tools (new) 

Machine tools (used) 

Magnet wire 

Manila rope 

Metal crimping & bending 
machines 

Metal forming equipment 

Metallic outlets & switch-boxes 

Milling cutters (all types) 

Mechanical rubber goods* 

Mitre squares 

Molds 

Motors 


Nuts & bolts* 


Oil burners (industrial & marine 
using less than No. 6 oil) 
Oil cans 


Ovens: industrial 


Packing 

Paper power cable: copper 
Parallels 

Parallels: magnetic chuck 
Paring tools 

Patterns: metal, wood, plastic 
Perforating rule 

Perishable tools (all types) 
Pillow blocks 

Pinions 

Pipe & tubes: steel 


GMPR 
GMPR 
136B 


GMPR 
136B 
136B 
GMPR 
67 
136A 


136B 
136B 
136B 
136B 
67 

1 

82 
GMPR 
136B 


136B 
136A 
136B 
GMPR 
GMPR 
136B 
136A 


GMPR 


136A 
GMPR 
136A 


136B 
82 
136B 
136B 
136B 
136B 
136B 
136B 
136A 
105 
49 


March, 1942 
March, 1942 
March 31, 1942 


March, 1942 
March 31, 1942 
March 31, 1942 
March, 1942 
Oct. 1, 1941 
Oct. 1, 1941 


March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
Oct. 1, 1941 
See regulation. 
Oct. 15, 1941 
March, 1942 
March 31, 1942 


March 31, 1942 
Oct. 1, 1941 
March 31, 1942 
March, 1942 
March, 1942 
March 31, 1942 
Oct. 1, 1941 


March, 1942 


Oct. 1, 1941 
March, 1942 
Oct. 1, 1941 


March 31, 1942 
Oct. 15, 1941 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
March 31, 1942 
Oct. 1, 1941 
Oct. 15, 1941 
April 16, 1941 














PRODUCT OPA DISTRIBUTOR'S PRODUCT 
REGU- CEILING 
LATION DATE _ 
Pipe tools 136B March 31, 1942 Saws: machine + 
Pipe bending machines 136B March 31, 1942 Saws: machine 1 
Pipe cutters 136B March 31, 1942 Saws: machine | 
Planer jacks 136B March 31, 1942 Saws: machine \ 
Plates: brick liner 136B March 31, 1942 Scales, Industria 
Plates: steel (all types) 49 April 16, 1941 Scraper blades: 
Pliers GMPR March, 1942 Screw arbors 
Plumb & levels GMPR March, 1942 Screw cutting di 
Plumbing & heating supplies* GMPR March, 1942 Screw driver 
Pole-line hardware 136B March 31, 1942 Screw extractors 
Portable power driven tools 136B Oct. 1, 1941 Screw plates (al 
Power cable: copper 136B Oct. 1, 1941 Screw plate dis« 
Power driven brushes 136B March 31, 1942 Screw slotting c 
Power driven saw blades 136B March 31, 1942 Screws 
Power transmission equipment 136B Oct. 1, 1941 Shapes: steel 
Precision measuring tools & Sheet copper 
instruments 136B Oct. 1, 1941 Shear blades: n 
Precision cutting tools 136B March 31, 1942 Sheaves 
Profile cutters 136B March 31, 1942 Sheet and strip 
Pullzys 136B Oct. 1, 1941 Shipboard cabl. 
Pumps & compressors 136B Oct. 1, 1941 Shovels 
Punches & dies (all types) 136B March 31, 1942 Sockets (all typ 
Soot blowers & 
Railroad supplies & special Speed reducers 
appliances 136B Oct. 1, 1941 Spikes: steel tri 
Rails: steel (all types) 49 April 16, 1941 Sprockets 
Reamers (all types) 136B March 31, 1942 Squares: carper 
Recessing tools 136B March 31, 1942 Square keys 
Reducing bushings GMPR March, 1942 Steel products 
Refrigerating equipment 136B Oct. 1, 1941 Stock & dies 
Reinforcing fabric: steel 49 April 16, 1941 Stops: carriage 
Repair parts for items under 136A: Straight edges 
By same manufacturer 136A Oct. 1, 1941 Swages 
By other manufacturer 136B March 31, 1942 Swaging hamm 
Rivets* GMPR March, 1942 Swedging dies 
Road building machinery 136A Oct. 1, 1941 Swing tools 
Rods: steel 49 April 16, 1941 Switchboxes 
Rollers 136A Oct. 1, 1941 
Rope, manila GMPR March, 1942 Tap holders 
Rope: steel wire 49 April 16, 1941 Taper attachme 
Round link & coil chains GMPR March, 1942 Taper pins 
Router cutters 136B March 31, 1942 Taps (all types, 
Rubber belts and belting* GMPR March, 1942 Testing instrum 
Rubber power cables 82 Oct. 15, 1941 Textile & finish 
Rubber sheathed cable (copper) 82 Oct. 15, 1941 Tie rods: steel 
Tool holders (. 
Saw blades: power 136B March 31, 1942 Tool posts (all 





























|” orders. nust be Filed on Form PU-40 a PU --. ; 
compliance required on every sale. ‘All purchasers must sign trial Equipment; MM _— Miscellaneous Minerals; CM — Con- 
"ve vendee's certificate, which certifies need and type of use. ° All struction Machinery; SIE — Special Industrial Equipment; BM 
cturers to purchasers must certify to compliance and eligibility on their Building material; TCL —Textile, Clothing and Leather, 
purchase orders. PH — Plumbing and Heating, SIM—-Special Industrial Machinery. 
EO TS ST RN Tf RNR 5 ORRIN RNR 
A list of price ceiling dates specified by the Office of Price Administration on industrial supplies. In general, when a prod- 
uct is not controlled by a specific regulation, it is governed by the broad General Maximum Price Regulation, which fixes 
a ceiling of March, 1942 prices. 
ee ee eee) 
ODUCT OPA DISTRIBUTOR'S PRODUCT OPA DISTRIBUTOR'S 
REGU- CEILING REGU- CEILING 
LATION DATE LATION DATE 
ws: machine metal 136B March 31, 1942 Track materials: steel 49 April 16, 1941 
ws: machine misc. 136B March 31, 1942 Transmission equipment 136A Oct. 1, 1941 
ws: machine plastic 136B March 31, 1942 Trucks: hand 136A Oct. 1, 1942 
ws: machine wood 136B March 31, 1942 Tubes & pipe: steel 49 April 16, 1941 
ales, Industrial & Platform 136B Oct. 1, 1941 Tubing: rubber* GMPR March, 1942 
raper blades: machine 136B March 31, 1942 Turret tool holders 136B March 31, 1942 
rew arbors 136B March 31, 1942 Twist drills 136B March 31, 1942 
rew cutting dies 136B March 31, 1942 
rew driver GMPR March, 1942 Universal joints 136A Oct. 1, 1941 
rew extractors 136B March 31, 1942 Universal milling fixtures 136B March 31, 1942 
ew plates (all types) 136B March 31, 1942 Universal radius dresser 136B March 31, 1942 
rew plate disc (all types) 136B March 31, 1942 Universal vises 136B March 31, 1942 
rew slotting cutters 136B March 31, 1942 
Tews GMPR ss March, 1942 Valves: automatic’ 136A Oct. 1, 1942 
1apes: steel 49 April 16, 1941 Valves: hand GMPR March, 1942 
eet copper 15 List in regulation Variable speed drives 136A Oct. 1, 1942 
rear blades: machine 136B March 31, 1942 Vises (all types) 136B March 31, 1942 
neaves 136A Oct. 1, 1941 Vises: machine attachments 136B March 31, 1942 
neet and strip steel 49 April 16, 1941 V-Belts* GMPR March, 1942 
nipboard cable (copper) 136A Oct. 1, 1941 V blocks 136B March 31, 1942 
novels GMPR March, 1942 V clamp & block 136B March 31, 1942 
ockets (all types) 136B March 31, 1942 
oot blowers & cleaners 136A Oct. 1, 1941 Ways: balancing 136B March 31, 1942 
peed reducers 105 Oct. 15, 1941 Ways: stee! 136B March 31, 1942 
pikes: steel track 49 i April 16, 1941 Wearing plates 136B March 31, 1942 
prockets 105 Oct. 15, 1941 Weighing scales 136A Oct. 1, 1941 
quares: carpenter's GMPR March, 1942 Welding electrodes & s »pplies 136A Oct. 1, 1941 
quare keys 136B March 31, 1942 Wire: copper 82 Oct. 15, 1941 
teel products 49 April 16, 1942 Wire: steel 49 April 16, 1941 
tock & dies 136B March 31, 1942 Wiring devices 136A Oct. 1, 1941 
tops: carriage 136B March 31, 1942 Wood saws GMPR March, 1942 
traight edges 136B March 31, 1942 Wrecking bars 136A Oct. 1, 1941 
wages 136B March 31, 1942 Wrenches GMPR March, 1942 
waging hammers 136B March 31, 1942 
wing tools 136B March 31, 1942 * While distributors’ price ceilings for certain items are estab 
witchboxes 136A Oct. 1, 1941 lished under the General Maximum Price Regulation, maau- 
ow 1368 March 31. 1949 facturers of these items are controlled by specific regulations: 
eer attachments 1368 March 31, 1942 Manufacturers of mechanical rubber goods must comply 
aper pins 136B March 31, 1942 Reaulation No. 149 
aps (all types) 136B March 31, 1942 eer , 
oneng retry ae : 1368 March 31, 1942 Manufacturers of bolts, nuts, screws and rivets must comply 
extile & finishing equipment 136A Oct. 1, 1941 ith Requlation No. 147 
ie rods: steel track 49 April 16, 1941 ee ee ‘ 
co sree i re — “ aa Manufacturers of specified building material and con- 


a 





sumers’ goods must adhere to Regulation No. 188. 











THE WAR MONTH ..... 


AUGUST as first step toward tighter allocations Nelson tussled with and 
won over ANMB for full control of priorities . . . Order E-2-b ends distributors’ 
A-10 on cutting tools but opens way for them to be rated on PD-1X .. . “Stock 
Exchange” formed in Chicago to expedite turnover of surplus distributor stocks, 
and generally trim inventories of supplies. 


New Cutting Tools Order Saag nay cen Boi enor 


of such cutting tool 
» beyond a %0-day 
id) 


Displacing E-2-a, E-2-b puts high-speed tools on A-9 ratings. Form PD-IX baie nee ea the 
and extension of high ratings replace distributor’s automatic A-10. 


tamelrac 


The A-100 prierity. which automat 


eally rated distributors’ purchase orders mew ober irst_ call ont F 
for cutting tools under General Pretes emaind of aom cturer’s AIL other cutting 
ence Rating Order K-2-a was revoked ~ tor re-tooling special. require by the delivery of the enttin 
onl \ug SL. with thre Isstlanee oof i changes ib government il = poe . — order will not at anys 
new E-2-b order. Effective immediately, e order restriets both kinds of b be ae 

ph 


cutting tool nm the 


upply 
distributors are expected — t rep t ers Of spec oots fo three set 

stock by accumulation of 1 

mediate extension as 

Priorities Regulation 

#1 to 88 of this 

mitted to use ke 


te Bl) te wheneve 


| \ception lo 


Phe new E-2-b on 
\-10 te AO th 


~ the we 
male w | 


mianiubaetir 


pruure bras : 
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eut thread tap 
threading «die 
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drill 
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erhore hand 1 
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reamers; inset 
net listed nal | ' 1] , | 
. | | ) | tre leliacle bru t 
June |. bOVD tinder the old leer 
, F ; t other machine 
\- in the former order very Duvet deliveres 
torm cutter 
ft cutting tools is obl ecerti | 1 I 
te ands thread 
purchase oO ler that e is net ob 
unground 
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taining more ian a 90-day supply 


} tinge cutte 
the new order also preseribes three dil \ 


tt f { ecw ng tons coquired for the und ! vol Inserted 
en vpes of certification, ¢ ; , 

’ phage : . ' eet Ee ' ters and blade 
particular use to which the tools will i lelivery will net at amy time effert an increas 


form tool 


put. These certifications are 
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rv files: chasers 
is required for original tool a 
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machines < —ypere il- mace nece- 
by a change in specifications of vane ame Idress « "urehacer New Detroit Chief 
in tem produced hy Arms Navy or , 
Maritime Commission contractors ee aaa Daniel Joseph Hutet 
all others pointed regional directa: 
The manufacturers are directed to Production Board with he 
ent of their monthly All] cutting + ceified on this order are ecial Detroit He succeeds Erne 


foe sereden i nt tave equired bs the undersigned as a result " » moves to WPB in Washi 
change ' le or other alteration m the pe 
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WPB ReclaimsSuperRatings 


Double-A authority taken back from Army, Navy; re-rating procedure 


changed a 


\\ 


nd study made of illegal usage of high priorities. 
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orders in accordance with rerat 


ixt 
} 


ings it has received. 


Illegal Usage Studied 


Uses whieh have been made of the 
VA series of reratings in connection 
Wilth purehdses of capital equipment 
ire to be investigated by the compliance 
branch of WPB. “In many instances.” 
Micials said. plant. which have ob- 


tined rerating of priorities under the 
Production Requirements Plan have 
ised the reratings Contrary. to correct 


proce 

Linder Interpretation No l te prior 
ties Rew tlation 12 companies operat 
pe under PRP must not use the re 
rating provistons tee vpedite delivery of 
materials for improving. expanding of 


construction of their own plants 


Under instructions. Army and Navy 
officials may rerate ipital equipment 
only up te AA-3 or AA-E and these are 
sUbjpeet to question The number of 
ratings on capital equipment now out- 
standing leads te the belief that con- 


thems Ie = 


limit 


Roe On 
ar Ube 


tractors have failed te 
| 
| 


products thev manit 


Buffalo Firms 
Back Bond Drive 


lready plavir a major role in the 
sar production program. Tb industrial 
listributors in the Buffalo. N.Y. area 
tdded= aneth contribution last month 
1 th yanded tovwether ind ~pron 
sored a series of three fall page adver 
~ement= in daily newspapers urging 
purchase of war bends 


the widely pubolic zed phote 


' raspul hi {] 
1 seoledic I=pin iis rifle in 


iy uv qerie 

mand and. att same time. seeking 

to comfort his teartul son. the adver 

~-ment tlle ‘ Buffalo residents 
to invest 10 per cent of their income 

“ ; Leal 

For these are lasting truthful 


one advertisement was 


headed It then gave a brief dese ription 
cot othe typical American soldier and 
cited a tew of the many reasens why all 
1] " | 
Americans should baek our. fighting 
] Ces DY DUVINGE bends 
, | 
The ony mimererah tleupo was i 
“Inet ine as it ti space Wis 
ntrifuted= tiv lustrial supply cists 
! | 1 - we cContributings 
firmi~ were thes sted: Buffalo Rubber 
a> | ( Hardware Co 


Mo Cranz. th knos & Sander 


m fo lt Hartheld-Healy Sup pls 
Co.: Don F. John-eon & Co. Ine.: Re ¢ 
Neal Inv Peerles. Mill Supply 
( Potter & Dugan. Ine Prince KR 
ver | In \ Neal 


a Ce St 
Tavler Co il 





UMI 





WHAT'S NEW IN 
“P” ORDERS 





P-95 Revoked 


turers ino the field are now operating 


inder PRP. the farm machinery and 


Because most manufac 


equipment order. P-95. whieh granted 
wm A-3 ratineg~ to producers. bas heen 


revoked. Ratings assigned under P95 


lowever, may still be extended by sup 
pelie “ ~ felivertes i\ ene ra i 
vder P-95 
Dairy Order Restricted tatings 
inted under P-LT8 for maintemane 
repair. operating and replacement mate 
ils a avatlab only fo Primary prod 
a \ product i! \ | 
Herpretation thes clear, | 
tw , - ’ ~ mebary ry) il 
stlelh as ale \ ! yet essed pp ! 
i mi the op sine plant 
essing or packaging operation 


Fluorescent) Lights hie -72 ode 
which prohibits the sale or manulaet 

of fluorescent lighting fixtures ising 
tubes rated at more than 30 watt- 
ertain exeception- 


| 
to Oct. 1, 


P-47 Ratings Raised Vhe \-1-) rat 


Wallable for maintenanee and repa 

tirline aireraft was raised last month te 
\-]l-a in amendment No. 2 to Po. The 
-tep was necessitated by the faet that 
the airlines are competing for parts with 
ureratt production. which is current 


ited \A-1 


P-72 and P-9OL Revoked Phe two 
ders extending Priority assistane 
maintenance. repair and produetios 


Vator. and escalators have been 


oked Decatine TMs are pow I-ihne PRE 


P-129, P-130 Raised for Copper To 


emabole COMPTUTIC GATIONS CODD ares Toot 


r. which is restricted to A-] 
ratings by M-9-a. both P-129 and P-130 


ive been raised = te \ | } tor Copper 


unendment No. I, 


P-16 Re-Defined WP has halted 


ther ce - i“ aor powell ind | it 

t 1 1 beeen ye ited un 

vy aut zation of 10) 
rape ] dere 14 


Steel Warehouse Cited 


Suspension order S-80 bans Scully Steel Products from accepting stain 


less steel for two months for alleged violation of steel] warehouse orde1 


Charged with unauthorized sales 


~ tee Scully Steel Products Co. Chi 
cage warehouse. was cited last month 
or Vielation of supplementary order 
M-21-b and M-21-d in WPRB’s suspen 
~ion order S-80. The firm is prohibited 

un aceepting deliveries of any stain 
== steel bv its Chieage and St. Paul 
varelbotses for two month. 


Phe suspension order charged that 


company violated supplementary 


Order VM-21-b by making deliveries of 
ro Ths. of stambess -teed uv 
M-Thy. bets ulfillmment « 
1) 19 9] ind by making delin 
8.202 | of carbon plate iid 
1 during the period Feb. 
April 15. 1992. in tultilliment of 
rated ert stiieh were Heol hoot 
~Ur\ repairs and mapotenmanmee pur 
Scully o alleged to brave violat | 
\I-2]} ; hakin deliverte of 1.056 
1 1 ~ sleet in The poet onl 
Jan. 7 to Feb. 18. L912. in fultil 
’ ( ited low than \-10 
Thi fien t ta le warehaonr 


Steel Mills Granted 
AA-3, A-1-C on P-68 


Iron ihe teal "W 1] hay Tow ipply 
itin VA-3 ! ert ! 
haunt perat ep ip 

inh ! i! pmendmiet ed da 
hor ! Order P-0! Vhve iin 1 
rhidele ipplie Nn oie 


steel on any form appearing on Mbaite 
ils List Noo Loof Form PID-25 A 
An \-l-a rating may be 


ae’ i 
ie tails 


ipplied leo 
bpp he qn Tlie 
lizt or to fabrieated metal parts. ane an 


\-l-c rating may be used for all other 
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, il ote Operation I en 
i hhiteve itil 
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Packaging Materials 
Banned from P-100 


Phe ATO it t=~iunalble indeed 
P-1O00. the Repan. Maintenance and Op 


Order. may not be used 


MILL SUPPLIES »« 


SEPTEMBER, 194; 





E-7 Requires A-9 
To Sell Blades 


Metal cutting band md hack iw 


| 
blades. omutted trom: earhies prelerenecc 
ratin orders. were placed inaler one 


\lt \ Listeilouten ire prohib 
| ell id ny de wiv 
lower ratings than AO. the order bp 

| | , 
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fan COP re at pelinaip med other a 
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Stock Exchange Experiment tii ii sie ne mn 


Chicago distributors trying out exchange of merchandise plan, operat- 
ing through a central clearing bureau. 


ark i-t month the Chieage Mill 


Supply Association started the wheels 


tu ingen a pha for a central clearing 

iti tee eve thre slow-moving o1 
lead ‘ needed no tlie Wa effort 
Vhie ted ny ried i rain tw 


le associations president. Ross Mi 

| Product- Co. Chicago 
clastratvtuter no response to a suggestion 
wv Lintord ¢ White. Chief of the Dis 
tributer B f WPB 


aranhe rh al 
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Surplus stock exchange headquarters 
is the office of the association’s ex- 


Here Miss Eliza 


ecutive secretary 
beth Williams (right) and her assist- 
ant Catherine Conway, will handle 
the master file and act as the inter 
mediary between those that “have” 


and those that “want” 


er tte the bureau idatarters 
‘ ! filed under th product le id 
et taps. files. drills. reamers,. et he 
lip ird is filled out te mateh t 





t y nl - ela 1 Ny the 
| if ‘ s ‘ 
boc i t 5 ! erp i ii ire tome 
k | ‘ ting formation as te 
irplus t b part ilar size item is listed 
oe On ' , iu. Mi-- Williams © t 
, r i mt Mies Cone ecks the prod 
House 
Phe 
4 ita 
Date 
ARTIe Lt 


MFG. OR TRADE NAMI 
DESCRIPTION 


1FM ANTITY 171 











Form designed for use 


the Chicac 


Card is 5'2 x 8 in. and duplicate sets « 


Master card is filed in bureau headaqua 


3¢ 
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rters, duplicate is retained by member. 
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id relavs the name of the firm 
ree ana delivery are to be decided 
upon by direct negotiation between the 
twee bholses, 

When a member sells any listed item 


1e Is 


requested to draw a line through 


| 
his duplicate card and either mail it to 
the bureau headquarters or phone the 
correction so that the master file will 
always be up-to-date. 


While the 


signed to operate for the benefit of the 


bureau was originally de- 


local group. Oscar Tber, president of the 
Central States Mill Supply Association. 
has already received requests from. sev 
eral out-of-state distributors for permis- 
plan. Mr. 
Ihrer turned these requests over to Nir. 
MeKinstry who states that these firms 
\\ 1] Tv 


ston ote 


participate ino the 


welcomed inte the fold as soon 


ill tercoims ter ¢ Lic k. 


Regulation 3 
Abuse Decried 


Indi: ition 
the hand that fed them is contained in 
the comment of a WPB official concern- 


Ing an obvieus abuse of the helptul Pri- 


that distributors are biting 


orities Regulation 3 that permit. accum 
and basketing of all rating- and 
<et= forth a standard means of extension 
form oof certiheation 
+8} The principal com 
efleet that dist: 


ire extending the 


tbiiters 


dollar value of sales 


nade on the ratings received. The rule 


is that the conversion murst be 


made on 


oods sold. 


u Otherwise there 
is an automatic inflation of the amount 
of material pure rased 

It has been pointed out Treapenngis 
il we liberalities of Regulation 3 
were wonoonly after a lengthy eam 


paign. principally ino behalf of the dis 


tributers. and that consistent abuses of 

reasonable laws often result ino amend 

ments which remove not only the op 

vortunities fer libertv-etaking but alse 
the liberties themselves 

Another difheulty being experienced 

no the operation «al Revulation yore 

~ due mostly te misunderstand 

ing. has to de with the problem of mak 

ne proper changes “by kind and size” 


but net out of the elass. Seme good ex 


imples have been offered on this point 


In one ease. a distributer might lave 


{ large = ton k of some sizes of steel nea 


von head cap serews and be shert in 


other sizes, To balanee his stock he may 
replace. material seld 
in the le 


however 


at cost value. the 


on the rating bv re orde ring 


pleted sizes. He may not. 
change from hexagon head cap serews 


tol ollow he ad cap serews as th if we ild 


be changing into a different class. 


UMI 





The Aviation Industry ts doing its Job... 


A Year's Production A Week — Every Week 
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To help your Customer 


help your Country 


ad prob- 


ms in metal-working today. Big gears and littl 
and bronze—all must be finished 


ar equipment of all kinds. 


le 
steel, aluminum, brass 


clean and smooth for use 
Ip your customers speed 


meri aoe and do a far better job. The 
as sean € best way is the only way today. 
Pisani sborn brushes. Make sure they’re 
>. verywhere they should. The Osborn 
anufacturing Company, 540] Hamilton 


Avenue, Cleveland, Ohio 


in we 


Osborn brushes can he 


their gear cle 


Now gears get 
their teeth brushed 
in a single operation 


@ At the left above is a magnified view of a 


freshly cut gear. It will go into precision 

machinery for certain vital war equipment 

But not until its teeth are thoroughly cleaned 

of those jagged burrs and metallic fuzz, for 

this scrap metal, left over from the cutting 

operation, could ruin delicate moving parts 

as effectively as the most skillful saboteur. 

When Osborn’s Brushing Specialists 

were called in to analyze operations 

in the plant where these gears are 

made they found each gear was 

being finished in two separate 

operations, neither of which was 
completely satisfactory. 

The Osborn men recommended re- 
placing this painstaking double oper- 
ation with an Osborn brush capable 

of doing the entire job itself. 

The lower photograph shows the result. 
But what it doesn't show is the vastly im- 
portant saving in time and cost, and the 
increased production the right brush made 


possible. 


There’s.an Osborn Brushing Specialist 
in your district devoting his entire time to 
helping speed up production, improve 
products and cut costs in war plants. If 
there are burrs to be removed from your 
war product, weld scale, mill scale, rust or 
heat-tint to be cleaned, make a date with 
him today. Write The Oshorn Manufacturing 


Company, 5401 Hamilton 
Avenue, Cleveland, Ohio. 





WORLD'S LARGEST MANUFACTURER 
° HES FOR INDUSTRY 











TREND of Supply Sales 
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Orders Orders Re ~ 
Sales rer Volume Size of per 
Area Indi- | Sales- per Average Work- : 
cator man Salesman Order ing F i 
per Day Day ae 
North July 375.0 15 $19,000 $56.60 95 
Atlantic June | 355.0 15 18,000 45.00 91 
Balla 
Southern) July 201.0 13 $12,500 $31.20 69 
June 216.0 13 14,800 35.00 75 
i 
prob 
Middle Ju'y 290.0 21 $17,700 $35.00 125 ; wu > - Dodge | 
18.7 140 zoe egzez3258 588 
West June 286.0 21 8,700 34.20 <u so $ = 22 ra 89o48 24-hour 
of types 
selectior 
Westen July 2900 yw $10,400 * * DURING JULY, the Sales Indicator dropped only one Mluserat 
June 310.0 7 12,300 45.00 50 point from the record-setting June figure of 290. The size 
ed adaptab 
of the average order (left, below) dropped to $39.10 
- . : has the 
from the all-time high of $39.80 in June and the numbet thes ied 
Pacific July 261.0 8 $9,500 $28.20 52 of orders per working day went from 90 to 89. Decreases infreque 
~June 350.0 9 13,700 5200 51 also were shown in the volume per salesmen which went ge 
from $16.600 to $16,000 and in orders per salesman per a ie 
*% Omitted because of insufficient data. day which went from 19 to 16. “4 ” 
Help in 
duction 
their s 
DOLLAR VALUE, AVERAGE ORDER ORDERS PER WORKING DAY Tables | 
40 Ce . tight be 
7 g 5 DOD re 
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32 wae 
30 Pia 
28 gue 
26 Lt 
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an lake a Beating 








@ Full ball and socket self align- 
ment. 





@ Timken tapered roller bear- 
ings give full radial and thrust 
capacity. 


@ All metal automotive type 
piston ring seals keep grease in 
and dirt out. 














OU can help your customers solve many a critical production 

problem—immediately, permanently and economically with 
Dodge Bearings. They can take the beatings handed out by today’s 
24-hour production schedules. They are available in a wide variety 
of types and sizes which provide distributors with a comprehensive 
selection from which they can effectively service their customers. 
Illustrated here is the Dodge-Timken Special Duty Line—especially 
adaptable to high speeds, heavy duty, shock loads—a bearing that 
has the qualities to bear up under Victory production demands. It 
has indestructible steel seals that prevent lubrication leakage. Only 
infrequent attention is required from oilers—more vital than ever 
today with the prevalence of green shop help who may neglect 
equipment. 





Help industries in your territory put all of their power into pro- 
duction by recommending Dodge Rolling Bearings best adapted for 
their specific service. The simple non-technical Dodge Selection 
Tables take all the guesswork out of bearing selection—assure the 
tight bearing for every job. 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA, INDIANA, U.S.A. 





me | Pillow Blocks Heres ta Hon 























@ Long split adapter sleeve dis- 
tributes load over entire length 
of bearing — reduces pressure 
per square inch on shaft and 
eliminates peening action which 
causes rapid wear. 






Lt @ Rugged, well proportioned 


outer housing. 
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Dodge-Timken Special Duty Pillow Blocks help modernize power 
transmission and solve increased production problems in an 
important North Carolina textile mill. 


Keeping Up with Business 


War Expenditures 
Up 16% in July 


\ sharp increase in the average daily 
rate of expenditures for war purposes 
by United States Government agencies 
was recorded in July. The average 
daily rate in July was $184.400.000, 
compared with $158.600.000 in June. 
a gain of 16.3%. Expenditures in- 
cluded disbursements by the Treasury 
and war expenditures by the Recon- 
struction Finance Corp. and its sub- 
sidiaries. 

The bulk of the increase appeared in 
the War Department figures. and was 
due partly to the necessity of waiting 
for fiscal 1943 appropriations to be- 
come available in July. June war evx- 
penses increased 6.3 percent over May. 


State-by-State Income 
Pattern Changing 


Abrupt changes developed in the 
flow of income to the various states and 
regions during the past vear, the Na- 
tional Industrial Conference Board re- 
ported. 

Although every state without excep- 
tion enjoyed a higher level of income 
than in 1940, the range of increases 
was extremely wide. varying from a 
low of 7% for Montana to a high of 
16° for Mississippi. The correspond- 
ing range of increases from 1939 to 
1940 was much more restricted. the 
upper limit being only 11.50%. Wider 
variations also occurred in income by 
geographic regions. with gains rang- 
ing from 14% in the Mountain area to 
31% in the Pacific region. The upper 
limit of regional increases in 1940 was 
8°... The Board's comment: 


“Gains were generally most marked 
in those areas in which defense and 
war contracts were highest as com- 
pared with their normal peacetime pro- 
duction. Thus the Pacific area which 
has had its income raised most sharply 
also received the highest share of war 
contracts in proportion to its 1939 
manufacturing output. Specifically, 
total war contracts from June, 1940, to 
January, 1942. were almost four times 
as large as total value added by manu- 
facture in this area in 1939, 

“Among the other major factors con- 
tributing to the uneven spread in 1941 
were (1) the entrance into production 
of new armament plants placed in 
under-industrialized regions for strate- 
gic reasons; (2) the enlargement or 
establishment of military camps with 
the accompanying expansion of income 
through construction. servicing. and 
military payrolls: (3) the extraor- 
dinary migration of civilian workers 
into defense-war areas: and (4) re- 
gional variations in the amount of in- 
come derived from agriculture. which 
moved forward more sharply in 1941 
than any other industrial component 
of national income, except contract 
construction.” 





ACTIVITY FIGURES 


(June, 1942) 


Gates Gadicwier «.. .6ss.eses 290 
Value of average order... .$39.10 
Orders per working day...... 89 


Volume per salesman... .$16,000 
Orders per salesman per day. . 16 


Sees End of Temporizing 
On Labor Problems 


The Administration has made it 
plain that the time for temporizing 
with war production stoppages, caused 
either by labor or management. is 
drawing to a close, says Business W eek. 
Two cases in a single week demon- 
strated that the authority of the Na- 
tional War Labor Board will be sus- 
tained by the President. with all his 
powers as commander-in-chief. 

Probably by coincidence. rather than 
design, the cases offered a show of par- 
tiality: Labor was cracked down in 
one case; management was blamed in 
the other. 

The first case involved the General 
Cable Corp.s Bayonne (N.J.) plant. 
where 1.000 men struck in plain defi- 
ance of an NWLB ruling denying them 
a general wage increase because of 
the President's wage stabilization pro- 
gram. The President acted promptly. 
He commandeered the plant. told the 
Navy to run it. 

The second case was seizure of the 
S. A. Woods Machine Co.. Boston. un- 
der circumstances where the company 
would not get the profits because of 
the refusal of the president H. C. 
Dodge, to accept an NWLB decision 
ordering a maintenance of membership 
clause. Employer members of NWLB. 
in an unprecedented attack by manage- 
ment on management. told Mr. Dodge 
that “your refusal to obey the decision 
of this board is a refusal to obey orders 
of the President of the United States. 
commander-in-chief in’ time of war.” 
When Mr. Dodge refused to reconsider. 
they joined other NWLB members in 
asking the president to act. 
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AERICA 
PRESSED-STEEL N 


AND TRUCKS 
‘CONSERVE STEEL 


2 
3 
“= 
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Conservation demands that the most efficient and eco- 
nomical use be made of raw materials. 


AMERICAN Pressed-Steel HAND TRUCKS are an out- 
standing example of how this conservation is being 
accomplished. 


If one of your customers has work for ten, twenty-five, 
fifty, or any quantity of two-wheeled hand trucks, he need 
buy only that many AMERICAN Pressed-Steel HAND 
TRUCKS to do the job. No additional trucks will be 
necessary to take care of casualties or time out for repairs. 
One customer has purchased 480 AMERICAN Stevedore 
TRUCKS during the last 15 years. He has lost some 
overboard, some others have been taken by discriminat- 
ing thieves; but as far as he knows, none of these trucks 
has gone into the scrap pile. 





See This Convincing Color Ad in 
MILL & FACTORY and FACTORY MANAGEMENT 


Get the September issue of MILL & FACTORY or 
FACTORY MANAGEMENT. Read this straight-to- 
the-point story of how AMERICAN Pressed-Steel 
HAND TRUCKS have given up to 14 years of splen- 
did service for Merck & Co., Inc. Sixty thousand 
of your prospects and customers will see this ad. 
Write for catalogs of American Pulley products. 


Conservation is now a matter of sheer necessity... and 
this necessity is being met every day with AMERICAN 
TRUCKS... better built for continuous service... better 
built to deliver more tonnage per pound of steel than any 


other piece of two-wheeled materials handling equipment. Poe” 


5 Sales-Making Points: 


1 Longer Service. Lhousands of AMERICAN Pressed- 3 Less Fatigue. Case histories prove these casier- 
Steel HAND TRUCKS have been in operation any- to-handle trucks reduce truckers’ fatigue. 


where from ten to fifteen years 2 peagi sshon of 4 Lower Mainteneuce Cort. ANE dans 
+ > a i oo oO > e ) Ss @ . . . . . 
COMPORISS ... SWENty OO CWwenty-Seue BOUTS & splinter or chip—twice-yearly oilings keep them 


day ... and they are still rolling. in good condition. 
2 Speedier Haulage. Vhey are light-weight, cor- 5 The Right Model for Every Job. Write for new 
rectly balanced—roll freely. T-42 Catalog! 


Facts for Your Customers 
Point out that AMERICANS last for years without important today, has always beena part of AMERICAN 


repairs ...that replacements are not necessary... HAND TRUCK manufacture. Point out that vow your 
that scrapping an AMERICAN TRUCK is unheard customers just cannot ignore the use of these long- 
of... that the conservation angle, so tremendously est-lasting pressed-steel hand trucks on the market. 
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NEWS 


Feldman Buys Strong, 
Carlisle & Hammond Co. 





Ownership of the Strong, Carlisle & 
Hammond Co., Cleveland. changed 
hands July 24, when C. Russell Feld- 
the International 
Machine Tool Corporation, acquired the 


man, president of 
entire stock holdings of the 55-year-old 
firm. 

Part of the agreement in connection 
with the sale was that officers, manage- 
ment, and personnel would remain un- 
changed. G. J. Zimmerman continues 
as president; 5. J. Stephens as vice- 
William A. 
Keech, sec 
Edward Walchli, assistant sec- 
and R. J. assistant 
Mr. Mr. Ste 
phens, and Mr. Keech also are members 
of the 
beard ol 


president and 


Alfs, 


retary: 


treasurer; 
vice-president; a S 
retary. Nixon, 
secretary. Zimmerman, 


new corporation’s seven-man 

directors. 

firm 
the 


change in ownership and have indicated 


the 
notified of 


All manufacturers which 


represents have been 


their willingness lo Cooperate with the 
new corporation, Mr. Zimmerman re- 


he added, 


will continue the policies in force with 


ported. The new company. 
the old corporation, 

In addition to serving as an industrial 
distributor, Strong. Carlisle & Hammond 
is also a manufacturer of industrial 
furnaces and steam specialties 

Mr. Feldman’s 
Machine Tool 
solidation of the International Machine 
Tool Co. of Indianapolis. andthe 


Foster Machine Co.. of Elkhart. Ind. 


firm. International 


Corporation, is a con- 





August Pahl, manager of the mill supply 
Masback Hardware Co., 
New York, is now assistant vice-president 


department of 


in charge of the industrial division. 
































H. G. Moore, in charge of the machine shop at E. L. Bruce Co., Memphis lumber com- 
pany, wanted to make sure none of his workmen would miss seeing and reading Mill 
Supplies’ chart on making tools and service equipment last longer. He had a special 
frame made, covered the chart with glass and placed it in a prominent spot in the plant. 





Masback Starts Expanding 
Mill Supply Department 


Expansion of the mill supply de- 
partment of Masback Hardware Co., 
New York, was launched last month 


with the appointment of August (Gus) 
Pahl as 
charge of the industrial division and 
of C. Hz. the 
department. 


assistant vice-president — in 


Haas as manager of 
Edwin R. Masback. president, in an- 
(Al) 
Tepperman will continue as sales man- 
Mr. Masback also 
company is planning an industrial sup- 
ply catalog, the 
pany s hardware catalog. The new 700 


nouncing the expansion, said A. J. 


revealed the 


ve 
ager. 


separate from com- 
to 800-page catalog. he said. will be 
ready for distribution about Jan. 1. 
The company, at present. has 12 in- 
dustrial supply salesmen and by Jan. 1. 


SO FE ye i 
B Bix 


A. J. Tepperman, associated with Masback 


for 17 years, is continuing as sales man- 


ager for the industrial division of the ex- 
panding company. 
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according to Mr. Masback, will have 
25 in the field. Although no definite 
area has been decided upon it is ex- 


pected the supply department will 
operate within a 100-mile radius of 
New York. 

Mr. Pahl, the new assistant vice- 
president. has been associated with 
Masback since 1939 when he was 


named manager of the then recently 
formed mill supply department. Mr. 
Pahl been associated with the 
hardware, tools and industrial supply 
field in New York over 50 years. 

His successor as manager, Mr. Haas, 
was graduated from Princeton with an 


has 


engineering degree in 1917. He has 
been associated with hardware and 


high speed cutting tool manufacturers 
and was with the New York office of 
the A. G. Becker & Co.. Chicago invest- 
ment banking firm. 

Mr. Tepperman. sales manager, has 
been with Masback for 17 years. 


Boylan Joins Buda 


Frank M. Boylan has joined the Buda 
Co.. Harvey. HL. as a field representa- 
tive in the industrial division handling 
railroad products and lifting jacks. Mr. 
Boylan served for ten years with Nes- 
Mfg. Co... Chicago; two 
years with Firestone Rubber Co., West 
Virginia. and eight years with Ingersoll 


Watch Co. 


ter-Johnson 


Wisconsin Group Hears 
Talks on Stanley Plan 
Milwaukee and Wisconsin mill sup- 


ply salesmen got a crack at the Stanley 
Plan last month when the Stanley Plan 
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Today's widespread use of 

products means that 

antities 1s ASSISTANCE NOW FOR 
WAR PRODUCTION 


servation 


these 
rubber in vast qu 
being saved. Often less rub- 
ber is necessary 1" their man- 
Their added service 
and 


efficiency and material con 
ufacture. are both served when specialists are consulted 
life runs on hose, belt and packing for plant needs. Write 
rs, further conserving us or consult your Classified Telephone Direc- 

tory for the name of your HEWITT distributor 
(in all major industrial centers.) 
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into months 


even yea 
raw materials. 





And similiar contributions to 
efficiency and conservation 
have been made with the 
HEWITT synthetic-covered 
and power 
yw help- 


plant to 


co 
transmission belts ne 


hveyor belts 


ing many types of 
meet war schedules. 
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industrial 
their 


selected the 
and his 


staff of WPB 
distributor salesmen as 
first line offensive in carrying the mes- 
sage of subcontracting to a new terri- 
More than 40 executives and 
salesmen, members of the Wisconsin 
Mill Supply Club, were given a com- 
plete explanation of the plan by Henry 
Paulman, T. N. Bishop and W. C. 
Wright at a meeting in Milwaukee 
Aug. 7. 

Arrangements for the session were 
a committee 
Charles Curtis (Western Iron Stores). 
Earl SedIlmayer (R. J. Bauer & Co.) 
and Roy Cordes (Cordes Supply). Mr. 
Curtis, as chairman, introduced the WPB 


tory. 


made by composed of 


men from Chicago and Milwaukee who 
asked the support of distributors in 
spreading the story of how to break 
bottlenecks and assist customers to get 
into war work, 

Mr. Paulman said the tangible re- 


sults which the Chicago distributors 
had obtained were responsible for the 
WPB staffs plan of enlisting other 


distributors in broadening the base of 
operations of the Stanley Plan. He an- 
nounced the Chicago group had been 
instrumental in expediting the placing 
million dollars worth of 
war work since the start of the plan. 

Many of the 
plan have been ironed out and the work 


of some 234 
bugs in the original 


of coding machine tools as well as the 
task of breaking down listings of jobs 


to be subcontracted have been 


Mr. 


nut. He gave a complete picture of how 


Sone 


what simplified, sishop pointed 


the Stanley Plan operates by illustrat 
ine the coding operations on the black 


hoard and requesting the group to 
ollow the method, step by step. from 
i current copy of the weekly directory 


if war work subcontracts published by 
the WPB. Seve 
plan 


ral questions were asked 
unfolded but all 
inswered promptly. 

Oscar [her 
Mill 
las been active on the 
Stanley Plan 
the Milwaukee group a resume ot 
tackled the 


is the were 


president of the Central 


States Supply \ssociation. who 


Chicago dis 


a ‘ 
tributors committee, Gave 


how 


ie Chicago group job of 


ontacting thousands of potential sub- 


the 
to in- 


ontractors He also explained 
taking now 


work by 


steps thre croup are 


crease the listing of primes 


ind majer subs 
Before 


Curtis 


Mr. 


out that a serious hous- 


closing the meeting, 
pointed 
ing shortage might be experienced in 


the Milwaukee area if the full man 


power and plant capacities were not 
utilized to the utmost and it became 
necessary to import labor from other 


sections in order to meet the step-up in 
the 
mentioned this as one of the 


production demanded by 
fort. He 
possible effects that might occur if the 
failed to get 


promote 


war et- 


executives and salesmen 


behind the pregram to more 
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Distributor and WPB men at Milwaukee Sianley Plan meeting. Left to right: W. C. 
Wright (WPB), Frank J. Tharinger (WPB, Milwaukee), Oscar Iber (O. Iber Co.), Charles 
Curtis (Western Iron Stores) and Henry Paulman (WPB). 





Some 40 executives and salesmen attended the Milwaukee meeting to get the story of 


the Stanley Plan and how they could help to speed up subcontracting. 


subcontracting and the holders of large 
prime contracts were forced to further 
xpand their own plant capacities. He 
concluded by urging the full support of 
the Wisconsin putting 
over the Stanley Plan in their territory. 


distributors in 


Philco Receives “E”, 
Thanks Suppliers 


Recipient of the joint Army-Navy 
Award E, the Phileo Cor- 
poration last month published a_pro- 


Production 


vram describing the presentation cere- 
monies and expressing its appreciation 
for the part played by supply houses. 

One page of the booklet was devoted 
to an expression of thanks. Headed “In 
Grateful Appreciation.” the 
stated: “The Philco Corporation ac- 
knowledges its debt to its 


pliers whose tireless energy 


message 


many 
and 


sup- 
efh- 


cient cooperation have contributed so 
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much to make possible the honors we 
are permitted to enjoy.” 


Micrometers Stolen; 
Distributor Aids Plant 
The role in 
war plants in operation moved into the 
limelight last month when the Toronto 


distributor's keeping 


Star front-paged a story about thieves 
breaking into the Power Machine & 
Tool, Ltd., Toronto, and escaping with 
every set of micrometers in the shop. 
13 in all. 

The 


shutdown 


company faced a complete 
until A. R. Williams Ma- 
chinery Co., Toronto distributor, came 
to the rescue and loaned the shop a 
complete set of micrometers, 

Although production was slowed be- 
cause of the necessity of pa%sing the 
micrometer set around the shop it did 
net come to a halt. 
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A NAME WHICH MEANS “LEADERSHIP THROUGH SPECIALIZATION” 


\/ 
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WOOD ... is pro- 
ducing more and 
more ... to win the 
war more quickly. 


Propuct leadership springs from specialization. It 
comes from the devoted labor of heads and hands uniting 
in the day by day production of one product... always 
endeavoring to make that product better and better. . . 
always insisting that each upward step in quality be main- 
tained in each too! produced. Specialization, such as this, 
leads constantly to those new ideas which make a product 


more durable, more efficient, and more useful. 


The Wood Shovel and Tool Company has specialized 
not only in the manufacture of shovels, spades and scoops 
but also in the creation of improvements in their design 
and workmanship. New features in these products, first 
originated and introduced by Wood, have formed mile- 


\ stones in the full modernization of man's most ancient 


tool of useful labor. 


THE WO 0 y s mt 0 V ‘ | AND TOOL COMPANY 


A NATIONAL ORGANIZATION SPECIALIZING EXCLUSIVELY IN SHOVELS, SPADES AND SCOOPS 
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A; an air raid precautionary measure, demolition squads 
are being organized throughout the country, for both munici- 
palities and at industrial plants. For clearing away the debris, 
lifting timbers, girders, etc., the Buca All-Purpose Model 2215-S 
Automatic Lowering Jack will be extremely useful. Here are 
a few of its features: 


e Equipped with 5 ft. heavy steel chain, with double hooks, 
- which extends its useful range for raising, pulling, 


grappling, snagging, etc. 


e Hinged, extra heavy base allows jack to be used ver- 
tically, horizontally, or on an angle. 


e Simple reversing lever operated (without stooping) by 
pushing with foot or lever bar. 


Write for further details about this and other BUDA JACKS for 


demolition work and other jobs. 





(LEFT): Buda Automatic 
Lowering All Purpose 


Ratchet Jacks—for loads 
up to 15 tons 


(RIGHT) 
Budo Ball Bearing Journal 
Jacks—loads to 50 tons. 
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(RIGHT): Buda Hydraulic Jacks 
—Single and 2-speed models 
for loads up to 25 tons. . 
THESE ARE JUST 3 OF MORE 
THAN 170 BUDA JACK MOD- 
ELS—WRITE FOR DETAILS. 
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| Thomas J. O'Rourke, sales manager of 


| associations, 





General Machinery and Supply Co., San 
Francisco, wanted to be in the front line 
of sales activities so he left his private 
office for a spot in the front office. His 
new 5 x 3-ft. office space is bounded by 
a counter on one side and the office's 
main aisle on the other. 


Sales Manager Abandons 
Office for Front Lines 


“The old order changeth. yielding 
place to new.” 

Alfred Lord Tennyson's line aptly 
describes the position in which Thomas 
J. O'Rourke. sales manager of the Gen- 
Machinery & Supply Co., San 
Francisco, found himself as a result of 
a swelling volume of business. 

Mr. O'Rourke. like many other sales 
managers. has abandoned his private 
office to move into the front line of 
sales and service. Instead of devoting 
time to sales campaigns. pep meetings, 
sales meetings. charts. 
Mr. O'Rourke now 


serving as 


eral 


contests, etc., 
concentrates on 


liaison man between the 


| customers and the sales force. 


To accomplish this he had his desk 
moved into the front office and from 
there, knowing the accounts intimately, 
he is ready to supply sales, price and 
performance information to the men 
connected with the vital industries. In 
this way he is able to back up the 
efforts of the individual salesman with 
his various accounts and to act for him 
until the salesman can drop some other 
task and get on the job. 


Plumbing Industry Trial 
Postponed for Duration 


Trial of an anti-trust suit, filed against 
Central Supply Association of Chicago 
and 101 other defendants more than 
two years ago has been postponed for 
the duration at the request of the Secre- 
taries of War and Navy. who stated pro- 
ceeding with the case might seriously 
impede the war effort. 

An indictment charging conspiracy 
in restraint of trade was returned by a 
Federal Grand Jury on March 29, 1940, 
and trial was set for this month. De- 
fendants in the action are three trade 
manufacturers. 
eleven jobbers. six jobber associations. 


twelve 


| seven master plumber associations, the 
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: ILL Eo ae EE COUNTS FOR MORE 
USING SKILSAW TOOLS! 








New Features Mean 


NEW VOLUME SALES 
for Skilsaw Distributors! 


If you’ve sold SKILDRILL...or heard about the 
thousands of SKILDRILLS in war plants, you 
know what it has meant in sales volume to 
Skilsaw Distributors. The big news now is 
that SKILDRILL has been improved with new 
special features that put it even far- 

ther ahead of every other 4 in. 
drill on the market... make 


| 
it easier than ever to sell in ys - \ 
big quantities for produc- ¢ . 
tion drilling. " 
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Improved gearing makes \ 
SKILDRILL run quieter than 
ever... «yet it still weighs only 
234 Ibs. A stepped-up cooling 
system makes this cool drill run COOLER... 
yet it’s still only 2 9/16 in. wide and 6% in. 
long. And SKILDRILL is available in 4 SPEEDS 
for peak performance on any material... for 
top speed on every production drilling job. Add 
up all SKILDRILL features (old and new) and 
you'll see why they add up to today’s big sales 
opportunity for you...why you should keep 
pushing SKILDRILL now! 






ECIAL FEATURES 


Smoother Gearing! 
ing System! 


THESE SP 


e New Quieter, 


Cool 
New York * Boston * Buffalo * Philadelphia * Cleveland * Detroit eo New Improved 


SKILSAW, INC. 5033-43 Elston Ave., Chicago 










Indianapolis * St. Lovis * Kansas City * Atlanta * New Orleans ds Available! 
Dallas * Los Angeles * Oakland + Seattle * Toronto, Canada @ 4 Spee n ony material 
“Hing © 
For fastest drilling 2500 R.P.M. 


1800 R.P.M. 5000 R.P.M. 


‘ : | pucTl 
SHI AMERICAS nanos MORE PRO 
: 









MILL SUPPLIES * SEPTEMBER, 1942 

























Immediate Shipment of Standard Sizes 


~S 
*n (Prompt Shipment of Special Sizes) 


— ALL SIZES-ALL METALS- ALL FINISHES 


CA BEALL wm 


SPRING WASHERS 


BEALL Spring Washers have “‘live action” (constant 
pressure) that keeps bolted assemblies permanently 
TIGHT. They meet rigid Army, Navy and Air Corps 
specifications Available in all metals including 
Carbon Steel, Stainless Steel, Phosphor Bronze, 
Everdur and Monel Metal 

All finishes, including Cadmium Plate, Galva- 
nized, Silver and Parkerized 

IMMEDIATE SHIPMENT — all standard sizes 

PROMPT SHIPMENT — all special sizes 


BEALL TOOL COMPANY EAST ALTON, 


(Div. Hubbard & Company) 


SPEED -RATCH 

























HERE'S AN Brn Lecune 
ITEM WITH 
A BIG 
STEADY 
MARKET! 














REG. U.S. PAT. OFT 


SELF-LOCKING NUT 





Pat's. Pend 


In almost every plant there are literally dozens of uses for "“Unshako” Self-Locking 
Nuts. You can get your share of this business if you will go after it. ‘‘Unshako" sup- 
plies a definite need for a nut that stays put’. The built-in, self-energizing locking- 
ring works on the principle of a brake band and holds the nut tight regardless of 
vibration. However, it can be backed off with a wrench and used again and again. It 
is entirely se/f-contained—no pins nor washers to mislay. Investigate “Unshako" sales 
possibilities—write us now. 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA. BOX 519 
Branches: BOSTON — DETROIT — INDIANAPOLIS — CHICAGO — ST. LOUIS — SAN FRANCISCO 
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National Association of Master Plumb- 
ers and nine of its locals, and 53 indi- 
viduals. 

The alleged conspiracy, according to 
the 26-page indictment, resulted in what 
the prosecutors termed a “restricted sys- 
tem of distribution.” The term is de- 
fined in the indictment as a method 
“under which plumbing supplies are 
sold by the manufacturer to the jobber, 
resold by the jobber to the master 
plumber and resold by the master 
plumber to the consumer.” In addition. 
it was charged, under this method the 
master plumber exacts a charge for in- 
stalling the equipment and also one for 
the sale of the merchandise. Defendants 
contend this is an “old established 
method of distribution.” 


Distributors Continue 
To Issue New Catalogs 


Visual evidence of the distributors 
intention to give better service to in- 
dustry may be seen in the fact an in- 
creasing number are issuing new cata- 
logs. 

Under present conditions. plants en- 
gaged in war work consider distributor 
catalogs in the light of supplementary 
stock rooms. They know that in most 
cases the listed goods are on hand and 
can be drawn on at the moment it is 
needed. Buyers also have come to realize 
more and more the saving in time made 
possible through the use of such books. 

From the standpoint of the supply 
house, a new up-to-date catalog sim- 
plifies clerical work and saves time of 
key men, enabling them to devote more 
attention to priority details. Following 
are a list of the distributors who have 
received new Donnelley-built catalogs. 

Chas. A. Strelinger Co., Detroit, Mich. 
They have just issued their catalog No. 

8 of over 700 pages commemorating 
a establishment of the business in 
1881. The catalog presents their com- 
plete line of tools, machinery, metals 
and supplies. 

Braman, Dow & Co., Boston, Mass. 
This concern has issued a catalog called 
“K-10° in which special prominence is 
viven to the listing of their main line 
of valves. Engineering information. i- 
dispersed throughout the catalog along 
with the goods to which it relates. 

C. W. Farmer Co., Macon, Ga. This 
is their first mill supply catalog. For 
quick reference. the book has a_ sec- 
tional index in the center of the book 
with dictionary style thumb notches to 
locate any particular section. 

Central Supply Co., Little Rock, Ark. 
\ new catalog just issued covering their 
mill, mine, railway, contractors’ and 
factory supplies, and tools. Pictures 
showing interior views of their ware- 
houses, pipe and machine shops, sales- 
room, etc., are scattered throughout 



















ANNOUNCING ALLIS-CHALMERS’ NEW 
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to V-belt Care! 
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“d It’s free to every engineer, execu- 
tive and maintenance man now 
concerned with raising V-belt per- 
formance to new wartime stand- 
rs ards of efficiency. Rubber V-belts 
in- 
n- are a precious national asset! And 
a here’s the full, interesting story on 
n- how to make them work better, 
or 
last longer than ever before. 
ry g 
. Send to Allis-Chalmers for this 
n¢ 
i valuable new handbook today! 
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SAFETY CLIP 


Laughlin deliveries of distributor stock items — the Fist Grip 
Safety Clip and related drop forged fittings — have been curtailed 
by the deeds of a gang of hoodlums who have plunged us into a 


war that we must win at all costs. 


To help gather our strength and take the offensive, Laughlin 
went into War Production 100%. Our steel has been going into 
equipment for those vital ships, tanks, planes and guns that will 


put the United Nations into high gear. 


But Laughlin has built its business through the cooperation of 
its Distributors and we do not want to let you down because of an 
unavoidable situation. Very often a direct military order can be 
cleared through our Distributor. This we do and will continue to 
do whenever we can, because we know we can’t do business “‘after- 
ward” without the Distributors who have meant so much to us 


“before’’. 
Allocations and priorities permitting, whenever we can supply 
you with stock items for replacements, we will do so—with the full 


realization of the importance of your stocks to war production. 


“Laughlin 
Protects the Distributor Policy” 


means more to us now than ever, when we 
look into the future of business as usual. And 
we are working as close to that statement as 
ON is humanly possible. 
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the catalog. They are designed to im. 
press the buyers with the facilities and 
the plentiful stock of goods. 

W. J. Foss Co., Springfield, Mass, 
and Berkshire Mill Supply Co., Pitts. 
field; Mass. These associated companies 
have issued a new catalog of tools and 
equipment for manufacturers, power 
plants and contractors. For easy identi- 
fication, the index is printed on colored 
paper. 

Tidewater Supply Co., Inc., Norfolk 
and Roanoke, Va., Ashville, N. C., and 
Columbia, S. C. This company has is. 
sued their Catalog “B” of nearly 700 
pages covering their lines of supplies 
and machinery. machine tools, con. 
tractors’ equipment, and steel products, 
Pictures of their stores and belt shop 
facilities are shown. There is also a list 
of the manufacturers whose lines Tide. 
water Supply Co. distribute. Engineer. 
ing data is dispersed throughout the 
catalog and an index to this data is 
included for easy reference. 

Weaks Supply Co., Monroe, La. Their 
catalog No. 34 of industrial, mill. con. 
tractors’, plumbing, electrical. oil and 
gas well supplies, is dedicated to George 
G. Weaks, Sr., founder of the com- 
pany. The introductory pages carry a 
message of the growth of the company 
and show pictures of their warehouse 
and office building. It has a sectional 
index for easy reference to the various 
kinds of goods presented. 

Root, Neal & Co.. Buffalo, N. ¥ 
Firm has issued a catalog of over 450 
pages, presenting their line of steam 
specialties, power transmission, tools 
pumps, and equipment. One of th 
pages gives the leading lines which 
they offer to the industries of | the 
Niagara Frontier and Western New 
York. 

Ellfeldt Machinery & Supply Co. 
Kansas City, Mo. This company’s new 
catalog is nearly 50 percent larger than 
their previous book. It has three major 
divisions: (1) metal working. sheet 
metal, and woodworking machinery: 
(2) industrial supplies and equipment: 

(3) metals. 

A, Y. McDonald Mig. Co., Dubuque 
lowa. This 86-year old manufacturer 
has just issued a new catalog for their 
industrial supply division. The catalog § 
covers tools, welding supplies. pipe. | 
valves and fittings, transmission equip: ; 
ment, materials handling equipment. f 
and heavy hardware. In the front is 4 
list of the manufacturers the company § 
represents as distributor. 

Smith & Klebes, Inc., Vew Britain 
Conn. This is another first mill suppl 
catalog. The index is located in the 
center of the book with a dictionan 

style thumb cut to locate it. It is als 
printed on colored paper to invite al 
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TO LUNKENHEIMER DISTRIBUTORS 


This is one of a series of Lunkenheimer advertisements 
appearing regularly in leading industrial papers +++ 









Fig. 1640 “KING-CLIP”—2 






priorities, you are 
likely to get better 
deliveries -- °° * 


sturdy iron body gute valve 








with internal w orking parts of 










bronze, for hard and continu- 










ous usage. It has wide applica- 


tion in industry and in many 






cases will serve as 









The availability of bronze valves is 





well as a bronze ¥ alve. 











becoming an increasingly critical 
problem, because of the scarcity of 
copper, tin, and other vital materials 


necessary in their manufacture. 


| ' 
¥ iy ~ 
| Gf * noe wD) We recommend consideration of 










= these iron body “King-clip”’ gate 
and ‘‘Ferrenewo”’ globe patterns 


as alternates. 


Fi Since virtually all materials used in the 
iQ. manufacture of valves are on the list of 


1021 critical materials, valve users are urged 


to furnish the highest possible preference 








Fig. 1021 “FERRENEWO” 






—an iron body bronze ratings and proper “end use” Allocation 







Classification Symbols on their orders. 






mounted globe valve for 






‘This will be of mutual helpfulness. 






numerous services: All 





parts are renewable and 
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ATLAS CAR MOVERS 


have the power and speed 


to help industry 
KEEP ‘em ROLLING 


Loaded cars brought quickly to the exact unload- 
ing spot—unloaded cars as speedily moved away 
that’s all part of industry’s program to get 
cars on their way immediately so that more cars 
are available for Uncle Sam's big transportation job 
today, ATLAS Car Movers answer the need fully 
scientifically correct in design, exceptionally power- 
ful in construction. You can do an exceptional co- 
operation job with industry by showing ATLAS 
advtintages—-make it an immediate job. 


The key to the power and speed of ATLAS Car 
Movers is the “compound leverage.” This is the 
principle of a forward push instead of an uplift 
being exerted in the moving operation. The section 
within the circle (see picture at right) is the part 
that does that big power developing job. 








CANGWAY / 
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KEEP <a fe dials’ Nv 


ASSOCIATION OF AMERICAN RAILROADS 





ATLAS Perfect Spurs 


The ATLAS Perfect Spurs 
are made of the best steel 
obtainable, heat treated 
woperly to withstand the 
tremendous strain placed 
on them. They can be 
turned when necessary, 
thereby making use of all 
four edges and giving 
longer weat 


HE ® ATLAS * 





PROTECTIVE 
DISTRIBUTOR 
POLICY 


ATLAS Car Movers 
are sold only by dis- 
tributors who are 
fully protected. Write 
today for our sales 
plan. 





2947 No. 30th St. 





Formerly Appleton Car Mover Co., 


APPLETON-ATLAS CAR MOVER CORPORATION 


MILWAUKEE, WIS. 
Appleton, Wis. 
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“How to Make Tools Last Longer” 
data as prepared by Mitt Suppiirs 
magazine. This instructive information 
is presented along with the items to 
which it relates. 

Bard Steel & Mill Supply Co., Kala- 
mazoo. Mich. In this, their first general 
catalog. there is a_ particularly fine 
presentation of steel in which tables 
giving the chemical composition are 
shown for the benefit of steel buyers. 
This section is identified clearly with a 
dictionary style thumb tab. The re- 
mainder of the catalog presents mill 
supplies, machinery, tools, and heavy 
hardware items. 

Colcord-W right Machinery & Suppl) 
Co., St. Louis, Mo. This concern is said 
to be one of the most consistent issuers 
of catalogs in the country. They just 
issued a new finely bound catalog cov- 
ering machine tools and machine shop 
supplies. Special treatment is given to 
their machine tool line with a display 
of machinery printed on colored papet 
to attract attention. This latest catalog 
contains nearly 500 pages. 


Trading Post Set Up 
By Imperial Brass 


\ plan to aid industrial distributor- 
obtain products which cannot be sup 
plied by the factory due to war-time 
limitations has been placed in operation 
by Imperial Brass Mfg. Co., Chicago. 

Under the plan, a “trading post” has 
been established in a monthly house 
organ published by the firm. Although 
Imperial does not enter into any of the 
transactions. through the “trading post” 
distributors may list surplus Imperial 
items for sale or exchange or may list 
items they need. 

In some cases. according to the com 
pany. distributors circulate the house 
organ among their customers and, in 
others, salesmen are given the listing- 
as an aid in serving customers. 





A. R. Smith, left, and W. W. Campbell 
vice-president and president of Boyer 
Campbell Co., Detroit, take time out to 
smile about the successful meeting of 


problems arising out of converting plant 
facilities from auto production to tanks 
planes and guns 
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Pump problems are Neal Smith's specialty. 
As a salesman for 


Strong, Carlisle & 
Mr. Smith c-edits his years 
of experience at solving problems for the 
fact that he invariably has a solution 
whether called in by a laundry, brewery 
or war plant. 


Hammond Co., 


Harper Puts in IBM 
System to Speed Orders 
Never have facts. figures and statistics 
been so necessary in the functioning of 
Both 


large and 


business. distributor and 


small alike. 


this information compiled as speedily as 


manu 


facturer. need 


possible. 


H. M. Hi: arper Co., Chicago, which 
makes a great variety of st indard and 
special icin. nuts. serews, washers, 


rivets and special fastenings, has leased 
International Business Ma- 
chine system for tabulating 


a complete 
the mass of 
for operating at full 
speed, Nine persons are in the statistical 
department, 


figures necessary 


compiling essential infor- 


mation and collecting data on priorities, 
end use. inventory. sales by product. ete. 


H. M. Harper. president. 


stallation of this system is one 


believes in- 
of the 


most effective measures taken by the 
company to meet the surge of paper- 
work. 


Phe Harper firm was founded approx- 


imately nineteen years ago and since 
then has expanded its plant some nine 
times. An example of how important it 
is to the company to have its paperwork 
handled speedily may be shown from 
the type of orders being received from 


distributors serving the marine indus- 
tries. Hulls of sub-chasers. cutters, crash 


boats. 


mine sweepers. motor torpedo 
boats. and many other fighting craft 
are using marine fastenings made of 


of the non-ferrous or 
Big monel bolts in the 
bow carriage bolts in the frame, castle 
nuts on the shafts. drift belts on the 
keels. and a host of other nuts, screws. 
Washers, rivets in all 


and equipment, 


anothet 


one of 


stainless alloys. 


important part 








tiie ommemamne 


They'll Roll’ Out the Welcome Mat 
NOW You Can Pledge 


2 Weeks Delivery 


on Standard 


JOHNSON 


FURNACES foi 
CINDUSTRY 






Carrying Al-J 


priority rating or better 


OFFER THEM 


JOHNSON 130 


for speedy heat 
treating of high 
speed steels 






This unit reaches 2300°F. in just 22 
minut s. The 4 Johnson burners are so 
correctly placed that they produce 
quick, high, accurate temperatures in the shortest possible time, 
saving on gas as well. The ideal unit for heat-treating high speed 
steels, for hardening punches, dies and tools. 13” x 1342" x52" 
firebox is heavily lined with insulating refractory. And the price 
is only $248 F.O.B. Factory. 


Tell Them How to Save Time, Space, Gas 


For more than 40 years Johnson Furnaces have helped indus- 
trial plants produce faster, at great savings in time, gas and 
valuable floor space. All Johnson furnaces reach maximum tem- 
peratures in less than 30 minutes. Get the facts, and cash in 
with Johnson. 





2 ae 
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‘ ; 1 JOHNSON GAS APPLIANCE CO. 
Bourse Bidg., Philadelphia : 552 E Ave., N. W., Cedar Rapids, Iowa. 
120 Liberty St. § Please send me free Johnson Catalog 
New York City 4 
a 
C. B. Babock Co. g Name 
th St i 1 
475 11th St. San Francisco —_— 
3 
i City State 
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ARMSTRONG- BRAY 


IREGRI[ 


BELT HOOKS 


















ARMSTRONG -BRAY & CO. 


$356 NORTHWEST HIGHWAY 


CHICAGO, U.S.A. 


STEELGRIP 


Lacing penetrates all belt- 
ing easily, clinches down 
smoathly makes a “hump- 
less” flexible joint. Comes 
with 2-piece hinged rocker 
pins. Boxed or in long 


lengths for conveyor belts. 


Write for Catalog 


ARMSTRONG-BRAY & CO. 


5356 NORTHWEST HIGHWAY 
CHICAGO, U.S.A. 
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ARMSTRONG-BRAY 


S FLEXIBLE BELT LACING 


IMMEDIATE 
DELIVERY 


Both Popular Types 


From 
One Reliable Source 


WIREGRIP 


Belt Hooks come with spe- 
cial blue aligning cards 
(patented) that hold hooks 
in accurate alignment, pre- 
vent hook loss from han- 
dling and prevent card 


end waste. 6 sizes. 


Also WIREGRIP Lacers 
Vise and Bench Models 
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Allen Mfg. Names Bidwell 
Sales Promotion Manager 


< 2, 
“gh 


R. W. BIDWELL 


Ray W. Bidwell, formerly associated 
with the Norris L. Bull advertising 
agency, has been appointed sales pro- 
motion manager of the Allen Mfg. Co., 
Hartford. He will assist W. C. Waldo, 
vice-president of sales. and will have 
general charge of sales promotion and 
publicity. 


NAM Chairman Warns 
Against Inflation 


America can win the war but be de 
feated by inflation, Walter D. Fuller, 
chairman of the board of the National 
Association ot Manufacturers. warned 
last month at the Chautauqua Institute 
Assembly at Chautauqua, N. Y. Blanket 
increases in wages and salaries, class 
taxation and favoritism to pressure 
groups will feed the fires of inflation. 
he declared. 

Mr. Fuller described inflation as an 
unseen enemy that “creeps up on us.” 
Since the outbreak of war in Europe. 
Mr. Fuller continued, there has been a 
17 percent increase in the cost of living 
That. he said, is inflation at work. 

“In all sincerity.” Mr, Fuller said. “I 
say that blanket 
longer are a question of whether or not 


Wage Ineredases no 


companies can afford them. Can_ the 
people of America afford them? Can 
labor itself afford them?’ Can labor 
afford to pay the price of inflation?” 

Mr. Fuller also condemned reports of 
unconscionable profiteering in some wat 
industries. He pointed out that a recent 
study of 39.405 war contracts by the 
House Naval Affairs Committee revealed 
that 95 percent of war contractors “are 
doing an honest and effective job and 
receiving only fair and reasonable 
profits.” 
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POINTS OF SUPERIORITY 


© eliminates slippage 100% 
© suitable to all types of belting 


© free from injurious ingredients such as | 
rosin, grease, etc. 


© a belt food—fills pores and seals belt- 
ing from foreign matter 


© moistureproofs belting 





¢ keeps belting pliable in all kinds of 
atmospheres and under all conditions 


° a slight application is sufficient—will eee helping thousands of plants in 


not lump on belt or pulley 


* penetrates and preserves ite of bel. VEY kind of industry to save on 
production TIME and COSTS 


We claim, and this claim has been substantiated—that the regular use 
of CANTOL Belt Wax on flat belt drives saves operating money and 
increases power, production, and profits. Industry now is geared to a 
pace that allows of no let-up—no breakdowns—no interference what- 
ever with steady, 24-hour-a-day production. CANTOL fits right in this 
picture—here is a belt wax made of pure ingredients, properly propor- 
tioned and processed that assures easier traction, longer belt life, and 
operating economies. The growing demand for CANTOL Belt Wax 
proves it is not an experiment but a tried and accepted product—a 
high grade belt dressing and preservative—in paste, bar, and — 


form. We want you to know all about CANTOL—send for complete 
facts. 


CANTOL WAX COMPANY 


BLOOMINGTON, INDIANA 
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32 years’ DISTINGUISHED SERVICE 


One advancement after another — covering more 
than three decades — has built up Allen’s capacity for 
this emergency. Plant equipment and product-improve- 


ment have ‘‘worked their way up” to the top. 


Training started in 1910 has qualified this organiza- 
tion to maintain manufacturing standards under war- 


pressure. Quality has not been demoted in the all-out 


production - drive. 


On their RECORD in the hollow screw field, ‘Allens”’ 
have been promoted to First-in-Demand. Their rank is 
recognized as the earned reward for Distinguished Service. 

Our Distributors are getting one-hundred per cent 


of Allen production ... Shipments under priority 


orders are being pro-rated fairly and impartially. 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, . > : . CONNECTICUT, U.S.A. 
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Alan Pyle, general manager of E. M. Han- 
son & Co., Philadelphia, takes a moment's 
respite from the demands of Philadelphia's 
war plants. 





Editor: | am writing in reference to 
the matter of Amendment No. 1 to the 
end use law which provides that on 
orders of less than $15 end use sym- 
bols need not be furnished. 

With the iron and steel situation 
critical. it is obvious that on orders of 
any size distributors ought to extend 
their best end use pattern, as well as 
their highest priorities. Without a fa- 
vorable pattern. we cannot obtain allot- 
ments nor are priorities from A-1 to 
\-10 of any value. Therefore, if the 
distributors take advantage of — the 
amendment and omit their symbols on 
orders of $15 and less. it shall be a 
great hardship on the manufacturers 
of appliances which sell on a list of 
less than $15 per item. 

It would seem that in self defense a 
distributor ought to recognize this situ- 
ation. Otherwise, it will later reflect on 
his chances of replacing inventory be- 
cause of the current curtailment in 
material allotment to these manufac- 
turers, The manufacturer has no con- 
trol of over this since both priorities 
and end use symbols must originate 
with the distributor, 

We have sold through the distributor 
for some 35 years and we may be 
forced, very reluctantly, to ship direct, 
especially on Army and Navy and ord- 
nance purchases. to remain in business. 

A manufacturer. 


Representative Appointed 


Conchrane Corporation, Philadelphia. 
has appointed Energy Control Co., as 
flow meter representative for eastern 
Pennsylvania. southern New Jersey. 
Delaware and Maryland. Energy also 
will handle Havs combustion control] 
and instruments. 
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BEING REPAIRED! 
Profit from this opportunity 


... by telling your customers 
how NUCUT Files help do 
more work better, faster! 





WHAT FILE shall we use in rebuilding this 
discarded product? What file for repairing 
that worn part? What file for overhauling 
that old equipment? Questions you are 
asked every day! Questions, too, you are 
going to hear more often! Because every- 
where people are fixing up and salvaging 
old things. 


This is a wonderful opportunity to tell 
how NUCUT Files will help your customers 
—by filing more, better, faster, with less 
effort. NUCUT’S exclusive “Wavy Teeth” 
design is a patented combination of coarse 


BEES teeth and fine teeth, positioned in scientific 
YE r= wavy rows. The coarse teeth cut clean, 
, Tf; deep, true. The fine teeth level the surface 
Hi] i= smooth. Both at the same stroke! Without 


fhhi 

FTL LILIK. 
4 

ttt} 


skidding or scraping! 


S44 is 
Yih 
f; ’ 
VLEET, 4h em Ask b sec hapes and 
LISLE T 4 WLLL AS us about sizes, shapes and cuts to 
if 


tf] 4 
4s 
VIP JSIS A) 


f. if 
if meet your customers’ needs best — for iron, 
steel, aluminum, brass, bronze, copper, 


slate and wood. 


HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers 
Newark, N. J. * Newcomerstown, Ohio 





HELLER 
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WAVY TEETH 
Ae 


FILES 


PaT. NO. 2027039 











MILL SUPPLIES * SEPTEMBER, 1942 141 








UMI 





142 MILL SUPPLIES °¢ 


HEIN-WERNER 
HYDRAULIC JACKS 


are available for prompt shipment 
on orders carrying priority rating 











e Super-Powerful 
@ Easy - Operating 


e 3 to 30 Tons 
Capacity... 











Factories engaged in war work find many uses for Hein-Werner 
Hydraulic Jacks. They are great for jobs involving lifting, pressing, 
bending, etc. 

As one of the oldest and largest manufacturers of hydraulic jacks, 
Hein-Werner produces jacks that are built right and priced right. 
Every model is factory tested at 114 times rated capacity. And the 
purchasers of over a million Hein-Werner Jacks know that these 
jacks are compact, sturdy, safe, fast and easy to operate. 

Complete line includes hydraulic jacks of 3, 5, 8, 12, 20 and 30 


tons capacity... Details on request. 


HEIN-WERNER MOTOR PARTS CORP. 


Waukesha, Wisconsin 


HEIN-WERNER 


HYDRAULIC JACKS 


Are Built Right and Priced Right 
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W. H. Jager is still on the job after 34 
years with the Evansville Supply Co., 
Evansville, Ind. He opened the doors for 
the first customer on Dec. 8. 1908. 


Norma-Hoffman Bearings 
Names Vice-President 


Clarence E. Stevens has been elected 
vice-president in charge of plant opera- 
tions for the Norma-Hoffman Bearings 
Corporation, Stamford, Conn., succeed- 
ing Charles B. Malone, resigned. Mr. 
Stevens formerly was vice-president in 
charge of manufacturing at Electrolux, 
Inc., manufacturers of vacuum cleaners. 


Rauch Co. Moves 


The Rauch Co., industrial rubber 
products distributor in Memphis, Tenn., 
has moved to larger quarters at 483 
South Main St. Owen T. Rauch, presi- 
dent, established the firm two years 
ago. The new building is two stories 
with a floor area of more than 8.000 
square feet. Railway facilities and truck- 
ing space also are provided. 


"INDUSTRIAL R “ 
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Rauch, Co., Memphis rubber products dis- 
tributor, recently moved to larger quarters. 
In the doorway: Owen T. Rauch, presi- 
dent; George L. Harrington, sales mana- 
ger, and J. O. Kirkland. 
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-->FOR SPEED 
-+> FOR SAFETY 
--> FOR GREATER 

PRODUCTION 


% War production plants must run ALL 
the time. Mill Supply Distributors have 
the responsibility of supplying equip- 
ment that assures this constant, unin- 
terrupted service. That is exactly what 
Coffing Hoists are contributing to the 
Victory program—uninterrupted, safe, 
reliable service in machine shops, ship- 
yards, steel mills, aircraft plants, air- 
ports and hangars, oil fields and in all 
industries where lifting, pulling, and 
moving must be done. Coffing Hoists 
are made in many styles for different 
jobs—in many sizes and capacities— 
and are strong, safe, and easy to op- 
erate. Let our representatives give you 















Safety-Pull . “QUIK-LIFT" 

details on these hoists and on our co- RATCHET LEVER SPUR GEAR ELECTRIC 
. HOIST 

operative sales plan. 


HOIST HOIST 


COFFING HOIST CO., DANVILLE, ILL. 
mE 


RATCHET LEVER HOISTS . . . SPUR GEAR HOISTS 














ELECTRIC HOISTS . . . TROLLEYS 


LOAD BINDERS . . . DIFFERENTIAL HOISTS 
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Desprre 
today’s abnormal condi- 
tions, Ahlberg Engineer- 
ing Service is being main- 
tained as usual. Bearing 
specialists are available 
in all twenty-three 
branches to help you with 
your immediate bearing 
problems. In addition a 
definite part of Ahlberg 
Engineering Service is the 
assistance to bearing 
users in preparing for al- 
teration of designs and 
the development of new 
products with a view to 
future conditions when 
new bearings are once 
again available for nor- 


mal uses. 


IT IS AHLBERG’S DESIRE to make all its facilities 


available for the needs of peace as well as for the 







‘FACTORY BRANCH 
STOCKS AT 







Atlanta 
Baltimore 
Boston 
Buffalo 
Chicago 
Cincinnati 
Cleveland 
Columbus 
Dallas 
Denver 
Detroit 
Kansas City 
Memphis 
Milwaukee 
Minneapolis 
New Orleans 
New York 
Omaha 
Philadelphia 
Pittsburgh 
Providence 
St. Louis 
Washington 

































immediate problems of war. 
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John Benedict, President 
Of Landis Machine, Dies 


JOHN G. BENEDICT 


John G. Benedict. president of the 
Landis Machine Co., Waynesboro, Pa.. 
for many years, died Aug. 4, after an 
illness of two years. He was born in 
Maryland in 1872 but moved to 
Waynesboro at an early age where he 
completed his schooling. Upon grad- 
uation from the State Teachers Col- 
lege. he taught school for a_ brief 
period, 

Mr. Benedict's industrial career 
started in 1900 when he became affili- 
ated with the Landis Tool Co. In 1904. 
he was appointed secretary-treasurer 
of the Landis Machine Co. and 
launched this company on the road to 
becoming one of the largest manufac- 
turers of thread cutting equipment. 

Besides his post as president of 
Landis. Mr. Benedict was active in 
local civic as well as national affairs 
being a member of the National Indus- 
trial Conference Board, National 
Founders Association. American So- 
ciety of Mechanical Engineers, U. S. 
Chamber of Commerce as well as many 
other state and local associations. His 
widow and two children, Dr. Helen 
Benedict and Sergeant J. D. Benedict. 
and one grandson survive. 


Representative Named 


Cochrane Corp., Philadelphia, Pa., 
has announced the appointment of the 
Energy Control Co. of Philadelphia as 
flow meter representative for eastern 
Pennsylvania, southern New Jersey, 
Delaware and Maryland. This firm also 
represents the lines in New York and 
vicinity, including western Connecticut 
and northern New Jersey. Energy Con- 
trol Co. is headed by J. T. Vollbrecht. 
William Ruglass is in charge of the 
Philadelphia office staff. with the serv- 
ice division headed by Ralph Kimball. 
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NEW BEDFORD, MASS., U. S. A. 
NEW YORK STORE: 130 LAFAYETTE ST CHICAGO STORE: 570 WEST RANDOLPH ST. 
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TWIST DRILL AND 
MACHINE COMPANY 


OE 
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SETS RECORD CUTTING STAINLESS STEEL PIPE 


Capewell Records 
Help You Build 


Permanent Business 





Another Capewell record! Another reason why jobbers find that these 
precision-cutting hack saw blades sell. You build the kind of business 
that sticks. Are you sharing in this permanent, steady-profit business? 


Some territories open—write today for the Capewell proposition. 


THE CAPEWELL MFG. CO., Hartford, Conn., U. S. A. 


CAPEWELL 








; THE MOLYBDENUM 
HIGH SPEED HACK SAW BLADE 
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W. F. Brunotte of Bethlehem Steel, listens 
to George Willman, left, of Tools & Sup- 
plies, St. Louis, outline some of the prob- 


lems the distributor has in keeping war 
plants operating at top speed. 


Facts About Moenuinetuse 
Of Leather Belting 


Leather belting—one of the distribu- 
tor salesman’s most common items of 
sale—is not made just by cementing 
together strips of leather. 

The starting point in actual belt 
making is the finished belting bend. 
This bend comprises about 25 to 35 per 
cent of the total original hide area, 


‘and usually varies in size from 44 to 54 


in. long by 44 to 52 in. wide. 

Leather is a natural product, and the 
bend is not of equal density or thick- 
ness throughout. Over the backbone 
section, the leather is short fibred and 
closely knit, while on the lower edge, 
the fibres are longer. and the stock more 
open-textured. In addition, the bend is 
heaviest over the kidney sections taper- 
ing down in thickness toward the back- 
bone, sides, shoulder and butt. All these 
factors must be taken into consideration 
in belt making. Cuts of similar texture 
and weight must be used in one belt 
to assure the uniformity necessary to 
deliver a smooth flow of power. 

Single-ply belts are usually put 
together — shoulder-end-to-shoulder-end 
and butt-end-to-butt-end, with alternate 
strips right and left cuts, so that one 
edge of the belt is throughout its length 
approximately the same distance from 
the backbone. Pieces are closely 
matched to maintain a thickness as uni 
form as possible throughout the belt, 
but the natural variation in the belting 
bend makes it impossible to construct 
a dead evened belt without leveling 
Leveling is employed in cases where the 
nature of the work requires a belt mor: 
even than can be secured by matching, 
and where the sacrifice of some strength 
is not objectionable. 

The elasticity of the leather in a belt 
ing bend will vary with location, the 
leather being most elastic nearest the 
backbone. A strip of leather cut a few 
inches from the center will not be per 
fectly straight. The strip will be con 
cave toward the backbone, the edge 
nearest the backbone being. slightly 
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Type “A” 
Vertical Steam 
Separator 





Type compen 
Compressed 
Air Purifier 


“S16 W. 


Distributors and 





Type “E” Horizontal 
Steam and Air 
Separator 





No. 10N Vertica) 
Separator 
3 to 14 Inches 





. Type “B” 
orizontal Steam . 
seen Neon Illuminator 
Makes water level in 
Rauge glass visible at 
a distance of 150 ft. 
Alarm 


Water Columns 





Blow shrill whistle 
when water reaches 
No. 12N Live Steam low or high danger 
Horizontal Steel level in boiler. Made 
Receiver Separator for all sizes of boilers 


T “g” and all pressures. 
ype 
Oil Separator 


Self Cleaning 





Cast Iron 
Exhaust head 








“Cyclone” Neon Gauge 
Galvanized Light makes 
Exhaust head water level visi- 
ble .at..150. feet 
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cipal Centers 


Electric Alarm 


For signal light or bell 
or horn, placed at any 
location, gives alarm 
for high or low water. 
Very simple and de- 
pendable. Suitable for 
all pressures. 


Water Gauge 


inclined 
makes of 


Vertical or 
type for all 
Water Columns. When 
a glass breaks one 
pull on the chain from 
the floor instantly 
shuts off both steam 
and water. 


“Crescent” 
Weighted Trycock 


Absolutely non-leaking. 
Double life due to re- 
versible valve and seat 
of special metal and 
easily accessible. Suit- 
able for any water 
column. 





Boiler 
normal 


Electric 
mainta 
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*‘Master” Airxpel 
Bucket Steam Trap 





dl 


“Victor” heavy 


duty 
Also Oil and Grease 
Trap 





“Cub” Airxpel 
Bucket Steam: Trap 





“Emergency” 
Float type for 
varying pressures 





‘Baby” Airxpel 
Bucket Steam Trap 








Air Relief Trap 
“Combination” Float 
and Thermostatic 
Steam Trap 
Inlet 
- 
2 
= 
“Tuway” Strainer 
—straightway or 
angle 


Feeder automatically 
water level in boilers 


it 
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with her fingertips! 


N electric ‘Budgit’ Hoist 
enables a woman to lift 
up to two thousand 

pounds with no appreciable 
effort. It makes it possible 
for women, boys and older 
men to take their places in 
the production line and in 
other jobs from which man- 
ual lifting would otherwise 
exclude them. With a 
‘Budgit’ no strength is 
wasted on lifting —all 
energy £0es into production. 


There's your sales story 


Women, younger boys and 
older men are taking the 
places of strong men who 
have been called away. 
Check all the industries in 
your territory. Show them 
that a ‘Budgit’ Hoist and a 
girl may equal — and often 
exceed — the former produc- 
tion of a man who used 
most of his strength and 
energy lifting heavy parts. 

This kind of selling not 
only helps you and your 
customer but it also con- 
tributes to the war effort. 





‘Budgit’ Hoists are portable, electric hoists 
with lifting capacities of 250, 500, 1000 and 





For complete 


‘BUDGIT 


” 2000 pounds. They are priced from $119 up. 
Hang up, plug in, and use. 
information, write for Bulletin 348. 

(MAXWELL 

le) o 
z = 
z & s 
z =] 
21M): 
= z 

TRADE MARK — - 








MANNING, 


Builders of ‘Shaw-Box’ Cranes 
Makers of Ashcroft Gauges 


MAXWELL & 
MUSKEGON, 


Hatsts 


MOORE, 
MICHIGAN 


INC. 


Budgit’ and ‘Load-Lifter’ Hoists and other lifting specialties 
Hancock Valves. Consolidated Safety and Relief Valves and 


American’ industrial instruments. 
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shorter because of the greater elasticity. 
If a number of these strips are matched 
and constructed into a belt, the belt 
will have the shorter elastic edges al! 
on one side. Such a belt rolled out on 
the floor will have a noticeable curva 
ture or, as referred to in the belting 
industry, the belt will have a sweep. 

To the uninitiated, this might indicate 
a crooked belt, but if this belt is placed 
on the pulleys and operating tension 
applied, the more elastic edge readily 
pulls out to the same length as the less 
elastic edge, and the belt will run 
straight and true on the pulleys. Sweep 
in a single belt is indicative of correct 
construction rather than the opposite. 
A double belt, which is essentially two 
singles cemented together, will have 
the more elastic edge balanced against 
the less elastic edge, and will lay prac- 
tically straight on the floor. 

In making a single belt, a quantity 
of strips all of the same weight and 
bend location, half rights and half lefts. 
is delivered to the fitter. The width of 
the strips is that of the finished belt o1 
multiples thereof plus a trimming allow- 
ance. The fitter must match the strips 
to maintain the required thickness. 
with the acceptable tolerance variation, 
marking the length of laps to be 
scarfed on the end of each strip. After 
fitting, the pieces are numbered con- 
secutively and then go to the scarfing 
machine. Here the ends of the strips 
are beveled or scarfed in accordance 
with the markings made by the fitter. 
Each pair of laps is then squared to the 
proper length, which leaves the beveled 
end quite blunt. The ends are then 
pointed to a feather edge on a small 
high speed scarfing machine, and _ the 
lap surfaces thoroughly scratched to 
raise the fibres. 

Practically all first-quality belting 
today is waterproof cemented, the ce 
ment being applied either in liquid or 
sheet form. If the liquid is used, the 
usual procedure is to apply two sizing 
coats well rubbed into the fibres of both 
lap surfaces. Each coat must dry thor 
oughly before the final or sticking coat 
is applied after which the lap is imme- 
diately placed in the press. When the 
sheet form of cement is used, it is cut 
to the proper lap size, immersed for a 
specified length of time in a chemical 
solvent, and then placed in the lap. 
The lap is then put in the press as 
before. After the lap is removed from 
the press, care must be exercised in 
handling until the cement has set. When 
thoroughly dry, the belt is inspected. 
trimmed to finished width, and stamped. 

A double belt may be cemented in one 
of two ways. In one method, two single 
belts, properly fitted, and scratched on 
the flesh sides to raise the fibre and 
are cemented together under tension by 
a continuous process, using the sheet 
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AGOR 


Designed and manufactured for hardest use—to 
meet most rigid specifications—backed by over forty 
years’ experience in building quality steel products. 


OVEL 


Extra tough steel—heat-treated to impart supe- 
rior strength and flexibility in blade and shank— 
normalized to prevent split or turn at cutting edge. 


COOP 


A complete line of the fastest selling types— 
selected to meet present needs—priced to please 
every customer yet show a fine profit to the trade. 


PADES 


TIME TESTED - PROFIT PROVED 
MAGOR CAR CORPORATION 


SHOVEL DIVISION - 50 CHURCH ST., NEW YORK 


AGOR 
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BRASS 


BRONZE 


COPPER 


EVERDUR 


The H. M. HARPER COMPANY, 2622 Fletcher 
St., Chicago; 45 W. Broadway, New York City. 


HARPER Chicago 


EVERLASTING FASTENINGS ~ 


/ 


Fastenings 


Harper's Fastenings are 
fighting the Axis and fight- 
ing corrosion. They are be- 
ing used on a multiplicity 
of war equipment... such 
as ships, planes, guns and 
tanks . . . because they 
successfully defy rust, cor- 
rosion and other tough 
Practically 
speaking, they are ‘‘Ever- 
lasting."’ 


4320 STOCK ITEMS 


. of bolts, nuts, screws, 


conditions. 


washers, rivets, and acces- 
sories in the non-ferrous 
and stainless alloys. Many 
are ‘‘hard-to-get.'’ Spec- 
ials manufactured to 
order. 4-color illustrated 
catalog free to executives. 
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cement. In the second or brush method, 
the single ply belt is constructed as 
above, and the top ply, previously 


“matched and fitted, is put on piece by 


piece. The flesh sides of the two plies 
must be scratched to raise the fibre and 
the same method of applying the cement 
in sizing and sticking coats followed 
as with the laps. 

Inspecting, trimming to finished 
width, and stamping complete the pro- 
cedure. In trimming. the edges may be 
square or rounded, round-edged belts 
being supplied on jobs where it is 
known that the belts are shifted or run 
on step cones, or flanged pulleys. 

A leather belt put together with 
waterproof cement will not come apart 
even if submerged in water. This has 
been demonstrated many’ times in fac- 
tories where high water has flooded 
engine room and water wheel installa- 
tions. The belts have remained on the 
pulleys. and upon the return of normal 
conditions, they have been allowed to 
dry out naturally, cleaned if necessary, 
and then given a light application of 
belt dressing. Under such extreme 
conditions, no lap or ply separation has 
occurred. 

Leather belting manufacturers have 
in recent years made great improve- 
ments in their product. Not only is 
modern leather belting waterproof, but 
due to developments in belt construc- 
tion as well as in leather tanning and 
currying it has today less stretch, 
greater pliability, and better pulley 
gripping qualities than ever before. 
Leather belting has truly kept stride 
with industry. 


Small Business Men 
Want Plan in New York 


Following reports of the success of 
the Stanley Plan in Chicago, a group 
of small business men in New York City 
organized as the American Business 
Congress has appealed to the War 
Production Board for application of the 
plan in New York, where many small 
plants face shutdown because of WPB 
stop orders on their products. 

The chairman of this organization's 
procurement and priorities committee. 
Harry Golden (Magna Products Co.. 
New York) has also petitioned Lou FE 
Holland, director of the government s 
Small War Plants Corp.. for assistance 
in getting the plan set up in New York, 
pointing out that there are several thou- 
sand machine shops in the area with 
idle facilities. 

The American Business Congress is 
planning a rally of manufacturers in 
and around New York, early in August, 
at which time the leaders in the move- 
ment hope to generate sufficient interest 
to bring adoption of the Stanley Plan 


in New York. 
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OU may examine, free of charge, any of the three manuals at 
the left on how to simplify the administrative record keeping 
facts pertaining to Order L-63. These books are for whole- 
salers, jobbers, and distributors who are seeking more effective 
inventory control methods for operation under the Inventory Limi- 


MANAGEMENT tation Order. 


CONTROLLER 
#584 Seldom does there come to your desk a study such as this, adver- 


tising a product or service which is so pertinent to the needs and 
problems of your business. 

The fact that hundreds of large and small firms are today profitably 
using the plan it outlines for L-63 requirements and for preparing 
PD-1X applications, is an earnest recommendation that you send 
for it today. You will find that each book is clear-cut in its descrip- 
tion of a definite, workable plan for controlling inventories— 
timely in its analysis of your company’s most perplexing problem. 


Outlined are a series of plans for controlled inventories, controlled 


BOOKFOLD 


Perr ee turnover, and controlled routines. Originally prepared for the use 
of our own staff, they pattern the obtruse details of L-63 into a simple 
practical solution. Each is illustrated with sample forms which have 
proven effective in exactly your type of business. Names are named. 
Comments are based solely on facts. 

Write or phone today—without obligation—for any, or all three, 
of these books on how to solve the operating problems of L-63. 
Remington Rand, Buffalo, N. Y. Offices Everywhere. 


MANAGEMENT 
CONTROLLER 
#610 


MILL SUPPLIES * SEPTEMBER, 1942 151 


ake yowe"ON GUARD" 


















































#7 OISTS 


Too often the hoist that is on stand-by 
duty—‘‘on guard” for instant action 
in case of emergency—is neglected by 
the maintenance man. Don't neglect 
your hoists. Make them last longer by 
regular and proper maintenance. Here 
are a few suggestions: 

Put the Grease Gun to Work! 

A WRIGHT HOIST needs thorough lubrica- 
tion once a month. Keep the load chain 














well-lubricated, too. 





Don’t Overload Your Hoist. 

While WRIGHTS are famous for their abil- 
ity to stand abuse, this is no time to 
abuse machinery. Overloading results in 
a stretched chain which cannot seat 
itself properly in sheave pockets, thus 
accelerating wear. 

Watch the Load Hook. 

WRIGHT hooks, drop-forged from special 
steel, give visible warning of overload- 
‘ HOISTS \e ing by slowly opening. Don’t continue 


‘ EFFICIENC > to use hooks that have stretched. 


Inspect Your Hoists Regularly. 
Where properly maintained, WRIGHT 
HOISTS have given continuous, trouble- 
free service for 20 to 25 years. Just to 
summarize—remember — 






; 


tr Don’t forget the grease gun 
w Don't overload your hoists 
¥¥ Watch the load hook 

5 4 Inspect your hoists regularly 


WRIGHT MANUFACTURING DIVISION 


York, Pa., Chicago, San Francisco, New York * 






In Business for Your Safety 


AMERICAN CHAIN & CABLE COMPANY, Inc 


BRIDGEPORT + CONNECTICUT 
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Priorities, allocations, price schedules and 
hundreds of other important papers flow 
across a sales manager's desk every day 


Erwin Vonnegut of Vonnegut Hardware 
Indianapolis, refuses to let it get him 
down. After a year's training at over- 
time, he knows that after the office hours 
he can work miracles with that desk. 


Saw-Makers Live Longer 


There seems to be something about 
the manufacturing of saws which in- 
duces human longevity, if the record- 
of Henry Disston & Sons, Inc., Phila- 
delphia. are regarded. Founded over a 
hundred years ago this firm has a 
notable record when it comes to em- 
ployees length of service. The com- 
pany awards pins to those of 20, 30. 
10. 50 and 60 years in service. The 
“Grand Old Man” in point of service 
is 85-year old George Metzger who has 
rounded out 72 years with the company. 

In 1940. when the 100th anniversary 
of the founding of the firm was cele- 
brated. there were nine employees own- 
ing 60-vear pins and 54 owning 50-year 
pins, 120 with 40-year service records. 
190 with 30 years and 350 with more 
than 20 years service. 

The company maintains a man 
should be permitted employment so 
long as his ability and skill are unim- 
paired. There are seven 3-generation 
family groups now employed. 





George Metzger, 85 (center), meets 26-year 
old Lieut. Thomas C. Griffen (left) whc 
bombed Tokio with General Doolittle. That 
smile of mutual admiration is being wit 


nessed by S. Horace Disston, president ot 
Henry Disston & Sons 
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The widespread success of the Disston Con- 
servation Control Plan is the subject of this 
advertisement appearing during September in 
BUSINESS WEEK, MODERN INDUSTRY, 
FACTORY MANAGEMENT AND MAIN. 
TENANCE, MILL AND FACTORY and 
AMERICAN MACHINIST. This is a success 


in which you, as an industrial distribute 
share — for it is preparing the way for 
tool sales and profits. The opportunities 
Disston advertising and the Disston Pl 
creating for you—now and in the futur 
well worth investigating. Write for co 
information today ! 


HENRY DISSTON & SONS, INC., 923 Tacony, Philadelphia, Pa., U. 


Branches: Boston, Chicago, Detroit, Memphis, New Orleans, Seattle, Portland, Ore 


Francisco, Vancouver, B. C. Canadian Factory: Toronto. Australian Factory: Sydney, 








Wo heel war male 


Iron and steel scrap is used in enormous quantities in making new steel. The 
steel industry is now in urgent need of scrap to keep the mills operating—to keep 
war materials moving steadily to American fighting forces and to our Allies. 

A national scrap salvage campaign is now under way in an effort to gather 
in the many thousands of tons of additional scrap that are needed to maintain 
steel-making at capacity levels, so that war equipment can be provided on the 
necessary scale. It is of vital importance to everyone to see that all iron and 
steel scrap is salvaged now and sent on its way to the mills. Your scrap — 
much or little—is needed to help swell the total to the necessary volume. 

This appeal is not for ourselves alone. Much of the scrap you turn in will 
be allocated by the Government to be used wherever needed most. 


Salvage Anything Made of Iron or Steel 


Anything made of iron or steel is valuable as scrap—old wheelbarrows, shovels, 
old pipe, discarded furnace castings, old steel roofing, worn-out ductwork, old 
radiators, old tanks, worn-out hardware, discarded iron or steel of all kinds. 
Every manufacturer, businessman, contractor, farmer or householder can help 
to relieve the present scrap shortage by combing his premises for such mate- 
rials and getting them on their way to the steel mills. 

Time is short. The need is urgent. Get your scrap together, and put it to 
work for your country—now! 
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STEEL SCRAP NEEDED | | 


1 





















—s 


WHAT 70 DOWITH [T 


To get your scrap on its way to the steel mills, sell it to a junk dealer, or get 
in touch with your local Industrial Salvage Committee. Many organizations 
have appointed someone to be in charge of salvage—someone who has authority 
to order the scrapping of material not in actual use, or material which will 
go out of use in the near future. In this way, needed iron and steel scrap can 
be located and made available for the war effort most efficiently. 


gETHLEHEN 
STEEL 
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There are two selling fronts: the wartime market with its special 
problems of material shortages, delivery requirements, etc.; and 
the post-war market, a market you can begin developing now. 


through means of 2-page ads in 
PURCHASING, 4-page folders 
and “‘self-selling” calling cards 
for our distributors’ salesmen’s 
use. GRAKNIGHT LIFE gives 
you further suggestions for 
locating profitable business 
today. And all G & K distribu- 
tors are listed in our full-page 
ad in THOMAS’ REGISTER. 


Jon G &K... 


Complete line of flat leather belting 


dressings lace leather 


156 


Strong partner for short pull, LONG pull 


Spartan packings... 


MILL SUPPLIES ¢ 


Power transmission authorities 
predict a great postwar market 
for pivoted motor base drives 
equipped with Graton & 
Knight’s Research Leather 
Belting. Our current advertis- 
ing (sample above) in promi- 
nent business magazines 
stresses longer life of Research 
compared with rubber belts. 






Read 
GRAKNIGHT LIFE 
for new 
selling ideas 


. round belting cements, 


mn i-> Gila -tohdal-1a3 
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Pixley Now Sales Manager 
Of Medart Company 


Walter Siegerist, president of Medar: 
Co., St. Louis, has announced the ap- 
pointment of William I. Pixley as sales 
and service manager. Mr. Pixley has 
held the post of assistant sales man- 
ager for a number of years. Prior to 
holding that position he was in the 
engineering department. 


Timken Salvages Rubber 
On Bending Roll Machine 


Experimentation with a_ standard 
Buffalo bending roll machine has re- 
sulted in the Timken Roller Bearing 
Co., Canton, O., salvaging rubber in- 
sulation from scrap electric cable. Un- 
til recently it had been general practice 
to burn the rubber and cloth insulation 
off the cables and salvage the copper. 

The bending roll machine consists of 
three smooth wheels, two of which are 
in tandem beneath a third wheel which 
is centered above them. Varying pres- 
sures are exerted upon the material to 
be bent by raising or lowering the upper 
wheel. 

In adapting the machine to remove 
the rubber insulation, engineers re- 
moved the one lower wheel and _ re- 
placed it with a notched gripper wheel. 
\ sharp center-flanged wheel replaced 
the upper wheel and no change was 
made in the third wheel. The gripper 
wheel feeds the cable between the 
flanged cutter wheel and the pressure 
wheel, slicing the cable open and peel- 
ing it simultaneously. The cloth cable 
cover drops away from the rubber leav- 
ing the rubber and copper cable in a 
salable condition without further atten- 
tion. Conversion of the machine, regu- 
larly used by the sheet metal depart- 
ment, requires only about three min- 
utes. Cables ranging from °4-in. to 2-in. 
can be handled. 





Engineers at Timken Roller Bearing Co. 
have adopted a bending roll machine 
for salvage work. Rubber covering on 
cables, formerly burned, are now saved 











Produce enough, on time 
with ARMSTRONG TOOL HOLDERS 


The days of “too little and too late” are rapidly ending. 
With ARMSTRONG TOOL HOLDERS in over 96% of the 
tool rooms and machine shops, American Industry. was 
ready to start on receipt of prints and materials the build- 
ing of production tools, jigs and fixtures. 

Other ARMSTRONG TOOL HOLDERS and TURRET LATHE 
and SCREW MACHINE TOOLS, in production departments 
have reduced tocling-up to the selection of cutters, adjust- 
ment of clearances and tightening of set screws. Costly 
delays were avoided wherever plants were tooled under 
the “Armstrong System.” Machine tool speeds and feeds 
were stepped up materially because ARMSTRONG TOOL 
HOLDERS stand up to speeds and feeds far beyond those 
ordinarily used. And, high speed steel, now precious, is 
being “stretched” 10 times as far, for each ounce in an 
ARMSTRONG TOOL HOLDER will do work requiring 10 
ounces in a bar tool. 


Use more ARMSTRONG TOOL HOLDERS to produce enough 
on time. They are provided for every operation on lathes, 
planers, slotters and shapers—for standard operations on 
turret lathes and screw machin<s 


Get in the Scrap 
It's needed now! 


ARMSTRONG BROS. TOOL CO. 


"The Tool Holder People” 
305 N. Francisco Ave. Chicago, U. S. A. 


A/ 
VV 


Buy 
ARMSTRONG 
TOOLS from your 

Supply House 


ARMSTRONG TOOL HOLDERS Are Used in Over 96% of the Machine Shops and Tool Rooms 
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| Buffalo Firm Looted 
of Production Tools 


There is no honor or patriotism 
among thieves. This fact was proven 
again over the week-end of Aug. 15 
when the R. C. Neal Co.. Buffalo, was 
looted of many critical machine tool 
dies and taps by burglars. C. W. Cro- 
| foot. assistant secretary, immediately 
| undertook an inventory of the entire 





stock to determine the value of the 





Another 


| tools stolen. But the monetary value of 


H * e the stolen property. he realized. is no 
RB & w Business Builder gage of the tremendous harm this thief 
...to build strength | has rendered the war effort by stealing 
tools destined for use in the production 4 
into your business of vital war goods. 
Distributors throughout the nation 
The Government has declared that recognize the tremendous — responsi 
farming is a vital industry and that it is bility placed in their hands in guarding 
essential that farmers keep their equip- critical tools, many of which are irre- 


placeable for months. Most of the 


ment in good repair. RB & W must and ee Cai Red acaiecae ie 
ite make Empire brand PLOW BOLTS done full time ane erly One house 
available to the farmers through you, 
our distributors. 

Whatever the priority rating on Plow 
Bolts may be, RB& W will give you the 
best possible service, and your farming 


has even put in an electric-eye burglar 
alarm system to supplement the work 
of the watchman. 


Frank S. Dunham Dies; 





























customers will appreciate the service you : : j 
will be able to give them. Permutit Sales Engineer 
Frank S. Dunham, associated with 
the Permutit Co. in the sale of water 
RB&W’s /. PRODUCT SUGGESTIONS — broadening Se — for 25 years. 
your war-time sales opportunities. ee ee 
BUSINESS-BUILD Mr. Dunham was born in Baltimore 
ING 2 NATIONAL ADVERTISING—building your March 8. 1876. He began his engineer- 
PROGRAM * future market for RB & W products. _ ing studies at Armour Institute of Tech- 
; nology and completed his work in 
FOR DISTRIBUTORS 3. INFORMATION SERVICE — answering chemical engineering at the University 
your war-time sales and priority of Chicago. 
questions, Mr. Dunham served as a captain in 
EMDIRE the Illinois National Guard and was a 
Ory veteran of the Spanish American War. 
He is survived by his widow, Mrs. Edna 
AND ALLIED FASTENING PRODUCTS...SINCE 1845 \lice Dunham. and two sisters. 
RUSSEL F nut 
gott AND 
se at 
Factories © 
Falls, Ill., Co* 
-4,delphias 
philadelp ange 
noog* ” 
’ 


F. T. Delaney, sales manager of the mill 


supply department of Mills & Lupton 


g Chattanooga, spends little time in the 
office these days. He believes his greatest 
contribution to speeding war production 


is in helping customers with on-the-spot 





X 








advice and information. 
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Northwest Steel Products 
Takes on General Lines 
Northwest Steel Products. Portland. 


Ore.. which until July 1941, was the 
B. Davis Iron & Steel Co., has taken 


on additional lines and is now a general 


industrial supply house as well as a 
-teel distributor. The company’s deci- 
sion to branch out came as a result of 
-teel stocks dwindling because of the 
diffeulty of replacing stocks under the 
priority regulations. 

It is planned now to handle steel 
items such as plates, sheets, structurals, 
hars and also alloy steels. boiler tubes. 
cold finished steel, nails and wire prod- 
ucts as formerly and to add lines allied 
to the heavy hardware business. These 
lines will include drills and reamers, 
culters, precision tools, taps and dies, 
hand and electric tools. grinding wheels, 
files. tool bits, wrenches, etc. for the 


metal working industries. shops and | 


shipyards; hardware, coated abrasives, 
hand tools. nails. wire and conveyor 
systems for the building and construc- 
tion trades; material handling equip- 
ment, hoists, jacks. shovels. axes. saws, 
ete.. for contractors. loggers and lumber 
mills, 

Ronald J. Honeyman, formerly of 
the Honeyman Hardware Co., has been 


named manager of Northwest Steel | 


Products. Other Honeyman Hardware | 


employees added to the northwest staff | 


include H. D. Pauly, Herb Dill, Rich 
Friauf, and Eliott Higgins. 


Distributors May Aid 
War Production Drive 


Distributors are being given an op- | 


portunity to help the War Production 
Drive get underway in a program to 
raise production and to bring home to 
management and labor alike the im- 
portance of meeting the 1942 quota of 
15.000 tanks. 60.000 planes, 20,000 
anti-aircraft guns, 8.000.000 ship tons. 
\ recent survey disclosed that there 
still are a large number of plants in 
which labor-management committees 
have not reported to their local War 
Production Drive headquarters and 
consequently are not taking full advan- 
tage of the material and information 
available for use in their plants. 

During the next few weeks, distribu- 
tors and their salesman can help the 
program along by asking customers 
whether they have taken any steps to 
participate in’ the War Production 
Drive. Those who haven't. should be 
referred to the local headquarters for 
specific information on how to co- 
operate. If there is no local offe 
handy, a letter to the War Production 
Drive Headquarters. War Production 
Board, Washington. D. C.. will bring 
the information. 





























ANOTHER RB & W BUSINESS-BUILDER... 
TO BUILD STRENGTH INTO YOUR BUSINESS 
















































Empire Cold Punched Nuts are in RB & W's 
great demand today by the Army, 
Navy and Maritime Commission. BUSINESS-BUILDING 
Orders placed for this product invar- PROGRAM 
iably carry high priority ratings. Ex- 
tending these high ratings to us in FOR DISTRIBUTORS 
re-ordering Cold Punched Nuts for 
our own stock will insure quickest : 
meade delivery. . I, Product Suggestions — 


broadening your war-time sales 
R B & W’s large one-purpose nut opportunities. 
plant at Coraopolis, Pa., is now op- 
erating day and night. Its tremen- 2 
dous productive capacity — greatest . 
in the world — assures your custom- 


National Advertising — 
building your future market for 


ers that their needs will be filled. R B & W products. 

Your cooperation in obtaining and . . 

extending highest available ratings 3. Information Service — 

is the first requirement for prompt answering your war-time sales 
delivery. and priority questions. 





haten Coane 
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In metal working plants, arsenals, 
and shipyards RACINE saws are set- 
ting the metal cutting standards. They 
are modern—fast—accurate machine 
tools ranging in capacity from 6° x6" 
to 14"x20" and from general purpose 
Utility type machines to heavy duty 
Production models. Write today for 


information. 


RACINE Oil Cut, 
6" x6" hydraulic 
saw, fast, accu 
rate and depend 
able. Can be 
equipped with 
automatic bar 
feed for produc 
tion cutting 





RACINE Utility 
Hydraulic Saw 
Dry Cut model, 
6x6" capacity. 
Producer for the 
small shop. Aux 
iliary saw for the 
large 








RACINE Hydravu- 
lic Saw with av 
tomatic bar feed 
for sawing long 
bars, tubing, 
etc., into iden 
tical pieces. . 


RACINE 


TOOL & MACHINE COMPANY 


1108 CARLISLE AVENUE «+ RACINE WISCONSIN 
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| Frank MHofacker (Evansville Supply) 
thumbs through MILL SUPPLIES to pick 





up some gems of wisdom to spring on his | 


opponents in the forthcoming 


county treasurer which Frank has entered 
as a candidate. 


_Find War Use For 
Display Turntables 


Did you hear the last air raid warn- 
ing signal or were you late in dousing 
the lights? If you are in a “deadspot™ 
you might pass on to the local air raid 
warden the idea of mounting the warn- 
ing horns on display turntables. This 
method has been successfully tried in 
many cities, the Speedway Mfg. Co. of 
Chicago, reports. 

Normal 


large 


air raid requirements for 
populated areas have 
made necessary the installation of sta- 


tionary horns with amplifiers, each unit 


densely 


combining four horns pointed in a dif- 


Certain areas, how- 
ever. have developed dead spots where 
the warning cannot be heard clearly. 
It has 
coverage to install a single amplifica- 


ferent direction. 


been necessary 
tion unit, with one horn, and rotate it 
motor. For all-electric 
systems, a turntable with collector 
rings fits in admirably. The complete 
unit can be mounted on a super-struc- 


siren 


ture, taking the power from the rings, 
and turning the whole assembly con- 
tinuously. While the capacity of this 
unit may seem heavier than the weight 


| of the assembly to be turned, the power 


by wind resistance in the bell of the 
horn. These display turn- 
tables have an immediate 
answer to many “dead spot” problems 
in Boston and other eastern cities. 
When used with “all-electric” sys- 
tems, the horns take their power from 
collector rings that are easily installed 
on the round tops of the turntables. 
Such horns or sirens are usually re- 


standard 
proved 


volved in one direction through a com- 
plete circle of 360 degrees. On other 
installations where “larynx type” horns 
used 
and continuous revolutions would twist- 
off the air line, an oscillating type turn’ 
| table will give directional coverage over 
| any desired are up to 300 degrees. 


operated by compressed air are 
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for complete 


requirements are increased many times | 
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Adviser to His Ma yesty 
THE BOSS! 


The mill supply salesman’s first-hand 
knowledge of all the equipment available 
to help plants increase production makes 
him the shop foreman’s most important 
adviser. In performing this vital duty 
every salesman needs complete informa- 
tion on the Schrader line at his finger tips. 
Schrader products put compressed air to 
work with greater efficiency on machinery 
and at work benches. Schrader has found 
new uses for air and perfected many ways 
of increasing production and safety in 
nearly every class of industry. 


Here's What Schrader Distributors Have 
to Sell .. . A Complete Line! 


BLOW GUNS... Compact, Sturdy. Sur- 
prisingly few parts. Selective control of 
air flow. Lever and button types. 
QUICK-ACTING COUPLERS ... 
interchanging air tools at outlets. 
plugging into light socket. 
disconnected. 

AIR HOSE AND FITTINGS... Complete 
Assortment—Couplings, Adapters, Ferrules 
and Crimping Tools. 


CONTROL VALVES AND CYLINDERS 


For 
Like 
Air-tight when 


. Three-way and four-way control 
valves for remote control of various 
Schrader air cylinders. 

AIR “KNOCK-OUT” SETS .. . Complete 


assemblies for discharging finished work. 
Adjustable to all machines. 


MACHINE CONTROL SETS Air- 
powered to give finger-tip or tip-toe con- 
trol for all types of machines. 


HYDRAULIC GAUGES . . Ruggedly 
built for tough service. No delicate parts. 
For 5 to 5,000 Ib. pressures. 


Schrader 


O06 wt oat ore 


INDUSTRIAL PRODUCTS 


A. SCHRADER'S SON Brooklyn, N. Y. 


Division of Scovill Manufacturing Company, Incorporated 











ITAL TO WAR 
RODUCTION 


... BEST 
ACHIEVED 


WITH 


DRESSERS 
AND CUTTERS 


The current war production effort 
places a great load on the industrial 
plants that you supply . . . make it your 
responsibility to see that those tools 
your buyers use are kept in the best of 
shape, because it's vital fo produc- 
tion. 


Therefore, stress the fact that the 
proper care and treatment of grinding 
wheels is essential to efficient, rapid pro- 
duction, and recommend the selection 


of DESMOND Dressers and Cutters. 


Only from the complete DESMOND 
line can you supply the proper type and 
size dresser and cutters for all of your 
customers’ requirements. Let us supply 
you with our complete catalogs, cata- 
log sheets and circulars. 































Correct Method of using 
Desmond Dresser. 


€:) 









660 





Desmond  Heavy- 
Duty Dresser, bal] 
bearing equipped 
for high speed 
wheels. 


Desmond Hex Dresser, 
most durable dresser 
made, 











Desmond Diamo-Carbo Dresser, best all " 


around tool room dresser. 


Desmond Huntington Dressers 
and Cutters. 





WAR DEMANDS VISES, TOO 


Many war plants are using Simplex Vises and you 
can secure your full share by bringing the Simplex 
Machinists’, Welders’, Production, Filers, Drill Press & 
Milling Machine Vises to your customers’ attention. 
Write for complete information and literature. 


SIMPLEX «::< VISES 

































URBANA 





THE DESMOND-STEPHAN MFG. CO. 
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cpublic says: CALL YOUR. 











you heard the news 


.. about Yourse Uf ? 


You’re in the headlines these days. Republic 
ads appearing regularly in nineteen lead- 
ing trade journals this year are headlining 


you and your service to 275,000 readers. 


They’re telling your customers and pros- 
pects the facts about your service—how you 
try harder than ever before to help them 
with their bar, sheet, pipe, bolt and nut, 
boiler tube, electrical raceway and other 
steel product supply problems these days. 
They’re citing the new and timely services 
you are giving—your willingness to spare 
no effort to serve them. They are giving 


steel and steel product users information 


about your service they may never have 
heard before—in a way that means new 
confidence in you as a vital part of our 


business system. 


Here’s another in the Republic ad series 
that is making news among your trade. If 
you haven’t seen it, get a copy. Watch for 
the others. If you want reprints for your 
customers and prospects, we'll gladly 


furnish them without cost. Just write us. 


REPUBLIC STEEL CORPORATION 


General Offices: Cleveland, Ohio 
Berger Manufacturing Division « Culvert Division 
Niles Steel Products Division *¢ Steel and Tubes Division 
Union Drawn Steel Division « Truscon Steel Company 
Export Department: Chrysler Building, New York, New York 


Tie in with this Republic campaign appearing in Power—Power Plant Engineering— 
Combustion—Iron Age—Steel—Mill and Factory—Modern Machine Shop—Purchasing 
—Electrical Contracting—Engineering News-Record—American Artisan—Sheet Metal 
Worker—Heating, Piping and Air Conditioning—Domestic Engineering—Plumbing 
and Heating Journal—Hardware Age—Southern Hardware—American Metal Market 
—Daily Metal Trade. You'll profit as a distributor of Republic steels and steel products; 
Union cold finished steel; Republic sheets and pipe; Electrunite boiler, condenser and 
heat exchanger tubes; Electrunite Steeltubes E. M. T. or Upson bolts and nuts, 
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Herest How!- 


FORD TRIBLOCS withstand abuse amazingly 
well—but this is certainly no time to abuse 
anything made of critical materials. Like 
any other precision-made machine ForD 
Hoists will give more efficient service for a 
longer time if properly maintained. In Forp 
HOIST maintenance, lubrication is perhaps 
the most important single factor—so here are 
a few pointers on lubricating FORD TRIBLOCS. 


® The gear cover should be removed occasionally 
and a small quantity of heavy graphite grease 
added. 

® The load chain should be lubricated frequently 
with a heavy oil, particularly at engaging points 
of links. 

® Load sheaves should also be well greased. 


® Oil the bearings frequently so that no bearing 
will run dry and cause excessive wear. 


® Five oil holes are provided in the TRIBLOC and 
these should be filled frequently. 


When given intelligent care, thoroughly 
lubricated and cleaned at intervals, Forp 
TRIBLOCS will remain efficient under the hard- 
est usage for a long time. Your FORD HOIST 
can be one of your best friends during this 
production emergency. Take care of it. 


Order from your distributor 


FORD CHAIN BLOCK DIVISION 


La PHILADELPHIA + CHICAGO + SAN FRANCISCO 





In Business for Your Safety 


v 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT, CONNECTICUT 












Hygrade Changes Name 
To Sylvania Electric 


Hygrade Sylvania Corp. officially be- 
came Sylvania Electric Products Inc. 
on Aug. 13. The change in name was 
voted by stockholders at a special meet- 
ing held on July 30 and became official 
with the fulfillment of the necessary 
legal steps incident to the move. 

Walter E. Poor, executive vice-presi- 
dent, described the step as “going 
deeper than a mere change in cor- 
porate name.” While the policies and 
products remain the same, he said, 
various current trade relationships are 
affected, and the “modernized” name 
will help prepare the company for an 
even larger role in the post-war elec- 
tronics and lighting industries. 

“It is a necessary step in the pro- 
gram of development and expansion 
that has been under way since the 
merger of the Hygrade Lamp Co. and 
the Sylvania Products Co. and Nilco 
Lamp Works, Inc.. in 1931,” Mr. Poor 
added. 

The company’s present position in 
its own trade circles and its relation 
with the public will be clarified by the 
change, he explained. Nothing in the 
former name indicated the nature of 
the company’s operations, Mr. Poor 
said. citing the fact that one large-city 
telephone directory lists ninety-three 
companies doing business in everything 
from belts to upholstery under the 
name of Hygrade or some minor varia- 
tion. At present the company is filling 
large orders for the military services, 
including the manufacture of many 
new developments in electronics. Net 
sales for the first six months were 
$14,540,010 as compared with $8,992.- 
878 for the same period last year. Its 
eight plants are located in Massa- 
chusetts and Pennsylvania. 


Engineers to Discuss 
Threatened Bottlenecks 


The production problems that have 
arisen in America’s first nine months 
of the war and plans to solve the 
threatened bottlenecks due to shortages 
of critical materials, ete., will be dis- 
cussed at the War Production Con- 
ference called by Otto W. Winter, 
president of the American Society ot 
Tool Engineers at Springfield, Mass., 
Oct. 16-17. 

Five important sessions, each stress- 
ing a vital question that faces war 
industry today. have been scheduled 
for the two-day meeting. 

An attempt will be made to improve 
the relationship between inspection 
specifications called for by the armed 
services and those normally employed 
in the manufacture of precision prod- 
ucts, thus avoiding needless checking 
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RECTANGULAR ROTARY Magnetic Chucks are just one of the many 
MODELS - MODEL-— items in the extensive Brown & Sharpe Line. 


ws 5” 9” Diameter [BS Brown & Sharpe Mfg. Co., Providence, R. I., U. 


® No HEATING 


FIVE 


12” x 36” 





For sale only in the U.S. A. and its Territories 


: PRROWN & SHARPF 














the 3 Seling Mddailager 


1. Easy Installation 


No flaring, welding, soldering or threading. 









3. Exceed Burst 
Strength of 
Tubing 


2. For Tubes 
of Any Metal 


Thin walled tubes 


save strategic without losing 


materials. tightness of 





Manns every demand of engineer and designer for a 
tube coupling that will stand high pressures and extreme 
vibration, Ermeto Fittings can get new customers for you. 
These fittings have wide applications on hydraulic, oil, 
water, gas, fuel and air lines. The simplicity of connecting 
and disconnecting the coupling saves time, labor, and pro- 
vides an absolutely leak-tight joint that will hold beyond 
the burst strength of the tube itself. Jf the tubing will 


carry the pressure, Ermeto will hold it. 
Write for samples and complete details. 


THE WEATHERHEAD COMPANY, 300 East 131st St., CLEVELAND, OHIO 


W) 





















WEATHERATAD 
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TUBE FITTINGS + FLEXIBLE HOSE + VALVES + DRAIN COCKS 
AVIATION, AUTOMOTIVE AND REFRIGERATION SPECIALTIES 
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| of details fundamentally not vital to 





the satisfactory operation of the prod- 
uct. With the current emphasis on 
production rather than new tooling, 
the question of conservation of cutting 
tools in order to insure an adequate 
supply will be the subject of a separate 
Methods of salvaging tools 
which normally would be called worn 
out. will predominate in this discus- 
s10n. 


session. 


War tooling and conversion to war 
production will be aired and a presen- 
tation and forum on material substitu- 
tion has been scheduled. At the latter 
session, it is hoped information will be 
developed which will be of major use- 
fulness to manufacturers of war ma- 
terials in meeting shortages in vital 
war materials through the substitution 
of less critical material. 

Many Army and Navy men from 
the ordnance districts and arsenals 
throughout the United States will be 
guests of the conference and an exhibit 
of products manufactured in the north- 
eastern states will be on display. 


Lyon Metal Turns 
To Wood as Substitute 


For the first time since the founding 
of the company, Lyon Metal Products, 
Inc., Aurora, Ill., which has specialized 
in steel shop equipment for 41 years 
announced that “for the duration” 
three of their lines would be offered 
in wood. The three products are shop- 
robes, lockers and cabinets. 

Lyon has taken this step because 
wood units save vital steel for war 
production; provide products 
tially needed in war-time industry and 


essen- 


can be delivered promptly. 





If it's a question involving correct inter- 
McKinstry 
vice-president, 
will make a personal call on the account, 


pretation of priorities, Ress 


(right), Sterling Products’ 
when necessary, to straighten out problem 
He’s checking with Purchasing Agent Ted 
Jensen beforé tackling one such mission. 











BEARING SERVICE ron WAR INDUSTRIES 


%& Machine tools and all kinds of industrial machinery engaged in war production are quickly, 
easily and economically equipped and serviced by Bunting Bronze Standardized Cast Bearings. 
Available in hundreds of stock sizes. Also fully machined Bunting Tubular and Solid Bearing 
Bronze Bars. Are your stocks adequate? The Bunting Brass & Bronze 

Company, Toledo, Ohio. Warehouses in All Principal Cities. 


BRONZE BUSHINGS * BEARINGS * PRECISION BRONZE BARS 
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ELECTRIC TOOLS 
are Hard to Replace 


Avoid Abuse of Motors and Cables 
and Conserve Vital “Tool Hours” 









DON'T allow tools to be car- 


ried by the cable. 


‘) 















DON’T let the cable come in 


contact with oil or grease. 







Keep it clean, and protect it 


from abrasion. 


DON’T let inexperienced 


workmen try to repair your 





electric tools. Send them to 






your distributor, or the manu- 










facturer’s service station. 


’ . . 
DON’T plug into any line 
voltage higher than that in- 


dicated on the name plate . . . 









Stanley Electric Tools are sturdily built for hard, steady service. 






If the simple instructions for maintenance which are packed with the 
tools are followed, they will give long, carefree service. See that your 
customers have these instruction forms. If they haven't, write us, and 
we'll see that they are supplied. 

Stanley is maintaining its usual repair service, and keeping replace- 
ment parts available during the emergency. Stanley Electric Tool 
Division, The Stanley Works, New Britain, Connecticut. 


sian 


STANLEY 


ELECTRIC TOOLS 
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Plastic Pipe Seen 
Releasing Vital Metals 


A new plastic pipe, manufactured 
in the same dimensions as extra strong 
steel pipe of 2-in. OD or less, has just 
been announced by the Dow Chemical 
Co. It resists extreme moisture, chem- 
icals and solvents and is entirely un- 
affected by water—and only a few 


| solvents exhibit any adverse effects. In 





many applications, the company said, 
this new plastic pipe will undoubtedly 
replace strategic materials, such as 
vital metals and rubber. 

The pipe is made of a new thermo- 
plastic resin known as “saran.” The 
base resin is odorless, tasteless and non- 
toxic: The plastic does not burn and 
its toughness and abrasion resistance 
are of a high order. The retention of 
these properties on aging insures ex- 
cellent wearing qualities. The pipe is 
nonscaling and withstands freezing. 
Heat resistance is said to be excellent 
up to 175 deg. F. 

“Saran” pipe is produced in smooth, 
round. accurately sized lengths having 
dimensions identical with those of 
strong pipe, the company an- 
nounced. It also is said to be readily 


iron 


| welded. heated and bent. The pipe can 





be cut with a wood or hack saw and 
threaded with ordinary iron pipe dies. 

In demonstrating the threading of 
the larger plastic pipe sizes, Dow engi- 
neers advise inserting a close fitting 
plug within the end to be threaded to 
guard against compression of the pipe 
and resultant shallow threads. This 
precaution is not absolutely essential 
providing sharp dies are used. 

Weight of this pipe is less than 


| comparable sizes of iron pipe. Fittings, 
| except standard flanges, are not avail- 


able at the present time although they 
are expected to follow shortly. Molds 
are now being constructed to make 
additional flanges, with threaded ells, 
tees, and couplings to be available in 
the near future. 





In welding “saran” pipe, pieces are placed 
on a hot plate heated to 350 deg.-400 
deg F. and held until molten materials 
appear. Pieces are then placed together 
in proper position—pressed firmly and 
allowed to cool for 10 seconds. Entire job 
takes 45 seconds; the resultant weld has 
greater joint strength than the pipe itself. 
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R/M PACKINGS won'’T LET Go 












ith a war to win in which production plays a star role, this is no time for 
ackings to let go . . . on steam lines, oil lines, air lines, or fuel lines. R/M 
ackings are more than “a thumb in the dike.” They really seal, to hold the 
ew and higher pressures. 


t Raybestos-Manhattan, R/M engineers burn the midnight oil to keep these 

ackings ahead of the parade. It is their job to see that R/M packings do SS 
eir job, not only well but for longer periods. You can count on R/M packings =) 
> hold that line. They won't let go. 


ust as R/M packings “won't let go,” so wise distributors will hold that line of 
/M packings. The job R/M packings are doing in war-production will keep 
em out front when the war is over and done with. 


R | INDUSTRIAL SALES DIVISION 


RAYBESTOS-MANHATITAN, INC. 


WW a er 
BRIDGEPORT, CONN. NORTH CHARLESTON, S. C. PASSAIC, N. J. 


AAaalawaoo meaektaw we fae Evwarw Indiuectrial Ilcea 











FOR EVERY TYPE of grinding or polishing 
job...there is a Jewel Coated Abrasive that 
will do it quicker, better and more econ- 
omically. The complete line includes special 
and standard shapes in a wide range of 
grits, grades and backings. It will pay you 


to investigate Jewel Coated Abrasives now. 


JEWEL ABRASIVES 


Made by Abrasive Products, Inc., South Braintree, Mass. 





170 MILL SUPPLIES * SEPTEMBER, 1942 








“Priority Queens” is the title P. O. Boylan, 
sales manager, has given these girls at 
W. M. Pattison Supply Co., Cleveland. The 
trio, Gladys Meibuhr, Ellen Moyer and 
Margaret Mahanna, seem to enjoy han 


dling pricrity records. 


Black & Decker Receives 
Advertising Award 


At the recent N.LA.A. convention in 
St. Louis. Black & Decker Co. of Tow- 
son, Maryland. was awarded the num- 
ber two prize for its class in the exhibit 
which featured “Industrial Advertising 
for Today's War Effort.” 

The award was based on the: effort- 
the company has made through the ad- 
vertising page to disseminate informa- 
tion that will assist war production 
plants in adapting portable electric 
tools in stepping up their production. 
The company’s advertising efforts dur 
ing the past year have been directed 
toward educating new users on the eco- 
nomic soundness of using the services 
of local distributors; illustrating from 
actual “case studies” how many plants 
have solved production problems: 
tressing the importance of conserving 
tools “for the duration.” and educating 
new users both in the industrial and 
construction fields on how to cut costs 
and save time on essential war work 
while getting the maximum efficiency 
from the tools in-use. 


Poster Slogan Contest 
Winners Receive Bonds 


Robert Lytle of the Wickwire Spen 
cer Steel Co. Buffalo plant. Wa- 
awarded a $100 War Bond as first prize 
in a poster slogan contest sponsored by 
the company. and open to all its em 
ployees. He won with the catehline. “I 
Pull with Unele Sam.” 

The poster illustration around which 
the contest centered was drawn by 
Boris Artzybasheff and featured a wire 
rope man of war pulling a_ noose 
around the neck of Japan’s “Rising 
Son.” Second prize went to Henry 
Davis of the company’s New York ot 
fice and duplicate third prizes of $25 
War Bonds were given to H. B. Hagen 
Worcester plant, and H. G. Bailey o! 
the Palmer Plant Rope office. 





















AN DS. .. 10 STOP THE AXIS HORDES 


. only hands—bur, they cast shadows of doom over Axis hordes. The énemy dreads 















and fears them—these steely calloused rugged hands of American production. 

Faster and faster they make the wheels of industry turn—’round-the-clock they make 
production roar—speeding from assembly lines the weapons of war to keep America’s 
date with destiny. . . . That date is MM Day—December 31, 1942, and the goods must 
be delivered. Planes, tanks, guns and ships in staggering numbers must stream to our 
combat forces for Victory—Production must see that they get there. 

Every plant has a part to play in this gigantic program. Here at our plant we're smashing 
records daily to supply our Materials Handling Equipment to fellow plants to help 
them speed production and . .. BEAT MM Day Quotas. 

To Our Distriputors: This is the sixth of a series of advertisements we are running in 


national magazines in the interest of the War Program.« We call it to your particular atten- 
tion in recognition of the contribution the Industrial Distributor is making to the war effort. 


THE YALE AND TOWNE MANUFACTURING COMPANY 


PHILADELPHIA DIVISION PHILADELPHIA, PENNA. 
TRADE Y A | E« 


MATERIALS HANDLING EQUIPMENT * HOISTS—HAND AND ELECTRIC * TRUCKS—HAND LIFT AND ELECTRIC INDUSTRIAL 
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RESPECTER 
OF 
TOOLS 


W... a line must 


be strung—in a hurry—a 
soldier has no time to baby 
tools. Under war conditions. 
Klein pliers and equipment 
are proving the wisdom of 
the policy of extra quality— 
of added care in manufac- 
ture that has made the name 
of Klein synonymous with 
the finest in tools among 
linemen and electricians— 
everywhere. Today, as in the 
past, under the acid test of 
war, this equipment is prov- 
ing to our sailors and our 
soldiers here and in foreign 
lands that, the extra quality 
that has characterized Klein 
equipment “since 1857" 
assures better work—per- 
formed on time. 


Since 1857 


WETUTEE comm MO LEN oo & Sons 


M ON AVE 


CHICAGO 
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J. Russell to Continue 
Surplus Material List 


Although planning to discontinue 
distribution of its “obsolete and sur 
plus material list,” J. Russell & Co.. 
Holyoke, Mass., distributor, has re- 
versed the plans due to a swelling in- 
terest in the list. 

The third edition of the list. covering 
19 mimeographed pages, was distrib- 
uted last month and, according to Miles 
Stray, manager of the mill supply de 
partment. “considerable traffic has re- 
sulted.” While J. Russell compiles the 
list of materials available in Western 
New England. negotiations for the sale 
of the various products are carried on 
directly between prospective buyers 
and owners. 


Government Pamphlet 
Outlines Allowable Costs 


For the first time in printed form, an 
outline of the manufacturing and other 
contract performance cost items and 
the administrative and distribution ex- 
penses allowable under contracts with 
the War Department, the Navy and the 
Treasury Department’s Precurement 
Division is given in a recently pub- 
lished government pamphlet. 

The pamphlet, entitled “Explanation 
of Principles for Determination of 
Costs Under Government Contracts.” 
was designed for companies dealing 
with the three departments directly or 
indirectly through contracts and= sub- 
contracts. It may be obtained from the 
Superintendent of Documents, Wash- 
ington. D. C.. for ten cents. 

The booklet covers such topics as 
manufacturing cost, limitations on ad- 
missible costs, inadmissible costs, basis 
of apportionment of items of cost, and 
contractor's accounts. 








0. $OGLOW 


“Warn't doin’ anythin’ wrong—jes tryin’ to make 
some rubber.” 
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onstruction contractors and builders the 


Circular Saw Blades. The nearest 
prompt delivery 0" rated orders. 
oods they're jooking for, 00% - °° 
in all types and sizes--- top- 
of steel that will stand up under 
d to cut faster, and to 


rated orders 
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h will give you 
And you cao give them the g 
Simonds “Red Center” Blades 
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today: 


Give your customers this 
EXTRA service, 100+ >. 
free 88-pase illus 
book that tell 
about the use ao 
of Circular Saws 
for your supnly 
uch-aske ‘for aid. 
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NEEDED EVERYWHERE 


Every company on your customer lists 
is a prospect for Duff-Norton Jacks. 
There are General Purpose types, and 
jacks for specialized jobs. 


ACCEPTED EVERYWHERE 


Made by the world’s oldest and largest 
manufacturer of lifting jacks, Duff- 
Norton Jacks are accepted by your 
customers as being of highest quality. 


ALL SIZES, TYPES 


You can furnish the right jack for 
every job, for Duff-Norton Jacks are 
available in a wide variety of types 
and sizes. 


A STOCK ITEM 


The quick turnover of Duff-Norton 
Jacks makes them a profitable stock 
item. 


SALES HELPS 


Ask your Duff-Norton repre- 
sentative about the Duff- 
Norton advertising cam- 
paigns, condensed catalogs, 
direct mail material, the 
Salesman’s Handbook and 
handy Jack Selector. 













“The House That Jacks Built’’ 


THE DUFF-NORTON MANUFACTURING CO. 


PITTSBURGH, PENNSYLVANIA 
Canadian Plant 


e Representatives 
Lele] Wa leieie) Grit) 4.) ae 


in Principal Cities 
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Army-Navy "E” Flies 
Over More Plants 


During the past month. Under-Secre 
tary of the Navy. James V. Forresta! 
has been busy attending ceremonies ai 
which the Army and Navy official- 
formally awarded the new Army-Navy 
“E” to several new plants for hig! 
achievement in the production of wai 
equipment. Among those firms so hon 
ored were Greenfield Tap & Die Corp.. 
Ohio Injector Co., S. F. Bowser & Co. 
and Handy & Harman. 

Plants so awarded are entitled to 
y above their plant a swallow-tailed 
yanner, bearing a white capital “E” in 
a yellow wreath of oak and laure! 
leaves on a vertically divided blue and 
red background. “Army” appears in 
white on the red field and “Navy” on 
the blue field. Every member of thes: 
organizations is also entitled to wear a 
lapel pin signifying that he or she has 
made a major contribution to victory. 

The joint Army-Navy Product Award 
supplants the Navy “E™ and the previ- 
ously announced Army “A”. 


Nicholson File Names 
Collier Sales Manager 


Nicholson File Co., Providence, last 
month appointed John H. Collier as 
sales manager and Howard E. Jenkins 
as assistant sales manager. 

Mr. Collier joined Nicholson File 


-bortly after being graduated from 





John H. Collier has been named sales 
manager of Nicholson File Co., Providence 


Brown University in 1906 and from 
1907 until 1912 he represented — th 
company in the south and southwe-t 
territory. He became assistant sales 
manager in 1912. In his new position 
Mr. Collier will supervise all sale- 
representatives and plans to spend 

considerable portion of his time in the 














RINGS, HOOKS AND END LINKS 

7. When specifying chains, follow 3, Be sure hooks are properly 

Standard Specifications as pub- seated. 

lished by Chain Institute. This 

will insure your getting the cor- 

rect type, grade and size of 

hooks, links and connecting Don’t insert a hook into a chain 

links. link. 

Discard bent hooks, they're Don't hammer a loaded hook 

dangerous. into place. 


AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, San Francisco 


Let the load rest in the center of 
hook, not on the point. 


& Lemony 





AMERICAN CHAIN & CABLE COMPANY, Inc. 
BRIDGEPORT © CONNECTICUT 
J ESSENTIAL PRODUCTS. - AMERICAN CABLE Wire Rope, TRU-STOP Emergency Brakes, TRU-LAY Controi Cables, AMERICAN Chain, 
WEED Tire Chains, ACCO Malleable Iron Castings, CAMPBELL Cutting Machines, FORD Hoists and Trolleys, HAZARD Wire Rope, 
Yacht Rigging, Aircraft Control Cables, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shaped Wire, Welding Wire, 
y>~ | READING-PRATT & CADY Valves, READING Electric Steel Castings, WRIGHT Hoists, Crones, Presses... / Business for Your Safety 
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They Did It efore 


THEY'LL DO IT AGAIN 


INDIA Oilstones, during the last World War, were called 
upon to help conserve the country’s fine steel tools. 
Today, the challenge is met again. 


Touching up cutting edges of lathe and planer tools 
with an India Oilstone between grinds accomplishes 
these five important objectives. 


1) Saves costly tool material lost in grinding. 
2) Avoids many trips to the grinding wheel. 
3) Reduces time lost in changing tools. 

4) Maintains a high, even quality of finish. 


5) Holds cutting speed at highest production 
level. 


An India Oilstone—made from Norton's famous Alun- 

- dum Abrasive—is uniform in texture from surface 
to surface. Oil-filled at the factory, it cuts tool steel 
smoothly and rapidly. Fast-cutting and long-lasting. 
India has upheld its reputation for true economy 
through many vears in the world’s largest machine 
shops. 


Don't let another day go by without suggesting that an 
INDIA Oilstone be placed in the hands of every operator 
of a metal-cutting tool in your territory. 


Remember: Its the edge that counts. 








BEHR-MANNING 


(DIVISION OF NORTON COMPANY) 


Quality Abrasives Since 1872 
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field with salesmen and service engi- 
neers. 

Mr. Jenkins’ association with the 
company dates back to 1938 when he 
represented the company in the eastern 


Howard E. Jenkins has been named assist- 
ant sales manager cf Nicholson File, suc- 
ceeding Mr. Collier. 


territory. Last year he was transferred 
to the sales department in the Provi- 
dence office. Before joining Nicholson, 
Mr. Jenkins was associated with Sup- 
plee-Biddle Hardware Co., Philadel- 
phia; E. K. Tryon Co., Philadelphia. 
and Simmons Hardware Co., Boston 
and Philadelphia. 


Preventive Maintenance of 
Transmission Equipment 


Precious hours, and even days, of war 
production output can be saved by dis- 
tributor salesmen and their maintenance 
customers by paying full attention to 
the care of hard-worked power transmis- 
sion equipment, according to the current 
issue of Link-Belt News. Whether it be 
a bucket elevator. aprow conveyor, flight 
conveyor or some other type of mechan- 
ical conveyor using chains and sprock- 
ets, the following suggestions will pre- 
vent breakdown: 

1. Chain pins. Actually remove a 
pin and observe the amount of wear. 
This is easily discerned, as the pins 
originally were cylindrical in’ shape. 
The pin or the bushing of a chain may 
be overlooked easily in a general visual 
inspection. These metal parts comprise 
the heart of the chain. The condition 
of the pin or bushing reflects quickly 
the general condition of the entire 
chain. 

2. Check the sprockets over which 
the chain operates. If the teeth have 
been worn hook shape. you may. stil! 
be able to reverse the sprocket on thie 
shaft to Lring the chain barrels or bear 
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Some of the 30,000 PULLEYS in stock in St. Louis 


Our huge stock of pulleys—cast iron—steel split 
—steel rim—ready for immediate shipment, is 
at your disposal to serve your customers who 
are having difficulty in securing them because 
of priority ratings. 

Thousands of pieces of equipment which were 
considered out of date because they were 
pulley-and-belt driven—such as lathes, drills, 
planers, woodworking machines, etc.—are go- 
ing back in service and they will require 
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friction 
power. 


good as new 


MILL SUPPLIES 


A trip through our 
Reconditioned Metal 
Pulley Department 


We show here the steps taken to insure 
for American Industry Used Equipment 
that will keep production going with 
speed, accuracy, and economy. Pic- 
ture at left, top shows pulleys being 
bored and bushed to fit the shaft size 
ordered after being carefully inspected 

picture at left, bottom shows pulleys 
being keyseated as ordered. We check 
at the same time for crown and straight 
face and balance—next picture shows 
old set screws being removed and new 
ones being put in -an important opera- 
tion as the set screws hold the pulley 
last picture shows pulleys 
being painted with 
paint developed by us to give high 
face to 


All our Pulleys guaranteed to be as 
for all 
Order from TEUSCHER! 


“The Test of Time Since ‘99” 


TEUSCHER PULLEY AND BELTING CO. 


801-803-805 N. SECOND 


transmit 
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Wyment Would play a 
bigfpart in the war e, therefore’, offer 
equipment that for aj p#uctical purposes is just 
as accurate and will do as good a job as any yet 
to be made. Catalog "J’’ on request. Write today 
for your copy. 
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SAFETY 
CAR MOVER 


Easy to MOVE CARS FOR 
_Use. Safe, SATISFIED CUSTOMERS 
Sturdy and 


Slip Proof. AND MOVE PROFITS TO YOU 
This Swaco car mover is light in weight, 16 lbs., yet is powerful 
and rugged. The pressure is scientifically triangulated to throw 
entire weight on spurs which are so placed as to grip the corners 
of the rail . . . not a chance of slipping. 


This mover will get UNDER the load and place the handle high, 
enabling the operator to use full strength safely in starting the car. 
Mover “ratchets’ easily once the car is started and the 


angle of spurs prevents any chance of mover leaving the rail 
accidentally. 


SPECIFICATIONS 


Handle—Selected white hickory, 53!/,"" long, waxed finish. Spurs—Special 
heat treated alloy steel with four sharp edges placed at extreme angle to grip 
the corners of the rail rather than the hard glazed top surface. 


Safety Hopper Car Wrench 


. — ¥ 


The SWACO Hopper Car Wrench is designed for safety and 
speed in opening drop-bottom cars. The two-way pawl mechan- 
ism and ball-bearing reversible ratchet head (exclusive SWACO 
features) assure positive action under all working conditions. 
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SAFETY WRENCH & APPLIANCE CO. 


56 Commercial St. 


WORCESTER, MASS. 
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ing surfaces into contact with fresh un 
worn teeth surfaces and get the most 
out of your sprockets. Caution: Don't 
put a new chain on badly worn sprock- 
ets or an old worn chain on new 
sprockets. The pitch of the sprocket 
may not be the same as the pitch of the 
chain. in which case premature wear 
will be sure to take place. 

3. Remove chain at frequent intervals 
and clean in some solution to wash out 
the dirt and grit. If you don’t do this. 
the abrasive action which takes place 
causes far more wear and tear in the 
chain than the normal job for which 
the chain is intended. Keeping ma 
chinery as clean as possible is spending 
time and money wisely. Grit and dirt 
can easily sabotage your machinery. if 
you don't watch out. 

1. Inspect carefully 
Today's machinery is 


bearings very 
and frequently, 
running 24 hours a day. seven days a 
week. This taxes bearings to the limit 
Heat is generated and temperatures 
rise. and if the bearings are bronze. 
babbitt, or made of similar material. the 
bearing elements are certain to wea 
and deteriorate more rapidly under 
these operating conditions than during 
the more normal periods of service. The 
grease used as a lubricant may covet 
the bearing to such an extent that one 
might fail to notice serious wear, Wipe 
off the grease from the side of the bear- 
ing and carefully inspect the thickness 
of actual bearing metal. 

5. Anti-friction, roller or ball bear- 
ings should be flushed periodically with 
fresh grease. This operation drives out 
fine particles of foreign matter which 
might be injurious to the highly pol- 
ished machine surfaces of raceways. 
balls or rollers. In dusty atmospheres 
and dirty locations, use auxiliary dust 
seals in addition to the normal seals. 
This extra is always a wise investment 
and can be well justified by the longer 
trouble-free life of the bearings. 

6. Make use of dust and oil tight 
guards or casings over high speed silent 
or roller chain drives. Oil then lubri 
cates all the moving working parts in 
these chains and reduces friction be 
tween chain and sprockets. thus guat 
anteeing longer lift. It is also suggested 
that careful periodic inspection be made 
of any drives which may now be so 


guarded. There is a tendency. in some 


cases, to overlook inspection of such 
drives because of the complete en 
closure. 

7. Check carefully foundation sup 


ports for all machinery. Vibration can 


loosen foundations and 


supports and 
may thereby cause serious misalignment 
between chains and sprockets. produ: 
ing needless friction and bringing about 
rapid premature wear of both. 

8. Flush oil in speed reducers (or 
meredsers) and variable speed units 
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ies Your country needs all possible and wrong ways make it easy to 
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ys produced is needed for military and Many thousands of wire rope 
res naval uses—and to speed war pro- users throughout the world use this 
ust duction in scores of industries. You handy book as their guide to longer 
als. can serve your country by taking wire rope life. Now, with urgent war 
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ger placement is postponed as long as doubly important that every wire 
possible. rope user have a copy. 
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12 anti-friction bearings —a 


bearing at every rotating point! 


Only the high speed Cyclone hoist gives you eight ball bearings and 4 
roller bearings...4 or 5 times as many as are used in any comparable 
hoist. The result: 50% less friction, assuring easier and faster operation, 
longer life and increased production. 

Serving industry in countless applications, more than 100,000 Cyclones 
have proved the extra value of their many exclusive features including 
...added safety from the smooth gyrating yoke action...internal guides 
to prevent load chain slippage. ..accurate meshing of machine cut gears 
... Shielded lift wheel... positive grease-bath lubrication. 

CM materials handling equipment includes hand power and electric 


hoists, cranes and trolleys—a type for every service. Ask your mill 


supply distributor, or write us, for a complete, illustrated CM Catalog. 


CHISHO}M-MOORE 
ORPORATION 


(Division of Columbus-McKinnon Chain Corporation) 


120 FREMONT AVE. TONAWANDA, N. Y. 
4) Branch Offices: NEW YORK + CHICAGO + CLEVELAND qi} 
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the prescribed intervals, We do it regu- 
larly in our automobile to be sure of a 
clean efficient running motor. so we 
should do the same with enclosed lubri- 
cated gear units in the factory. 

9. Constantly bear in mind that “a 
stitch in time saves nine,” and that re- 
pair parts may not be as readily avail- 
able these days as before the National 
Emergency. 


“Green” Hands Blamed 
For Step Up in Injuries 


The National Safety Council in its 
annual statistical report on accidents 
in the machinery industry for 1941 
pointed out that injury rates were con- 
siderably higher in small plants than 
in large ones. While the severity of in- 
juries in the machinery industry is rel- 
atively low, all types of injuries 
increased in frequency from 1940 to 
1941. The greatest injury toll, accord- 
ing to reports, was experienced by men 
with less than one year of service. This 
group was responsible for one-third of 
the total number of injuries reported. 

The report stated that one-fourth of 
the serious machinery accidents  oc- 
curred on presses. Other types of ma- 
chines frequently involved in accidents 
were grinding wheels, lathes. drill 
presses, milling machines and power 
saws. Elevators and hoisting equipment 
ranked second in the number of in- 
juries and were involved in almost 10 
per cent of the total number of 
accidents. 

The following unsafe acts were the 
most important, according to 567 re- 
ports received by the council. 

1. Working on moving machinery in- 
stead of stopping it for cleaning, ad 
justing, ete. 

2. Using hands instead of tools, such 
as removing steel slivers with the hands 
instead of using a brush. 

3. Gripping insecurely. lifting im- 
properly, or otherwise handling objects 
unsafely. 

1. Failing to tag, lock. block or se 
cure cranes and other equipment 
against unexpected motion. such as 
failure to lock out the starting switch 
on a conveyor before making repairs. 

5. Using defective tools. ladders, 
machines. and similar equipment. 

6. Failure to use goggles. safety 
shoes, and other protective equipment. 

7. Removing or otherwise making 
safety devices inoperative. 

8. Reaching under moving machin 
ery, standing under suspended load- 
and otherwise exposing the body un 
necessarily to danger. 

9. Starting, stopping. using, operat 
ing. firing or moving materials without 
giving or getting the proper signal. 

10. Lifting or carrving loads too 
heavy for one person, 
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7'/2 MINUTES 


With hand tools only, it takes 
about 7!4 minutes to cut-off, ream, 
and thread 2” pipe on one end. 


Ps 


When you see men in war plants thread- 
ing pipe with hand tools, you are in a 
position to help the war effort with a worth- 
while suggestion. 


Suggest driving those hand tools with the 
Oster No. 422 Power Vise Stand. This low 


12 MINUTES 


With the same hand tools driven 
by the Oster No. 422 Power Vise 
Stand, the work is performed in 
about 114 minutes. 


V0 & “4 


cost machine replaces muscle power with 
motive power. Equipped with two carry- 
ing handles and demountable pipe legs, 
the No. 422 machine is easily moved from 
job to job. Here’s an item you can sell to 
any war plant that wants pipe threading 
done right, in a hurry, and at low cost. 


a 
A4 


422 Power Vise Stand is 3%” to 


2” pipe. Extra range: 1g” and 


\Y ‘g 


pipe. Range with drive shaft and 
geared receding die-stock (as 
illustrated) is 212” to 6” pipe. 


? 
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FOR YOUR CUSTOMERS 


THREE-M-ITE CLOTH 
CARTRIDGE ROLLS 


Where fine, precision work requires finishing of hard- 
to-get-at areas, Three-M-ite Cloth Cartridge Rolls, 
because of shape, size and cutting power, prove a real 
help in saving time. Stop to think of the number of jobs 
where “cartridge rolls’ could be used. Then call them 
to the attention of your customers on your next call. 


OVERLAP SLOTTED 
THREE-M-ITE CLOTH DISCS 


Just one of the jobs to be done with Overlap Slotted Three- 
M-ite Cloth Discs is removing the burr on drilled holes in 
metal sheets. Plunge the disc through the hole, removing 
the outer burr, then withdraw it to remove the inner burr. 
This “timesaving” method is used by many manufacturing 
plants. Mention this method to your customers — it will 
build sales for you 


MINNESOTA MINING & MFG. COMPA 


SAINT PAUL MINNESOTA 


MRS. OF 3-M PRODUCTS 3°) Avverc men, 25.8 Pets Soh, Ieee 
ping end Grinding Compound — 3-M Cutting and Finishing Compound — 3-M Rookng Granules 
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Blackhawk "'S.A.S.”" Plan 
Helps Move Idle Stocks 


Blackhawk Mfg. Co... Milwaukee. 
under the direction of Burt Hotvedt ha- 
launched a national “Shift and Shunt” 
program designed to toss into the wat 
production battle every piece of equip- 
ment and every tool that now might be 
gathering dust on the shelf or on the 
display floor of some distributor. The 
idea is basically the same as has been 
in operation by Blackhawk district 
managers in aiding distributors in their 
territories to shift slow moving stock 
from one to the other. 

As in all stock exchange <y-tem- 
there must be some central point 
around which the plan can operate. In 
the “S.A.S." program. Blackhawk has 
assumed the responsibility of maintain- 
ing the lines of communication open 
between those who want to sell and 
those who want to buy. This is accom- 
plished by mailing each of their dis- 
tributors two types of blank forms. On 
one they list items which are over- 
stocked and which they wish to. sell. 
On the other, they list the items which 
they wish to buy. These forms are 
filled out in triplicate. the distributor 
retaining one and two being mailed to 
Blackhawk “SAIS.” headquarters. 
These check sheets are examined and 
the “buyers” and “sellers” notified. All 
exchanges or sales are consummated 
directly between the two interested 
parties. 

Hal Goehrig. vice-president. in’ de- 
scribing the program warned that it is 
not a panacea for all delivery ills but 
that it can and already has relieved a 
great deal of pressure. 


A.S.T.E. to Aid Industry 
Speed Training Program 


In answer to the appeal of War Man- 
power Commission director Paul \ 
MeNutt for more skilled men in war 
production plants and the warning of 
selective service head Gen. Lewis B. 
Hershey that the draft will drain wat 
plants of skilled help unless replace- 
ments are immediately trained, the 
American Society of Tool Engineers 
has embarked on a campaign for estab- 
lishment of more adequate tool engi- 
neering training facilities in the 54 
war production centers represented by 
the society’s chapters. 

“Training of skilled workers for wat 
production now is probably the most 
important activity confronting — the 
country’s technical societies,” said 
Otto W. Winter, president of the 
A.S.T.E. and head of the organization’s 
training program. “We realize that ou 
membership knows more about what is 
wanted in the way of training for in 
dustrial war front jobs than anybody 
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SELLING THE SAVINGS FROM 
NAYLOR Light-Weight PIPE 


It’s no trick to sell pipe users on the ad- 
vantages and savings of Naylor over 
ordinary light-weight pipe. Naylor’s ex- 
clusive Lockseam Spiralweld creates a 
pipe that is leak-tight, stronger and safer 
than any other light-weight pipe. Sales 
come easily when you show users in the 
paper mill, mining, materials handling 
and industrial fields how to cut original 
costs and upkeep with this money-saving 
pipe. Sizes from 4” to 30” in diameter— 
thickness from 14 to 8 gauge—all types 
of fittings, connections and fabrication. 





WRITE F 


OR NAYLOR CATALOG 








NAYLOR PIPE COMPANY 


1253 EAST 92nd STREET 


CHICAGO, ILLINOIS 
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else and it is therefore up to us—no 
matter how long we have to work at 
our regular jobs—to help federal and 
state educational bodies, industry, etc., 
to do a better and faster job of train- 
ing workers, mechanics, tool designers 
and tool engineers.” 

The 54 chapters of the society are 
setting up committees to function in 
their territories under the new national 
education and training committee of 
the A.S.T.E. headed by Mr. Winter and 
the six new national sub-committees, 
each of which is undertaking a separate 
phase of the society's program—train- 
ing within industry. apprentice train- 
ing. college curricula. vocational edu- 
cation, tool engineering literature and 
visual education. 

The apprentice training and training 
within industry committees are acting 
in cooperation with war industries in 
establishing and maintaining classes 
and training facilities for men already 
employed. The apprentice committee is 
assisting industry in conversion of ap- 
prentices into skilled mechanics while 
the latter program aims at improving 
the training facilities that will enlarge 
the scope and abilities of skilled 
mechanics. 

Conversion of men not now engaged 
in war production and organization of 
tool engineering classes in colleges are 
the objectives of the national sub- 
committees on college curricula and 
emergency training and on vocational 
training. The vocational school com- 
mittee is rendering similar assistance 
to the more elementary branches of 
production and design taught in the 
secondary schools and vocational train- 
ing classes. A committee is set up to 
obtain adequate educational and train- 
ing material on tool engineering litera- 
ture and visual education. 


5 





Many plant engineers in the Milwaukee 
territory have leaned heavily on Ed Crane 
of Western Iron Stores for redesign work 
in connection with plant conversion. Mr. 
Crane has a habit of jotting down notes 
on past accomplishments and finds these 
of great help. 
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UMI 


The “National” line of nuts, bolts, 
screws and rivets is no longer for sale 
for civilian use. They’re now in “Selec- 
tive Service,” class 1-A. 1-A in the 
“Production for Victory” drive. 
Proved able to do a good job over 
and over in thousands of civilian and 
industrial uses, National products are 


essential in the all-important task of 


BECAUSE THEY ARE I-A 


National’s Aircraft Quality 
Products have been Drafted 


ANOTHER QUALITY NOTE 


All “National” semifinished nuts have 
drilled holes which insure closer tolerance 
in tapping. They have smooth sides, sharp 
hex corners, and are faced true top and 
bottom. 





making planes, tanks and guns to 
preserve freedom in the world. 

The exacting requirements of the 
Army and Navy have been fully met. 
And you will benefit from the ex- 
perience gained in meeting these rigid 
demands. Benefit because you'll get 
tougher and better products . . . after 


this is all over. 


Vy, 
“ail ational 
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How To Get V-Belts 


FASTER! 
























CHECK THESE 5 POINTS 
BEFORE YOU ORDER! 





Speed up production with Veelos in rolls...and speed up 
your Veelos shipments by checking these 5 points whenever 
you order! 


1 Be sure to give your supplier your End Use Code 
Number according to the allocation order des- 
ignated Priority Regulation No. 10. 


2 Send your supplier your Vendee Certificate in 
conformity with Cotton Duck Restriction M-91. 


3 Extend the applicable priority. 
4 Always order Veelos V-belt in rolls. 


5 Give correct, complete shipping instructions. 


USE OF VEELOS PROTECTS THE NATION'S STOCKPILE!... 
RUBBER CONTENT LESS THAN HALF ANY OTHER V-BELT. 


Leta Veelos sales engineer... 
especially trained in power 
transmission work...tell you 
how Veelos reduces downtime 


. drives machines at maxi- 


Taakiy 


V-BELT 


ADJUSTABLE to any length 
ADAPTABLE to any drive 


mum rated capacities...delivers 


full power. 


MANHEIM MANUFACTURING 
& BELTING CO., MANHEIM, PA. 


MR. VEELOS DISTRIBUTOR: This message 


... appearing in leading industrial magazines ... is de- 
signed to help your customers avoid needless delays in 
shipment of Veelos V-Belt. You can save yourself head- 
aches ... and prevent costly misunderstandings ... if you 
advise all customers to check the 5 points listed .. . when- 


ever they order. 


They'll appreciate your thoughtfulness! 
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Howard Williams, Head 
Of Mau-Sherwood, Dies 


H. S. WILLIAMS 


Howard S. Williams, president of 
the Mau-Sherwood Supply Co., Cleve- 
land, died Aug. 15, at Lakeside Hos- 
pital, Cleveland, at the age of 64. 

Mr. Williams, a native of Brooklyn. 
N. Y.. moved to Cleveland in 1905 and 
Mau-Sherwood 
when it was organized in 1908. He was 


became president of 
graduated from Cornell University in 
1902 and practiced civil engineering in 
the East and in Cleveland. 

Mr. Williams was a member of the 
Hermit Club. the Mayfield Country 
Club and Delta Phi fraternity. He is 
survived by his wife. Jane: two son- 
Howard S. and Lieut. John D.: and 
Lois Williams and Mrs. 


>, 
rblisse. 


two daughters, 


Janet W. 


Manpower Commission to 
Attend AMA Conference 


The War Manpower Commission will 
meet with industrial managers to oul- 
line the program the commission ha- 
developed to meet the manpower prol- 
lem at a conference of the American 
Management Association Sept. 29. 30 in 
New York. 

Addresses by members of the com- 
mission and discussions of specific labor 
supply questions will feature the se-- 
sions. Conference speakers will include: 
Fowler V. Harper. deputy chairman. 


War Manpower Commission: Major 
General Lewis B. Hershey, director. 
Selective Service System: Brigadie1 


General Frank J. McSherry. director of 
operations, War Manpower 
sion; Arthur Flemming, Commissioner. 
United States Civil Service Commission 
and John director, United 
States Employment Service. 

Other sessions of the conference will 
he devoted to war labor relations prob- 
lems: “Wage Stablization,” “Keeping 
Manpower at Work.” and “Dealing with 
the War Labor Board.” 


Commi-- 


Corson, 
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WORTH KNOWING ABOUT 
c ALLIGATOR 


SWISS PATTERN 


lyn. Swiss Pattern Files, Rifflers and Needle Files are used for 
and real precision filing. Today Aircraft and other War Indus- 
aad tries demand them. For 30 years we have faced all Swiss 
iin Pattern competition with ALLIGATOR and still do. 


y in 


“ DU-MORE 


the AMERICAN PATTERN 


itr 


le is This is our Top Grade Commercial American Pattern File. 
sons Yor fine American Pattern Filing Jobs DU-MORE will al 
and ways give results that satisfy. 


- KLEEN-KUT 


to AMERICAN PATTERN 
-e 





For so-called general or regular Commercial Files we offer 
KLEEN-KUT and users can be assured without question 


that they will stand at the top with any regular commer- 
cial line. 


1 Will 
) Onil- 
1 has 
ae ALL THREE BRANDS are complete in all sizes, shapes 
30 in and cuts. They have satisfied for years, are backed by 
a Sales Policy that protects stocking Distributors and will 
ae bring repeat business. 

labor 
Ee Ses- . 7 
Jude Are You Overlooking This? 
ne In these days when industry is demanding both Swiss 
bait: and American Pattern Files as never before, when quality 
sadlies and service mean so much, it is a real advantage to get 

ae wl all your files from ONE SOURCE and know they will IT'S THE BITE 
mmi~- satisfy. Buy CARSON NEWTON. THAT COUNTS 
sioner, 
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United 

ised f 

eeping 

evi | CARSON NEWTON CO. EF | L E &. BELLEVILLE, N. J. 
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SAVE YOUR CUSTO! 





50% 


Driving American PLUS Phillips Screws is 50 %, faster 
on the average — than driving conventional slotted 
screws. 

If your customers have war orders, a 50% saving in 
assembly time is important. And if man-power is scarce 
in your community, a fastening device that reduces man- 
hours is doubly valuable. 

Show your customers how a changeover to American 
PLUS Phillips Screws — to faster driving methods — is 
a must where time is short. The many savings — in 
driving time, number of assembly operations, freedom 
from accidents, stronger fastening—mean that American 
PLUS Phillips Screws are the most economical fastenings. 

Remember — American PLUS Phillips Screws set the 
stage for more sales of electric and pneumatic driving tools. 


ENLARGED ADVERTISING CAMPAIGN WORKS 
FOR DISTRIBUTORS 


Al! American Screw Company advertising, including 
two-page spreads in first-rank management, metal-work- 
ing, transportation and electrical publications and 
THOMAS’ REGISTER (two full pages) directs the 
prospect to the American Screw Company distributor. 

















Indianapolis’ newest supply house is ci- 
ready planning Catalog No. 2. Officers 
and founders are in the second row cen- 
ter: Frank Cruger, vice president; John 
Galm, president; and Ben Perkins, secre- 
tary. 


Indianapolis’ House 
Plans Bigger Catalog 


Indiana Manufacturers’ Supply Co., 
founded in 1940 by John’ M. Galm, 
Frank M. Cruger and Ben Perkins. is 
already planning a second catalog. The 
firm. one of Indianapolis’ newest, has 
heen specializing in grinding equip- 
ment. light machine tools. cutting tools, 
belting and similar lines. . 

Five outside salesmen cover a radius 
of 100 miles around the city. Early in 
1942 a catalog was issued in limited 
numbers but it has been found in- 
adequate and a larger book. covering 
each individual line handled. is helen 
planned. . 

Besides the five outside men, the firm 
has two inside salesmen, a large office 
staff and two delivery trucks. Before 
establishing the company, the officers 
had spent many years in the mill supply 


field. 


Nelson Appeals for Help 
From all in Scrap Drive 


An appeal for all persons in’ the 
United States to enlist in the collection 
of scrap materials was made by Donald 
M. Nelson, chairman of the War Pro- 
duction Board Aug. 24. when he spoke 
at a national scrap rally in Griffith 
Stadium, Washington, D. C. 

Shortages of materials is one of the 
most serious problems faced by America 
today. Mr. Nelson declared. The de- 
mands for materials in wartime would 
tax our supply even if the enemy had 
not seized some of our sources. Mr. 
Nelson pointed out. He warned. how- 
ever, that it is a fallacy to think that 


“AMERICAN SCREW COMPANY 


DETROIT, MICH. 
4-258 GENERAL MOTORS BLDG. 


the United States’ entire production 
ean program is on the verge of collapse due 


589 E. ILLINOIS ST. to shortages of materials. The short- 


Providence, R. I. 


ages. he declared, are not new. nor vn- 


SHEET METAL SCREWS ® STOVE BOLTS expected: plans have been made for 


WOOD SCREWS @ MACHINE SCREWS @ 
many months to meet the problem. 


‘There Is in (America da tremendous. 


. almost untapped source of steel. copper, 
; nickel, rubber. burlap. jute and many 
other materials. some of which we 








UMI 





Every one of the thousands of Millers Falls tools daily leaving 
our plants is ticketed for war production . . . for shipyards, for 
the armed forces, for you, if your customers are doing war work 
and their operations fall into the broad group that can be done 
better, cheaper, faster with Millers Falls quality tools. The ship- 
ping labels tell the story of their widespread use . . . their sheer 
tonnage the story of their heavy demand. 

We're getting "em out . . . but to have what it takes to produce 








































enough goods to win this war, production men must follow the 
Tool Rules: Keep *em dry, keep ‘em clean, keep em sharp, keep em 
; al. oiled, and don’t abuse them. Then their Millers Falls tools will see 
cers them through. 
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JAS. CLARK, JR. ELECTRIC CO., LOUISVILLE, KY. 
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normally get by going half way around 
the world.” the WPB head advised. 
“There are mines of those materials on 
every farm, in every household, every 
store. and every factory in every com- 
munity.” 

Through the years. Mr. Nelson ex- 
plained, these “mines” have accumu- 
lated a tremendous tonnage of scrap 
materials. 

“Now,” he continued, “we want that 
scrap. Now we need it and need it 
badly, and it is ours for the taking. 
Finding that scrap, getting it into our 
war production machine is a job and a 
responsibility for every citizen on the 
home front—a job for you. A part 
every citizen can play in the grand 
strategy is to rout out these scrap ma- 
terials and start them on their way to 
war industry.” 

The WBP chief cited products which 
can be made from scrap: 

There is enough iron and steel in an 
old flat iron to make 30 hand grenades. 

An old radiator contains as much iron 
as is used to make 17 .30-caliber rifles. 

The steel in an old “jalopy”. if used 
with an equal amount of pig iron, will 
make three 2,000-lb. aerial bombs or 27 
aircraft cannons. 

One old tire provides enough re- 
claimed rubber to make 12 gas masks. 

There is as much copper in 1,000 
burned out electric light bulbs as goes 
into 40 compasses, 

Sixty old toothpaste tubes provide all 
the tin necessary to solder the electrical 
connections of a flying fortress. 

“Scrap.” Mr. Nelson emphasized. 
“must come from the city dweller, as 
well as the farmer, from factory worke 
and office worker. from professional 
man and storekeeper, from schoolboy 
and housewife. 

“If each of the United States’ 30.000.- 
000 homes gets behind this scrap drive. 
our materials shortages will be im 
measurably relieved. It will require 
effort—real effort. But we Americans 
are ready and willing to make every 
effort in every direction that will hasten 
the day of victory. The sacrifices and 
hardships that we endure today will 
make us a tougher and more united peo 
ple in the peace that will come. We can 
win this fight—and if we all work te 
sether we will win it.” 


A. B. Betz Honored 


\. B. Betz. president and founder of 

\. E. Steels, Cleveland. was honored 
by company employees and associates 
Aug. 18. when he observed his 50th 
anniversary in the steel warehouse busi 
ness. Frank A. Michell, company man 
ager. was toastmaster. Among. tho- 
who paid tribute to Mr. Betz was Walte: 
S. Doxsey. president of the Americar 
Steel Warehouse Association. 
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WILLIAMS’ 


“SUPERSOCKET” 


WRENCHES 


nent. a gene ‘ral knowle dge of standare 


Midget Pattern 


1/4” Square Drive. 
Openings, 3/16" to 7/16" 


rT re mea) 
+ 
I2-pount Hex mel 
ind all delicate adjustments. Ideal 
nections, radios. carburetors. ete. 
Bantam Pattern 
3/8" Square Drive. 
Openings, | 4° to 3,4" 
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I2-point Universal 


seneral service. 




















since socket wrenches, today. play an im- 
wrtant part in the servicing as well as 
manufacture of mechanized war ec uip- 

lized 
iypes is desirable. W illiams’ ‘ ‘Supersocket’ 
Wrenches include 5 separate and distinct 
patterns of standard drive sockets. each 
vith its full assortment of handles and 
warts. A brief description of each pattern 
follows. toge ‘ther with information on the 
wpe of service for which it is de signed. 


‘lim, straight wall sockets for electrical 


wagnetos. timers, generators. wiring con- 


12-point Regular 8-point Fxtra Deep 


Light. but strong, straight wall sockets 
with thin walls for use in close quarters, 
Lniversal sockets are fitted with spring 
letsion to maintain desired operating 
angle. Recommended for aviation and 


TOOL HOLDERS “age CLAMPS 


OW svr.WH ja 


ILLIAMS’ TOOLS AID WAR PRODUCTION 


J. H. WELLIAMS & CO., 





Standard Pattern 


1/2” Square Drive. 
Contin: 7/16” to 1-1 /4” 





12-point Regular I2-point Extra Deep Square Regular 
The 12-point sockets in this pattern have 
straight. thin walls. Those with square 
openings are the Taper Nose type. sent 
Deep sockets have cross hole for use with 

bar. Recommended for industrial and 
general service. 


TYPICAL HANDLES & PARTS 


Standard Pattern Mlastrated 


Ss 115P 





_ 
e - 30 Pato ‘ > 
$.110P $.140 
SIO KX SIS Speeder Handles S51: Reversible Ratchet Handle 
SLIOP & SLISP: Extensions S40, S41 & S842: Flex Handles 
S50: Ratchet Handle S20A; Sliding T Handle 
S57: Torque ** Measurrench” SH130: Adapter, S140: Univ. Jount 


Sold by Leading industriat Distributors Everywhere 


sn ndeaniammeas ~—— — 


LATHE pocs PIPE VISES PIPE TONGS | THUMB NUTS : HOIST HOOKS | EYE BC 


ae) 








Drop-Forgings and Drop-Forged Tools, BUFFALO, N. Y. 




































Heavy Duty Pattern 


3/4” Square Brive. 
Openings, 7/8" to 2-1/4" 





12-point Regular I2-point Extra Deep 


Designed for harder service where more 
strength is required than on the “every- 
day” “job, this pattern provides ample 
strength without clumsy bulk. 


Extra Heavy Duty Pattern 


L” Square Drive. 
Openings, I-1/ 16" to 2-3 4" 


Ruggedly designed for the 
toughest kind of service. 
Sockets are all cross-drilled 
to receive sliding handle, 
which minimizes tendency 
of socket to “tip” under ex- 
treme ley erage.” Lock-Sock- 
et” device eliminates dan- 
ver of sockets being detach- 
ed in service. Ideal for all 
extremely heavy work including tanks and 
other mechanical field equipment, 





I2-point Regular 


General Characteristics 


Speed and Safety are inherent socket 
wrench advantages. “Supersockets”, with 
their innumerable combinations of han- 
dles. accessories and drive adapters, pro- 
vide an extremely flexible wrench system 
that is speeding war production and the 
servicing of fighting equipment for land, 
sea and air. 

AV illiams’ *Supersockets” are sold singly 
and in complete Sets. Write for hooklet, 
“How to Select and | se \ renches.” 
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for over half a century for 


DROP-FORGINGS and DROP-FORGED TOOLS 
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E. T. Harris Marks 90th 
Birthday With Letter 


It is not given to many to see the 
dawn of four score and ten years and 
still remain the active head of two busi- 
ness enterprises. Elijah T. Harris en- 
joys that honor for he celebrated his 
90th birthday July 31 and is the presi- 
dent of the Payson Mfg. Co. and Harris 
& Reed Mfg. Co.. both of Chicago. 

Both firms were founded in 1875 and 


Mr. Harris has been associated with 
them fo® over 67 years. During the 
early development of the firms. he 
spent considerable time in the field 


market for the concerns’ 
products and establishing distribution 


outlets which have lasted through the 


building a 


years. 

Many pleasantly 
surprised early in August to receive a 
handwritten letter from Mr. Harris ex- 
pressing gratitude for the long years of 
friendship and appreciation for their 


distributors were 


help in making his work a success. 
Mr. Harris wrote: 
“To All My Customer Friends: 
“Upon this my 90th birthday it seems 
grati- 


proper to address you words of 
tude for these long years of friendship. 

“For 75 years production has been 
mv effort. 

“Success has come because of your 
help. Production and distribution are 
the foods upon which Civilization lives. 
Interference with their flow is treachery 
to mankind, May it be permitted that 
serve race.” 


we long continue to our 


Material Shortages Seen 
Cause of Slow-Downs 


Producers are encountering increas- 
ing difficulties not only in raising pro- 
duction of essential war materials to 
maximum levels but also in maintaining 
present schedules. according to the re- 
sults of a survey conducted by the di- 
vision of industrial economics of the 
Conference Board. New York. 

Three-fifths of the companies con- 
sulted in the survey listed shortages or 
erratic flow of raw materials as the most 
important cause of slow-downs in war 
production, according to the heard’s 
report. The second major factor was 
listed as a shortage of labor. 

Some of the executives cooperating 
attributed difficulties in 


obtaining materials to faulty distribu- 


in the survey 
tion or delays in allocating present sup- 
plies. Inventories, they reported, are 
badly unbalanced in some instances and 
substantial quantities of materials often 
are tied up for want of one or two parts 
According to the report, 
they also criticized the Production Re- 
quirements Plan. asserting that too 
much time is required to obtain alloca- 
tions of essential materials. 


or products. 








DON’T LET NEGLECT SABOTAGE 
| YOUR VITAL LUBRICATION EQUIPMENT! 


; These Five Simple Precautions 
Can Add Years to the Life of 


















d : 
h Pneumatic Grease Guns! 
e 
it 
id 
m 
1 
ly 
a 
x- 
of ae sf 
at 4 CLEAN FILTER SCREEN EVERY MONTH! 
There is a filter screen at the oiler in most air- 
operated pumps. This should be cleaned every month, 
or oftener, to avoid having foreign particles clog the 
= air inlet. Ample air volume at all times is essential to 
tie efficient performance. (Be sure your air lines are of suf- 
. ficient size for your needs.) 
‘en 
MOISTURE OR GRIT NEAR COMPRESSOR ) O1L YouR PUMP 
ur MEANS NEEDLESS WEAR ON YOUR PUMP! EVERY DAY! 
are 


Air compressors should be placed where air is clean and 


Your air-operated grease 
7 dry. Avoid basements, other damp places, or location near 
ery _ 


pump requires regu- 















































hat a grinder or other source of dust and grit. Moisture and lar lubrication, just as 
; ” | foreign particles damage pump, cause trouble. any other machine does. 
a Oil it every day with a ia 
medium grade of oil Pe 
to insure longer life, to 5 ey 
preserve couplers and é 
air valves. 
eCas- 
pro- ' ‘ 
to CHECK OFTEN 
ing 5 FOR AIR LEAKS! 
ina Compressed air is a com- 
» di- modity not to be wasted. 
the Wasted air pressure is 
wasted power. Audible 
con- leaks may require reseat- 
SOF ing air valve, replacing / 
most gaskets or cup leathers 
war to correct sluggish per- 
ard’s TANK SHOULD BE DRAINED WEEKLY! formance of air-operated 
was t Condensation in the air line cuts leather, scores cylin- equipment. 
: der, and causes deterioration of hose. Air tank should be 
ating drained «t least once a week! A petcock is provided for this be 
aa k purpose. This task takes little time, saves much trouble. + Ea eae 8 i % é j Ei + 
— Selling is largely a matter of service, these days. Use the information in this advertisement, and your knowledge of 
are : ‘ ig ts Largely a i > j / 
s and i Alemite Equipment, to give your customers the service they need NOW! 
often ' : 
parts } Inother Product of 
= | ALEMITE i 
. WARNER 
t too — U.S. PAT. OFF 
ia DudusTrcal LUBRICATION =e 
Ask Auvens ia ludusiry 1886 Diversey Parkway, Chicago, Ilinois« Belleville, Ontario 
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A machine that 
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ae op bation one EQUIPMENT LIKE THIS 
Eee ‘l United States motor -iN-BASE 


cient, long-lived 


aime BUFFER-POLISHER 
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After the presentation of the joint Army- 
Navy “E” pennant to the Bridgeport plant 
of Jenkins Bros., luncheon was served to 
the workers and their families. Farnham 


( ) Yardley, 73-year-old president of Jenkins, 
, If and Rear Admiral Wat T. Cluverius were 

nn . 
s kept busy autographing programs after 


Note how the center of 
the spindle overhangs 
front of base 7 inches 
the ceremony. 


making it adaptable for 100 : 


L 
yy Jenkins Bros. Receives 
” Army-Navy ‘E” Pennant 


The workers of the Bridgeport. 
Conn.. plant of Jenkins Bros. received 
the joint Army-Navy “E™ pennant Aug 





large or bulky work. 








19. The ceremony took place outsid: 
the plant and was attended by Arm 
and Navy officers and plant worker- 
and their families. 

(mong the speakers were Governo 
Robert A. Hurley) of Connecticut: 
* To change speeds Mayor Jasper MeLevy of Bridgeport: 


Farnham Yardley. president of — the 











change belt easily company: and Bernard J. Lee, vice- 
by removing one president in charge of manufacturing 
spindle end housing — Thomas was master of cer 
and slipping belt The presentation was made by Rea: 
over spindle. Admiral Wat T. Cluverius and was re 
ceived by Mr. Lee who immediatels 
% Motor and pulleys turned it over to four of the plant’- 
easily accessible for oldest employees. 
adjustment. pichininnantinenitiaaanacimnan aan 
b-Point % Motor-in-base ball bear- 


ing, mounted on hinged 
platform with adjusting 
screw on outside. Continu- 
ous heavy duty service. 


Certified 
Distributors’ 
Plan 


% Chrome manganese one- 
piece shaft supported by 
four heavy duty ball bear- 
ings. 


% 8", 12” or 17” spindles 


THE UNITED STATES aot ELECTRICAL TOOL CO. 


EEE ———__—* . i 's 
SS 3) ) (4 — ——_ | VT -FIV; VTS — GASOLINE ? 
CINCINNATI, —__ << OHIO .U.S:A FOR TWENTY-FIVE CENTS ~ GASOLINE 
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SINKS ITS TEETH 
INTO A JOB 


Whenever the going be- 


comes tough, you can bet 


lar? 


: ie 
} \ 


~< } 
Ji / 








you'll find an American 





| aS © rH | 


‘ 


> HN O 
Up ay , 
ee /) ~ a 
Wt . oF 2 


in there with his sleeves 







rolled up—doing his part. 






Americans are like that— 


they thrive on tough jobs. 


We're that way at the 


Spartan Saw Works, too. 








Spartan Saws are at their 











es VV V4 | best when the cutting is 
| | toughest. 


Your customers need 


hack and band saw 


—  — = = 


blades that “can take it’’. 
Sell Spartans—"keep ‘em 


sawing, and keep ‘em 





satisfied’! 


0 sae er 


SPARTAN SAW WORKS, Inc. 


SPRINGFIELD, MASSACHUSETTS 
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ell SATISFACTION 


in SOLDERING FLUXES, Too! 


% Soldering fluxes can be a profitable item in 
your line, if they’re dependable fluxes—like 
those made by KESTER—that aid production, 
improve the product, and reduce inspection 
and service difficulties to a minimum. 


Kester Soldering Fluxes are the product of 43 
years of skill and specialized experience. 
They have been painstakingly developed by 
the Kester laboratories, each perfectly suited 
to the type of soldering for which it is intended. 


The outstanding quality and effectiveness of 
Kester Soldering Fluxes have been proved, 
over and over again, in practical use on hun- 
dreds of applications. 


To give your trade complete satisfaction, rec- 
ommend these Kester quality Fluxes: 


Viscosiformed Paste 
Trichloron Salts 
Soldering Liquids 
Superchloron Tinning Blocks 


KESTER SOLDER COMPANY 
4214 Wrightwood Avenue, Chicago, Illinois 


Eastern Plant: Newark, N. J. 
Canadian Plant: Brantford, Ont. 


- 


FOR 
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KESTER 
Cored Soldevs— 
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Engineering Head Named 


WILLARD S. CRANDALL 


Willard S. Crandall has been named 
director of engineering for the Fostoria 
Pressed) Steel Corporation, Fostoria, 
Ohio. He formerly was in charge of 
product development activities at the 
factory, Assisting him in his new post 
will be J. S. Solomon. infra-red engi- 
neer; J. D. Breeding. lighting engineer, 
and RR. E. Williams, 


manager, 


laboratory 


Rayl Plant Redecorated 


\n extensive face-lifting job both on 
the exterior and interior of Rayl Co., 
Detroit, has been completed. A com- 
plete painting and redecorating job 
was done on the inside and a new tele- 
phone system installed to handle the 
step-up in calls. A new’ front with 
signs and a flag pole are part of the 
eye-appeal which greets visitors. A new 
sidewalk was laid as the finishing 
touch. 


Manning, Maxwell & Moore 
Launch Victory Exchange 


Seeking to aid distributors dispose of 
obsolete or surplus stocks. Manning 
Maxwell & Moore, Ine... last) month 
established a “Victory Exchange” and 
invited supply houses to list items they 
wish to sell. 

Louis H. Brendel, manager of jobbet 
distribution, is in charge of the program. 
Listings sent to him are tabulated and 
then distributed to distributors’ sales- 
men. 

The clearing house idea. Mr. Brende! 
said, resulted from a letter from a 
West Virginia distributor asking the 
company to take back an old gage tester. 
Mr. Brendel notified the company = 
salesmen and. he said. four persen- 
tried to buy the tester within a week. 





War on Wear / 


MANHATTA N’S Suggestions for the 
Care of V-BELTS 


Rubber has so many essential applications in the war pro- 
duction program that scarcity must be overcome by 
conservation in every way possible. 


Making V-Belts last longer is more than common sense; it is 
a patriotic contribution to the ‘‘winning-power”’ of the country. 
Follow these important suggestions: 


1. Do not allow oil, grease or gasoline to come in contact with 
belt. 


. Avoid exposing belts to sunlight and excessively hot or cold 
weather. 
: , Provide take-up facilities. 
ed ; . Don't leave tools or other objects near belt to get caught in 
drive. 


Avoid abrasion on nearby objects. 
} — . Do not force belts onto sheave with instruments of any kind. 
he 4 Slack off on take-up and place belts into grooves. 
Work belts around grooves until all of the slack is on ONE 
SIDE OF THE DRIVE, then tighten take-up until belts 
are fairly snug. 

. Before starting check pulley alignment, check bearings for 
oil and see that drive is clear and free. Adjust take-up so that 
when drive is operating at full load and full speed, only a 
slight bow appears on slack side. Vertical drives, extremely 
short center drives, and drives carrying pulsating loads must 
be operated tighter than others. 

. Use sufficient number of correct sized belts to handle maxi- 
mum load. Be sure sheaves are over accepted minimum di- 
ameters. 

. Design new drive to take standard belt and sheave sizes. 

. Belts must not bottom in grooves. Bottoming causes belt- 
destroying heat from slip. 

- Do not use belt dressing. If belts slip, clean with cloth damp- 

the pe a ened in gasoline and tighten drive slightly. 

1eW ‘ . £ . See that sheave grooves are free from burs and extreme wear. 

ing } i 2 Replace worn sheaves and check alignment periodically. 

. On failure of first belt on a drive, replace entire set with new 
belts, keeping worn belts as spares for subsequent failures. 
; . Store belts uncoiled and hung over forms on rack or wall in 
re 4 a cool, dark place. 

bs . Consult your MANHATTAN service man. Write factory or 

your distributor. 

: a * You can get reprints of these suggestions for maintenance 

ath 4 men from MANHATTAN field representatives or distributors 

esal or by writing direct. This is No. 3 of a series on rubber con- 
ees ." , servation. Wall cards on care of belts and hose are also 
: available. 
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V-Belt destroyed by insuffi- 
cient tension. High slip 
created excessive heat which 
wore and cracked cover. 


am. 








¥ Conserve your rubber equipment; salvage worn out rubber and 
buy WAR BONDS— three steps to Victory. 
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War Industry 


Needs! 


TYPE CUB HIGH 


PRODUCTION AIRBRUSH 


In most every manufacturing plant 


in every ship yard and where 


ever manual finishing is done, there is a definite need for the Paasche 


type CUB high production airbrush. 
finishing and painting materials at maximum speed 
control. 


This gun sprays all types of 


... under perfect 


That speed and dependability are proved in ‘on the job” performance, 
will 


but here are features that 


recognize in an instant important 


1. Precision built—all working parts fully enclosed in 
strong machined body and protected against dam 
age. Floating ball seat air valve takes up wear 
ends air leaks. 

Perfect balance and light weight 
operator efficiency. 

. Slanting fluid inlet and shorter fluid passage speeds 
flow of material—easier to clean. Fluid needle is 
short—-34'" and stronger—-hence less replacement. 


22 oz.) increase 


A. Fluid inlet swivels for use with gravity, syphon or 


pressure feed. 


Put Paasche High Production Airbrushes into the 
hands of fin'shing men and you give them guns that 
will reduce maintenance costs, increase efficiency and 
produce the high quality finish needed to protect the 
products for war. 


NEW PAASCHE AIR DUSTER 


Speeds cleaning tools, machines. parts and 
pieces to be painted. A short pull on the trigger 
instantly releases a blast of air, blowing dust, 
shavings, and filings away. There is a great 
market for this high quality gun. Sells for only 
$2.25. Literature and information sent upon re 
quest. 


operators and management 


men alike, 


for efficient operation. 





Ke Gasch Herbrush be 


1915 DIVERSEY PARKWAY, CHICAGO, ILL. 


| 


bs 
L. 


MILL SUPPLIES 


Manufacturers of Airbrushes—Aircleaners and Airregulators—Aircompressor Units 
Airfinishing Booths — Automatic Aircoating Units — Hose Couplings — Stripers 
Portable Airpainting Units — Turntables — Ventilating Units for vapors and dust. 
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| ODT Explains How Britain 
Keeps Trucks Rolling 






Great Britain has had nearly three 
years of war, but most of her trucks 


| and buses are still running. Despite far 


less ample supplies of spare parts than 
operators had at their command in this 
country the United States 
tered the war. and despite the fact 
many vehicles and stores of spare parts 
were destroyed in air raids, Britain has 
kept her highway transport facilities in 
operation, 


when en- 


Believing knowledge of how this has 
been accomplished would be of value 
to truck operators in the United 
States. the transportation and mainte- 
nance activity section of the Society of 
\utomotive Engineers made a study of 
maintenance 
England. 

The study was made to further the 
preventive maintenance program of the 


methods being used in 


| Office of Defense Transportation and 


has been approved and distributed by 
the vehicle maintenance section of the 


| ODT’s division of motor transport. 


The SAE found that the British have 
developed many methods for reclaiming 
and rebuilding available used parts in 
make the most of existing 
equipment, The salient features of pre- 
ventive maintenance as used in Eng- 
land follow: 


order to 


PISTONS 


removed at predeter- 
inspection. Worn 
ring grooves are turned out for over- 
size width piston rings. Worn or. broken 
ring lands including top land in alumi- 
num pistons are welded solid and _ re- 
turned. Skirts are expanded by any 
one of several American processes. Tin 


Pistons 
mined 


are 


periods for 


plating has been used to prevent seiz- 
ure of cast iron pistons. Badly worn 
piston pin holes have been bored out 
and fitted with phosphor bronze bush- 
ings and. in some cases, pins have been 
oversized by chromium plating. 


CRANKSHAFTS 


Both chromium plating and metal 
spraying have been used. There is one 
complaint that journals are not reli- 
able to less than .002 in tolerance which 
presents difficulties in line boring. This 
would indicate that British machining 
is not up to American standards. Some 
operators standard — undersizes 
before building up the crankshaft while 
others keep shaft to standard to elimi- 


use 


nate the necessity for several undersize 
hearings. 


CAMSHAFTS 


One firm reports that it applies stel- 
lite to worn cams and then grinds them 











UMI- 





e believe Industrial Distributors perform a vital 
service to war industries. 17 spite of our tremendously 
increased shipments to manufacturers of aircraft, 
ordnance, machine tools and practically every other 
essential “war” product we have not overlooked our 
responsibilities to our distributors. 

During the first 6 months of 1942 MORE FAFNIR BALL 
BEARINGS were shipped toINDUSTRIAL DISTRIBU- 
TORS than during any similar period in the company’s 
history. We're doing everything within our power to 


aid the distributor im serving his customers today. 


THE FAFNIR BEARING COMPANY 


New Britain, Connecticut 
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LAU 


SINGLE INLET 


BLOWERS 





Available in three different series—Direct Drive, Direct 
Drive with Gearhead Motor, and Belt Drive (Single or 
Double Inlet). Wheel diameters—5S” up to 30”. Various 
mosor characteristics. Besides Single Inlet Forward Curve 
Blowers, we also manufacture Double Inlet Blowers. 


Orders can be filled in reasonable time providing 
proper priority can be furnished. 


Write for catalogs, capacity chart, and prices. Tell us 
what your requirements are, and representative will call. 


THE LAU BLOWER CO., Dept. MS9, Dayton, Ohio 


Established Air Handling Equipment Manufacturers 





THERE'S A SALES ENGINEER NEAR YOU 
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with a machine of its own design, 


VALVES AND VALVE 
MECHANISMS 


Large valves have been turned down 
and used to replace those of smaller 
size. In some cases, valve stems have 
been brought up to standard size by 
chromium plating and in others. the 
valve guides have been filled with 
bronze welding rod and rebored. Some 
valves have been refaced with stellite. 
Similar treatment has been successful 
on valve tappets. Chromium plating 
has also been used on tappets. Chrome 
plating has also been found useful on 
rocker arm shafts. 


CLUTCHES 


Clutch faces on the flywheel have 
been repaired by  stellite deposition. 
There is a record of one operator 
straightening buckled clutch plates by 
heating them with a gas ring and sub- 
jecting them to pressure between two 
cast iron plates. Chromium plating has 
been used successfully on clutch dises. 
Electric welding has proved successful 
on toggle levers. Nickel and chromium 
plating. as well as de position by elec- 
tric welding. has been successful on a 
number of transmission shafts and 
other parts such as shifter forks. 


DIFFERENTIAL 


Metal spraying has been used to re 
build differential yokes at the surface 
that holds the differential bearings. 
This is difficult to machine so that the 
ring gear remains square with the car 
rier but it has been done. Some firms 
have been successful in building these 
surfaces up with electric welding. 
Sleeves on the inside of differential 
cases have been built up by oxy-acety 
lene welding and then bored out. 
Spring pads have been built up— by 
electrie welding. 


SPRINGS 


Broken main leaves have been con 
verted into intermediate leaves where 
breakage has occurred adjacent to the 
spring eye. Shackle pins have been 
chrome plated. In addition to building 
them up to standard size, this has 
doubled the life of the pins by provid- 
ing increased resistance to wear and 
prevention to rusting. Some pins have 
been machined down and_ fitted with 
undersize bushings. 


WHEELS 


Where ball or roller bearings have 
become loose in’ front) wheel hubs. 
bronze welding has been used to build 
up the internal areas so they can_ be 














---WINS IO WAYS 


OVER WAR PRODUCTION PROBLEMS 


Here’s a new weapon to lick slow-downs, production bottle-necks—outmoded conveyor equipment. Scientifi- 


cally strengthened and precisely engineered, this Victory Caster converts every foot of open floor space into a 
flexible production system. Note these features: # Double Ball Bearing swivel construction for easier handling 
of heaviest loads. Hardened bearings rolling around large diameter hardened raceways. * Heavy Roller Bear- 
ing Axle assures frictionless action. * ‘Tough semi-steel wheel stands shocks without fracturing or chipping. 
® King Pin 1/6dia. for super-strength, furnished with castellated nut for locked adjustment. * Thrust load 
taken off King Pin by recessing ball race of cone into top-plate. * Reinforced ribs on each side of horn, right 
where most strength is needed. * Grease connections for quick servicing. * Uniform over-all height assures 
balanced loads and safe interchangeability. * Standardized C-C bolt holes for easy replacement or inter- 
changeability. * Full range of sizes and capacities. Write at once for illustrated Victory Catalog and prices. 

FAULTLESS CASTER CORPORATION, Dept. MS-9. Evansville, Indiana 

Celebrating Half a Century of Service to Industry + Offices in Principal Cities + Canada Factory: Stratford, Ont. 


PAULTLESS 
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Socket-End 
WELDOLET 


Bulletin WT31 


the press 


catalog covering every 


i feature of 


various typ 


\\ been made. 





costgofprightZan 


in complete detail and 
showing many of the 


tions on which they have 


customers can cut the 


anglesbranch pipe outlets 







Tre most costly part of 
any piping installation 
is the labor and materials 
required to make branch 
pipe outlets. Your cus- 
tomers can keep that cost at 
a minimum with Bonney 
Weldolets, ThredOlets 
and Socket-End WeldO- 
lets. 


Using these fittings, installing them either by electric-arc 
or oxy-acetylene welding will reduce the cost of right-angle 
branch pipe outlets from 10 to 35‘; compared to the cost 
of making similar outlets with threaded tees or pipe-to-pipe 
intersection welds. 


Bonney WeldOlets, ThredOlets and Socket-End WeldO- 
lets provide other advantages impossible to obtain using 
cther methods to make similar types of outlets. Because 
they are installed by welding, they eliminate all cutting, 
threading or fitting of the main pipe. Because of their 
patented design they provide an outlet of full pipe strength 
that is absolutely leakproof and which, because of its funnel- 
shaped intake aperture, reduces friction and turbulence to a 
minimum. 


WeldOlets, ThredOlets and Socket-End WeldOlets 
eliminate the necessity for templets and preliminary layout 
of the main and branch lines. The fitting itself is used as a 
templet. 


Standard stock fittings (outlets from 14” to 12”) in size- 
to-size and reducing sizes are drop forged steel. Available 
for special applications or to meet the unusual conditions in 
Toncan Iron, wrought iron, brass, Monel, Everdur, etc. and 
in sizes up to 24” x 24’. They are suitable for every type 
of piping installation and for all commonly used pressures 
and temperatures. 


Selected, stock-carrying distributors will be glad to quote 
you prices allowing substantial profit margin and tell you 
the complete story about their convenience and economy- 


or, write for Bulletin WT31—TODAY. 


EASILY INSTALLED 


- 





Mark center lines and tack 
the fitting into place. 


Then weld the fitting to the 
main pipe. 


just off 
a 16 page 


e 
* 


> 


these fittings 





Remove the button, which 
will also permit inspection 


es of instdlla- Then attach the branch 


pipe. 


" of the inside of joint. 


BONNEY FORGE & TOOL WORKS 
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FORGED FITTINGS DIVISION 
ALLENTOWN, PA. 
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rebored. Some hubs have been chrome 
or nickel plated. 


FRONT AXLE 


plating has been used to 
build up king pins while one operator 
has machined his king pins down and 
fitted bushings. Another 
srinds king pins down to a standard 
undersize and then builds them up to 
the standard = with 
material after subsequent use. 


Chrome 
undersize 
regular 


welding 


AXLE SHAFTS 


Axle shaft splines are built up and 
filled in with welding. The splines are 


then milled into the shaft in such a 
position that the driving face is of 
parent metal. Splines have also been 


Key- 
ways have been reclaimed with bronze 
welding. 


built up with chromium plating. 


CYLINDER HEADS 


Cylinder heads have been salvaged 
and leaks stopped by welding. metal 
spraying and cold Welding 
and cold welding has also been success- 
ful on cylinder blocks. Valve seats have 
been built up by welding stellite onto 
the worn valve seat. Both cast iron and 
aluminum 
cessfully 


welding. 


crankecases have 
Minor cracking of 
blocks and heads as a result of leaking 
head gaskets 

bronze welding. 


been suc- 


welded. 
cured with 


has been 


Field Engineers Named 


R. H. Langdon has been appointed 
field engineer in the Pittsburgh district 
the Norton Co... Worcester. Mass.. 


ind E. P. Gregory has been named to 


hy 


a similar post in the Chicago district. 
Both have had experience in the re 
the sales 


Worcester. 


search laboratories and in 


engineering department at 
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HE Chas. A. Strelinger Com- 

pany of Detroit is one of the 
outstanding distributors who have 
further stepped up their service 
to defense industries by putting an 
up-to-the-minute general catalog 
into the hands of the buyers who 
must maintain unbroken wartime 
production. 

Such a catalog is an important 
element in demonstrating the essen- 
tial service rendered by the distrib- 
utor to industry. And, incidentally, 
such a catalog will do more than 
anything else to help busy buyers 
translate their needs into orders for 
your goods. 
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R. R. Donnelley & Sons Company 


350 East Twenty-Second Street, Chicago, I]! 
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YOUR PLANT IS FIGHTING 


AMERICA’S WAR 





IF YOUR PRODUCTION LINE IS THREATENED 
BY ANY SHORTAGE OF SUPPLIES 


Today's vital need for efficient production calls for speedy 
means of procurement plus intelligent handling and shipping 
of materials. Our Industrial Division is supplying Factories, Rail- 
roads, Shipyards, Contractors, Utilities, Government and Mu- 
nicipal Agencies as well as others engaged in manufacturing. 


Our large warehouse stocks and close manufacturer relation- 
ships make it possible for us to deliver thousands of industrial 


supply items promptly. 


Efficiency of service in procurement of INDUSTRIAL SUPPLIES 
is a major MASBACK .-contribution toward your part in our 


all-out Victory Program. 


INDUSTRIAL 


DIVISION 


MASBACK HARDWARE COMPANY 
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'NCORPORATED 


326-338 HUDSON STREET* NEW YORK, N. Y. 
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Word “Saving” Saves 
Time and Typewriters 


While words fall into a different cat 
gory than scrap metal and other objects 
of current national conservation and 
salvage programs, “saving” of them has 
an important place in the war program, 
according to an article by L. G. Holland 
in Printer’s Ink. 

By lopping off surplus syllables, 
words. phrases, sentences and even para- 
graphs from daily correspondence, Mr. 
Holland contends savings can be made 
in: 

1. The valuable time of busy execu- 
tives. stenographers and 
operators, 

2. Wear and tear on overworked type- 
writers that cannot be replaced until 
after the war (unless actually used in 
war production). 


dictaphone 


3. Paper. in some cases. by cutting 
two-page letters down to one—and even 
utilizing 54% x 8%-in. letter heads for 
short letters. 

Aside from these savings. Mr. Holland 
pointed out. shorter letters usually are 
better letters. He urged correspondents 
to: 

Send a single-syllable word to bat for 
a longer one, 

Make one word do the work of two or 
more. 

Cut out the frills, 

Hit straight from the shoulder. 

Mr. Holland then asked “how can 
words be saved?” and answered by list- 
ing examples culled from recent mail: 

“We recommend for your consider- 
ation’ —-The last three words are mean- 
ingless. Naturally. the recommendation 
is for your consideration, not for that 
of anybody else. 

“We hope that you will succeed in 
obtaining the order in question”—The 
last two words contribute nothing to this 
sentence. The order referred to is the 
only one mentioned in the letter. Hence. 
it must be the one “in question.” 

* ... shipment of which went for- 
ward to Soe-and-so”—Much simpler to 
say. “which was shipped to So-and-so.” 

“We made shipment”——-Why not sim- 
ply. “We shipped”? 

“Our stock of this merchandise” 
Avoid generalities. Call the merchan- 
dise by its specific name, such as radio, 
screw driver, or whatever it may be 

“Enclosed you will find our check.” 
One does not have to search much to 
“find” an enclosure in an envelope. Far 
better to say “Enclosed is our check” 
or “Here is our check.” 





“We will be glad to submit quota- 
tions.” —Cut out the fancy stuff. What’- 
wrong with “to quote”? 

“At the present time” 
or “Now” would suffice. 


“At present” 


“If we may fill your order on this 
basis. please notify us accordingly.” 
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CLEVELAND CHAIN AND ROUND EQUIPMENT 
SPEED WAR PRODUCTION 
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Soy POR VICTORY 





Cleveland, Ohio 


BRIDGEPORT HAIN & MFG CO. BRIDGEPORT CONN ROUND CALIFORNIA CHAIN CORP, LTD. SO. SAN FRANCISCO, CALIF 
LE HAIN @ MFG C¢ SEATTLE. WASH , ROUND CALIFORNIA CHAIN CORP, LTD. LOS ANGELES, CALIF 
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“Point of Embarkation”’ 
for DIXON PRODUCTS 


The view above shows part of the Shipping Room where “DIXON”, “BOSS” and “KING” 
Hose Couplings, Clamps, Nipples, Menders, Valves, are given a proper send-off for 
service in every part of America and many foreign lands. Here, after a thorough inspec- 
tion, they are carefully packed for shipment by motor, rail and waiter, every precaution 
being taken to insure adequate protection of threads and other vulnerable paris during 


transit. 


One product that could easily be damaged in shipment unless proper'y packed, is the 


“KING” Combination Nipple described below. 


“KING™ 


COMBINATION 
NIPPLE 


This fitting is rapidly replacing ordinary iron 
pipe nipples for all types of hose because of 
its greater convenience and econony—shank 
is made (to fit stra ght end hose without en- 
larged ends, while threaded portion has 
standard taper iron pipe thread same size as 


I. D. of hose. 


The patented ‘‘Cor-O-Zig”’ shank design, con 
sisting of spiral grooving on half the length 
and zig-zag corrugations on the other half, 





gives increased holding power and prevents 
nipple from turning in hose after clamps a:e 
tightened. 


With “KING” Comb‘na‘ion Nipples, hose can 
be bought in long lengths and cut and 
coupled as required—a feature that saves 
hose stock and conserves rubber. Unlike reg- 
ular iron pipe nipples, they are easily reset. 
Sizes: !2"" to 6", inclusive. 


Sold Only in Accordance With Our Established Distributor Policy 


VALVE & COUPLING CO. 


Main Office and Factory: PHILADELPHIA, PA. 


BRANCHES: CHICAGO - BIRMINGHAM - LOS ANGELES- HOUSTON 
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The last word is useless. Read _ this 
sentence without it. 

“We shall then cancel your order and 
refund as  requested.”—Sam« 
criticism as above. Read this sentenc: 
without “issue.” 


issue 


“This appliance is now supplied only 
with the glass dishes such as those you 
Here’s another. Read _ it 
without the italicized words. 


receiv ed.” 


*  . . because our records indicate that 
we shipped this article on April 25.” 
Obviously your records are the source 
from which you ascertain the date of 
shipment. Just state the fact without 
dragging in the process through which 
it was obtained. 

. . as quickly as we possibly can.” 

“As quickly as possible” is briefer. 

“We are completely sold out of . . .”- 
This is quite understandable without 
“completely.” 

“The price of this fixture is $20. If 
you will kindly attach your remittance 
in full for this sum . . .”-—The words in 
italic are needless. 

“We want to assure you that... .” 
If you want to do it. go ahead and do 
it. You do not have to say that you 
“want to.” 

“We wish to inform you that the 
manufacturer of Blankety Blankets is 
the Whoozis Company.”—The same 
complaint as above. Read this without 
the words in italic. 

“Please consult the catalog on file 
Mr. Jolin 


They are 


with the following people: 
Jones, Mr. Sam Smith.” 
neither fish nor fowl. 

“There is a credit on our books in 
vour favor of . . .”—How much simplet 
to say “There is a credit due you of...” 
“Qn our books” 
tainly the credit could not appear on 
anvbody else’s books, 


is quite obvious. Cer- 


“We hope that this will explain mat- 
ters satisfactorily.”—This closing sen- 
tence should not use the future tense. 
The present tense “explains” is correct. 

“In accordance with your wishes. we 
shipped . ..°—-*As requested” is briefen 
and right to the point. 

“Thanks for your remittance enclosed 
with your letter of March 24th com- 
pleting payment of invoice 1143.°—-The 


If the 


recipient of the letter has any question 


italicized clause is unnecessary. 


concerning the remittance he can con- 
sult his letter of March 24th. 

“We have been informed that you 
have our catalog in your possession.” 
Webster says the “have” and “possess” 
are synonymous. Enough said. 

“We wish to thank you for. your re 
mittance in the amount of $4.81 as a 
payment on your account.”—-How much 
simpler to say “Thanks for your check 
for $4.81." 

“Due to the increased rise in manu- 
Redundant. Either 
of the italicized words may be used, but 


facturing costs...” 
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The toughest 
machining 
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Do what a Keystone product 
did for this mid-western manu- 
facturing plant: 

In tapping 4615 Molybdenum, 
both by hand and machine, they 
had experienced considerable 
breakage of taps and tearing of 
threads. 

Now, using a Keystone Cutting 
Oil, they do the job on a machine 
without breaking taps or spoiling 
work, threading upwards of 3600 
holes per tap! 

That’s not an exceptional case 

- your customers can get the 
same amazing results by using 
Keystone Specialized Lubricants 

SPECIALIZED in their plants. It’s up to you to 
LUBRICANTS tell °em the Keystone story. The 
Keystone Distributor in your 
locality will gladly cooperate with 
KEYSTONE LUBRICATING CO., Est. 1884 : : 


you in making Keystone products 
21st, Clearfield & Lippincott Sts., Phila., Pa. available to your customers. 
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TL ‘em 
ABOUT THESE 


ROPER PUMP 


THAT ARE READY 


for 


IMMEDIATE 
DELIVERY 
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for FOOP MOUNTING for FLANGE MOUNTING 

These two models are by far the most popular with 
manufacturing and processing plants. That’s why they 
are regularly kept in stock for immediate shipment. 
For complete list of all sizes ask for our weekly stock 
sheet. 

TELL ‘EM ABOUT THE 3 BIG ROPER 
SAVINGS 

Tell your 

Pumps can be 
one-half the 


customers that Roper 
installed in practically 
ordinary time that only 


is necessary that some of these pumps 
require 20° less power. Each and every 
one of your customers will be interested 
in these savings especially those plants 
producing armaments and other victory 
products, 


TELL 'EM ABOUT ROPER FEATURES 


Remember that 


Roper “hydraulically 
balanced” Pumps 


have 
LONGER LIFE because flanged bronze bearings act as wear plates 
wear ordinarily placed on face and back plate. 


QUIETER OPERATION because pumping gears actually “float” 
pressure at all points. 


HIGHER EFFICIENCY because tests prove they top competition in’ mechanical 
and volumetric efficiency. And remember that Ropers are more dependable under 
today’s geueling operating requirements. 


absorb all 


equalizing internal 


FOR PUMPING ANY LIQUID 


Whethe: for general transfer work or for use as an intrieate hydraulic system, there 
is a Roper to do the job. Capacities from 1 to 1000 gallons per minute 


pressures up 
to 1000 Ibs. speeds to 1800 revs. per minute 


mountings and drives for every prae- 


tical need. Write for catalog 912. Geo. D. Roper Corporation, Rockland. [linois. 
THESE AND OTHER MODELS CAN BE FURNISHED 
Send us your specifications 
{ TT ee _— Phy 3 
q f, 1 } ‘a “ E {oO} Bb] 1 
: : ‘a ' He B | - 
i. ~ A————, ri —s cee — Sik a 
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“Direct Drive” Unit ‘trear-Dris ef “S beit” Cc nit 


CEPENOABLE- SINCE 18657 
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18% of the floor space usually required | 





not both. 


“We recommend particularly gadget 
1589 or 4590. lf we may supply either 
one of the latter . . .”—Stop at “either.” 

“We have been making a thorough 
search in our files, but regret that we 
cannot locate our records covering your 
order 1145 of November 28th.”—‘We 
have no record of receiving your order 
1145” tells the story adequately. It 
infers that all files were searched. 

“We will then put through a tracer 
on the missing shipment without further 
delay.”—“Then” and “without further 
mean the same. “Trace” is a 
perfect one-word “pinch-hitter” for “put 
through a tracer on.” 


delay” 


So, let’s revise 
this to “We will then trace the missing 
shipment.” 

. due to the fact that it arrived in 
damaged condition.”"—Make one word 
“because” serve for the five in italic. 

“If it is possible to effect delivery 
earlier than this date . Save six 
words by converting to “If earlier de- 
livery is possible .. .” 

As a concluding suggestion Mr. Hol- 
land explained that the examples did 
not cover such hackneyed gems as “We 
beg to state.” “We wish to acknowledge 
receipt of your valued favor of the 9th 
instant.” ete. 

“That ancient type of expression.” 


Mr. Holland wrote, “is utterly taboo, 
outmoded along with bustles, high 


starched collars and horse pulled fire 
engines. Its few remaining proponents 
are probably incorrigible. We'll just 
have to leave their fate to Father Time.” 


Pooling of Non-War 
Industries Seen Nearer 


Pooling of essential non-war indus- 
tries, such as in England, moved a step 
nearer reality last month when the War 
Production Board appointed a four-man 
concentration committee which will de- 
cide whether plants will continue to 
operate, shut down or convert to wat 
work. 

Joseph L. Weiner. deputy director of 
the Office of Civilian Supply. heads the 
new committee. Serving with him are 
Lou Holland, deputy chairman of the 
WPB for smaller war plants; 
Houghton, director general for 


Amory 
oper- 
ations. and Wendell Lund. director of 


the Labor Production Division of the 
WPB. 

Plant locations. war needs and_ the 
labor situation probably will be the 


main factors considered in the concen- 
Mr. Weiner 


said. Any concentrations, he explained. 


tration of any industries, 
will be carried out only after consulta- 
tion with the WPB industries branch. 
the industries themselves and labor 
representatives. 

D:. A cthur R. Burns and Henry A. 


Dinegar. of the Office of Civilian Sup- 
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National cutting tools are 
tools of character, built for 
hard use, long life, exact- 
ing precision. 
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Economical, efficient Key Sealing Compounds for the 
re-use of old fittings—preservation of new ones. 


Higher Priority Ratings are required for new thread and 
flange connections. The result is delay, or even inability 
to deliver. With Key Sealing Compounds — worn — 
discarded or salvaged fittings from old hook-ups can 
be readily put back into service in most cases. 
Remember— Economical, 
efficient sealing of connections 
requires specialized sealers . . 
not universal dopes or ersatz. 


That’s why Key Sealing Com- 








pounds solve the problem. 
Key Graphite Paste is for oily 





KEY-TITE type liquids and high pressure KEY GRAPHITE 
For —high temperature installa- — 
— tions. Keytite is the Water- Oil-Proof 
Pen a ay Proof Sealer—for all aqueous Service 


Tite ace secure against 
leakage, yet can be 
easily opened because 
the compound will not 
freeze the connection. 


Key Graphite Paste is 
the ideal sealer for all 
lines carrying oil, gaso- 
line, kerosene ... and 
high-pressure steam. It 
expands under heat to 
provide a perfect seal, 
yet will not freeze the 
connection. It is more 
economical to use and 
has many other advan- 
tages over old-fash- 
ioned pipe dopes. List- 
ed bythe Underwriter’s 
Laboratories. 


A few territories for distributors are still available . . . write for full information. 


solutions—low pressure steam, 
gas, compressed air, etc. 


For economy and efficiency 
Key-Tite does not set- = 
imap saat ang prague recommend these specific com- 
...fetainsits plastic 
qualities and full body 
in service. Use Key- 
Tite on water, gas, low- 
pressure steam, com- 
pressed air, etc....con- 
nections of all kinds. 


pounds for specific work to 
be done—obtain best pos- 
sible Priority Rating when 








ordering. 


y/ COMPANY 





w 
$7.L9v\>* 


East St. Louis, Illinois 
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ply. recently returned from a study of 
pooling arrangements in England. They 
reported that when concentration of in 
dustries was launched in England in 
1941. the industries themselves did the 
pooling under the direction of — the 
of Trade but later. 
responsibilities became too great. the 
government took over. 

Mr. Dinegar said that through con 
centration of industries England had 
been able to release approximately 250.- 
000 workers for war jobs and to mak: 


Board when the 


available for war purposes millions of 
square feet of space. 

The industries which England has 
concentrated or is in the process of 
pooling, include iren and steel, glazed 
tiles, woodworking, jute silk. wool, cot- 
ton, rayon, paper, bicycles, bedding. 
foots and cutlery, 
jewelry, pottery and leather goods. 


shoes. hosiery. 


How to Make an Electric 
Drill Sound Like One 


This may seem screwy but over the 
radio an electric drill sounds like any- 
thing but that. Tommy Bahaw. sound 
effects man for an NBC serial program. 
found this out when called upon to pro- 
duce the sound of an electric drill in 
operation. He rigged up an ingenious 
device, however, which solved the prob- 
lem perfectly. 

Here are the ingredients used in case 
you might have to prove to an_ irate 
customer over the telephone that the 
electric drill he ordered some time ago 
is really in stock. 
sheet metal. one wooden trough and the 
clapper from an electric bell. Put the 
sheet metal in the trough and let the 
clapper play a rat-tat-tat against the 
metal with an electric buzzer. It works 
perfectly but don’t try to sell an electric 
drill that way unless you can deliver 


Take one piece ol 


the real thing. 














| a fete Ser 7 


‘But we didn’t mean CHICAGO typewriters. sir!” 
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MAGNOLIA Anti-friction METAL 


For steady, high speeds and uniform 
loads. Graphite treated, self-lubricating 


‘alloy having the lowest coefficient of 


friction of any known bearing metal. : . 
300% lower than genuine babbitt. 


TYPICAL APPLICATIONS ... 

line shafting « electric motors 10 to 250 
hp. * winches * pumps ° propeller shafts + 
cement mills « general machinery main- 
tenance 





PYRAMID Bearing METAL 


Chemically hardened lead-base alloy in 
which hardness, strength and high melt- 
ing and softening points are combined. 
Withstands extremely heavy, sustained 


' ‘pressures. 


TYPICAL APPLICATIONS ... 

marine reciprocating engines * water tur- 
bines * paper mill calender stacks * rolling 
mill machinery 





DEFENDER Bearing METAL 


A new malleable lead-base alloy that is 
tough ... strong. . . stands shocks without 
cracking. 


TYPICAL APPLICATIONS ... 


nternal combustion engines * trap rock 
hers + sifter machinery 
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WHO NEEDS 
TIN-BASE 
BABBITTS 
ANYHOW? 


Very few! It isn’t that tin-base bab- 
bitts aren't desirable. They are. But 
war has made these metals scarce, 
and many users of bearing metals are 
wondering what to use instead. 








Users are reporting complete service 
satisfaction from Pyramid and De- 
fender ... two new lead-base bear- 
ing metals developed by Magnolia, 
which are recommended for sus- 
tained heavy pressures and shock 
leads respectively. Orders for these 
metals and Magnolia Anti-friction 
Metal are being delivered promptly. 
Priority requirements are negligible. 


See that your customers get these 
metals. They will meet all but the 
most unusual requirements. 


NEW BULLETIN 
GIVES COMPLETE DETAILS 


A new bulletin giving full details on all 
Magnolia bearing metals will be sent on re- 
quest. This 8 page, file size booklet gives 
complete specifications, lists applications and 
contains much helpful data which will assist 
your customers in geiting longer and more 
satisfactory service from their bearings. Write 
for your copy today. A postcard will do. 


Buy Magnolia 
Bearing Metals 
From Our 
Distributors 


‘THE MAGNOLIA METAL COMPANY 


120 BAYWAY > ELIZABETH: NEW JERSEY 
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TRANSMISSION EQUIPMENT .. . 
Assures Quality Performance Under 
Quantity Production Demands 








BARRY STEEL SPLIT PULLEYS 


THE ADVANTAGES of the Steel Split Pulley have never been chal- 
lenged since they displaced the other types, bringing lesser weight 
on the shafts with ease of installation and accurate performance. 


Many operating hazards are eliminated including dangers from fire and 
disintegration; and the modern Steel Pulley, constructed from specially 
treated steel, insures long, continued operation with complete freedom 
from concern over possible effects by the elements such as steam, moisture 
or extreme heat conditions. 


The great structural strength permits a tight clamping on the shaft and 
the carefully engineered face of the pulley guarantees continuous uniform 
balance and belt contact, and its very design tends to a proper support- 
ing of the areas subjected alternately to compression and tension strains. 


The Barry pulley comprises all these features plus its tubular construction 
and complete spot welding. In other words, the Barry steel split pulley i: 
the most modern in desiqn and built primarily for strength and efficiency. 


It is the natural celection where accurate and uninterrupted service is 
essential. 


DICK ROPE V-BELT DRIVES 


All demands for high efficiency in power 
transmission are met by these accurate 
cast iron sheaves which are provided 
with interchangeable bushings. Careful 
balancing and fine finishing contribute 
to their outstanding performance under 
all load conditions. 


Dick Rope V-Belts are made to insure 
superior service. Stretch has been re- 
duced to a minimum and strength main- 
tained without loss of elasticity. 


<< 


DICK’S ORIGINAL BALATA 
BELTING 


DickBelt and Dixit Belt for power trans- 
mission, conveying and elevating can be 
depended on for strength, durability and 
perfect uniformity throughout. It is im- 
mune to the effects of water and steam 
and is free from stretch or shrinkage. A 
high coefficient of friction insures a 
minimum of power loss. 





All Dick Power Transmission Products are backed by a technical service which is 
available to assist distributors meet and solve unusual problems presented by their 
customers. 


This cooperative help plus the Dick line which in itself offers outstanding performance 
advantages, give Dick Distributors big opportunities for repeat order business. 
Write now for information on the Dick Line and Sales Franchise. 


R. & J. DICK COMPANY, Inc. PASSAIC, NEW JERSEY 
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| McNutt Warns Manpower 


Shortage is Increasing 


Current lay-offs in war productior 
plants because of raw materials short 
ages and allied difficulties have not 
changed the over-all manpower prob- 
lem, according to Paul V. MeNutt 
Chairman of the War Manpower Com 
mission. The present situation of de 
veloping labor stringency remains 
essentially unaltered. he said. 

“Any workers who are now. being 


| laid off.” Mr. MeNutt explained, “will 


be needed at their old jobs or in new 
war jobs as soon as production prob- 
lems responsible have been worked 
out. In no sense can they be considered 
an addition to the total available labor 
force. (ny large-scale shifting of such 
workers to other areas of demand 
would only serve to confuse © still 
further the already difficult labor re- 


| cruitment and allocation problem. 


“Our expanding production require- 
ments have not changed nor has ou 


| expanding need for labor. The present 


situation only increases the necessity 
for greater production and for the full- 
and most careful utilization of the 
workers we have. It is more important 
now than ever before to stop labor 
pirating and hoarding, and to make 
certain that every individual who is 


—_ 


es 


capable ot doing a job is given a chance 
to work.” 

Emphasizing the growing seriousness 
of the labor supply situation. Mr. Me- 
Nutt stated that out of 160 important 
labor market areas surveyed in July by 
the U. S. Employment Service. 35 had 
current shortages of male labor-—twe 
more than in June. The shortages were 
principally in the aircraft) and = ship 
building centers, 

In 81 additional areas. shortages of 
male labor were expected on the basis 
of known production — requirements. 
There were 14 more such areas than in 
June. 

The remaining 44 areas. Mr. MeNutt 
said, had an adequate supply of mal 
labor to meet present and future needs 
He explained, however. that many ot 
these are not highly industrialized and, 
therefore, do not possess large reserves 


| of skilled workers. 


Mr. MeNutt stated that the paradox 


| of labor scarcity in many communities, 


side by side with unemployment in 
others, has for months been one of th 
most serious difficulties confronting the 
Manpower Commission. 
*Mal-distribution of our manpowe! 
resources can have even more serious 
consequences than mal-distribution of 
raw materials. Effective utilization of 
the national manpower requires that 
additional war work should be directed 
towards areas with adequate labor sup- 
ply and away from areas where labor 
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WHAT EVERY GAUGE GLASS 


SALESMAN SHOULD KNOW 
ABOUT 


Length of Service 





With all available equipment being strained 
| g 
lo capacity, it is doubly important that every 
precaution be taken to avoid shutdowns. 
Gauge Glass failure must be reduged to a 
a ¥ 
minimum, and that is where you can earn the 
lasting gratitude of your customer. 


When you sell him Pyrex Gauge Glasses you 





are giving him long gauge glass life. When 
you urge him to carry replacements in stock 


you are helping him to avoid costly delays. 


PYREX GAUGE GLASS SALES FEATURES: 


1. Chemical Stability— Resistance to the cor- per square inch, 
rosive action of steam. 


a | 


. Odd Lengths—Orders for odd lengths can 
be easily cut from standard stock glasses 


to 


Resistance to heat and cold—Because of 


its low expansion coeflicient, Pyrex brand carried by your supply house. 
Industrial Glass resists temperature changes Wee? ; 
that would instantly shatter ordinary glass. 6, Accuracy—All tubing from which Pyrex 
P ; and Corninc Gauge Glasses are made is 
3. Hardness—The hard, smooth surface re- machine drawn to uniform accuracy. 


sists abrasion and scratching and contrib- 


~] 


. Complete Line—These Gauge Glasses in- 
clude: Pyrex Broad Red Line, Pyrex Red 


utes to permanent visibility. 


1. Working Pressures— Pyrex Gauge Glasses Line, Pyrex High Pressure, Pyrex Heavy 
are available for all pressures up to 650 Ibs. Walland Corning Standard Gauge Glasses. 


“Pyrex” is a registered trade-mark and indicates manufacture by Corning Glass Works, 


LORNING 


Glass Works 
4 Corning, New York 
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Holds the BIG ones 


Graduations around entire dial 
areas 










This Victory Vise is made in 4 capacities; 4'2 in., 7 in., 10 in. and the big 13 in. 
size. Features include broad base with extra bearing area for accuracy and stability 
Removable hardened steel nut 
Extra swivel clearance over base clamps and “jiffy clean-out” hole... . 


Write for Bulletin S-92 and prices. Preierence rating certificate must 
accompany all orders. 


TO MEET 
WAR-WORK 
DEMANDS 


Capacity plus Precision — thes> 
are the outstanding features o! 
the Rousselle Victory Vise. War 
Plants need and want every 
time-saving tool available—and 
here is one that will specd the 
set-up and accurate machining 
of large and heavy pieces. 


Distributors: A few select ter- 
ritories still available. 





Oversize bearing 





DAVID J.ROSS COMPANY 


BENTON HARBOR, 







Fortunately, we can still supply you 
with the convenient PACKAGED plain 
shim stock items here listed, upon 
receipt of your properly certified 
orders. @ We also can furnish Lami- 
num “shim stock in the standard 
6 x 36-inch sheets and 2 x 9-inch 
strips; in a full range of overall and 
lamination thicknesses; all-lamina- 
ted or partly solid construction. 
® Plain shim stock in bulk, however 
— either brass or steel — is not cur- 
rently available. 

KIT NO. 99 
Dispensing Rack FREE with this 
assortment —containing 5 rolls of 
precision brass or steel shim stock 
(.001 to .010 inch thicknesses), eagh 
packed in slotted carton. Also three 
assorted 2x9-inch strips of Laminum 
shim stock (.002 inch laminations). 





MICHIGAN 


Simply pull the thin 
shim stock through the 
slot—and cut it off! 


ECONOMY CARTON 

contains assortment of most- 
needed sizes of thin precision 
shim stock. Brass or steel. 
Saves your customer time and 
trouble . prevents waste, 
wrinkling, shim stock damage. 


6X 100-INCH ROLLS 

of precision brass or steel shim 
stock . . . each in smaller, 
handy slotted carton. Thick- 
nesses from .001 to .015 inch. 


LAMINATED SHIM COMPANY 


1901 


58 Union Street e 


INCORPORATED 
Glenbrook, Conn. 
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shortages exist or impend. To increa-e 
contracts and labor demand in  short- 
age areas will inevitably result in ev- 
cessive migration, aggravated housing 
problems. increased pressure on ove 
crowded transportation and community 
facilities. The result may well be in- 
ability to meet delivery dates.” 

In this connection, Mr. MeNutt noted 
that 17.5 cent of the total 
dollar volume of war production con- 
tracts awarded between May 1, and 
June 20. had been placed in areas of 
labor surplus. Nineteen per cent, he 
said, where the labor 
supply is already inadequate to meet 
present demands and 56 per cent to 
areas of prospective shortages. 


only per 


went to areas 


Transfer of civilian production from 
labor shortage to labor surplus areas 
and further sub-contracting of war 
work also will help to balance man- 
power and production requirements, he 
said, 


Ration Yourself to 
Improve Efficiency 


No matter how thoroughly the avail- 
able foods and supplies of the country 
are rationed, there is still a great part of 
your life and work that you must man- 
the rules of a ration 


age by one-man 


poard.—vourself. 


If you waste energy by losing your 


temper. ration yourself to the number 
of times per week you will allow it to 
happen. 

Ration how often you will permit 
others to impose upon you. Some ot 
it is unintentional. and must be = ae- 


cepted in the interest of harmony and 
cooperation. But you also have individ: 
val and departmental interests to look 
after: ration board 


to determine a practical limit to “such 


Use your one-man 
interruptions. 
that 


letters sound trite and dull. especially 


Perhaps it bothers “you youl 
when good will between your company 
and a supplier might be advaneed by 
a more effective written message. Ration 
the number of routine and mechanical 
letters dictafe 
Then take the necessary time to com- 


you can without harm. 


pose those other exactly-right-letters 
where they will do thé most good. 
Most of us have en®yed only a few 


really entertaining experiences. and 
with few exceptions we know less than 
a dozen jokes or stories worth repeat- 
ing. Why not ration how often we will 


use this material as a topic of conver- 


sation? After that. let's get something 
new to tell-—or a new audience to tell 
it to! 


Ration your over time work, too. Yes. 
it can be done if your one-man ration 
board is really strict. One of the busiest 
men we know decides how long he will 
work and then fits his tasks into that 
time. He may not get all the details 
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ITS NO MILITARY SECRET, BILL. 





THE BOSS JUST GOT WISE TO 
HE LIGHT WALL PIPE IDEA ! 














—but it HAS been the secret 
of pipe-economy for 40 years! 


ECRET? Well. . 


. a@ good many pipe users are 
in on it, of course, but sometimes it takes the 


on the heavy side as on the light side. And in times 


urge of wartime economy to dislodge certain habits 
of industry—habits such as just specifying Standard 


Thickness Pipe for any service that doesn't require a 


like these, it would seem nothing short of a duty to 
use the pipe that will conserve the most steel and 
save the most dollars wherever it can be used. 


The complete range of sizes and the wide variety 


still heavier pipe. 

The fallacy in this is that for a great 
many industrial services, Standard 
Thickness Pipe is, 


itself, “extra- 


heavy’! It is a demonstrated fact 
that Taylor Spiral Pipe weighing 
about half as much as Standard 
Thickness, and often costing no more 
than half as much installed, will 
handle the general run of water, 
air, gas and other moderate or low 
pressure jobs—handle them ade- 
quately and with strength and serv- 
ice life to spare. 

Certainly from the standpoint of 


sound engineering it’s as bad to err 











SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure 
Water Lines 

@ Low Pressure Steam and 
Air Lines. 

@ Steam and Diesel Ex- 
haust Lines. 

@ Vacuum and_ Suction 
Lines. 

@ Blower Piping. 

@ Sand and Gravel Lines. 

@ Industrial Gas Lines. 

@ Oil and Gas Gathering 
Lines. 

@ Swing Pipe. 

@ Spray Pond Piping. 

@ Hydraulic Mining. 

@ Dredge Lines. 








of fittings available, makes it prac- 
tical and easy to carry out this idea 
with Taylor Spiral Pipe. Thicknesses 
range from 18 to 6 gauge; sizes from 
4” to 42"; joint lengths up to 40 ft. 
All types of end joints and couplings, 
all kinds of fittings and “specials” or 
fabricated assemblies are produced 
by Taylor Forge, assuring a complete 
service and undivided responsibility. 
Why not put these facts before your 
customers? 
2? e 
TAYLOR FORGE & PIPE WORKS 


General Offices & Works: Chicago, P. O. Box 485 
New York Office: 50 Church Street 
Philadelphia Office: Broad Street Station Building 


TAYLOR Cyiial PIPE. 
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This “War Baby” 
Gets Things 


Developed for the many 
war industries with machinery 
and heavy ordnance equipment 
to be handled during construc- 
tion, installation or shipping, the 
new Simplex No. 7300 25-ton Stand- 
ard Speed Screw Jack is safe, eco- 
nomical, easy to transport. Lifts full 
25-tons on cap or 12!/, tons on side 
lift, Full 6" lift. Weighs only 82 Ibs. 
Large bearing area base. Ultra-safe, 
fully enclosed ball bearing, bevel 
gear lifting mechanism protects 
workers and assures a maximum serv- 
ice life for jack. Get the details. 
This jack was designed to meet pres- 
ent needs—your customers will be 
asking about them! 





Templeton, Kenly & Co. 
‘ LEVER - SCREW - HYDRAULIC 


Chicago, Illinois J 
acks 


Better, Safer Jacks Since 1899 


WITT 





helping to 


CAN the AXIS 


Uncle Sam is calling for more and 
more cans, which means WITT 
CANS have gone to war against 
the Axis. We feel sure our many 
friends will say O.K. to this, al- 
though it necessitates serious cur- 
tailment of the supply for civilian 
needs. 


But you can do this to help out in 
the emergency—take extra good 
care of each WITT CAN, so it will 
last even longer than 3 to 5 ordi- 
nary cans. 


The WITT CORNICE Co. 


WINCHELL AVE. CINCINNATI, OHIO 
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accomplished but he does manage to 
handle all important points. He gets 
more done than the fellow who takes 
the attitude, “Ill finish this if I have to 
stay up all night.” 

When problems like the examples 
above start to worry you, put your one- 
man ration board to work, figure out 
a system for yourself, and then co- 
operate as fully as you do with govern- 
ment rationing. And the good results 
will be just as certain——Midwest Pur- 
chasing Agent. 


Improper Grinding Solves 
Metal Spraying Problem 


\ year-old) problem in the metal 
spraying field has been solved, the Car- 
boloy Co., Inc., announced last month, 
crediting the achievement to its engi- 
neers answering a query from a custo- 
mer. 

The problem was to roughen the sur- 
face of metals which do not form a 
chemical bond when sprayed on. Several 
types of special and often expensive 
tools were developed to do the job but, 
while they were satisfactory when the 
base material was easy to machine, they 
failed to do the job when it came to the 
hard-to-machine alloy steels. 

The clue to the solution was given 
by a user of metallizing equipment who 
inquired of Carboloy why the special 
tools were not equipped with carbide 
to give them greater life. 

The Carboloy engineers countered 
with the theory that if you want a rough 
surface all that would be necessary 
would be to grind the opposite from the 
way you would to produce a smooth 
surface. 

The metallizing people were skeptical 
at first, according to Carboloy engineers 
but a series of tests convinced them. 


Tool Makers Granted 
Price Limit Exception 


Seeking to eliminate possible delays 
in production of machine tools, the 
Office of Price Administration has ruled 
tool manufacturers, pending action on 
a petition to increase prices, may make 
deliveries at higher prices than per- 
mitted under Price Regulation No. 67. 

However, should a manufacturer take 
advantage of this amendment and then 
his petition is denied he must revise his 
price schedule downward to the previous 
level. If payments were made in thie 
meantime, the manufacturer is obligated 
to make a refund. 

“Under the schedule,” Leon Hender- 
son, Price Administrator, explained. 
“contracts providing for upward adjust- 
ment of the price to the maximum price 
in effect on the date of delivery are 
permissible only as to deliveries made 
more than nine months after the date 
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Blades produced by Clem 
and affili 
the 


alloy 


son Bros., Inc., 


ated companies are 


only molybdenum 
name 
STAR 
Speed 
original molyb- 
blade, the 
only genuine ““MOLY''* 
Today's STAR “MOLY 


—product of ten years of 


blades bearing the 
“MOLY''* 
‘MOLY''* 
is the 


20 


Y BLADEs 


— tor 
High 





denum alloy 


MOL 


ENT NO 9070 


continuous research and 


US Par 
GENUINE 


BY [es oo 


improvement in steel and 


heat treatment — is still 
best, 


fungsten 


the Saving time, 
and dollars 
wherever it is used. Al 
be sure recom- 
STAR MOLY 

High Speed, easily identi 
fied 


per-color metallic finish 


For inexperienced men 
STAR Unbreakable 
Special Flexible, the tung- 
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by its all-over cop- 
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sten alloy blade that cuts 
like an all-hard, 
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most 
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hand cannot break it 
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is the illustrated STAR 
booklet, “Metal Curt- 
ting’, 20 pages of help- 
ful hints on selection, 
use and care of hand and 
power blades, frames and 
band saws. It's free 








Ciemson Bros. inc. 


MIDDLETOWN, N.Y. 
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nine 


the 
delivery 


ot 
for 


of execution contract. 
orders call within 
months. some manufacturers have been 
loathe to consummate contracts at exist- 
ing maximum prices which. because of 
increased costs. were believed to be ade- 
quate, since the contract price could not 
be adjusted upward to the increased 
maximum priced which might be estab- 
lished upon petition.” 

The new amendment. he pointed out. 
removes this obstacle. 


WPB Issues Manual 
On Builders’ Hardware 


\ Builders’ Hardware Manual listing 
the size, kind and quantity of builders’ 
hardware that may be used in certain 
types of construction has been issued 
by WPB to supersede hardware speci- 


fications previously issued by other gov- 
ernment agencies. 

WPB ordered that the manual apply 
to construction contracted for by the 
Army. Navy. or Maritime Commission 
after Oct. 15, and by the Reconstruction 
Finance Corporation. Public Buildings 
Administration and the National Hous- 
ing Agency after Aug. 15. 

Priorities for of 
housing and of other building projects 


construction war 
costing more than $50,000 issued after 
Aug. 3 by the Construction Bureau of 
the WPB will provide that only those 
of builders’ listed in 
the manual and used as prescribed may 


items hardware 
be rated by the priority issued. 

It was estimated that the manual will 
result in a 95 per cent saving in the 
quantities of metal 
mally used in the production of build- 
An- 
other advantage claimed for the manual 
is that it aids in effecting a concentra- 
of and 
freeing additional plants capacity 


non-lerrous nor- 


ers’ hardware for new construction. 


tien hardware production in 


for 


the production of war items. 





Conservation to S. N. Rogers of Chatta- 
nooga Belting & Supply Co. means salvag- 
ing and putting to use every scrap of 
useable leather belt. An 
hand at belt repair work, Mr. Rogers is 


experienced 


| shown utilizing scrap strips of leather belt 
for a special conveyor application he’s 
designing for a customer. Formerly this 


material was discarded as waste. 
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2 MAJOR AIDS TO 
SAFETY and SALES 
IN DUST AND PAINT 


SPRAY PROTECTION 


Provides outstanding protection against 
harmful gases and vapors in paint-spraying 
—safety against light concentrations of or- 
ganic vapors and acid gases—and excellent 
wearing comfort into the bargain. Car- 
tridges are quickly replaceable; modern 

design in 
every detail 
sells the cus- 
tomer! Bulle- 


tin No. EM-3. 


but does a 
Approved 
Snug-fitting 


light in weight 


Small in size 
big-time job of dust protection. 
by U. S. Bureau of Mines. 
cushioned facepiece, foolproof exhalation 
valve, protective filter cover, All-Dust re- 
placeable filters are among the advantages 
putting Dustfoe atop every best seller list! 
Bulletin No. CM-5. 


MINE SAFETY APPLIANCES CO. 


BRADDOCK, THOMAS and MEADE STS., PITTSBURGH, PA. 
DISTRICT REPRESENTATIVES IN PRINCIPAL CITIES 
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Fairbanks Valves require no introduction to 
valve users insofar as their reputation for per- 
formance is concerned. High quality design, 
materials and workmanship are known facts, 
recognized and accepted for more than half a 
century wherever valves are sold and installed 
and for whatever service they are used. 

This recognition places Fairbanks distribu- 
tors far along the road to initial sales to new 
prospects and is a powerful influence in build- 
ing repeat business from old customers. 

Recognition for over 50 years is but one of 
the many values inherent in the Fairbanks 
Franchise. The sales advantage it gives distribu- 
tors is well worth investigating along with the 
other features which Fairbanks offers. 


] Highly selective distribution. a National Power show exhibits. 
— Satisfie ‘rs ac i ree of 
2 National acceptance of product. ba 4 MisGed users a constant eource © 
repeat orders, 
3 Quality at competitive prices. Q Recognition for over 50 years. 
1 Adequate promotional — distributor 10 Quality in design, materials and 
‘® helps workmanship. 
= Cooperative and engineering sales — . 
D> amen. ] ] Adequate margin of profit. 


Extensive and consistent publication 12 Adequate line of standard and _ re- 
advertising. - newable valves. 


THE FAIRBANKS COMPANY 


19 EAST 4th ST., NEW YORK, N. Y. BOSTON, MASS., PITTSBURGH, PA. 


TAIRHANKS | 


as the’ RIGHT VALVES TO SELL 
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DEMING DEEP WELL TURBINES 
are in demand for general 
factory water supply, mine de- 
watering, and for many other 
uses. Capacities range from 15 
to 2200 gallons per minute. 


DEMING CENTRIFUGAL PUMPS 
of various types and a wide 
range of capacities meet a multi- 
tude of requirements by rail- 
roads, manufacturing plants, 
(particularly in such industries 
as chemical, paper, oil, and steel) 
and numerous other industries. 


DEMING CONDENSATION RETURN 
UNITS equipped with horizontal 
reciprocating pumps or side suc- 
tion centrifugal pumps are de- 
signed to return, automatically, 
to boilers the hot water of con- 
densation from radiators, coils, 
and steam-operated machinery. 


DEMING CELLAR DRAINERS are 
in demand for draining cellars, 
pits, tunnels, tanks, etc. 


DEMING VERTICAL SUMP PUMPS 
of either the wet or dry pit type 
are used for sump drainage, in 
packing houses, food processing 
plants, and for chemical and 
metallurgical work. 

The complete Deming line of in- 
dustrial and agricultural pumps 
and water systems covers a wide 
scope of war-time needs. Write 
for catalogs. 


THE DEMING COMPANY 
Salem, Ohio 


DEMING PUMPS 


Aer duties 
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Sterling Supply Names 
Air Raid Committees 


Sterling Supply Co.. Detroit. believes 
in preparation, A merely organized de- 
lense plan has been worked out unde 
the direction of Martin Barahl. comp 
troller. and should there be an air raid 
he said. the various committees are all 
set to aid in thwarting any attempt to 
stop the flow of goods to Detroit's war 
plants. 

Mr. Barahl is chief Robert 
Voss. salesman. and Charles Laughlin. 
shipping clerk. head the first aid group 
and are assisted by two stenographers. 
Margaret Green and Mildred Ray: 
Jetty Heim. regularly in charge of in- 
voicing. is emergency driver for cases 
hospitalization: M. LL Reid. 
manager. has charge of communication- 


warden: 


needing 


and emergency transportation, assisted 
by Virginia Allen. bookkeeper. and 
Jankowski. stenographer: 
Robert Voss and Fred Bunnell. sales- 
men, are in charge of fire-fighting and 
extinguishing of incendiary bombs: Joe 
Shevelin and Abe Abend of the follow- 
up department are assigned to guard 
igainst vandalism: Alfred Lewinsky and 
Rudolph Ferris. stock clerks. are to 
take charge of clearing any wreckage: 
and = Edward 


Genevieve 


Bernstein. — president. 
George Nicholls. purchasing agent. and 
Marie Frushour. stenog a. are to 
handle emergency hous sing. feeding and 
morale, 

Under the plan of operation every 
department is represented on commit- 
tees. The plan was drafted after the 
employees had signed up 100) per cent 
for the payroll deduction plan of buy 
ing war bends. 





‘When we tightened up our priority re- 
strictions last October, a few old customers 


without defense business at that time were 
said E. C. Black- 
stone, president of J. E. Dilworth, Mem- 


critical of cur action,” 


| phis. “Fortunately we stuck to our guns 
and today these same people, who now 


have war contracts as well as all the 
other defense jobs, are getting the bene- 


| fit of this decision by being able to get 
| immediate delivery on their requirements 


from cur stock.” 
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SAGINAW, MICHIGAN > 
TAPES . RULES . 





GOOD MECHANICS 
APPRECIATE 


OF AIN 


MICROMETER 
DEPTH GAGES 





NO. 513— 
THE TOOL YOU 
SHOULD HAVE 
ON HAND 


For accurately checking the 
depth of holes or slots, good 
mechanics prefer Lufkin Mi- 
crometer Depth Gages. 
Equipped with three rods (%," 
diameter) which permit mea- 
surements from zero to three 
inches by thousandths. Addi- 
tional rods are available for in- 
creasing range to six inches. 
Patented lock nut locks rods at 
any desired point, maintaining 
treading and often preventing 
errors. Knurled surface at top 
affords firm hold. Rods equip- 
ped with adjusting nut to com- 
pensate for wear. Available 
with either 3 inch or 5 inch 
base. 


OFHK/N 


New York City 
PRECISION TOOLS 
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O A NATION at war, fire is doubly tragic 
te it not only stops production, but 
destroys valuable buildings and equipment. 
The success of our entire war program may 
well depend, to a great extent, upon adequate 
protection against industrial fires. 

One sure type of defense that has saved 
millions of dollars worth of property is that 
afforded by approved R-W Automatic Fire 
Door Equipment. Fire can’t get through 
these heavy-gauge, corrugated galvanized 
iron sheets with the extra protection of 


at vital war industries against destructive 





WK 


sheet asbestos cores. Automatic closing of 
the doors is actuated positively by a fusible 
link melting at any set temperature. 


SAVE ON INSURANCE 


Buildings equipped with R-W fire doors earn 
substantial reductions in fire insurance rates, 
and there is no maintenance cost. The R-W 
line also includes tinclad Fire Doors, Flush 
Surface Steel Fire Doors and fire door equip- 
ment for all sizes and types of doors. Write 
today for our complete catalog. 


~~ 
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ilcox Mfg. Co. 


Y 
LLINOIS, U.S.A. 


International 
Fire Prevention 
Week 
October 4 to 10 
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ATLAS PRESS CO. 


KALAMAZOO 
MICHIGAN 


- screw -curting 
basic. multi-pur 


4 HP. moot. 


is 
Multiple Spindle eusve ie 1 


DRILLIN My 
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Quality Shop Equipment 
Since 19/1 











USE-EM-UP TYPE 





STANDARD TYPE 











COLLIS rors 


Modernas today's needs 


We can supply your customers with taper 
tool products to meet today’s exacting de- 
mands—Drill Sleeves and Sockets—Lathe Cen- 
ters—Chuck Arbors—Drill Drifts. Collis Tools 
give long satisfactory service because they 
are designed and made by skilled mechanics 
with many years of experience. Complete 
range of sizes to suit any drilling, reaming, 
or tapping need. Come to COLLIS for modern 
tools for modern needs! 


THE COLLIS CO. 


CLINTON, IOWA 








v 


CHANGED YOUR ADDRESS? 


Be sure to write us giving your old address and your new address. It 


will insure receiving your copy of MILL SUPPLIES promptly. 
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You can’t judge the weather by George 
Hays’ attire. Like other distributor execu 
tives he’s had his coat off for the past six 
months working 14 to 16 hours many days 
He is sales manager of Hays Supply Co 
Memphis. 


OPA Starts Inventory 
Of Used Machinery 


\n inventory of all second-hand ma 
chinery for sale in the United States 
has been launched by the Office ot 
Price Administration. The primary 
purpose of the count is to provide basic 
information required in connection with 
the administration of Price Regulation 
No, 136, which establishes price ceil 
ings for most machines and parts and 
machinery services, including second 
hand machinery. 

The inventory, it was pointed out 
also will aid OPA in keeping machinery 
prices fair and reasonable. It also i- 
designed to accomplish two other pur 
poses. 

1. It will provide OPA and the War 
Production Board with a complete and 
accurate census of idle machinery which 
owners and brokers desire to sell. to 
gether with the prices they ask.  A- 
a compendium of machines awaiting 
sale, it will thus provide WPB with a 
stock list of second-hand machine- 
available to qualified purchasers. 

2. It will locate obsolete machines 
containing thousands of tons of scrap 
iron and other waste materials which 
may he recovered by the salvage com 


mittees of the conservation division o! 


WPB. 


Appointed Vice-President 


James R. Connell has been ap 
pointed vice-president in charge o! 
sales for the Fibre Conduit Co.. Orange 
burg, N. Y. Mr. Connell has been a 
member of the board of directors 
the firm since 1939 and will continu 
in this post. 




















Shots of grease 
help win the war 


* 


Factories producing war work 
can’t afford to neglect proper 
lubrication of machinery 


LINCOLN 


INDUSTRIAL 


LUBRICATING 
EQUIPMENT 


dispenses shots of grease 
which keep machines running 













-_ 











No war-work factory dare overlook the impor- 
tance of proper lubrication of machinery. Neg- 
lect may cause bearing failures which in turn 


will shut down machines—and with a war to be 
KLEENSEAL GREASE GUNS 


nd Lincoln Kleenseal Grease Guns pro- 
ich vide an exceptionally clean and fast method 
{ lubricating machinery, implements and 
lo vehicles. They are made of the highest quality 
A. materials, ruggedly constructed to assure long 
trouble free service under the most severe 
isage. They are equipped with nozzles for 
1a ntacting Kleenseal and all other push type 
fittings. Available in capacities ranging from 


won, this is no time for any machine to be idle. 





Dependable lubricating equipment is required 
to dispense “shots” of grease to bearings—and 
the Lincoln line puts you in a position to supply 


what the industry needs. 


3to 15 ounces. 
The complete line of Lincoln Industrial Lubri- 

nes HEAVY-DUTY AIRLINE LUBRIGUNS _ ; . 
rap linen “SinaneGietid” teal Wiens: Deets cating Equipment includes hand operated grease 
ich are designed to deliver lubricants directly d . 

from original 400-pound refinery drums. The ¢ guns, electric and air operated grease guns, 
Dit powerful, double-acting air motor operates a j . 

positive displacement plunger pump which and a full range of all types and sizes of grease 

handles lubricants very efficiently, varying % 

motor oils to heavy viscous lubricants fittings. 

OR.VICTORY Write us today for complete information. . 





i iy LINCOLN ENGINEERING COMPANY 


Pioneer Builders of Engineered Lubricating Equipment 


inwr| — ST. LOUIS, MO., U. S. A. 





MILL SUPPLIES * SEPTEMBER, 1942 223 





LIMI 





PEERLESS POWER SAWS GIVE YOU 
PERFORMANCE to SELL 
ACCURACY . . ECONOMY . . SPEED 


Three things count in metal cutting 
today...metal must be cut to close 
tolerance to avoid excessive, time- 
wasting machining . . . operating 
costs must be held low and metal 
conserved...jobs must go through 
on faster schedules. Peerless Power 
Saws meet all three requirements 
in today’s war production. 



























Tell your customers about the thin, 
straight-cutting blade Saw that 
cuts accurately and removes only 
a little, fine “steel dust.” Tell them 
how Peerless cutting eliminates 
waste and extra machining because 
surface fracture is avoided. Write 
for the new kit of Peerless litera- 
ture that gives you the facts on 
economical performance. 

PEERLESS MACHINE COMPANY 
Dept. MS-942 ° Racine, Wisconsin 

* 





* * * 


All Calder Dressers have hard- 
ened steel, threaded-in pin 
bushings. Threaded in the direc- 
tion of rotation. Cannot come 
out. Easily replaced when worn. 
Your customers will like this 


feature! 


All Calder cutters are correctly heat treated 
and tempered to Rockwell C-58 in accurately 
controlled electric furnaces. This gives them 
long life and uniformity. 

Full line of Dressers and Cutters for Regular 


and High Speed Wheels of all sizes. 
Write for samples and prices. 
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R. S. Rauch Elected 
Association Treasurer 


R. S. Rauch, president of North 
gros. Mfg. Co., Philadelphia, has been 
elected treasurer of the American Sup- 
ply & Machinery Manufacturers’ As- 
sociation, Ine. to fill) the unexpired 
term of the late W. W. Anderson of 
the Nicholson File Co... Providence. 
The election was by mail ballot in ac- 
cordance with the association’s consti- 
tution which empowers the executive 
committee to fill all vacancies for the 
remainder of the association’s current 
vear. 


Goodyear To Give 
Conservation Awards 


\= part of its nation-wide drive to 
extend the lives of industrial equipment 
containing rubber, the Goodyear Tire 
& Rubber Co.. is awarding “Conserva- 
tion Honor Roll” certificates to partici- 
pating firms. 

The “Industrial Rubber Products 
Conservation Program” includes an 
Illustrated talk by Goodyear technical 
representatives on proper care and 
maintenance of mechanical goods and 
the distribution of two manuals on con- 
servation and “Belt Splice and Repair 
Vianual.” 

So far, the company announced. 111 
meetings have been held with almost 
3,000 officials and employees taking ad 
vantage of the program. 

The certificates. embossed with the 
hand-lettered name of each participat 
ing company. are in four colors. em 
phasizing that “conservation speeds the 
day of victory.” They are designed to 


be posted on bulletin boards. 





City salesmen at Riechman-Crosby usual 
ly report in at noon thus enabling them t 
get an early start in the morning. George 
Cox is ready to start on his afternoo: 
emergency calls around Memphis 
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SINKING THE SUN 





on? PUTTING THE HEEL ON HITLER 





Two jobs that are grimly pleasant. Your part and 
ours happens to be behind the front where 90% of 
modern war must be fought. Certainly we have to 
work together. Separate jobs, but synchronized 
like two men in a tank or gun crew. 


Our particular job is to make the stuff. But we 
depend on your help even in making it. Countless 
times a day we call you. Get this part, get that 
tool—we need it, and we need it now. And you get 
it, and we put it in and the wheels keep turning, the 
hammers pounding. In three-quarters of a century 
we've learned something about forging. We're glad 
of that. Because now, we need it all to do our part 
of these grimly pleasant jobs. 


But thousands of forged tools still in our plant don't 


DROP 
THE BILLINGS & SPENCER CQ. 


FORGINGS BOARD DROP HAMMERS 


MILL SUPPLIES 


help to get on with the war. They can’t, until they 
are in the hands of the men who need them, need 
them desperately, to repair that machinery, operate 
that machine tool, or go in that tank or bomber’s 
kit. And that’s where you come in. You know who 
needs them and you know how many, and what 
kind they need. You probably even know who 
needs them most. And you certainly know all the 
ways to get them delivered. 


Together we make a team, synchronizing our move- 
ments to help in “Sinking the Sun” and “Putting the 
Heel on Hitler”. Make no mistake! The Sun will 
take a lot of Sinking*—and Hitler will take a lot of 
crushing. Alone, you can’t—alone, we can’t—but 
together—what a job we can and shall do of it! 
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Safety 


MES US PAF OFF 





Toledo « e« e 





BELT HOOKS 
AND LACERS 









DO A BETTER WAR 
PRODUCTION JOB! 


. by keeping belts on the job longer. 
thus minimizing the shutdown losses of 
vital machinery. And, because the SAFETY 
combination of a Portable Lacer and nu- 
merous size Belt Hooks is serving so well 
today, it’s establishing a preference for 
years to come this means business 
for you! It's easy to see why SAFETY 
Belt Lacers and Belt Hooks do meet the 
need for a really sound belt connecting sys- 
tem. Each lacer has a full 6” capacity 

the jaws are not flat, but ribbed, 
and each rib contacts one hook enly. This 
means that the hooks are easily sunk belew 


the surface of the belt. Add to this the 
t- acer 0 fact that SAFETY Belt Lacers and Hooks 
ep, are guaranteed to hold, and you see why 


they're universally accepted. Why not get 


Ohio the complete SAFETY SYSTEM) story? 


Write, and we'll send it to vou! 











A FINE INSTRUMENT WORTHY OF THE IMPORTANT JOB IT HAS TO DO.... 


*Reversible action 

*Complete with 
Universal shank. 

* Accurate and sen- 
sitive. Sturdy. 


Quick Delivery NOW! 
Satisfy the immediate need of war 
production plants in your area with 
the MICRO-MASTER DIAL INDICA- 
TOR. This precisely made fine instru- 
ment is a vital war production line 
necessity. Catalog sheets for your 
binders, counter cards and circulars 
available. Generous margin. 

Details on request. Write. 


MICRO-MASTER COMPANY 
917 W. North Ave., Chicago, Ill. 


s DIAL INDICATORS 
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Tom Steele (left) and Harry Parke of M. | 
Wilcox, Toledo, are about to close shop for 
the day. Mr. Steele besides handling the 
treasury department thinks nothing of 
typing several letters while his secretary 
is busy at other chores. Mr. Parke is 
vice-president, and keeps his nose close to 
the priority situation. 


Henderson Predicts 
Defeat of Inflation 


“The President's program will pre 
vail and the battle against inflation will 
be won decisively.” Price Administrator 
Leon Henderson said in submitting to 
Congress the first of his quarterly re 
ports on operations of the Office ot 
Price Administration. 

The report. a 237-page book illu- 
trated with charts of price movement- 
traces the history of price control from 
the launching of the defense program 
in May, 1940. through the announce 
ment of the President’s anti-inflation 
drive and issuance of the General Max 
imum Price Regulation in April, 1942 

The Price Administrator outlines his 
attitude on wages and farm prices and 
stresses the need for subsidies as an 
essential of war-time price control. 

Mr. Hendersen’s production of su 
cess in defeating inflation was con 
tained in a letter accompanying the 
report. In it. the Price Administrator 
compares “the widespread failure te 
assess the threat of inflation in its ful! 
magnitude” to the lack of appreciation 
early in the defense program of the 
vital need for the President's goal o! 
50.000 planes a year. 

“The President's program,” the letter 
continued, “will succeed only as_ it- 
every element is made fully effective 
Without price control the other el: 
ments cannet be put into play; and 
only as the other elements are mad: 
effective can we count on continuing te 
hold the line on prices. 

“Hesitation on any of the majo 
fronts imperils the entire campaign. | 
has been a difficult task to hold cei 
ing prices in the face of each group t 
take its battle station until assured 
that other groups were taking theirs. 

“Fortunately. in recent weeks recog 
nition has grown that this is a majo 













... In mountains ... symbols ad stability ... IS more chen 
lon mere mass. lt springs Sowen liery feathutdis in Faoth s 
vitals. be the making | _— precision grinders stability 
stems — a quarter-century al intensive peacarch oad 


4 development in precision, of full lemiltarity with industrial 


| problems, al — Enancial and toehabeal management, 
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CATALOG A ™%” cut on annealed bolt is easily within 
contains valuable the capacity of large standard Porter Clipper 
information — cuts quickly and keeps on making cut after 
about cut for a long, long time. Special heat- 


metal cutting treated cutting edges, minimum friction loss, 
maximum power increase — all combine in 
a fine precision tool. Complete line of models 
and sizes to cut rods, bolts, strap, wire, 
stranded cable, etc. — special jaws for 
cutting hard steel or hot work. Special tools 
designed for crimping, riveting, etc. 
Note: we are using every available machine 
and every available man, twenty-four hours a 
day, to meet Government requirements, and 
especially to meet our jobbers’ needs with the 
earliest possible shipments. 


H. K. PORTER, INC., Everett, Mass. 



































SUPER - STERLING 


LE 
HIGH spEeED-FLEXIe 


... where 
demand is 
for the 

best... 


Super Sierling 
FLEXIBLE HAND HACK SAW BLADES 


With America doing its biggest job . . . that of producing for war... 
there's little doubt but what demand is ALWAYS FOR THE BEST. In 
hack saw blades that means SUPER-STERLING. The non-shattering, un- 
breakable, flexible hand hack saw blade shown here is industry's all-purpose 














saw ... toolmakers, machinists, production workers, maintenance men all 
use it. This blade won't break when only 25%, 50°% or 75% worn. Here 
then, is safety as well as service . . . ample reason for an ever growing 


demand for SUPER-STERLING Flexible blades. This particular saw is 
manufactured in 10" and 12" lengths, with both standard teeth and broach 
teeth. It is but one of a full line of SUPER-STERLING hack saws .. 


for complete details. write! 











| Sold exclusively thru Distributors for forty four years 


DIAMOND SAW WORKS, INC. 


(Formal Diamond Yaw L Stampin Works, Inc.) 
if y ping y 

















265 COURT ST. BUFFALO, N.Y., U.S.A. 
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the war. The initial hesi- 
tation to follow the President’s lead 
on the economic front is disappearing 
under the spreading awareness of the 
facts with which we must deal. There- 
fore it is with confidence that the 
President's program will prevail and 
that the battle against inflation will be 
decisively won that I submit to the 
Congress this opening chapter of the 
story of American price control in the 
second world war.” 


theater ot 


Main feature of the Administrator's 
report is a running narrative which 
relates the story of price control te 
the broader picture of a nation’s pro 
ductive economy awakening from 10 
years of depressed operations to meet 
the goals of a series of armament pre 
grams that mushroomed to gargantuan 
proportions as the threat of war was 
translated into actuality. 

The report notes that for the 10-year 
period of 1930-39 the Federal Reserve 
Index of Industrial Production aver- 
aged 87, and that this figure was 
doubled by April 1942, with 20 on the 
index in sight by the end of this year 

In the beginning of the defense pro 
gram. the report relates, operations on 
the price front were conducted through 
the Price Stabilization Division of the 
National Defense Advisory Commission. 
\~ capacity production was attained in 
various heavy industries and as bottle 
necks began toe appear, pressures on 
the price structure grew, culminating in 
danger of a general price rise with the 
signing of the Lend-Lease Aet in 
March, 1941. 

Recognizing the need for more direct 
action. President Roosevelt by Execu 
tive Order on April Il, 1941. estab 
lished the Office of Price Administra 
tion and Civilian Supply and directed 
Mr. Henderson as Administrator. “te 
take all lawful steps necessary or ap 
propriate in order te prevent price 
spiralling. rising cost of living. profit- 
eering and inflation and te supervise 
the supply of goods for civilian needs.” 

Under the chapter heading, “the 
Nation at War.” the report portrays the 
sweeping changes that came overnight 
with the Japanese attack on Pearl Har 
bor and the President's “Blueprint for 


Victory” program envisaging armament 


production on oa seale hitherte —u 
dreamed of, 

Chapters on rationing and the OP\- 
organization complete the body of t 
report. Contained in the appendi 
are a documented list of OPA’ pr 
schedules. regulations and amendment- 


rationing orders. defense-rental are 
designations. and rent declarations: hh 
tery of price actions as applied to 
dividual commodities: text of 
GMPR. and an aecount of cur 
price comtrol as compared with 


role during the first World Wan 
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L. H. GILMER COMPANY, Tacony, Philo., Po. 


Gentlemen: 
Please send me a copy of the Nationol Power-Recovery Plan, 


without cost or obligation. 


Nome 


Firm 
Address 
| 
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DELIVERED 


EASY TO 
OPERATE 


Easy for factory 
men and women 
to strike an arc 
and run a weld 
ing beam with our 
simplified instruc 
tions. Just plug it 
into any 110 or 
220 volt circuit. 


CHICAGO 


Vippy Ws“ 


SUPER 
INDUSTRIAL | 


MAKE PROFITS 
BY MAKING 
DELIVERIES! 


War industries need welders for 
production lines. Your customers 
need welders for repairing and 
maintaining present equipment. 
Sell this portable TRINDL Welder 
to give more service at the lowest 
possible cost. This unit handles a 
5/32” rod—110 and 220 volt 60 
cycle AC—10 to 125 amp. output 
—16 heut ranges—so handy you 
can work anywhere with it. . . 

ONLY $58.00 COMPLETE with 
head shield, electrode holder, 
ground cable and welding rods. 
A complete line of TRINDL Super 
Industrial Arc Welders up to 300 
amp. output, ready for immediate 


delivery. Write for complete profit- 


making distributor plans. 


TRINDL Probucts, LTD. 


Manufacturers of all Welding 
Equipment and Supplies 


2227-K CALUMET AVENUE 
Chicago, Illinois 
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| increases the 





Even though it is several miles out of the 
way, R. A. “Bob” 
Bruan, Toledo, plans to drop those band- 
saw blades off at a defense plant before 


Lutman of Bostwick- 


dinner. Superintendent needed them for the 


night shift. Such service is typical of the 
extra work distributors’ salesmen have 
accepted as part of their contribution to 


the wor production program. 


NAM Warns Against 
Violating WLB Formula 


Warning manufacturers against mak- 
ing wage increases which may violate 
the recently promulgated War Labor 
Board formula, as applied in the “Lit- 
tle Steel” National 
\ssociation of Manufacturers — last 
month declared that two-thirds of the 
nation’s 


wage decision. the 


manufacturing industries al- 


ready have met or exceeded by wage 


15 per cent upswing in 


living costs since January, 1941. 
“The disastrous inflationary effects 

of general blanket wage increases at 

this time can be avoided by careful 


adherence to the policies advocated by 
the War Labor Board in its formula 
for adjusting wage increases to the cost 
of living index.” the NAM said. “The 
board specifically said if wagés have 
increased as much as the cost of living. 
no further wage 
ally sound, 


is economic: 
in fact, be infla- 
The principle involved in this 
formula should be 


increase 
but would, 
tionary. 
followed carefully 
by employers who seek to support the 
President's anti-inflation efforts.” 


WPB Standardizes 
Industrial Trucks 


Standardization of industrial 


power 
trucks was ordered by the War Pro- 
duction Board last month when it 
| released a list of approved models 


which manufacturers now are permitted 


| to produc e. 


| manufacturers would have 


themselves to approved standard models. 


The list was included in Supple- 
mentary Limitation Order L-112-A. The 
L-112 order established strict control 
over production of industrial 
trucks and, in the original order, 
fied Aug. 15 as the date 


power 
speci- 
after which 

to confine 
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Production 


thing these days. But the “second 
front” 


*% An efficient 


tool 

*% An auto 
matic fire 
warden 


*% An 


pour automatic closing 
24-gauge steel double seamed and soldered. 
Baked enamel finish. Seven sizes, | pint to 
5 gallons. 


Approved by Underwriters’ 
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is the all-important 


demand for safety is grow- 


ing daily. Add to this the con- 
sistent trade-paper advertising of 
Justrite Safety Products and you 
have a perfect design for increased 
sales and profits. 








econo- 
mist 


The safe, sensible, economical way to store 
and _ handle 
liquids. Reduces danger of fire. No spilling 


explosive and ‘flammable 


no splashing—no waste. Easy to fill and 
spout. Body of 


Justrite Safety Filling Cans, similar to the 
above but with flexible metal spout, avail- 
able from 5 to 20 quarts, 


Laboratories, 
Inc. and Factory Mutual Fire Ins. Co. 


If you aren't selling Justrite Safety Products. 
write today for full details and prices. 


JUSTRITE MANUFACTURING CO. 


2097 Southport Ave., Chicago, Ill. 


MUSTRITE 


SAFETY CANS FILLING CANS - OILY WASTE CANS 


APPROVED SAFETY ELECTRIC LANTERNS 











— 


=MARY 


In the thick of it... 


In the battle of weapons you 
will invariably find MARVEL 
SAWS in the thick of it in pri- 
vate plants, arsenals, armories, 


airplane plants and_ “ship 
yards. The MARVEL saws 
most widely used in armament 
work are: the No. 18 Giant 
Hydraulic Saw (above), 
MARVEL No. 6A and No. 9A 
High Speed Production Saws 
equipped with automatic bar 
push-up, and the universal 
MARVEL No. 8 metal cutting 
band saw. 


ARMSTRONG-BLUM MFG. CO. 


“The Hack Saw People” 
5700 Bloomingdale Ave. Chicago, U. S. A. 


Eastern Sales Office: 
225 Lafayette St.. New York 
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Speed up all sawing with 
MARVEL High - Speed - Edge 
Hack Saw Blades 


On heavy duty, continuous op- 
eration, MARVEL High-Speed- 
Edge Hack Saw Blades will 
step-up output by permitting 
heavier feeds and high speed 
because they are positively un 
breakable! 


These patented composite hack 
saw blades (with high speed 
edge welded to a tough alloy 
body) will permit any type hack 
sawing machine to operate con- 
tinuously at full capacity. 











DAGGETT 


FO MACHINES 


_ « MRS... 


LO 


SHAFTS . , 


E 


Every piece of equipment, large or small, 
plays an important part in the success of 
the Victory production program. DAGGETT 
Pulleys contribute their share to successful, 
profitable operation. They have no com- 
plicated parts to get out of order, they 
carry a belt at any speed, indefinitely, 





Ball Bearing 


se” PULLEYS 


CENTERS . MULES 
CLUTCHES . . . COUNTER- 


BELT TIGHTENERS ; . * 


- AID IN 


GIVING 
PLANTS PEAK 


FFICIENCY - - 


without heating, replacement of lubrication 
is necessary only 4 or 5 times a year, and 
because of their reliable, steady perform- 
ance they relieve plant managers of shut- 
down worries which can be so costly. Let 
our engineers advise on unusual problems. 
Your customers need DAGGETT Pulleys— 
we can supply them. 








CHICAGO PULLEY 


21 NORTH DESPLAINES ST. 


& SHAFTING CO. 


CHICAGO, ILLINOIS 
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A steady flow of extra fine Threadwell Taps is helping set new records for 


threading tool performance jn key war 


plants. Threadwell Taps are building 


a reputation that will last long after final Victory. This reputation is for ac- 
curacy and performance — it is built on the solid base of better men, better 
materials and better machines. It is enhanced by long experience and con- 


tinuous research 


WRITE FOR CATALOG ON 


THREADWELL TAP AND DIE CO, - - - 


e) 


SALES AGENTS Crncade - BRIDGE MACHINERY COMPANY. ” 
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It is crowned by the desire to serve — in war and in peace. 


YOUR FIRM LETTERHEAD 


GREENFIELD, MASS. 


SKYLUX, LTD 


4 J 
me ed 


mgtand 
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John L. Norton of Buford Bros., Nashville, 
is working on a tool and equipment con- 
servation program that he believes will 
soon make every plant man in the terri- 
tory an expert on the proper care and 
handling of tools. 


Conference Scheduled 
For Chemical Exposition 


A conference to be addressed by in- 
dustrial leaders and educators will be 
held in conjunction with the National 
Chemical Exposition which will be spon- 
sored by the Chicago section of the 
American Chemical Society in Chicago 
Nov. 24 to 29. 

Originally scheduled to be held at the 
Stevens Hotel, the location of the show 
was transferred to the Hotel Sherman 
as a result of War Department taking 
over the Stevens. 

Victor chairman of | the 
show committee, said he epxects an 
atendance of about 20.000 persons. 


Conquest. 


Independent Pneumatic 
Names Boston Manager 


The Pneumatic Tool 
Co., Chicago, last month announced the 
appointment of Vance G. Turner a- 
manager of its Boston branch office. 
The appointment was made in conjunc- 
tion with the taking over of new quar- 
ters at 78 Brookline Ave., Boston. 

The company also has taken posses- 
sion of a new building in Birmingham. 
\la. The new one-story branch office is 


at 1411 North Third Ave. 


Independent 





J. F. Grayson, salesman; George Strauss, 
branch manager, and Larry Weller, clerk, 
look things over from the outside of the 
Independent Pneumatic Tool 
new branch office in Birmingham, Ala. 


Company's 
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VINCENT- 


HUNTINGTON 


Improved Grinding Wheel 


DRESSERS «« CUTTERS 


% For 33 years we have been one of the fore- 
most commercial heat treating organizations in 
the country and in that time have turned out, 
annually, millions of heat treated parts for Amer- 
ican Industry. We have developed a formula 
for heat treating our cutters called the ‘Vincent 
Process” by which we uniformly harden and 
temper them to the exact degree of toughness 
and hardness. We control this treatment and in 
this way insure their being able to take care of 
even today’s unprecedented needs as easily as 
they have in the past handled normal, ordinary 
production. 

New features have been added from time to time 





NEW TYPE HARDENED STEEL BUSHINGS 


Th‘s bushing in which the pin revolves 
is a new design to eliminate their 
turning and wearing out the bearing 
holes in the dresser. The pin revolves 
freely in bushing and cutters revolve 
on pin, insuring constant changing of 
relativity of cutters to each other 
which makes for better dressing and 
truing. 














-- WE PLANNED 


to improve our cutters so that today we give 
to Industry VINCENT-HUNTINGTON Improved 
Grinding Wheel Dressers and Cutters as near 
perfect as it is possible to make them. They are 
most efficient for shaping, truing, dressing, and 
removing the glaze from practically all kinds of 
grinding wheels. Plant managers need this help 
in keeping up with today’s unparalleled de- 
mands when quantity must not be allowed to 
diminish quality. Regular use of Vincent-Hunt- 
ington Improved Grinding Wheel Dressers and 
Cutters on grinding wheels means longer life, 
increased efficiency, and lower maintenance and 
repair costs with resultant cut in time losses. 


Recommend the regular use of VINCENT- 
HUNTINGTON Improved Grinding Wheel 
Dressers and Cutters for that extra in service 
necessary under present production condi- 
tions. Our catalog sheets explain many 
special features of our tools and we will be 
glad to send them to you. They will fit your 
binder. 


“IF IT’S A HUNTINGTON DRESSER OR CUTTER - - VINCENT MAKES IT" 


MILL SUPPLIES 


SEPTEMBER, 1942 


THESE TOOLS TO MEET EVEN 
SENT PRODUCTION CONDITIONS 
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S) MECHANICAL 
LEATHERS 


os 0 


EXCELSIOR LEATHER WASHER 


ROCKFORD, 


iT pee 


CAL LEATHERS 
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ah ~ Cup Flange, 
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MFG. CO. 


ILLANOIS 








NO. 60 HUOT DRILL INDEX 


vest pocket size, shown open, & sizes 








No 13 for drills 1/1¢€ 
to % 
20 for drills 61 
80 
26 for letter drills 
20 for drills 1/16 


drills No 


HUOT MBG. CO., 125 £. 10th sT., ST. PAUL, MINN. 


HUOT DRILL INDEX 


ALWAYS READY 
SAVES TIME AND MONEY 


@ The Huot Drill Index keeps drills 
handy and ready for immediate use. 
Every drill is plainly marked with 
and decimal equivalent. This 
saves the mechanic's time in selecting 
a drill and saves money by preventing 
the loss or misplacement of drills. 
Always ready — show plant men the 
advantages of this ready seller — let 
us send you important details. 


size 
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Harnischfeger Cuts Car 
Loading Time 25 Per Cent 


\ 25 per cent reduction in the aver- 
age time for loading freight cars has 
been achieved by the Harnischfeger 
Corporation, Milwaukee. and, accord- 
ing to the company. the speedup was 
one of the chief 
ceived the Navy 


reasons the firm re- 
“E” last May. 
Operating around the clock unde: 
procedures devised by G. A: Schmus. 
trafhe manager. and his associates, the 
average time for loading cars was cut 
to less than With the co 
Mr. 


five hours. 


operation of railroads. 


Schmus 





G. A. Schmus, traffic manager of the Har 
| nischfeger has reported a 
25 per cent reduction in the average car- 
loading time at the company’s plant in 
Milwaukee. 


Corporation, 


arranged to switch the plant twice daily: 
at 5 A.M. and again at 2 P.M. All cars 


| loaded during the night are pulled on 


the early morning switch and, at the 
same time, empty cars are placed for 
the day crew to load. 

\s a further result of the shipping 
speed-up program, compliance with the 
time limits for car-loading is automatic. 


Manpower Inventories 
Urged by Hershey 


Declaring manpower is a most im 
portant strategic material, Major Gen 
eral Lewis B. director of 
Selective Service, has urged employers 


Hershey. 


to make a prompt inventory, appraisal 
and analysis of the manpower in thei! 
plants. Industry, he said, should estab 
lish an orderly replacement program in 
order to keep production going and a! 
the time furnish men for the 
armed forces. 
General Hershey pointed out that a1 
employer, in order to obtain temporary 
| deferments for essential should 


same 


men, 
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Big Market 
BIG PROFITS 


for 


SPEEDI-DRI 


now advertised in 


MILL & FACTORY 

MILL SUPPLIES 
NATIONAL SAFETY NEWS 
SAFETY ENGINEERING 
MODERN INDUSTRY 


FACTORY MANAGEMENT 
& MAINTENANCE 


INDUSTRIAL 
EQUIPMENT NEWS 


NEW EQUIPMENT DIGEST 
AMERICAN MACHINIST 
MACHINERY 

MODERN MACHINE SHOP 


MACHINE TOOL BLUE BOOK 


Write for sample, 
sales story, prices 
and mark-up on 
this war-busy prior- 
ity-free product. 


Two Costly Dangers 


Greasy, 
removes 
floors. 

actually 


Save 


nate a fire hazard. Remove offensive odors, unsightly spots. 


Join the 


to increase production and reduce insurance rates. 


Speedi-Dri is available in 100-lb. bags from local dis- 


tributors 


SPEEDI-DRI will 
not flame or 
smoulder, even 
when oil-sooked. 





emoved by 


slippery floors invite accidents and fire. SPEEDI-DRI 


grease and oil from wooden, steel, or concrete 
Its unique, skid-proof, non-combustible granules 
draw out soaked-in oil and reduce old deposits. 


your hard-to-get employes from accidents. Elimi- 


hundreds of war busy plants which use Speedi-Dri 


ele Reisen NAS ae 











rte 





or from the following 






SUPPLIERS 
East Middle West and South 


REFINERS LUBRICATING CO. © WAVERLY PETROLEUM PRODUCTS CO. 
New York, N.Y. Philadelphia, Pa. 





*¥Pat. Pending 


MILL SUPPLIES 


West Coast 
WAVERLY PETROLEUM PRODUCTS CO. 
Menlo Park, Calif. 
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* These are the tough, resilient, long-lasting Rawhide faces made from specially 
treated Java Water Buffalo hide for use in Chicago Rawhide Hammers. 





* Good tools acceptable without question by every craftsman, are always 
saleable tools because they represent the greatest economy in the long run. 
In these times when the best must serve industry your logical offering is 
dependable, long-lasting Chicago Rawhide Hammers and Mallets. Tough, 
resilient genuine Java Water Buffalo hide makes these tools accurate to the 
last blow, safe to use and economical to buy 





CHICAGO UC AFC.CO. 


1290 ELSTON AVE. *& CHICAGO. ILLINOIS. 





















IRON HORSE CANS 


AS STRONG AS THE NAME IMPLIES 





Sell these fast moving 
Wartime items - - - - 
FIRE PAILS aso army a Navy tyre Pans 
BOMB SHOVELS s.6.2-9 Fr. uenctus 
FACTORY MAINTENANCE CANS 


(M-C) BUILT TO TAKE IT ON OUR PRODUCTION FRONT 





ROCHESTER CAN COMPANY 


90 GREENLEAF ST., ROCHESTER, N.Y. 
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know the fundamental principles in the 
operation of his local Selective Service 
Board. 

“Certain steps should be taken now 
by each employer.” the Selective Servic: 
head explained. “He should know how 
many men on his payroll are between 
the ages of 20 and 45. He should in- 
vestigate the classification of every one 
of those men. On the basis of such an 
inventory he should prepare to plan 
ahead and train men for replacement of 
those who must necessarily enter the 
armed forces if we are to have the sort 
of army which can win the war.” 

Deferments. granted so employer- 
may train women or men who are not 
liable to early induction, are temporary. 
Only in a few rare instances, General 
Hershey said, can an employer expect 
to obtain a temporary deferment beyond 
six months. 

Employers. it was explained. may 
seek deferment of their necessary men 
with or without their consent. The first 
step is the filing of Form 42A with the 
local Selective Service board. If such a 
request should be denied because the 
man is not considered to be indispens- 
able to the company’s operation, the 
local board will notify the employer of 
its refusal of an occupational deferment 
on Form 59. After this form is mailed 
a ten-day period is granted for the em- 
ployer to appeal. An appeal may be 
taken merely by signing Form 59 and 
returning it to the board. 

Should the local board and the appeal 
board turn down the request, an em- 
ployer may then take the matter to the 
State Director with a request that the 
case be reopened or appealed by him 
to the President. 

A double duty. General Hershey said. 
rests upon the employer: he should 
personally know what his manpowe1 
situation is, and he should not ask de 
ferments for any men who can be re- 
placed by training other individuals not 
likely to be eligible soon for service. 

“Make an inventory.” General Her 
shey urged. “Request deferment fo: 
any man whose immediate going into 
the armed service would retard pro 
duction of vital war material or othe 
services essential to the war effort. o1 
who is needed to maintain national 
health. safety and interest. 

“Yes. an inventory within a man- 
own plant is called for; also an ap 
praisal and analysis of the manpowet 
in the community. There is many a man 
over 45, or a man physically handi 
capped, or a woman who can do the job 
of the 23-year old boy who took a 12- 
weeks course at a learn-quick school 

“There are not more than 60 million 
people in this country who are capable 
of effective productive effort. Thes: 
men and women represent our total 
manpower available to win the wat 
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BUSINESS AS USUAL IS OUT! 


There isn't a day goes by but we take it 
on the chin from some of our customers 
because of our inability to replenish 
their chain stocks! 


We'd like to fill those orders . . . sure. 
We hate to let old friends down... 
always ... because our business has 
grown and prospered through your or- 
ders and your confidence over many 
years. 


But business as usual is out for the dura- 
tion. We don't like it, American consum- 
ers don't like it! 


But Johnny Jones down the street didn't 
like being yanked out of his first job, to 
leave his steady girl with only an Ice- 
land postmark to “remember him by.” 
And young Doc Smith was just getting 
his practice nicely started when Uncle 


THE MCKAY COMPANY 


Sam tapped him for more important pa- 
tients somewhere in the Pacific! They’re 
being good soldiers, these kids of ours. 
So if we can’t make a dog chain for 
Aunt Mathilda’s pet poodle, or porch 
swing chain for sister Susie’s Wednes- 
day night date, or sash chain for Uncle 
John’s summer cottage . . . well, let us 
be good soldiers, too. 


We'll do our level best to take care of 
your regular orders when and as we 
can. But so long as Johnny Jones and 
young Doc Smith need anchor chain 
and submarine chain and sling chain 
and the like to keep them alive... 
we're going to make it come hell or 
high water! 


That's why this page isn't a “catalog” of 
our chain products. We know you'll 


understand. 


PITTSBURGH, PENNSYLVANIA 


MANUFACTURERS OF 


WELDING ELECTRODES, INDUSTRIAL AND AUTOMOTIVE CHAINS ZA. 
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= Modern Catalog 


PRODUCTION TOOL & SUPPLY CO. 
St. Louis, Mo. 


@ Tools Made of HIGH 
SPEED STEEL are priced in 
red. 

® Nationally Advertised Lines 
are tied up with manufactur- 
ers advertising by reproduc- 
tion of manufacturers trade- 
marks. 





® Action illustrations demon- 
strate the use of many prod- 
ucts, 


A Weinberg & McKee compiled catalog will 
do a maximum job of selling for you. 
For Details Write Today To: 














C0 
POINTS 


Conco Torpedo 
Electric Hoist 


These construction features are A-1 Sales 





DOUBLE DRUM CONSTRUCTION 


: : ; Points — backed by proven performance 
Double cast iron drums, 30 times diam- in War Production plants. In three capac- 
eter- of flexible plow steel cable pro- ities — 250-Ib. — $139.50, 500-lb. — 
vide perfect balance of load. $149.50, 1000-ib. — $159.50. 
PUSH BUTTON e SIMPLE — HEAVY POSITIVE 
+ 


CONTROL WITCH 


Buttons clearly marked "Up" Only two gear reductions— Single pole, paddle type 
and “Down' eliminate con- one worm gear and one spur actuated by hook block. Also 
fusion, allow quick, accurate, gear. Gear shafts operate an instant acting solenoid 
one-hand control. fully enclosed in oil. electric brake. 
_CONCO. ENGINEERING WORKS | 


DIVISION. ST. . MENDOTA, ILLINOIS 


é ea ee | 
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They must do everything that must be 
done in a total war. The individual pe: 
sonal convenience, comfort or pleasure 
or the convenience and ordinary lei 
surely replacement programs of the 
employer, will have to be given pro 
gressively less consideration as the wa: 
gets tougher and the casualty lists grow 

“When we hear of the big armies we 
are going to raise, we must all remem 
ber that it takes at least five men oi 
women to produce what they eat, use 
fight with. and wear. With less than 60 
million availables in this country, those 
figures are worth deep consideration. 


New Order Tightens 
Rubber Restrictions 


Tightening of restrictions on the pro 
duction of rubber products was effected 
by the WPB Sept. 1, when a new orde: 
was issued prohibiting consumption ot 
crude rubber, latex, reclaimed rubbei 
and scrap rubber in all civilian prod 
ucts except by direct allocation of the 
WPB. 

The Revised Supplementary Orde 
M-15-b charges the former system of 
permitting consumption of rubber for 
many groups of products in accordance 
with the average monthly consumption 
during a base period. 

Officials of the Rubber and Rubber 
Products Branch said that authoriza- 
tions will be issued from time to time, 
usually from month to month or from 
quarter to quarter after consultation 
with the office of Civilian Supply. 

Among other changes made by the 
revised regulation are: 

l. Instead of permitting the use of 
rubber in any products being made on 
war orders, the revised order will re- 
strict the use of rubber for war orders 
to specified products or classes of prod- 
ucts. 

2. The processing of crude rubber. 
latex, reclaimed rubber or scrap rubber 
to fill war orders is not permitted unless 
the resulting products are scheduled for 
delivery within 60 days. 

3. The delivery or acquisition of any 
products or materials known or believed 
to have been manufaetured in violation 
of the order is prohibited. 


Van Nort Named Sales 
Manager of Duff-Norton 


J. F. Van Nort, formerly western divi 
sion sales manager, has been appointed 
general sales manager of the Duff- 
Norton Mfg. Co., Pittsburgh. Mr. Van 
Nort will have his headquarters in the 
company’s home office. 

Before joining Duff-Norton in De- 
cember, 1940. Mr. Van Nort was 
sales manager of the eastern division « 
the Oil Well Supply Co., a subsidiary 
of the United States Steel Corporatio: 
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It's good judgment to sell GRIFFIN HACKSAWS and 
BAND SAWS. Distributors carrying the complete 
GRIFFIN LINE need not worry over any claims made for 
metal cutting; in fact, they know they have the proper 
blade for any metal cutting problem, and that it will give 
service and satisfaction. 


Recent tests by several laboratories continue to show that 
the High Standards of GRIFFIN uniformity are being main- 
tained. 


GRIFFIN BAND SAWS 


These blades are similar to the GRIFFIN Soft Back Hack 
Saw Blades in that the teeth only are hardened. A special 
steel and heat treatment enables GRIFFIN BAND SAWS 
to give the maximum in cutting service under various 
speeds and feeds. All bands have Raker set teeth and one 
standard temper. They are furnished in coils or cut to 





length, welded and ready for use. 


ATTENTION DISTRIBUTORS 


Keep posted on Priority Regulations, as following all rules 
helps us all. This issue of MILL SUPPLIES has the latest 


complete story. 


General Sales Agents 
engage JOHN H. GRAHAM & CO. INC. 


™- 7 — 





ot bend 


Made by G. W. oawens CO., Franklin, N. H. 105 DUANE ST. NEW YORK CITY 


GRIFFIN 
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GET MORE 
WOOD WAR 


BUSINESS! 


Sell 
CASCAMITE 


COLD-SETTING UREA-RESIN 
WATERPROOF GLUES 


@ Steel shortages are crowding years 
of wood progress into months. All types 
of plants are switching to wood fabri- 
cation. They’re using modern water- 
proof, stain-free resin glues because 
these glues are specified for Army, Navy 
and Marine wood equipment. 

These better wood-gluing techniques 
will develop new peacetime wood uses 
as well. That’s why Cascamite war busi- 
ness today means good bread-and-but- 
ter business tomorrow. 

Cascamite Resin Glues meet every 
Army and Navy Glue Specification for: 
Aircraft Assembly 
Life Floats Pontoons 


Cargo (truck) Bodies Ramps 
and other wood equipment 


Field Boxes 


e 
Also casein glues for non-resin 
glue specifications 
al * 
FOR SALESMEN’S MANUALS: 
Descriptive resin glue Technical 
Bulletins supplied free on request 


CASEIN COMPANY 
OF AMERICA 


Industrial Sales Dept. 


350 Madison Avenue 
New York, N. Y. 


DIVISION OF THE BORDEN COMPANY 








WPB Continues Probe 
of Steel Violations 


Results of the War Production 
Board’s investigation into charges of a 
“black market” in steel were still vague 
at the first of the month following a 
WPB agent's flat declaration that he 
was not responsible for an earlier WPB 
announcement that the probe had failed 
to uncover evidence of any violation. 

The agent. Hector J. Dowd, chief of 
the investigation section of the WPB. 
was assigned to investigate charges by 
Frank Higgins of Higgins Industries. 
Inc.. that steel warehouses were bulging 
with steel which could be obtained by 
paying a price above the ceiling set by 
the Office of Price Administration. 

Upon the return of Mr. Dowd from 
New Orleans, the compliance branch of 
the WPB issued a release drawing two 
conclusions from Mr. Dowd’s report: 

on D No 


show directly that steel products had 


evidence was developed to 
been shipped to the Higgins company 
in violation of WPB orders. 

“2. However. there is evidence to in- 
that steel 
iddition to the 22 penalized last spring 
may have violated WPB 
quota reglulations.” 

Mr. Dowd. immediately. 
nounced he disclaimed all responsibility 


dicate some warehouses in 


in other cases, 


almost an- 
for the language used in the press re- 
lease. ‘Vhe report he made was merely 
preliminary and intended to be only a 
“springboard” for the actual beginning 
of investigations which are still under 
Mr. Dowd said. In its original 
release. the WPB also stated the com- 
pliance branch “is intensifying its cur- 


way. 


rent warehouse survey to ascertain all 
of the facets.” 

The WPB began its investigation on 
\ug. 6 after Mr. Higgins. son of Andrew 
Jackson testified 
House subcommittee 
the 
sion of the Higgins shipbuilding con- 


before a 
the 
Maritime Commis 


Higgins. 
investigating 
‘cancellation by 


tract. The reason given by the Maritime 
Commission for cancellation of the ship- 


building contract was a_ steel plate 
shortage 
At conferences with WPB_ officials. 


according to WPB. said 
the term “black market” had been used 


the Higginses, 


“ill advisedly.”. The WPB also an- 
nounced that the report submitted by 
Mr. Dowd and James (). Moore. Jr.. 


of the WPB’s legal division. stated that 
Andrew J. Higgins had told them: 


“LT wouldn't actually sav there is such 
i thing as a ‘black market” by that 
term for it is business as usual. Ther 
is nothing illegal technically or other 
wise in the selling spoken of. [t isn't 


ven vaguely a “black market.” 
Frank Higgins said that in using th 
term “black market™ before the House 
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Catalog No. 4026 makes 
it easy for you and your 
customer to select the 
right types. It's the most 
complete catalog on 
Blast Gates available. 
Send for your copy. 


W. S. ROCKWELL CO. 


BLAST GATE DIVISION 


50 Church St. - New York 
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Grip a Bending V- Belt 


="<" CONCAVE SIDE 


Saves Belts-Saves Rubber-Saves Power! 





What Happens 
Bend any V-belt and you can feel it change shape! The top is under tension and When a 
grows narrower. The bottom is under pressure—therefore it widens. These two con- V-Belt Bends 
flicting stresses force a straight-sided V-belt to bulge in the sheave groove. (See figure 1 


on the right.) This bulging causes uneven wear on the sides of the belt—shorter life! 


Now look at figure 2. There you see what happens if the V-belt is built with the 
patented Concave side. The stresses of bending merely straighten the Concave side— 
making it exactly fit the sheave groove. This means uniform wear and, therefore, longer 
life—a saving in belts, a saving in the Nation’s rubber supply. Again, the full side of 
the belt uniformly grips the pulley—carries heavier loads without slipping—another sav- 


ing of belts and a saving in power too! 
Only belts built by Gates are built with the Concave side, a Gates patent. 


THE GATES RUBBER COMPANY 


Engineering Offices and Stocks in All Large Industrial Centers 


GATES ’:c: I 


Chicago. Ill. 





New York City 
2) eivi aiiba Aver 


Atlanta, Georgia Los Angeles, Cal. 
nue 738 , f j 2240 | Wastung I 


Denver, Colo. 
¢ ith t iway 


n i 


Dallas, Tex. Portland, Ore. San Francisco, Cal. 
y et 333 N W Avenue i 
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subcommittee he meant that “there is 
now and has been for some time. avail- 
able to the Higgins Industries. Inc.. 
a supply of various iron and steel prod- 
ucts.” The invoices shown by the 
Higginses to the investigators all stipu- 
lated that prices were above car load 
lots. 

The report also was said to have 
quoted Frank Higgins as saying the 
company was unable “to obtain prompt 
deliveries by placing their steel orders 
directly with the mills, and they were 
forced to split their orders and purchase | 
them through warehouses at the higher 
prices. Because of the fact there has 


always been a supply of steel available 


through such resources at higher prices, 
Frank Higgins had made the charge 
that this constituted a “black market’ 
operation.” 


Lean Alloys Explained 
at Key-City Meetings 


While statisticians express confidence | 
that universal adoption of the National 
Emergency NE lean-alloy steels will 
bring a continuous and plentiful supply 
of critical alloying metals, steel experts 
are declaring that without universal 
idoption we cannot fight the war sue- 
cessful. according to Business Week. 

The experts say there is not enough 
chromium. nickel, manganese. or molyb- 
denum to operate under the old system 
of using alloying metals liberally a 
cording to the individual ideas of the 
designer. 

lo convince any doubters in terms of 
~pecih results. the War Production 
Board has fostered a series of key-city 
meetings under the auspices of local 
chapters of the American Society for 
Metals. 

The NE Jean alloys have been avail 
able on a production scale for only a 
few months. but already the great ma 
jority of manufacturers are cooperating 
fully and say the expert- —intelligently 
in their use Trade size-up of the rela- 
tively few die-hard. who hold out for 
the old standard and special high alley~ 
is that they are honest but as vet un 
enlightened 

Reports are reaching Washington 
daily from manufacturers who are get 
ting results just as good as any achieved 
previously with standard or special high 
alloy steels. Many of the larger muni- 
tions makers. such as Chrysler. General 
Motors. and International Harvester 
have incorporated the NE steels in thei 
war products 

Hundreds of smaller shops have been 
vetting happy results with tryout or pro- 
duction shipments of NE steels from 
steel warehouses 

loseph T. Ryerson & Son. Ine. big 
gest of the warehouse steel merchants. 
has been cooperating with the WPB’- 
program by sending out with each NE | 
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Valuable 


Pump Data 
Sheets 





Free To Distributors Who Want 
The Good-Will Of Pump Operators 


In this Goulds Pump Data Sheets Binder, 
yours free for the asking, you will find a 
valuable selection of technical data sheets 
and booklets originally prepared for the 
confidential information of Goulds own 
salesmen, but now made generally avail 
able to help your customers and prospects 
“keep ‘em pumping” at top efficiency for 
the duration. 

This material applies to all makes of 
pumps and contains no advertising. 


Here's What You Get 


Pump Fundamentals''—18-page elmentary haad 
book on types of pumps, uses, and installa 
trons 

Pump Trouble Check Sheet''—2-page list of 
symptoms and cures—centrifugal, reciprocating 


rotary 

Priming Methods’ —4-page folder describing 
eight best methods for priming centrifugals 
ftvdraulic Data'’—8-page reference folder of 


definitions, tables, formulae—heads, pipe and 
fittings triction, etc 

New Pump vs. Old Pump''—2-page sheet show 
ing how to figure operating cosis, correct pipe 
sizes, etc 

Boiler Feeding & Hot Water '—8-page pam 
phiet telling how to figure capacities, heads 
select proper pump, etc. 

Centrifugal Bo‘ler Feed Pumps’ —1i-page folder 
of instrections, tps on operation and main 
tenance for best performance 


Because these binders 
(durabie file folders 
containing an extra 
pocket for the user > 
own notes) and sheets 
are costly, please re 
quest jus. one binder 
If. after recetving it, you 
wish extra copies of any sheet 
booklet, or the entire binder to dis 

tribute to vour customers or your Ow 
outside men, we will be glad to send them to you 






‘ddress all requests to Dep't. G. 


GOULDS 
-PUMBPS ine. 


SENECA FALLS, N.Y. 






"® 28614 





UMI 




















‘ 0.8 ah ea | 

BERRBRBBBRERE BD 
a ‘ (i 

Help gel 
Vant 
tors 
inder, j ; * | 
~ a i | 5 | 
sheets | | % 
ps \@@ eee 
avail J —t / 
spects 
y for 
es of 
haod 
istalla 
dD Mill Supply Display Cue No. 49 
cribing 
= | For More Tool Mil 
jin or ore 100 meage 
one Pliers play an important part in America's Defense 
a effort. Time is vital today—but so is skill and depend- 
folder 
mai ability. That is why UTICA tools are being used for 
— eats Adinetette Aauie Vireash, ie. ". Defense and why UTICA is asked to provide service 
vextr, 10". 12" stint tools for the Army, Navy and Air Force. UTICA tools 
gin i. offer scientific time-saving design and the depend- 
ye 4 ability of high class material and workmanship. They 
y dis goss give more tool mileage. 
Electricians’ Diagonal Plier No. 41— Cu seri 3€ca> 
Alloy Steel—4", 5", 52" and 6" sizes 
ay Chae DROP FORGE & TOOL 
28614 
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EVERY DELIVERY PROMISE 
=x on PALMETTO’ 

| and our other PACKINGS 
HAS BEEN MET 


In spite of war demands . 






. in spite of a record volume of busi- 


ness . . . we are making all shipments on schedule. 


You can help your customers avoid disappointments by supplying 
them with Palmetto and our other self-lubricating packings . . . 
an exactly suitable grade for every service. 


FAVORITE’ BASA’ 


Reversible Ratchet Replaceable Face 


WRENCH HAMMER 


The only socket wrench The rawhide hammer 


that accommodate two which permits faces to 
be replaced within a 


few seconds 


different sizes of nuts 





in each head 





BRONX BLVD. AT 238 ST. NEW YORK CITY 





\\AW 


EDIATE 
yeLV ERY 
























A complete stock of 20,Q00 dozens for im- 
mediate delivery of CORNING STAND- 
ARD, PYREX HIGH PRESSURE, PYREX 
RED LINE, and PYREX BROAD RED LINE 
GAUGE GLASSES. 


These fine tubular gauge glasses have the 
mechanical strength and ruggedness to give 
long life and satisfactory service. Whether 
magnifying red line or clear, high or low 
pressure, we have a PYREX Gauge Glass 
for your every need. 


Write today for New Gauge Gloss 
Bulletin G-4 


~ LUBRICATOR CO. 


IF 


ELMIRA, N. Y. 
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steel purchase a questionnaire that asks 
the purchaser to report all salient facts: 


part made from this NE steel. with 
drawing if necessary to a clear under- 
standing; what standard alloy was 
previously used and which NE steel 


now: what changes in design and heat 
treat cycle were required; results and 
general comments on the NE steel and 
its effect on total 
Practically without 


production 
exception. these 
users report that the lean alloy is doing 
as good a job as the higher alloy did, 
that no design change was made, that 
the heat treat is either identical with 
that previously used or else conforms 


costs. 


with the recommendation accompanying 
the shipment. and that total production 
costs have not been affected. 

No doubt contributing to this 
form success is the heat treatment 
sheet 


uni- 
data 
warehouse mer- 
This is pre- 
pared from shop and laboratory tests 
of each heat of NE steel received. so 
that the user may have some practical 


which some 


chants are sending out. 


shop guidance. 

Consensus of both mill and machine- 
metallurgists have worked 
with the NE steels is that the heat treat- 
ing is the only really critical point in 


shop who 


getting top-level results from these war- 
time substitutes. Given absolutely accu- 
rate heat treating. the lean alloy can be 


counted on to give performance identi- 


cal with higher alloy steels. If. how- 
ever. the heat treat is too far off the 
specified limits, the finished product 


will not meet the requirement. 

It was this need for good work in 
the heat treat department that left mis- 
givings in the minds of some of the 
technicians who helped to develop the 
The 
success of the NE alloys. mill contact 
metallurgists point out, should not be 
misinterpreted as meaning that previous 


lean-alloy program. spectacular 
I I 


high-alloy trends were incorrect in the 
happy days when alloying metals were 
plentiful. Rather, they say. it) proves 
that heat treat technique, even in the 
smaller plants which lack metallurgical 
laboratory control, is on a generally 
higher level of accuracy than the ex- 
perts believed, 

Postwat consequence ot this discovery 
by both and steelmill men 
may be epochal. Product designers may 
well incline to provide little margin of 


safety to compensate for careless heat 


industry 


treating. In the future, they may confi- 
dently get required results by specify- 
ing smaller parts or else by using lower 
alloys. 

\s originally developed. the NE pro- 
gram scheduled 16 steels in the 8.000 
series, giving a complete range from a 
carburizing grade to a high-hardening 
grade. On the strength of experience 
to date. Washington now inclines to 
consider that many of these 8.000-series 
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steel The Modern Grinding Wheel 
heat Types of Cutting Particles 
; and Size of Cutting Particles 


l and Grade of Hardness or Amount of 
- Bon 
costs. Types of Bonding Mediums 
these Method of Manufacture 
doing i Density or Porosity 
did. ' Grinding Wheel Markings 
that Wheel Selection Tables 


Standard Types (Shapes) of 
Grinding Wheels 


forms Standard Sizes of Grinding 
nying Wheels 


Minimum Sizes of Arbor Holes 
General Offhand Grinding 
Tool and Cutter Grinding 
Cylindrical Grinding 

Internal Grinding 

mer- Surface Grinding 

pre- Plate Mounted and Disc Type 
tests eels 


“d. so 


with 


ction 


uni- 
data 


Snagging Wheels 
Abrasive Cut-Off Wheels 
Saw Sharpening 
Machine Knife Grinding 


chine- Mounted Wheels and Mounted 
orked Points 


Safety Code 

Grinding Wheels Speeds 

Table of Wheel Speeds 

? War- Table of Work Speeds 
accu- Rules for Obtaining Surface 

‘an be Speeds 


7 Mounting Grinding 
identi- Wheels 


how- Rules for Calculating 
the Speeds and Diameters 
of Pulleys 


roduct Weights of Wheels 
Abrasive Polishing 
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““" | You Should Have This Valuable Handbook on 


irgical 


erally 
le eX: MODERN RIN DI N Sixth Revised Edition . . . 120 pages of useful information for pro- 
duction men concerned with grinding. Contains complete descrip- 


ee tive data about the use and application of grinding wheels... . 
men including comprehensive wheel selection table giving grain and 


spare grade recommendations for all standard grinding classifications 


ein of Grinding is an extremely important manufacturing operation in 


s heat the War Production Program. This convenient Data Book will pro- 


confi- | vide a ready source for factual information that you will need for 
wecify S§ re aa most efficient production. Send for copy now! 
lower 
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NE steels are the real front-line alloys. 

Hereafter, the previous high-alloy 
steels are likely to be placed in a super- 
duper special class by themselves, for 
us in only the most critical applications 

-e.g., airplane motor parts, highly- 
stressed parts of big guns, and suchlike. 

Inevitable corollary of this thinking 
is the development of a new schedule 
of still leaner lean alloys, for less criti- 
cal applications. Consequently, WPB 
has the Technical Committee of the 
American Iron & Steel Institute design- 
ing new groups of alloy content lower 
than the 8,000 groups. The 9,400 group 
has already been announced. and the 
9.500 and 9,600 groups are unobtru- 






Long life is an important 
sales point to-day 


Letter from one of our distributors states in part, 
“We have a customer who has two Fairbanks Hand 
Trucks that have been in use 30 years and yet are in 
very good condition.” 


It’s no wonder that husky Fairbanks Hand Trucks 


stand up on the job so many years. They simply sively in the wind. 

can’t be matched for rugged, durable construction. The 9,400 group. even as the 8,000 
Fairbanks engineering provides extra strength wher- groups, has a complete range from a 
ever needed. 


, carburizing grade to a high-hardening. 
Steel straps on both front and back of wooden frame. Steel crossbars bolted ie = 


: : : . Contains Silicon—Unlike the ier 
flush into top of frame, instead of into weakening mortises. ontain — Unlike the earli 


NE steels, it contains a substantial per- 
Nose iron can be replaced by removing only six bolts. Wheels are slightly 


crown faced minimizing chipping of edges and making them less destructive centage of silicon. Alloy a of 
to floors. the 9.400 group is: chromium .20— 
cz i 9» =~ or LF =e 

Wheel guards are an integral part of crossbars, and not a short piece bolted OX, nickel .20—.40%, silicon 40 
om lida tae mae Cede, 60%, molybdenum .08—15%. The 
) i ee a a ya 
Handles are wood, which are warm to the touch. They are a part of the frame, carburizing grade will run .80—1.10% 


manganese; the .30% carbon grade will 
carry .90—-1.20° manganese; the .40% 
carbon, 1.00—1.30% manganese; the 
50% carbon. 1.20—1.50% manganese. 
So far, no results of tests on the 
9400 group are published, but heats 
have been made and tests are in prog- 
ress by mill metallurgists and by the 
A.LS.L. technical committee. 
Hardenability of this series with 


so cannot work loose. Tapered frame gives a better balance. 
There is a type of Fairbanks Hand, Platform, and Box Truck for every service. 
Write for catalog No. 51 and distributors’ price list. 
THE FAIRBANKS COMPANY 


19 East 4th St., New York, N. Y. 
Bosten, Mase., Pittsburgh, Pa. 














geard GRINDERS | about .35—40% carbon indicates that 
II uty => | it will probably be a very satisfactory 
substitute for the medium-hardening 

a Cy MOTORS grades such as S.A.E. 3135, which con- 
sald tains 1.90% of critical alloy metals as 





compared with .71% in its NE opposite 
number, 9440. As soon as these steels 
are available, the major warehouse steel 
merchants intend to have them in stock, 

With the development of satisfactory 
experience with the 8.000-series lean 
alloys. it is getting progressively tougher 
to wheedle high-alloy steels out of 


WPB. 


Distributors 


Valley Motors and 
Grinders are avail- 
able to war indus- 
tries under priority 
ratings. Write us 
for complete details 
of prices, distribu- 
tor policies, data on 
equipment and de- 





- livery data. Nowadays certification of the end use 
for any alloy steel must accompany the 
order to the mill. The mill must, in 
turn, requisition Washington for per- 

: ° : . ‘ ission t luce this alloy. ‘ i 

Victory on the production front is being aided might- energy ani ae -— 

pretty complete proof of unavoidable 

ily by the economical and faithful service of thousands need is submitted. the WPB boys simply 
of Valley motors and grinders in war plants everywhere. withhold the green light 


Prompt delivery of Valley equipment can be obtained 
by those authorized to purchase. 


Strippit Firm Moves 


The Strippit Corp.. 1200 Niagara St., 
Buffalo, has purchased a steel and con- 
crete building at 345 Payne Ave., North 
Tonawanda, N. Y.. and plans to com- 
plete its moving by Sept. 15. All pro- 


= r duction and the general and executive 
Valley Electric Corp. o offices will be moved to Pregl build. 


4220 FOREST PARK BLVD. © ST. LOUIS, MO. MM mgt) Company manufactures selt- 


contained punching and notching units. 


Valley Ball Bearing Motors from !2 h.p. to 75 h.p. 


Grinders from |!4 h.p. bench type to 5 h.p. pedestal ati, 
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x Selling Them Faster-Working Tools Is Part of Your Victory Job 
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‘ | Of small pipe with this handier rolls easily through any pipe 
eats 
rog- = N these critical days when the 
the =| rs i Ratchet Die cry is to get work done faster, 
- this Ri@aim> Heavy-Duty Cutter 
ve ITEC . , offers your customers more speed 
that MN’ ES are important now—and this remarkable with less effort. The rugged mal- 
tory steel and malleable RImarm> No. 11R saves them leable frame holds the cutting 
ning for your customers. Die heads push out easily for chang- wheel inflexibly in line—it always 
Con- ing, snap in from either side, can’t fall out. Alloy steel cuts true; and it’s balanced for 
S as ‘ ; sl ate , ae 2, th me. 
Ms chaser dies are quickly removed for regrinding or re- easiest possible hand operation. 
ysite ak aan d pete in at di Some of that ease and speed and 
eels erse or close-to-wall threading; no specia c ies clean cutting comes from the 
stee] needed; cut smooth perfect threads. Electrical conduit forged heat-treated _ blade-type 
ock, dies at regular die prices. Convenient carrier free with wheel, assembled in a solid steel- 
“i complete sets—sizes {” to 1}”. Also available in 3-way bushed hub, tough but thin for 
ae Die Stocks. Write or wire for latest delivery data. ed Or you may have 
gher : special heavy-duty cutter wheels. 
of Made for pipe to 4 inches. Write 
* for latest data on deliveries. 
| use 
r the Give yourself smoother cleaner thread 
' sista ; sigs Feitznit> No. 1 and 2 Heavy- . 
f 44 with RIDGOII (Ridge-oil)—penetrates Duty Pipe Cutter No. 42 For Tight Places 
or quickly, cools, lubricates. It’s antiseptic This new 4-wheel trench 
until za , : type cutter gives you fast 
lable won't congeal above 20° F. Sulphur-lard er cutting, has a= short 
nply base, Dark and Nu-Clear, quarts to 55 handle for easier use in 
close quarters. Powerful 
gallon drums. RIEFRID construction. 
» St. All Fe(tex( Pipe Tools are THE RIDGE TOOL COMPANY 
con- sold through Supply Houses ELYRIA, OHIO, USA 
lorth 
s | 
com e 
vid Pipe Wrenches, Cutters, Threaders, Vises 
utive 
ni. Work-S Tools for America’s Big Job in 1942 
nell. OFK-nvaVver 1001S ior erica S big J0 
nits. 
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Every plant in your territory 





needs this war-time necessity 


For 45 yeahs. industrial plants all over the country 
have been using SMOOTH-ON No. | to seal cracks and 
stop leaks in apparatus and pipe lines, and to tighien 
loose parts’ of machinery and fixtures. SMOOTH-ON has 


That globe on J. A. Kirkby’s desk is a 
become a-recognized repair necessity, and today . . . be- censtant reminder that the Kirkby Ma- 


chinery & Supply Co., has a major role 
to perform in keeping production lines 
ou SMOGPH: 2ON i is more necessary than ever before. rolling in Toledo. Harold Farling (rear 


Be surete ‘britf?-$MOO' TH-ON to the attention of your says he’s learned a great deal about geog- 
raphy since acquisition of the globe. 


cause of the-ggeatly increased use and wear of casi 


customers as a’ ‘yfEans of avoiding lengthy interruptions 
lo productioix “by speeding up many repair jobs. 


SMOOTH-ON repairs do not re- Price Order 204 Aids 


quire dismantling of apparatus or Flow of Idle Materials 


the use of heat. and are dependable ; als 
Formulas designed to simplify the 


and lasting. pricing of idle or frozen materials sold 
under Priorities Regulation 13. thu- 

Tell Your Customers el facilitating the flow of such material- 
into war uses. are contained in a new 


price regulation, No. 204, which became: 
| Dot with effective Aug. 20. 


Smooth-On Mfg. Co., Dept. 25 The regulation fulfills a request from 


the War Production Board for estab- 
570 Communipaw Ave., Jersey City, N. J. lishment of maximum pricing  previ- 
sions to facilitate inventory sales author 











ized by the priorities regulation. 

~The regulation is based on the prin 
ciple that no purchaser of idle or frozen 
inventories should pay a price in exces- 
of the price which he would be forced 
to pay had he purchased such material~ 
from a regular supplier.” Price Ad 
ministrator Leon Henderson said. “The 
reason for this is that the Administrator 
does not wish to allow or create pre 
~ures against the maximum prices ot 
products produced by the purchasers o| 
idle or frozen inventories.” 

“Idle or frozen materials” are defined 
in the regulation as “any commodity 
accessory, part, assembly or product no 





in the form normally sold by the selle: 
in the ordinary course of his busine -- 
Now you can have the advantages of con- and. sold 
tinuous metal cutting in a heavier, more 
capable band saw—the new hydraulic-con- is : : ; 
trolled Wells V-12. Many important fea- The new price regulation provide- 

tures proved in the Wells No. 8 and No. 5, Wherever a specific dollar and cent- 
are part of this new machine, together with 


or delivered) pursuant lt 
Priorities Regulation 13.” 


maximum price exists which is ap 








special additional advantages that are built Si i eal ok OM et Be 
into the V-12. Feed and lift are hydrauli- oes . ited = 
1 cally controlled, vise is new and quick- materials by their present holder, tl: 
CHECK THESE SPECIFICATIONS action . . . capacity is 12’’ diamater rounds maximum price established by such 

of the NEW Wells V-12 and 13” x 16” rectangles . . . the base is seeilanles alia wsul 

Capacity: lid d B . d f f il d il 5° é apply. 
R ' - ; solid and . . . But write today for full details N onions eet = 
——- a + on this new Wells machine. You will find Psi eae wee a m a ee 
Speeds: ft. per min... 50, 90, 150 it can give ~ the continuous metal cutting sales to the original suppher of th 
Guides _ Adjustable results you lik material, or to another producer of thi 

, Feed Hydraulic-Controlled ‘ ; 

% Vise New quick acting type WELLS MANUFACTURING CORP. + Three Rivers Michigan material on the grounds that the origin i| 


supplier or other producer must resell 


METAL CUTTING at an established ceiling, thus avoiding 


any danger of a higher cost to any sul 


BAND SAWS. “nv: 


In the case of materials sold to any 
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Here's a compressed version of how important product 
data is presented monthly to you, in-the pages of Mill 
Supplies. Look for complete ad next month go back 
and look in past issues gather the information 


these messages contain and use it it's valuable! 


WIRE ROPE CLIPS 


The “live’’ end of the wire 
rope should rest in the sad- 
dle, or base of the clip... 
space between clips should 
be approximately 6 times 
rope diameter .. . after rope 
has been’ under tension 
awhile, clips should again be 
tightened. 


REGULAR and PRE- 
FORMED WIRE ROPE 


Be sure the rope for normal 
use is always well lubri- 
cated, but no _ lubrication 
should be used on rope for 
a drag-line .. . the rope 
would then carry abrasive 
material into the gears and 
sheaves ... don't bend rope 





around too small a sheave. 


TACKLE BLOCKS 


Blocks should be lubricated 
regularly to keep sheave 
bushing from wearing exces- 
sively (except self-lubricating 
blocks) . . . keep sand, dirt 
and mud out of bearings... 
inspect sheaves regularly for 
wear... don’t use a Manila 
Rope Block for wire rope... 
avoid side or lateral pull on 
blocks. 





Proper care and use saves 
steel—and this contributes 
in a large way to our 
Country's war program. 
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BETTER, LONGER 
LIFE FROM THE 
PRODUCTS THEY 
BUY AND USE! 


@ Even with American Industry going full 
blast, there stil! isn’t enough of everything 
for everybody . .. normal distribution chan- 
nels have been diverted, with almost 100°. 
of national production going into vital war 
activities or related activities. Thus your 
business today consists not only of handling 
the rush of defense-bred orders, but of point- 
ing out to your buyers, at the same time, 
how to best use what they buy, and how 
to make it last! Today, it's sound business 
to do this! 


Upson-Walton is bending every effort to 
supply distributors and their salesmen with 
pertinent data on the care and use of U-W 
products. With this information, you can 
better answer questions, recommend varied 
uses of the same product, point out ways 
to do more work and make the products last 
longer ... in other words, establish your- 
self not only as a source for U-W quality 
products, but also as a source for data on 
how to use them best. 


The pages of this magazine carry this U-W 
“care and use” message every month. Read 
them ... keep them... they incorporate 
important points in the sale and service of 
all Upson-Walton products. Then, with the 
data these cover, you're equipped to do a 
better job . . . to help America, your cus- 
tomers and yourself! 


THE UPSON-WALTON CO. 


CLEVELAND ESTABLISHED 1871 OHIO 


SEPTEMBER, 1942 


IT'S SOUND BUSINESS 
TODAY TO POINT OUT 
TO YOUR CUSTOMERS 
HOW THEY CAN GET 
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other authorized buyer, for which no 
| specific maximum price in dollars and 
| cents terms exists, and which are sold 
in the same form in which they were 


SELI 
originally purchased, the seller shall on 48484 


ascertain the maximum price which the 


iriginal supplier is permitted to charge PERFORMANC 4 














for the same or similar material and 
apply that maximum price to his sales. 
In cases where the original seiler no 








longer exists. or no longer sells the ma- 
terial in question. the seller of idle or 
frozen materials is permitted to charge 
| a price not in excess of the actual 
delivered cost to lim, 





Industry Seen More 
Effective Than in ‘29 


American industry is now employing 
its plant and facilities more effectively 
than in any previous year—far more 
than in 1929--aecording to the division 
of industrial economics of the National 
Industrial Conference Board. 





In a survey recently completed the 
Board found that capital invested in 
manufacturing in the United States was 
8 per cent less in 194] than in 1929 
while manufacturing output in 1941 was | 
16 per cent greater than in 1929 and 
averaged 65 per cent more than in 1929 | 
over the first six months of 1942. Simi- 


larly, the amount of net income pro- | 





duced in’ manufacturing per person 
employed averaged $2.120 in 1941 as 
against $1.970 in 1929. 

The lower figure for capital em- 


ployed, and hence the improved ratios 





of output and earnings to capital in- 
vested, are in part the result of reduced 


Your customers want to ss 
valuations and prices. but the “dominant 


eliminate ‘‘unused capac- 
ity’’—that part of any 
worker's ability lost 
through inadequate tools. 
Show them how Delta 
Files helpdothis! Tellthem 


element.” the Board said. “appears to 
be improvements in capital facilities 
and in the accompanying techniques of 
production and management.” 

Net earnings from manufacture as a 
percentage of capital invested reflects 





how tests have proved this favorable operational background. Speed, ease in Use, safety—these are the 
that Delta accomplishes The rate of return for 1940 mounted needs of industry; these are wae youcee 
continence to 7.19 per cent. the highest level ever sell in the Plumb Nail Hammer! 

os rk th oth fil attained in the board’s long-term series See, for example, how the sharp vise- 
wo an otner flies un- vse ; 


T . like claws grip—able to easily pull nails, 
rue previews pean for the 2¥'o was even the “ast through wood. 

Head and handle are perfectly balanced 
for easy, accurate swing. Flared end of 
handle prevents slipping. Head is secured 
1941 further raises the rate of return by exclusive Take-Up Wedge kept tight 


der identical conditions. 
Let them try Delta! 


Py 


5.69 per cent in 1936 while in 1929 the 
rate was 6.43 per cent. 

t‘unused capacity’ to work with 
Delta’’ is the sales slant for the Delta 
series of advertisements in Mill and 
Factory and Purchasing magazines 


lhe tentative estimate of earnings for 


25 > ‘e -arni 7S re | iv 2 
Look for these advertisements. Show to 825 per cent, as earnings were in- by the turn ofa screw driver 
them to your customers creased more rapidly than investment. Our advertising is selling this per- 
; . anc i stry, urging your Cus- 
despite the unprecedented expansion of formance to industry, urging y 


DELTA FILE WORKS 


tomers to “specify Plumb to your mill 
Philadelphia, Pa. 


supply salesman’”’. 
manufacture on the average earned ‘ 


RETA SE shout $4 more in 1940 and $5 more in | FAYETTE R. PLUMB, Inc. - PHILADELPHIA, PENNA. 


1941 per $100 of capital invested than + 


the latter item last year. Corporate 






€ 


eS 


the average rate of earnings over the 
years 1925-1939. 

In presenting its findings. the Board 
said: 





“Full scale operations and the more 






ba effective employment of capital brought Msvnad: ros ES 
i a net earnings from manufacture at the | HAMMERS -« HATCHETS - AXES - SLEDGES 
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Another 


NORTON SERVICE 


in the Interest of Apprentice Training 


EPRODUCED here are three typical bulletins 

from the series being distributed bi-weekly 
by Norton Company. Their cartoon treatment 
= ‘he presents fundamental grinding facts in an inter- 
e the Smt ta {- eth 7-1 ~-¥ y esting, easy-to-remember style for new grinding 
iii = 4 aust me hands. 8'2x11” in size, they can be posted on 
, vise- s ef IY YS aaP ‘ bulletin boards or given to all grinding machine 
nails, Sars y Ty ' - “7 operators. 


anced 7 1 : Other Norton educational facilities include in- 
sol 4 wt " formative booklets on various types of grind- 
tight Ar : ing, motion picture films (sound and color) 
and training courses at the Worcester plant. 
All of these facilities are available to the war 
industries through Norton distributors. 


S per- CE 
r cus- NOT FOR 
r mill » THE 


THE 
SPINDLE 

T ON 
sp NU 


WNDLE 
PENNA TIGHTEN, OLD WHEEL F . 


= NORTON COMPANY, WORCESTER, MASS. 


| NORTON ABRASIVES _ Xl 


EDGES 
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| end of 1940 back to the high level of the | 
20’s. Preliminary tax returns indicat: 
that net earnings from factory oper 
ations totaled $3.6 billion. an amount | 
surpassed only in 1929. Thus. while the 
capital invested in corporate manufac- 
turing remained fully $10 billion, or 
17 per cent lower than in 1929. nei 
earnings fell short of this previous high 
by $300 million, or only 7.6 per cent. 


“The net return from manufacturing 
operations before federal taxes was 
actually greater by $400 million in 194 
than the comparable total for 1929. 
Over the years in question corporate 


income and excess profits taxes col- 
i lected by the federal government were 
° more than doubled. In 1940 direct 


| federal taxes levied on manufacturing 
Years ago we started to chart the =| corporations totaled $1,236 million as 
course for ARRO EXPANSION against $544 million in 1929, $652 mil- 
BOLTS and Allied Products. We lion in 1937, and $634 million in 1939. 








wanted no delay in shipments—as- “Under the impetus of the re ‘ord 
surance that complete stocks would addition of new capital last year and 
always be available on the distribu- the further economies of volume pre- 
tors’ shelves. To protect our job- duction, net earnings rese to an all-time 





. a i high for the vears covered. On the basis 
bers’ interests, we established a p gelerber tte eer cing ga 


definite policy of selling only 
through jobbers. Then, we made 
it a point to furnish our jobbers with 


of past relationships between the per- 
formance of corporations for which 


published statements are available and 


all manufacturing corporations, the net always on the 








the best products we knew how to return from manufactures in 1941 is 
build. Little did we realize then tentatively placed at slightly above $4.5 ALE wa ¥ 
that our effort in this direction billion. This represents an increase of 


would work to the advantage of the 28 per cent over the reported earnings FOR EVERY NEED 
present National emergency. Yes, for 1940." | AND EMERGENCY 


it pays to look and plan ahead. 


Plant expansions—nightshifts for 
all-out war  production—rutted 
roads—detours require safety and 
LIGHT—portable light. 


Sudden emergencies causing 
| lapses in the power line—call for 
| DIETZ LANTERNS on the job— 
_ ready for instant use, the moment 

darkness strikes. 


DIETZ LANTERNS always give 
steady light without diminishment 
or failure throughout the night. No 
wind or rain can down the flame 
| —and DIETZ LANTERNS won't tip 


| over. 





ARRO EXPANSION BOLT 
COMPANY 
Marion e Ohio 







wins * 

- wnt eit s\ 

Cm ATT 
y © - 


\. 


| A stock on hand means light 
and safeiy when needed most. 

’ EA 

SAGs 

ih 


4 






ALSO DIETZ TORCHES 





Pros Wt Bis. 


> 
~/ 


iar 4 


LANTERNS 


More than 5,000 poster enlargements of 
Boris Artzybasheff's illustration “Junk 


Rains Hell on Axis,” have been distributed 


ste) A eS among various salvage committees by R.E. DIETZ COMPANY 
AND ALLIED PRODUCTS Wickwire Spencer Steel Co., New York. | [:D.°ooaam NEW YORK 7 19442 | 





Sold only through jobbers The firm originally used the illustration 
in an advertisement published in general Output Distributed Through the 
magazines Jobbing Trade Exclusively 
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PACKINGS chart a course to Victory! 





RECOMMENDATION CHART FOR THE USE OF BELMONT PACKINGS “m= 


—_—_) 





RECIPROCATING RODS 
AND PLUNGERS 


CENTRIFUGAL AND 
ROTARY SHAFTS 


GLOBE AND ANGLE 
VALVE STEMS 


APPLICATION 





SHEET PACKINGS 


GASKETS 











Compressed 
Asbestos 


3 Compres 


Asbesté 


( 
COompresse 


Asbest 
A 























ICTORY is the target at which we’re shooting, and though it’s only nine 

months since the scrap began . . . production, the big gun of America, is 
now scoring bulls’ eyes. 

Spouting from the assembly lines throughout the Nation are the planes, guns, 
tanks, ships and other essentials so necessary to this all-out war effort. To keep 
these weapons pouring forth is the job that faces industrial America today. 

Men are working longer, machines harder. Under this terrific strain wear 
in equipment is bound to be more prevalent. Extra precautions must be 
taken or vital parts are apt to go, losing time our most precious asset in this 
battle of mechanization. 

Packings play their part in this gigantic production program. This adver- 
tisement is published as an industrial service to help save your time when 
a packing selection must be made. If the problem is steam, this chart will guide 
you in making the proper Belmont Packing selection to meet your requirements. 

THERE’S A BELMONT PACKING FOR EVERY SERVICE. . . Steam, Water, Oil, Gas, 
Air, Acid, Alkalis, Ammonia. FORMS INCLUDE .. . Rings, Coils, Spirals, Reels, 
Spools, Sheets, Gaskets. 


Belmont Packings are Sold by Authorized Belmont 
Distributors in Every Large Industrial Center 


THE BELMONT PACKING & RUBBER COMPANY 
DEPT. MS-942 
BUTLER AND SEPVIVA STREETS + PHILADELPHIA, PENNSYLVANIA 
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This is one of a series of advertisements on 
Belmont Packings. Appearing in leading bust 
ness publications, this series will make new 
friends and new customers for you 





@ For those desiring more detailed 
information the Belmont Catalog is 
available. This book contains 84 
pages of packing information re- 
duced to its simplest form. All types 
of Belmont Packings are illustrated 
and described. Packing end views 
are pictured in large size showing 
minute details. Constructions, appli- 
cations, tables of weights, all are in- 
cluded. The Belmont Packing Catalog 
has been prepared by packing en- 
gineers. It's a book you should not be 
without. Write on your Company 
letterhead for your copy, today. 
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“Praise the Lord a 


HIS Pearl Harborism, * uttered by a fervent 

Navy chaplain, will live in our school books 
long after today’s headlines and swaying battle lines 
have passed into history. 


It exactly expresses the unique combination of 
the spiritual and the practical which is inherent in 


our national character. 


_, And America IS passing the ammunition. Starting with 
an atrophied military explosives industry in 1939, the 
Production for Defense program had raised the rate of 
*' passing the ammunition’ by 1400 % at the time the 
chaplain spoke. 


Pp Since then, according to an official statement of Donald 


Nelson: 

'tExplosives and ammunition are being made at many 
times the rate of last year as newly constructed plants 
come into operation. TNT is being made at a rate five 
times that before Pearl Harbor. Smokeless powder is 
being produced at a rate almost twice that before Pearl 
Harbor. One new plant is making more TNT today 

than the entire explosives industry 


produced in peace- 
time and there are several of this type of plant.’”* 


Incendiary bombs are vital ammunition in the kind of 
war we are in. America’s chemical industry is far ahead 
of schedule in passing along that potent ammunition. 


unition, part construction ma- 
being taken from sea-water, 
making at least 100 times as 
did in 1938? 


Magnesium is part amm 
terial. You know it’s now 
but do you know that we are 
much magnesium now as we 


100-octane gasoline isn’t ammunition, but it’s handy 
to have around in a war, because bombers using this 
product of American chemistry can carry an extra ton of 
what it takes to win. 


Synthetic rubber is another necessity in passing the 
ammunition. The Chemical Industry faces the staggering 
job of producing more rubber than all the rubber trees in 
the world were able to pour into the American market 
prior to the war... - 875,000 tons per year by 1944 is the 
goal. Those of us who have seen tank-factories and ship 


*Also title of Gen 


nd Pass the Ammunition” 


e Lockhart’s famous fighting song of Worl 


cGRAW-HILL PUBLISHING CO 








yards grow faster than the corn-crops they replaced 
believe the Chemical Engineers of America will do the job. 


What is the secret of these amazing modern counter- 
parts of the frontiersman’s ability to turn from peace to 
war ? 
> One of the important answers is Chemical Engineer- 
ing. We just naturally have more men and more machines 
that know how to make a molecule behave than any two 
nations on earth. 

Starting after World War I, our chemical engineers 


used the experience gained in guncotton factories to de- 
velop the vast peacetime Chemical Industry which gave 


you rayon, lacquer, transparent wrapping paper, plastic 
telephones, knockless gasoline, shatterproof glass, syn- 
plastic 


thetic vitamins, laboratory-fathered medicines, 
tips for your shoe laces, nylon hosiery, and thousands of 
other comforts to help you live a peacetime Life of Riley. 


This vast activity of making life more livable for peace 
ful Americans had created an enormous pool of manage- 
ment and production men in our chemical industries. 
answered their country’s 
ful atoms into bellicose 
fly, float, shoot or stop 


When war came, these men 
call, by rearranging their peace 
molecules that would explode, 
a bullet. 

Today, fertilizer, salt, whiskey, rayon, even pine stumps 
are being turned into products of unrecognizable ferocity. 


p When the war is over, it will be the imagination of the 
Men of Chemistry that will set our great new war-chem- 
ical plants upon a new era of peacetime fruitfulness. Even 
while the chemical engineer is breaking production rec 
ords for war, he is planning for a peacetime production 
that will revert these molecules toward serving Our daily 
lives. Chemical Warfare will become Chemical Welfare, 


through Imagination. 
+ * * 


In recognition of the miracle of war production— 
accomplished through the cooperation of American mam 
agement and labor with the W. a ae 7th in 4@ 
series of newspaper advertisements is published by the 
ication. 


McGraw-Hill Network of Industrial Communi 


d War il 


MPANY, 


Inc. 


NEW yor 
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This advertisement appears 


um in a group of newspapers on 


Wednesday, September 9, 1942 


ee ee - and pass the 


HEN an American gunner calls for 

ammunition, whether he wears a 
cross—like the chaplain in our newspaper 
advertisement—or a tattooed mermaid, he 
sets in motion the mightiest war-machine 
on earth... American Industry. 


INFORMATION 


and reporting the results to management and 
production men. 


Industrial advertisers supplement this work 
by showing how their products meet specific needs. 
This constant interchange of information is 


part of the strength and adaptability of Ameri- 
can Industry. 





- Knitting together all the industries of America, ; It S OD Emportant that executives are survey- 
‘ob. making it possible for them to turn quickly from ing their organizations to make sure that the 
a peace to war, is the Industrial Press. supply of Industrial Magazines is adequate. 
e to When the gunner yells for AMMUNITION If you would like suggestions as to how to con- 
: taittni 2 to Seen ps ic +h a survey, write to The Reading C - 
industry yells for INFORMATION. It is the — ” hie a pte I he 4 ading ( ne 
, . A ‘ ; selor >Graw-Hi s ,ompany, Ine. 
eer job of the industrial magazines to supply it. ae ublishing “company, inc 
Lines 
two **What do we do when we can’t get stainless . * ° 
tag a 2COVerV ‘ »”? 
_— steel for a Toluol recovery plant TRE MeGRAW-niLi NEeTweas 
er ra.° a — asets ° e ee or) 
o de- “ hich is the best section of the country for 23 publications, which gather ‘‘war-news’’ from the 
gave locating our new plant, considering pore “‘war-production-front’’ through a staff of 153 editors 
a supply, bombing range and transportation?”’ and 725 engineer-correspondents .-. . More than 
slastic *tHow can we step-up the alcohol output of 1,000,000 executives, designers, production men and 
nds of our stills, without using scarce metals?”’ distributors use the editorial and advertising pages of 
Riley. these magazines to exchange ideas on war-production 
peace- ‘“"What’s the best method of training 18,000 problems. 
: -en hands to get quick operating efficiency ?’”’ 
a dena, 4 . 4 THE McGRAW-HILL BOOKS 
untry’s These are typical of the oe that flow over Publishers of technical, engineering and business books 
sllicose the desks of our editors day after day. for colleges, schools, and for business and industrial use. 
or stop They keep nearly 900 McGraw-Hill editors 
and engineer-correspondents busy, making field McGRAW-HILL PUBLISHING COMPANY, Inc. 
pa calls, finding the best answer to each problem 330 WEST 42nd STREET + NEW YORK 
er . 
n of the 
r-chem- 
ss. Even 
ion rece 
oduction 
yur daily re 
Welfare, THE McGRAW-HILL NETWORK OF INDUSTRIAL PUBLICATIONS 
action American Machinist Coal Age Electronics Mill Supplies 
1on— a ia ; _ 
oe man Aviation Construction Methods Engineering & Mining Journal Power 
7th in @ Bus Transportation Electrical Contracting E. & M.J. Metaland Mineral Markets Product Engineering 
ed by - Business Week Electrical Merchandising Engineering News-Record Vextile World 
picatson. Chemical & Metallurgical Electrical West Factory Management & Maintenance Transit Journal 
Engineering Electrical World Food Industries Wholesaler’s Salesman 
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TO HELP 


v 
TRIPLEX Cap and Set Screws, Bolts and Nuts give their share of 
support to the ever-faster delivery of war equipment by making 
assembly speedier where threaded fasteners are used. Greater care 
than ever goes into the making of TRIPLEX Products — to assure 
you uniform quality, lasting toughness. Write for prices and delivery 
estimates. .. THE TRIPLEX SCREW CO., Box 1768, Newburgh Station, 
Cleveland, Ohio 


MILLIONS IN USE * EVERYWHERE | 


PINCH HITTING FOR RUBBER! 


corrvcareo FLOOR RUNNER 





LESSENS ACCIDENTS . .. PROTECTS FLOORS 
COMFORTABLE UNDER FOOT... LOW COST 


This product of Carey research i¢ of asphaltic composition; similar in appearance to 
rubber floor runner, serves same useful purposes. Used extensively in factories. 
offices, halls—even before rubber became unavailable. Non-skid, resilient surface | 
promotes safety and efficiency of workers. Durable: very economical. Available in | 
rolls 36” wide, 30’ long; also in Floor Mats, Stair Treads. Write for samples and 
distributor proposition. Address Dept. 55. 


THE PHILIP CAREY MFG. COMPANY 


LOCKLAND, Dependable Products Since 1873 CINCINNATI, OHIO 
In ¢ The Philip Carey © Ltd. Office and Factory: Lennoxville. Po 
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Value of Machine Tools 
Increases for July 


The value of 28.300 new machine tool 
units shipped during July was $113.- 
600.000 as compared with 26,600 units 
valued at $111.100.000 in June. the War 
Production Board revealed last month. 

Production of machine tools has 
reached a rate of more than $1.360.- 
000.000 a year. representing an increase 
of more than 76 per cent over last year 
when the value of machine tools was 
$771.400.000. 

Compared with the same month last 
vear. the July value of machine tools is 
an increase of 96 per cent. 


Social Workers Reports 
Show What Not to Say 


The following extracts from a file of 
-ocial service workers reports appeared 
in Dicta, Colorado Bar Association 
publication: 

“Woman and house neat but bare.” 

“Woman is saving up for an illness.” 

“Couple breaking up home. friend 
helping.” 

“Milk needed for the baby and father 
is unable to -upply i.” 

“Until a vear ago this applicant de- 
livered ice and was a man of affairs.” 

These people are extremely cul- 
tured. Something should be done about 
their condition.” 

“Man has diabetes and is insulated 
twice a day.” 

“" ouple’s only source of income. is 
four boarders all out of work. They 
owe $600.7 

“Applicant took job as janiter in 
home for the working girls lasted three 
weeks.” 

“Nice quiet home family. Dorothy 
has been out since July.” 

“Roomer pays no board as he usually 
acts as godfather.” 

“These people have religious pictures 
all over the place. but seem clean. how 
ever” 

“Man recently had operation. but is 
able to hold any position he assumes.” 

“Sophie is married to a sailor and het 
whereabouts are unknown,” 

“Woman is ailing at present—eve 
sight poor does housework when able 
to find it.” 

“Applicant has one child. Lillign. whe 
is three months old and owes, ! welve 
months’ rent.” 

“Saw woman. She has seven children 
Husband is a veteran.” 

“Woman still owes $45.00 for a 
funeral she had recently.” 

“Man hit by automobile—speak- 
broken English.” 

“Family's saving all used up—rela 
tives have helped.” 

“Applicant's wife is a lady and hardly 
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CONVENIENCE is one of the outstanding fea- 
tures that help Distributors sell Kennedy Valves. 


In this standard outside-screw-and-yoke Kennedy 
Ironbody Wedge Gate Valve, for example, the 
convenience features at the stuffing box include 
bolts that swing out of the way, washer-type 
nuts, slotted gland, and yoke shelves for the 
gland. 
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Again, all bolts throughout the valve have their 
nuts on top of flanges and are accessible to open- 
end wrenches. Handwheels have large-diameter, 
widely spaced spokes and oval rims for ample 
leverage and firm grip. 
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we ke Your customers will appreciate these conveni- 
They ence features, for they show the care that has 
been given to every detail in the design of this 
and every other Kennedy Valve type. In addition, 
all Kennedy Valves have operating mechanisms 


ron 
three 


_s that are thoroughly reliable, bodies with gener- 
ous margins of extra strength, and construction 
ually throughout for long, dependable service with 


minimum maintenance expense. 
tures 


how Investigate Kennedy Products for your trade. 


Complete information sent on request. 
mut is 
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dhe : THE KENNEDY VALVE MFG. CO. 
™ Pe : ELMIRA e NEW YORK 
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Atlas Verlicoal Process 


Reg. U. S. Pat. Off.—Patented 


gives you sales features * ¢ ° 


For a line of COATED ABRASIVES 


to build soundly on a repeat business LTA 
fe - ee ee 

basis it must have distinct features y AN 

which users recognize and rely on for AS. 


better performance. 


Those distributors who have been sell- 
ing the ATLAS VERTICOAT line of 
Coated Abrasives have found their ef- 


forts profitable in repeat business. 


Their customers have come back to 


*% The 
them because the quality features of 
the product and the selective distribu- 


ting and 


tion features of Atlas have proved a 


business building combination. 


Ft AAS 


maximum 










VERTICOAT PROCESS 
places the sharp edges to the cut- 
ting surface creating fastest cut- 


endurance. 


This process is a definite improve- 
ment in manufacturing methods. 





ATLAS ABRASIVES CORP. 


459 TWELFTH STREET 


BROOKLYN, NEW YORK 





FINISHING THE SOB vevind THE LINES 





CHICAGO @mounss0 


Made of V/T Super Bond, they have real stamina, give unmatched per- 


formance and last 150% to 300% longer than ordinary wheels. Chicago 
Wheels were the first small wheels mounted on steel shanks. Today 
there are over 200 different shapes to serve you—made in a variety of 
abrasives, grains, grades, mounted on shanks of various lengths and 
diameters ef '/,"', 3/32", 4" and 3/16". 


Keeping up with Uncle 
Sam's victory drive for 
more tanks and guns 
and planes, Chicago 
Mounted Wheels are 
doing a big finishing 
job in shops everywhere 
—taking care of every 
kind of delicate or 
tough grinding job fast- 
er, smoother and better. 


TRY ONE 
ABSOLUTELY FREE 


Tell us the kind of job, 
size and wheel speed 
you use, and we'll send 
you a test wheel post- 
paid. 


BRAND NEW 
CATALOG 


Just off the press, this 
book is prepared in the 
modern manner—loads 
of illustrations, concise 
descriptions of the com- 
plete line of Chicago 
Mcunted Wheels. Send 
for copy. 


CHICAGO WHEEL & MFG. CO. 


Makers of Quality Products for 40 Years 


1101 W. Monroe St. Dept. MB 
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knows what it is all about.” 

“Woman taught bridge and suffered 
a broken leg.” 

“Applicant and family got $14.00 
from neighbors for moving from former 


address. Saw mother and child—evid- 
ence of father.” 

“Good type American family—appear 
refined. but intelligent.” 

“Woman is willing to struggle if 
given an opportunity.” 

“Woman badly bruised—furniture 


man took bed springs.” 





Sales Tips 


(From the Trade Press) 








From the Buyer 


Listen, my friend. and bend an ear, 
For times will change. and you will hear 
\ howl for business from everyone, 
“it ain’t like back in “41!” 


There'll be no ratings, wait and see. 

And a guy won't have need of Priority 

To get his stuff in any amount 

(And the Salesman can pad his expense 
account.) 


This “A-1 stuff” may be all right. 

When goods are 
tight: 

But there'll come a time some future day 


scarce and things are 


When orders are placed another way. 


This 


sense: 


aint no warning, just common 
Things won't always be for Defense. 
When that time comes we hope we'll fee] 
You've been a friend and not a HEEL. 
Southwestern Purchasing 


Agent, August 


Make it Early, 
Time is THE Factor 


No one will search you out to find 
out what you need, the Research In- 
stitute of America stated in a recent 
bulletin. Learn. whatever your attitude 
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‘HESGOTTOKNOW = 
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a Parker Vises are in great demand 
in the most essential war industries. 


Government regulations require that “END USE” As a distributor you can do your part toward 
speeding deliveries by getting this information from 
Let's keep 
The Charles Parker 


be specified on all orders for tools and equipment oe 
your customers and passing it on to us. 


the distributor in the picture. 
Company, Meriden, Conn. 


to allow proper classification. No vise can be 


shipped without this information. 


PARKER 


AMERICA’S 
0) 0) He 
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DAYTON UNIVERSAL SAFETY LADDER SHOE 


Easily installed on your present straight tad- 
ders. Prevents slipping—guarantees additional 
safety for workmen. Your choice of Rubber 
Suction Grip Treads or Suberac Cork Treads. 
Shoe is instantly converted by flip of hand or 
foot for either inside use of Treads or outside 
use of tempered steel Spike Toes 


DAYTON SAFETY LADDER 


| These ladders save time—provide supreme 
Safety. Ordinary ladder hazards elimin- 









| ated. Nationally used by Industry, these 
1] Dayton Safety Ladders give confidence to 
| workers. Features a broad platform with 
| 1} ample room for both worker, tools and 
i supplies. Rigid steel supports, tested air- 
° plane spruce assure great 
strength, stability, light- 
ness of weight. Equipped 
with Standard Rubber 
Safety Shoes at no extra 
cost. 









She 
DAYTON 
—- 


121-123 W. THIRD ST. 
CINCINNATI 
OHIO 

















WRITE TODAY 
FOR PRICES 
AND FREE CATALOG. 


Al4 Safe GA Standing Cw the Dhencrr 
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Tecktonius ‘‘Double Bolt’’ Flat Band Fastener 
(1” to 10” inclusive) 


— ay. 
SIDE PULL Round tron Type 
4a” to 1'2” inclusive 


Single Bolt Type t” to 3',” inet 


— 


Straight Pull Round tron Type 2” to 1'4” incl. 











Special Straight Pull 
Designed especially for Oil Tanks 


*4” to I,” 





fo/ulu 


a9! BULL DOG 


GRIP FASTENERS 


esraBLisHe? 


5 TYPES HANDLE boy ef a dpe Poa 
ALL YOUR CUS- © = small—tanks depend on them for 
TOMERS' NEEDS ee @ These a the Lugs that stand the tug 


@ Keep your stocks up—aonticipate your needs. 


E. C. TECKTONIUS MFG. CO. 


RACINE Dept. "T" WISCONSIN 
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about 


government, to use it and _ its 
facilities. Whenever a new  federa! 


agency is set up with a regional office 
in your neighborhood, find out what it- 
function is and how it can be of benefit 
to you. Your contact with government 
agencies is inevitable in any event 
Make it early. Time is the valuabl 
factor in business adjustment today 
Remember that it’s first come. doubk 
served.—Sales Management. 


War Needs Awaken 
Successful Salesman 


The war has taught me how to sell 
even though before the war I was con 
sidered a successful salesman. 

I knew everyone in my field pretty 
well, I called them Harry. Jack and 
Bill; “goodwill calls”; was 
always greeted cordially, and continued 


made my 


to get more and more business. 

But when the war came along thing 
changed. Prospects didn’t seem to wel- 
come my “goodwill calls” and old time 
customers began to feel they could get 
along without our service. I knew they 
couldn’t. But for several years I hadn’t 
really been keeping my prospects in 
formed of the developments working to 
their advantage. 

In other words, I learned that when 
you don’t have to fight for business, you 
don’t fight. 

Here are some of the important les- 
sons the war has taught me: 

My morning coffee is out. We men- 
tally excused ourselves for the wasted 
time by saying we were picking up 
business tips. I realize now these tips 
weren't worth a hill of beans. From 
10:15 to 10:45 is too valuable selling 
time to waste in a coffee shop. 

I've revised my sales portfolio. I took 
it for granted my prospects knew all 
about the service or that | was a good 
enough talker to present it without aid. 
Now [I’ve cut out dead wood and am 
constantly looking for new factual ma- 
terial for my portfolio. 

I've learned to be more careful with 
money. Entertainment isn’t as important 
as I thought it was. 

I don’t play golf in working hours. 
While I did entertain customers at my 


golf club I found too frequently my 
semi-weekly game was with the same 
old crowd. 

I'm not so familiar with prospects 


I’ve learned customers don’t pay nearly 
as much attention to my serious selling 
as Mr. Jones and 
vested work 


Mr. Brown. I've 


n 
with a 


mv new dignity 

which commands more respect, 
I've learned that cheerfulness must 
be sincere. Today just being cheerful 
isn’t enough. Now when [ come up 


against a discouraged prospect | try to 
have at my finger tips two or three con- 


structive things to say. Sometimes I 


———- 
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You and we have a goal in common... to get necessary work- 
ing tools into the hands of your war industry customers as 
quickly and as often as they need them. 


THIS IS OUR PART . .. to speed up the production of “American 
Swiss” Swiss-Pattern Files to the utmost without sacrificing 
quality for quantity, and to play fair with you and your cus- 


tomers by making shipments in accordance with priority of 
rating and sequence of orders. 


AND THIS IS YOUR PART... to provide your orders with the 


necessary priority papers and to guide us in alloting our ship- 
ments in accordance with the urgency of each order. 


We appreciate the help you are giving us, and we pledge our 
best efforts to you and your customers, for neither you nor we 
can rest on our oars until Victory is won. 


hank Ee Mbit 


President 
AMERICAN SWISS FILE AND TOOL CO. 


“ONLY THE BEST ARE GOOD ENOUGH” 


AMERICAN SWISS 
‘SWISS-PATTERN. 


FILES 


AMERICAN SWISS FILE & TOOL CO. « ELIZABETH - NEW JERSEY 
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INDUSTRY'S BEST 
DEFENSE AGAINST 
FIRE HAZARDS ... 


DIENER 
STORAGE CANS 


® Aircraft and armament plants, indus- 
trials, airports, shipyards —all represent 



























™ 


“PERFECTION” 





Excelsior Cans fire hazards because of increased activity 

, ; from war production work. DIENER Cans 
attord easy, efficient precaution against . 
the ever-present fire hazard caused by can be employed to advantage for storing 


careless storing ot excelsior, waste, oily waste, packing, excelsior, etc. — they 


Straw, 3 : . . . i 

ara ind other combustibles, Reduce guard against fire from carelessness — they 
Possibility of spontancous ignition—keep : 7 : i 
packing materials neat, clean, and sani- protect huge equipment and property im- 
tary and prevent much waste and loss. vestment — they give a plus in protection. 
Made of heavy galvanized steel—easy to 

handle, strong, and durable. Recom- @ DIENER Cans are very important in the 
mended by leading insurance companies Victory program. The ever-present threat from 


fire is multiplied many times 
because of new and inexperi- 
enced workers and because of 
inadequate space accommoda- 
tions where additional war 
production work has_ been 
taken on. That's why DIENER 
Cans, placed in the proper 
spots, can give that extra 
watchfulness that is Industry's 
best defense. 


““QUICK-SERVICE”’ 
Oily 
Waste Cans 


for storing oily rags and 
waste. Heavy galvanized 
iron with — self-closing, 
tight-hinged, foot-oper- 
ated cover—no springs 
Raised 4 inches from 
floor. Simple construc 
tion, @€asy operation, 
positive action, efficient, 
ind economical. 6 to 25 
gal. cap. Approved by 
leading insurance com 
panies 


We will gladly cooperate in 
helping you serve your cus- 
tomers’ needs. 


GEO. W. DIENER MFG. CO. 


400-420 N. Monticello Ave. 
Chicago, Ill. 














find this stimulation in reading current 
business papers or listening to worth- 
while talks on the radio. 

I now read everything twice. When | 
read a magazine or business paper to- 
day I read it once for myself and once 
for my customers. I've gained a clearer 
insight into business by reading what 
leaders have to say. 

Public relations is now part of my 
selling. 've made it part of my job te 
tie together closely the customer's prob- 
lems with ours—the acuteness of the 
need on one hand and the availability 
of our service on the other. 

I've become my own sales managet 
instead of saying “Well, I've done a 
fine day's work!” [ say to myselt 
“Where did I slip up today?” fn 
anonymous salesman in Marketing. 


Optimist and Pessimist 


The optimistic man gives hope: 

The pessimistic, warning. 

The former says. “Good morning, Lord.” 

The latter. “Good Lord, morning.” 
Thomas Lamb in Country Gentleman. 





Sales Meeting 
In Print 


(Answers on page 266) 































FOREDOM ‘Suarr) MACHINES 
Solve Many Production and 
Maintenance Problems 


In the making of an intricate die or mold ..... 
in the de-burring, finishing, cleaning, polishing, etc. 
of small irregularly-shaped parts, or in the remov- - 
ing of high spots on gears (WITHOUT an expen- FOREDOM 

sive DIS-ASSEMBLY and RE-SET) ..... in any one 
of many similar tasks—you can rely on a FORE- 
DOM to do a better and quicker job. 

These features combine to make FOREDOM MA- 
CHINES the most versatile of war plant aids: |) 
Four types of interchangeable handpieces, includ- 
ing sizes as small as a pencil; 2) A choice of 
suspension or bench type; 3) A wide range of 
accessories. For close corner work FOREDOMS 


have no equal. 








SERVING AT VITAL SPOTS IN LEADING WAR PLANTS 

Ay Many production men are spotting these general utility FOREDOMS at con- 
/ venient points about their plants, particularly at EACH POINT OF FINAL 
‘ ASSEMBLY OF SMALL PARTS. FOREDOM MACHINES are used on metal, 
(3 plastics, glass, wood, porcelain, etc. Ideal for identification-marking of products 
and tools. Less fatiguing to women operators. Hundreds of war plants are 
eliminating time-taking hand jobs with FOREDOMS. These include: Ford, General Motors, 
Bendix, Westinghouse, Warner, Allis-Chalmers, Remington Arms, Curtiss-Wright. 
Model illustrated is FOREDOM No 340 Comes with either foot or hand-operated rheostat 


at $45.70. (Available with suspension-type motor, No. 240 at $43.20, including foot rheostat). | 
Other models as low as $23.50 


To show them to production men and purchasing agents means a service to war plants and 
profits for you. Order from FOREDOM today. Write for complete Catalog No. 356. 


FOREDOM ELECTRIC COMPANY 
27 PARK PLACE NEW YORK, N. Y. 
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1. A 12-in. pulley, retating at 40 
r.p.m.. drives a 6-in. pulley by friction 
at the point of contact. What is the 
speed of the smaller pulley? 

2. A gear 6 in. in diameter at its 
pitch line. and turning at 120 r.p.m., 
drives an 18-in. gear. What is the r.p.m. 
of the larger gear? 

3. What is gear ratio? 

1. If a pulley rotates at 360 r.p.m.. 
what is it angular velocity? 

5. If a wheel is rotating with an an- 
gular velocity of 21 radians per second 
what is its speed in r.p.m.? 

6. Two pulleys are belt-connected 
The 6-in. driving pulley rotates at 120 
r.p.m. If the driven pulley is 9 in. in 
diameter, what is its speed? 

7. What is the linear speed of the 
belt in feet per minute? 

8. What is the speed ratio? 

9, What is the angular velocity of a 
flywheel traveling at 300 r.p.m.? 

10. An 8-ft. flywheel has a constant 
angular velocity of 30 radians per sec. 
What is the r.p.m. of the wheel? 

11. What is the distance in feet trav- 
eled by a point on the rim in one revolu- 
tion? 

12. What is the distance in feet tray- 
eled by a point on the rim in 2 min.? 

13. An emery wheel 14 in. in diame- 
ter runs at 1200 r.p.m. Allowable rim 
speed is 3.000 ft. per min. Is the wheel 
running too fast? 
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ies As regularly as bombers rolling off the production line 

——e {merican Machinist Armament Sections have rolled from th 

weall presses every fortnight for the past two years. And they’ 
tr 1 continue to roll for the duration. 

- © eo? Each section is a 16- to 40-page production handbook on tl 

a ane” manufacture of particular munitions items. Along wit 
7 


\e* many more pages of practical data which comprise eac 

\\ ,wt" rel meaty issue of Imerican Machinist, these sections are play 

of t Ss ing a vital part in the rapid growth of America’s armamer 

¥- , ae industry. They speed to Metal-Working production exec 

tives accurate facts on making war goods .. . “know-how 

weal oo wo Cu aot et that has already saved thousands of hours planning, retoo 
ot Mr lt ot ing and production time. 


ord.” 









Because of this, the readers of American Machinist weleom 
study and use each issue. They go through it cover to cove 
for ideas and help they know will be there. Over ‘a quart 
million reprints of the Armament Sections alone have be 
distributed to date. 





































ov 
ut 40 This intense readership and long-term reference usage at 
‘iction the greatest values we can offer to advertisers ... the man 
is the facturers you represent. True, circulation is now up to ové 
22.000 net paid. Total readers are estimated at well ov 
at its 100,000. Advertising page-gain for the first six months 4 
r.p.m., “42 topped that of any other publication of any type. 
r.p.m. ; 
But these are all by-products, results, of an essential wartin 
editorial content that naturally carries with it a high degré 
r.p.m.. of readership for helpful, informative advertising. 
- This is our way of helping your best custemers to he 
an an- ) ) 
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— AMERICAN MACHINIST 


A McGRAW-HILL PUBLICATION ° 330 WEST 42nd STREET, NEW YORK 


Fortnightly Production Handbook and Buying Reference of the Metal-Working Industry ... Your Biggest Market 





14. At what speed should the wheel 


turn to give a rim speed of exactly 3.000 
ESSEX LusricaATING DEVICES gee 


15. A 6-in. shaft is being turned down 
in a lathe. At what r.p.m. should the 
shaft be rotated to give a cutting speed 
of 60 ft. per min.? 

16. An emery wheel runs at 1,200 
r.p.m. What diameter should it be to 
have a peripheral speed of 5.200 ft. 
per min.? 

17. What is the speed of a belt run- 
ning from an engine with a 48-in. pul- 
ley running at 250 r.p.m.? 

18. How many revolutions will a 72- 








‘*Automatic’’ Spring 
Compression Grease **Pilot’’ Glass Body Sight ‘“‘Duke’’ Air Compressor 
Feed Oj 


Plural’ Four Feed Oiler 
Cup Lubricator 


in. locomotive driving wheel make in 
(Available 2 to 12 feeds) 


going a mile? 

* e * 19. A 20-in. pulley rotating 120 r.p.m. 
They Keep Machines in Operation drives a 16-in. pulley by belt. What is 
the r.p.m. of the 16-in. pulley? 


Proper lubrication is very important in plants that are on a 24-hour- Sh What ts hw Weems ence of the 


a-day production basis with definite schedules to be met. ESSEX 





belt? 
Lubricating Devices can take hold of this job and keep those 21. A 20-in. pulley drives an 8-in. 
machines running with safety and economy. These products insure pulley by a belt which must not travel 
uninterrupted production from machines that aa age 2.400 ft. per min. ~~ 
: : speed. At ho g _p.m, can the 
must keep constantly at it. There is an ESSEX oni aig ll aa ee ee 
. ‘ s SIGHT FEED <v-mn. 

unit to fit any job, and we are ready to supply pL atUBRICATORS 22. How about rotative speed of the 

your customers. HAND OIL PUMPS 8-in. pulley? 
uueka aahes 23. The above 8-in. pullev is on the 
ESSEX BRASS CORPORATION | ciesic'curs | alt of @ arinding whee! 10 in. in 
OIL GAUGES ameter. What is surface speed of the 

c WATER GAUGES e] ? 

2000-2006 FRANKLIN ST. OILING DEVICES wheel? . 

DETROIT  ‘‘We Oil the Wheels of industry’ MICHIGAN AIR COCKS, ETC. 24. A 12-in. motor pulley running at 














60 r.p.m, is to drive a shaft at 90 r.p.m. 
through a belt and pulley on the shaft. 
What should be the diameter of the 
ig. ss , - : shaft pulley? 


ve 


25. A 12-in. diameter (pitch line) 
gear running at 600 r.p.m. drives a 


+ i dad at F, 






3-in. gear, which in turn drives an 
18-in. gear. What is the speed of the 
latter? 


PASTE THIS IN YOUR HAT 


Power Hacksaw-blade Pitch, 
Speed & Feed 


2. SOR 
% 








Material ~ = == mit 

¢$ Es ¥2 

<< zs 4 

Aluminum 16 135-150 60 
Brass —~Cast— Soft 6-10 135-150 60 
Brass — Cast — Hard 6-10 135 60 
Cast Tron 6-10 135 120 
Copper 6-10 135 120 
Tool Steel +-6-10 90 120 
Cold Rolled Steel 1-6 135 150 
High Speed Steel 6-10 90 120 
Vachine Steel 1-6 135 150 
Tron Pipe 10-14 135 120 
Structural Steel 6-10 135 120 
Tubina-——Steel 14 135 60 
Tubing— Brass 14 135 60 





SAFETY AND RELIEF PRESSURE AND VACUUM aids Bache teas, I 


VA LV E S — GA U G t 4 Sam Supplier's 


Jeweler’s Clocks 
POWER PLANT SPECIALTIES Up Main Street from Sam Supplier’- 


place was Courthouse Square, with the 


J. E. LONERGAN CO. 215 RACE ST., PHILA., PA. town’s two leading jewelers facing each 


other across it. Each used to have a 
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Sell this new item 
to Industrial Accounts 


and see how it STICKS! 





Satisfy customers and make 
extra profits by stocking Weldwood 
Plastic Resin Waterproof Glue 


Industrial purchasing agents have to be shown. But once 
put them wise to a new product that does a better job, 


and they become loyal, steady customers. 


That's the value to jou of Weldwood Plastic Resin Water- 
proof Glue. It offers the user advantages never achieved 


by the old glues. For example 


1. Makes stRONG, PERMANENT joints, approved for use 
in aircraft by the U. S. Army, U. S. Navy, and Civil 


Aeronautics Authority when properly applied. 


y 2 WATERPROOF, ROT-PROOF, BACTERIA-PROOF, 


3. Easily mixed with COLD WATER ... ready for INSTANT USE, 


4. QUICK-SETTING . ECONOMICAL to use. 


5. STAIN-FREE and ODORLESS. 


A glue that does so much for the wser must also bring 
benefits to you. Weldwood Glue does just that. Here's how 


A fast seller already in big demand, Weldwood Glue is 
easy to handle ... packed in convenient size cans and 100 
lb. drums. It is a No. 1 repeat item backed by national 
consumer, trade and industrial advertising. A logical 
bonding material for wood and other fibrous materials, 
Weldwood Glue fits in with supplies sold to pattern shops, 
woodworking and aircraft plants, boat yards, truck. bus 
and auto body builders, etc 


Get the facts about WELDWOOD GLUE. Send for literature, 


FREE samples and Itheral dealer plan. Simply mail coupon below. 


UNITED STATES PLYWOOD CORPORATION 


Weldwood Glue Dept., 103 Park Avenue 


New York, N. Y. 


World's Largest Producer of Plywood 











WNT p 


PLASTIC RESIN 


WINER ROOF GLY 











Makes the Glue-Line the Safety-Line 


United States Plywood Corporation 
Weldwood Glue Dept., 103 Park Avenue, New York, N.Y. 


Please send literature, prices, discounts, samples and 
information on WELDWOOD GLUE dealer plan: — 


Name Title 
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CAPITAL "RED CAP” 
Industrial BRUSHES AND BROOMS 
GET THOSE MAINTENANCE JOBS 

DONE RIGHT! ---- 


Every industry is faced with a greater 
cleaning and maintenance problem than 
they have ever had. They need the very 
BEST brushes and brooms in order to get 
full value for their money. The CAPITAL 
line is made up of types for every indus- 
trial requirement—types that will handle 
the job must efficiently and economically. 
The time is NOW to sell CAPITAL "RED 
CAP" Industrial Brushes and Brooms. 


INDIANAPOLIS 


BRUSH AND BROOM MANUFACTURING CO. 
Est. 1890 


Corner Brush and Broom Sts., Indianapolis, Ind. 


AO} ES Mg] HA RY.\A) 


Increase Sawing Production 























Your saws will cut faster and truer and stay sharp longer 
when filed on a Foley Saw Filer. The exclusive patented 
Foley jointing principle straightens up uneven teeth and makes 
them perfect in size, shape, spacing. That is why Foley-filed 
saws increase sawing production 25% to 40%. The Foley also 
cuts down filing time, saves on files and reduces saw breakage. 
The Foley Filer is the only machine that sharpens cross-cut 
circular saws 3°’ to 24” in diameter, band saws 1" to 412” 
wide—all hand saws. 


THOUSANDS IN — . FILING SAWS FOR VICTORY 
The Foley Saw Filer has The Foley Filer is in use by U. S. Navy for shipyards, 
proven its value and quality | air bases, battleships, navy tenders—by U. S. Army 
by many years of use on | posts and airports—by U. S. Engineers, Light House 
thousands of machines in | Dept., Treasury, Mint, N.Y.A., W.P.A., Federal peni- 


service. Write direct to us tentiaries,—also hundreds of Defense projects and in- 
for literature and prices. dustrial plants. 


FOLEY MFG. CO., 63 Main St. N.E., Minneapolis, Minn. 


Also Manufacturers of Foley Saw Setters, Grinders, Die-Making Machine, etc. 
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clock out in front, which he wound 
every day. One gained 2 sec. every 3 hr.. 
while the other lost 5 sec. every 6 lr. 
Let’s assume they weren't reset for sey- 
eral years and that they started in agree- 
ment. Eventually, however, the two 
clocks agreed again. How long a time 
elapsed between the two agreements? 
And, incidentally, how long would it 
take before the two clocks both showed 
the right time? 

(If you can’t tell time very well any- 
how, see page 270.) 





Answers 


(Continued from page 262) 





The driver has a surface speed of 
2=z < 6 X 40 = 480= in. per min. The 
driven pulley must have the same sur- 
face speed if no slippage is to occur. 
Thus 2x x 3 x S = 480x, or S = 890 
r.p.m, 

2. Velocities are inversely propor- 
tional to the radii, as shown in Problem 
Therefore, R.p.m. of the 18-in. gear 

: i xX 3/9 = @ rom. 


3. Gear ratio = 120/40 3. The 
ratio thus is 3 to 1. 

t. Velocity 360 60 x 22 12s 
radians per second, 

‘ 21 

(nem = tas. x on 
60 200.5. 

nts ain 
6. Radians of 6-in. pulley > - 


The ratio of the angular veloc- 
ities of the pulleys is inversely that of 
— 3 co 
their radii, so 7 153° *= 8/3 
radians per sec. angular velocity of 
the driven pulley. The ratio of r.p.m.s 
also varies inversely to the radii. so 
ee = 3/4.5. and R.p.m. of the driven 
pulley equals 80. 

7. The belt velocity in ft. per sec. is 
equal to the rim velocity of either pul- 
ley. which in turn is equal to its radius 
in ft. times its angular velocity. Using 
the smaller pulley, belt speed is 3/12 


Ix (see answer 7) 3.14 ft. per 
sec. 188.5 ft. per min. 

8. Speed ratio equals the ratio of 
pulley speeds. or 120/8 3/2 = 15 


to lL. 

9. One revolution equals 2% radians 
per sec.. and 300 r.p.m. equals 5 r.p. 
sec. Therefore 5 * 27 = 10x rad. per 
sec, 

10. One revolution equals 2x radians 
per sec., so the flywheel will be making 
30/2z x 60 286.5 r.p.m. 

11. In one revolution, a point on the 
rim will travel 4 x 2x = 8x = 25.13 f 

12. As the wheel is turning 286.5 
r.p.m., the distance traveled is 286.5 
2 min. X 25.13 14.400 ft. 
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TO EXECUTIVES: 


NOW YOU CAN HELP 


The Treasury’s decision 
to increase the limitations 
on the F and G Bonds 
resulted from numerous 

requests by purchasers who asked the 
Opportunity to put more money into 
the war program. 


This is not a new Bond issue 
and not a new series of War Bonds. 
Thousands of individuals, corpora- 
tions, labor unions, and other organi- 
zations have this year already pur- 
chased $50,000 of Series F and G 
Bonds, the old limit. Under the new 
regulations, however, these Bond 
holders will be permitted to make 
additional purchases of $50,000 in 
the remaining months of the year. 
The new limitation on holdings of 
$100,000 in any one calendar year in 
either Series F or G, or in both series 
combined, is on the cost price, not on 
the maturity value. 


Save With... 





Series F and G Bonds are intended 
primarily for larger investors and may 
be registered in the names of fiduci- 
aries, corporations, labor unions and 
other groups, as well as in the names 
of individuals. 


The Series F Bond is a 12-year 
appreciation Bond, issued on a dis- 
count basis at 74 percent of maturity 
value. If held to maturity, 12 years 
from the date of issue, the Bond draws 
interest equivalent to 2.53 percent a 
year; computed on the purchase price, 
compounded semiannually. 


The Series G Bond is a 12-year cur- 
rent income Bond issued at par, and 
draws interest of 2.5 percent a year, 
paid semiannually by Treasury check. 


Don’t delay—your “fighting dollars” 
are needed now. Your bank or post 


office has full details. 


) War Savings Bonds 





| \oo 


This space is a contribution to America’s All-Out War Program by MILL SUPPLIES 
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REPUBLIC STEEL 
Uses FACTORY 










Pg 


REPuBLic STEEL CORPORATION 










CLEVELAND Ono 
NU Clamne 








July 31, 1942 
vat 


N. J. CLARKE, i as 
; er 
President in charge * 
i, ublic Steel Corporatio 
hdd 






For "Any years "Factory 
has ay P®red on Republic Steel's advertising 
Convinced that the Publication Teaches — and influences —_ Laportant 
buy ing factors throughout industry, In the Past we have *mployed this 

h Tizonta)] Coverage of the Publication to help carry our Peacetine adver- 
ts ing "eS8age to these mon, 




























Out of Todays Emergency 


1S 
BETTER SHEET STEEL PRODUC 
FOR TOMORROW 





now is *@rrying two Cam 
Teac lapor 
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tant industria) *Xecutive in the country, regard. 
88 he is engaged in, 


One Campaign offers to users of 
ment {nforast ton on the Proper Cake of th 
lengthen the life of the equi; 
Steel is @vailable for new or 














Stainless Stee) equip 

f the *quipment —_ care which will 

ment at » time when very little Stainless 
replacement quipment, 

















The other Campaign is intended 
tion of war contractors 










to bring to the atten- 
manufacturers he sheot Stee] fabricating 
facilities of our Berger Manuf, ur. 
the re Sular Product 
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Republic advertising 's prepared and 
placed by Meldrum & EFewsmith, Inc 

















Sheet Steel 


$ 
TAILORED TO FIT YOUR WEED 
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is SCARCE ! 

Simple care will ipment... 

of life to your equips 
THESE CARDS WALL TEL YOU WOW 


Stainless Steel 
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330 West 42nd Street 










Republic Steel's advertising is 
placed in FACTORY to help you 
reach the important buying influ- 
ences in Industry. In the words of 
N. J. Clarke, Vice-President in charge 
of Sales, Republic Steel Corporation: 
“For many years FACTORY MAN- 
AGEMENT & MAINTENANCE has 
appeared on Republic's advertising 
schedules because we are con- 
vinced that the publication reaches 
—and influences—important buying 
factors throughout industry”. 


The reason for this is easy to under- 
stand. The men who read FACTORY 
are the very men who do the actual 
selecting and buying of industrial 
equipment and supplies. These 


FACTORY 


MANAGEMENT & MAINTENANCE 


A McGraw-Hill Publication 





HELPS YOU 


New York, N. Y. 


MANUFACTURERS’ 
ADVERTISING IN FACTORY 


to Back up Distributors! 


plant operating men, busy as they 
are today, still find time to read their 


“HOW-PAPER” because it gives them 


the helpful information they want 
and need in order to do a better job, 
faster. FACTORY ’s editors give them 
practical, authoritative, and timely 
ideas, suggestions and job aids. 
That is why more plant operating 
men pay to read FACTORY than 
any other business publication. 


Because FACTORY’s readers are lo- 
cated in more than 77% of the plants 
rated “A” or better and in over 89% 
of the companies employing 100 
workers or more, Republic adver- 
tising reaches the important buying 
influences in the top-priority plants. 
You get the benefits in worthwhile 
inquiries from large users of steel 
products and in inquiries carrying 
high priority ratings. Republic ad- 
vertising in FACTORY pays you 
dividends now! 


ABC—ABP 








TO SELL INDUSTRY 
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Your Customers Can 
Increase Plant Capacity 
Release Men for Other Jobs 


with CURTIS 
AIR HOISTS 














Yo many of your customers are faced 
with a tough probicm these davs 


insistent pressure for increased output in 

the face of a skilled labor shortage. 
Here's one solution Curtis “‘One- 

Man” Air Power Hoists provide faster, 


curate lifting; they release men 


| 


er jobs, reduce 


more a 
for ott 


} 


and save 


man power fatigue 
time and money. 

Curtis Air Hoists have much less dead 
weight for a given capacity than other 
power hoists, permitting lighter supports, 
easier moving of trolley mounted models. 
Any workman can operate and maintain 
their simple mechanism. Capacities up 
to 10 tons in pendant, bracketed and rope 
compounded types. 


They're immune 


sirable atmospheres. There are many places 


1s and und 


to overloa 
in thousands of plants where production 
can be speeded up and costs lowered with 
Cyrtis Air Hoists. For suggestions as to 
how Curtis Air Powered equipment meets 
the needs of your customers, write tor 
handy booklet, ‘‘How Air Power Is Being 
Used in Your Industrv”’ send the cou- 
pon for it today 


CURTIS PNEUMATIC 
MACHINERY DIVISION 


of Curtis Manufacturing Company 
1919 Kienlen Avenue St. Louis, Missouri 


Curtis PNgeumatic MAcuInery Divi8ion 

OF CURTIS MANUFACTURING COMPANY 

1919 Kienlen Avenue, St. Louis, Miss« 
Please send me your free booklet “How Air 
is Being Used in Your Industr and furthe 


details concerning Curtis Air Hoists. 


| 

| 

| 

| 

| Name 
I; 

| 

| 

* 


13. Run speed of the wheel is 27 
4/132 


wheel is running too fast. 


‘ 


1200 = 43.72 ft. per min. The 


14. Proper speed would be 3,000= | 


25 (ie XS. 
. 3000 
5 = —— 801.7 r.p.m. 
3.66 
15. Surface speed of the shaft is 27 
tR.p.m. 
3/12 R.p.m. jo E = 
rh pom 209 
. 60. and R.p.m.= 38.2. 
16. =D 1.200 5.200, and D = 
5200 . am 2 
: 1.38 ft. or 16.56 in. 
12007 


17. Belt speed equals the speed of a 
point on the rim of the pulley. This 
48 


would be: 127 <x 250 


3.141.6 ft. per 


min. 

8 Wheel periphery is 7D 3.14 
_— 

Then 2 — 


9 
i884 280.1 


) 
= 18.84 ft. 
revolutions. 

19. Neglecting slippage. their speeds 
are in inverse ratio to their diameters. 


R 20 . a 
So: 126 = 16 and R 150 r.p.m. 
20 oy 120 628.32 ft. per mi 
20. 357 2 )28.32 ft. per min. 
20 1440 
2}. 27 ” R 2400, and R ci 
458.2 r.p.m 
3600 
29 157 < R = 2400 and R = 
1,146 r.-p.m 
10 . 
23. jo7 1,146 9557 = 2,998.7 ft. 
per min 
a4 Y 60 r afte gj 
~ see answer 1, 0 12 ,orz = sim. 


25. To avoid computations with z, use 


Pe 12 
the method of answer 19. The - - 
3 600 


and x 2400 r.p.m. for the 3-in. gear, 


and “ and \ 100 for 


IS 2400 


the 18-in. gear. 


r.p.m. 





Sam Supplier's 
Jeweler’s Clocks 


Inswer to problem on page 266) 





The clocks after 1200 
days. They agreed on the correct time 
only after 10.800 days. One clock gains 
2/3 per hr., the other loses 5/6 
sec. per hr. Hence they separate at 11% 
They when this 
separation amounts to 12 hr., which 
takes 1200 days. Each clock shows cor- 
rect time when it has gained or lost 12 
hr. The gainer does this every 2700 
days; 
coincidence is at 10,800 days. 


two agreed 


sec, 


sec. per hr. agree 
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COOPER 
A 


VALVES 
FITTINGS 





Cooper Alloy Valves and 
Fittings give dependable 
service under ac verse con-_ 
ditions where resistan=e to 
corrosion, heat and abra- 
sion is pararnount. They 
are machined to close lim- 
its for easy, positive opera- 
tion .. . brilliantly finished 
by our Lustracast process, 
inside and out. 


The 


COOPER ALLOY 


Foundry Ca. 


130 BLOY ST,, HILLSIDE, N. J 
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SERVICE 








Use N. B. O. SHEET PACKING for 
Saturated Steam, Water, Oil or Alkali. 
It lasts longer—It will never burn or 

blow out. 








Sabo prtort ty over 


* 


HOME RUBBER’'S 
CONFIDENCE IN 
ITS DISTRIBUTORS’ 
ACCEPTANCE OF THE 
“AMERICAN WAY” IS 
STRONGER THAN EVER 


* 


HOME RUBBER 
PRODUCTS 


BELTING 


Transmission 
Conveyor 


Elevator 
* 
HOSE 
Steam e Air 
Suction Chemical 
Oil Hose Brewers 
Spray Sand Blast 
Fire Hose Water 
- 
PACKING 
Sheet and Rod 
Steam 


Hot and Cold Water 
Air and Acids 











SALE 


Te past eight or nine months has seen many 
changes for many distributors and their cus- 
tomers. In the “all-out” economy brought about 
by war produciion. conservation, utilization and 
eflicieney have become the watch words of in- 


dustry and industrial suppliers. 


TO HOME RUBBER and its distributors, to- 
day's conditions open up tremendous opportuni- 
ties to serve. Rubber as a strategie material must 
be conserved existing mechanical rubber goods 
applications must be made to last’ longer —in 
many cases substitute materials will have to be 
used. Tt is our duty as manufacturers and yours 
as distributors to help users of mechanical rub- 
ber goods achieve all these objectives—to sacri- 


fice sales in order te serve. 


That Home Rubber distributors are ready and 
willing to give service priority over sales is based 
on our confidence in their belief that the Ameri- 
can way——the right way and often the hard way 
is the biggest dividend payer in the long run. 
Sixty-two years of association with distributors 


contirms our conviction. 


HOME RUBBER CO. 
“ents, 7| 4 


80-82 Reade St. 
NEW YORK, N.Y. 


168 N. Clinton St. 


CHICAGO, 


ILLINOIS 
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7 NEW PRODUCTS 


with Sales Possibilities 





“Quick delivery” 
on a crane! 


ELL. that to your prospects 
who need a swinging bracket 
nh or bridge crane for war 
work and they will welcome vou 


with open arms. 


I:xplain that with a ‘Budgit’ 


Crane Assembly, an I-beam, a 


wrench and an hour’s time, a 
hand or electric hoist becomes 
the kind of crane they want and 


they will be more than pleased. 


Point out that there is no 
machine work to be done not a 


single hole to be drilled. 


Then emphasize the low trans 
portation cost and other econo 
mies of acquiring a crane by this 


new, revolutionary method 





You will sell 
*‘BUDGIT’ Crane Assemblies. 
You will help 
WAR PRODUCTION. 


\@hnd for CXTVd COpt / 


“ai . 
Bulletin 352 


jj BUDGIT’ 


a *® Crane Assemblies 


wi WOON 2 


MANNING, MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
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Vise 


Accuracy and Ruggedness 





Called the “Victory” vise. this new tool 


combines large size with accuracy to 
OL. The vise is made in three sizes. 
7-in.. 10-in. and 13-in. models. Besides 
accuracy and ruggedness. the “Rous- 
selle Victory Vise” also features extra 
clearance for full freedom in swiveling 
over base clamps: a hardened steel 
screw nut which is easily removable 
and a novel clean out hole below the 
stationary jaw for quick removal of 
chips and waste from around the screw. 

David J. Ross Co., Benton Harbor, 
Vich.—Mit. Suppiits. September 1942. 


Saw 


Inserted Sections 





Combining the advantages of the = in- 


serted tooth Iv pe and solid tooth Ivpe,. 


in “Inserted Section Saw” has been 
ntroduced recenthy. Tt is a continuous 
rim saw with inserted sections rather 
than inserted teeth. and can be sharp- 


ened on an automatic grinder. The 


SEPTEMBER, 1942 


saw provides a maximum number ot 
teeth for any given diameter and cut- 
extremely smooth. It can be operated 
at speeds up to 5,000 feet per min 
ute. The design of the inserts is such 
that the cutting load is transmitted 
from each insert directly to the blade 
approximately at right angles to the 
resultant force. and not to adjacent 
inserts or to the rivets. The full thick 
ness of the blade extends to the ex 
treme diameter. thereby giving maxi 
mum support to the inserts but at the 
same time permits long life without 
cutting into the projections when sharp- 
ening. Inserts are easily replaced 
should they be damaged by an acci 
dent. Emphasis is laid upon the fact 
that it is not necessary to return thi- 
saw to the factory to have it refitted. 
Such work can be done in the user's 
own factory. or some nearby saw re 
pair shop.—Henry Disston & Sons, Inc.. 
Philadelphia, Pa—MAe Surviits, Sep- 
tember 1942. 


Too! Holder 


Speeds Lathe Output 





\ simple engine lathe tool holder that 
cuts tool changing time to apprex 
mately five seconds. has recently been 
“Lane-Well- 
Universal Tool Holder.” the device cor 
sists of a tool post which can be fitted 


developed. Known as the 


on to any engine lathe carriage cor 
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GREEN > 
SSIPERPLAS!” 
we me aR 
P Gages Pith’ st 
*uxioo wise! 








A Complete Line 


to profitable 
refractory business 


Tuere’s an A, P. Green product for every industrial 
need—a type and form of refractory that will serve each 
particular condition more efficiently and economically 
than any other. With a line so complete, A. P. Green 
Dealers have a distinct advantage. They find it profit- 
able and convenient because users like a dependable, sin- 
gle source of supply for every type of refractory product. 





Every A. P. Green product offered has been manu- 
factured to give the best possible service for which it 
is intended. From a line so unusually complete, an 
A. P. Green Dealer is able to furnish the customer with 
the refractory product that will serve his needs best. 

The A. P. Green Dealer has the complete line that 
produces profitable refractory business. 





Write Today 
An interesting new booklet “Things YOU 


Ought to KNOW About an A. P. Green ; P 
Dealership” tells about sales possibilities reat ole ACen 
and profit advantages. Write for your ~ 
copy now. Address Dept. M-4. EFR CTO 
) 4 i 


een 











CURVE TBE WORLDS INDOS Taps 
ary 


MEXICO, MISSOURI Offices: NEW YORK + CHICAGO + DETROIT ¢ ST. LOUIS * TORONTO 
Every Industrial Boiler and Furnace Depends Upon Refractories 
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Are best for use in production on steel and cast iron. 
cutting quality. 


will appreciate their fast 
facilities enable us to make good deliveries. 


HAND CUT 
ROTARY FILES 


Your customers 
Increased production 


Our catalog B. R. illustrating hundreds of different shapes of rotary 


files will help you serve your customers better. 


today. 





GROBET FILE CO. 


421..Canal Street 


Write for your copy 


of America 


New York, N. Y. 

















CLARKS ROLTS BUILD 


WE ARE ON A 


100% 
WAR 


With 
\lmost a Century of 
Experience Back of Us 
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pound rest. 


Into a cylindrical member. 
clamped into the tool post. fit the de- 


tachable heads. Standard high speed 
tool bits used for boring. turning. thread- 
ing. facing or forming are fastened into 
the heads and each bit remains in place 
in the head. Drills and reamers can also 
be used. Four sizes of the device fit all 
standard makes of engine 
10-in. to 24-in. 
Ingeles, Calif. 
tember 1942. 


lathes from 
Lane-Bf ells ce. Los 
Mitt Supptirs. Sep- 


Drill 


Range of Uses 





The addition of new *,-in. capacity air 
drills, straight and right angle. to the 
manufacturer's line of rotary pneumatic 
has recently been announced. It 
is pointed out that these drills should 
be suitable for a wide range 
for war plants. aircraft builders, ship- 
yards, and other industrial plants. 
Bryan, Ohio.— 
September 1942. 


tools. 


of jobs 


fro Equipment Corp., 
Mint Suppwies, 


Grinding Machine 


Aircraft Radial Motors 





The No. 1680 wet valve seat 
grinding machine for aircraft 
motors has a range to accommodate 
from the smallest to the largest radial 
cylinders. up to 6,«-in. skirt diameter. 
Quick adjustable clamps hold cylinder 


“Sioux” 


radial 
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Compound Lever Snips in 5 
sizes from 7 to 14 in. overall. 


No. 14 


No. 19 Heavy Duty Shear il- 
lustrated at 













BARTLETT 


Compound Levers 














Available 
on 


Priorities 





No. 3) 
- or Left- 
hand cut. Right- 
hand illustrated. 





cuts 18 Gauge easily. 


right is 20 in. 
overall with 214 
in. cut, and has 
capacity of 14 
gauge. Also, three 
types Bench 
Shears. No. 30 il- 
lustrated is 33 in. 
overall with 412 
in. cut, has capacity of 12 
gauge. Replaceable tool steel 
blades. 


No. 19 
Heavy Duty 
Shear 


PROMPT DELIVERIES 


Write tor Catalog No. 27A 
and Snip Supplement 











BARTLETT 
MFG. COMPANY 


3023 East Grand Bivd. 
Detroit, Michigan 











BALDOR 


BALL 


BEARING GRINDERS 








BA 


ball-bearing motor, 
volts, 3 ph., 60 cy: 10° Aloxite 
wheels: 


BALDOR ELECTRIC COMPANY 
4364 Duncan Ave. ST. 


BALDOR 


BALDOR Grinder No. 101: 1'% hp. 


1725 r.p.m., 220 


$99.00 


LOUIS, MO. 


ELECTRICAL 
SPL CALENTD 


22 YEARS 
Manufacturers of 

Electric Motors 

Electric Motor Grinders 

Battery Chargers 

Fast Battery Chargers 

Battery Testers 


DOR ELECTRIC COMPANY 
Duncan Ave., ST. LOUIS, MO. 





securely to work table. Work table 
turns and rotates for grinding both ex- 
haust and intake valve seats without 


removing cylinder, The coolant is sup 
plied to the valve seat from the bottom. 
forcing coolant between grinding wheel 
and valve seat so all cuttings are flushed 
away from wheel and valve 
Machine is built with a depend- 
able coolant filter, pump and pump 
motor with independent button switch 
and safety light. The 
substantially made 
from 0 to 90 degree 
adjustment. The 


between 
seat. 


dressing tool is 
including 
with synchronizing 
same wheel holder is 
grinding without 
grinding wheel, The 
tool is amply 
drawn into 


angles 


used for dressing and 
removing dressing 
guarded so that dust is 
a metal suction box. The 
box has large capacity with removabl 
filters so that dust 
box. The 
ing driver are 


in the 
and dress- 
beth controlled by one 


is retained 
suction fan motor 


switch.—Albertson & Co., Inc., Sioux 
City, lowa.—Miit. Supriirs, September 
1942. 


Lift Jack 


Adjustable Handle 





Many 


new 


offered in’ the 
jack, 
for storage or operation in close quar- 
This jack mav_ be 
the handle in 


advantages are 
“Universal” lift especially 
ters, operated with 
and 
the load maneuvered in cramped space. 


The handle 
justed to 


a vertical position, 


and easily ad- 
height. 
The only mechanical movement in the 
jack is the travel of the handle 
slot at the end of the 
There are no gadgets of any 
cause delays. The 
swift coupling 


is quickly 
suit any operator's 
in the 
handle. 


kind to 


provides 


lower 


“Universal” 


and uncoupling. quick 


turning, adjustable handle, powerful 
grip on platform, quick locking and 


unlocking..-Bond Foundry & Machine 
Co., Manheim, Pa—Miuus 
1942. 


SUPPLIES. 
September 


Cleanser 
For All Steel Surfaces 


Unique and valuable properties which 
completely remove perspiration, 
oil and dirt steel surfaces are 
claimed for the ‘Polar K™ oil. 
This oil is said to be superior to aleo- 


walter. 
from 


new 
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Grose 


WOVEN BELTING PRODUCTS 
Enable You to Meet the 
Sustained Production De- 
mands of War Industries! 





In the nation's drive for armament superi- 
ority, every contributing factor to "more pro- 
duction" must be able to stand up, and that 
includes belts. In this respect, we urge you 
to stress the use of GLOBE WOVEN BELT- 
ING PRODUCTS wherever possible. For, 
with conditions such as they are, GLOBE 
BELTS can be of infinite value in keeping 
machines on the job longer, by staying on 


the job longer themselves. And they've 
proved their ability to do just this! Special 
belts, standard belts, endless belts 


GLOBE has the belt your customers need. 
Want details? . . . write! 


AMONG MANY OTHERS, 
GLOBE MAKES ... @ Kanry-Tex Belting 


@ Endless Woven 
Belts 


®@ Solid Woven Cot- 
ton Belting 


@eWater-proof 
Treated Belting 


@ Webbings 


GLOBE WOVEN BELTING CO., Inc. 


1400 CLINTON ST. BUFFALO, N. Y. 
RS So NTE MRRNSE ER See: SS 


A aaa baba abbbbbhbb bhai’ 


The Most Complete Manual 
on the Care and Operation 


of Blow Torches Yet Published 
* Torch 


will help make your 


Pointers” 


Ofore AN 


Piles 






torch last longer! 


Crammed with valu- 


able data. How to 
fuel, start. stop; 
safety hints; simple 


repairs; tips on sol- 
dering. sweating. tin- 


ning. ete. Yours ab 


\ w/ 
vORGmes 
me cant oF sow 
aor 


solutely free! 


CLAYTON & LAMBERT MFG. CO. 
11111 French Road Detroit, Michigan 





MAIL COUPON TODAY : 


CLAYTON & LAMBERT 





MFG. CO., Detroit, Mich. 





Please -end free copies of Torch Porimters 
NAME 
FIRM 


ADDRESs 


cITy 


STATI 
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Feature 


RUBYFLUID 


—the quality line 
of soldering products 


Please your customers 
by selling them Ruby- 
fluid general soldering 
and tinning flux and 
paste, and Ruby’s Stain- 
less Steel Flux. Cus- 
tomers like these quality 
soldering materi- 
als because they're 
easy to use, fast 
acting and pro- 
duce strong neat 
unions. And you | 
will like them be- 
cause they sell 
fast and repeat 
often. Write at 
once for complete 
information. 


RUBY 


Chemical Co. 


76 McDowell St. Columbus, Ohio 





( ” 








|hol for dehydrating and cleaning steel | 
| surfaces, bearings or similar parts 
which have become wet or have been 
|left with a film of grinding emulsion. 
ltt instantly displaces and absorbs 
water and leaves a thin film of “Polar” 
type lubricant and rust preventive. This 
new oil is said to be especially appli- 
cable for protecting during storage, the 
water side of steam turbines, water 


POLAR OIL 


_ 


a 





¥ 





J 





BELTSAVER 


PULLEY 





Saves 
money 
on belts 
on your 
conveyor jobs! 


Ss BELT SAVER 
onveyor belts. Ever 


you 





andi Vou sé protection t 
ser of belt é 
evat which carry e, ashe and, stone 
tbra e mate 4 f any kind is a ep 
I v ist 1 be ter be is¢ ereve 
‘ BELT SAVER’ has made big savings 
the ¢ sive wing type construction of the 
BELT SAVER" conveyor tail pulley is ich 
that 1 abrasive material can wedge between 
y and belt. The cause of abra belt wear 


INVESTIGATE THE 
SALES POSSIBILITIES 





SPROUT, WALDRON & CO. 


MUNCY, PA, 
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pumps, meters and steel parts which 
may have been exposed to rain, immer- 
|sion in sea water or damp storage. 
“Polar K” oil is completely soluble in 
| hydrocarbon and lubricating oils and 
|no subsequent cleaning procedure is 
necessary to remove the thin, film pro- 
tective, rust preventive lubricant.— 
| Curran Corp., Malden, Mass.—Mir 
| Suppiies, September 1942. 


Floodlight 


Provides Wide Beam 


| 


oo ——— 








Lm 


\ floodlight featuring a unique com- | 
bination of socket-housing and reflector | 
die-formed in one piece has been an- | 





nounced. Made entirely of steel, the 
floodlight utilizes a 200-watt bulb and 
provides a wide beam which can be 
pointed in any direction by means of 
|the two-jointed shaft upon which the 
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DUST AND DIRT... AS 




















There’s a growing de- 
mand for CLEMENTS- 
CADILLAC Blowers 
and Suction Cleaners. 
Those producing for 
Victory must avoid the 
dangers of breakdowns, 
the hazards of fire. 


For every clean- 
ing requirement 
there’s a Cadillac. 


C CLEMENTS 
PORTABLE ELECTRIC —-COMBINATION 


BLOWERS & SUCTION CLEANERS 


SELL THESE ESSEN- 
TIAL CLEANING 
TOOLS. USED IN ALL _ | for universal type 
ARMED SERVICES |1/50 to 1 HP 
AND WAR PRODUC. motors. 

TION PLANTS, 





Inquiries invited 














CLEMENTS MFG. CO. 


6656 S. NARRAGANSETT AVE., CHICAGO, ILL 















C) 


Par OF 
BELTING 


Many available types of belting will 
do jobs heretofore believed imprac- 
tical. 


“BUFFALO"—BRAND BELTINGS are 


now obtainable in these constructions— 


SOLID-WOVEN-COTTON 
ASPHALT-IMPREGNATED 
PARAFFINE-TREATED 
NITRO-CELLULOSE-COVERED 
SOLID-WOVEN-WATERPROOF 


Many of these constructions are now 
regularly employed to do work hereto- 
fore entrusted to other types, not now 
available. 


Write us about your Belting require- 
ments. 


BUFFALO WEAVING & BELTING CO. 


BUFFALO, N. Y. 


New York Branch 


Chicago Branch 
258 Broadway 


229 W. Lake St 


C) 








UMI 














UMI 





unit rests. The floodlight, known as the 
type L-66, was designed to provide an 
inexpensive means of outdoor illumina- 
tion. It is particularly adapted to such 
present day urgencies as dock, plat- 
form, and airport light, and is useful 
for any other outdoor areas needing 
light either for protection against 
sabotage or for speeding up night work. 

General Electric Co., Schenectady, 
\. Y.—Muitt Suppuirs, September 1942. 


Valves 


Powerful Leverage 





{ new line of “Lever-Seald” plug valves 
for 150-lb. working pressure has been 
announced. Face to face dimensions of 
each valve in the new line are the same 
as those of the corresponding size of 
wedge-gate valve. Thus they are in- 
stantly interchangeable with wedge- 
gate valves. without piping changes. 
Other features of the new line include 
“quarter-turn” operation, and a power- 
ful leverage to provide positive. easy 
opening or shut-off under all conditions. 
Sizes range from 1]'%-in. to 10-in. in 
either semi-steel or steel.—Homestead 
Valve Vig. Co., Coraopolis, Pa. Mint 
SUpPLirs, September 1942. 


Extinguisher 
For Magnesium Fires 


Due to the vastly increased use of 
magnesium, especially in plants  pro- 
ducing military material. magnesium 
fires and explosions have become rela- 
tively frequent. Extinguishing mag- 
nesium fires presents an unusual prob- 
lem, since they cannot be dealt with as 
ordinary fires. It is claimed by the 
manufacturer that control of magnesium 
fires with “MX Granules” is simple and 
effective. Tests are said to show that. 
when spread over the fire, these granules 
soften, and seal the burning magnesium 
with an air-tight blanket, cutting off 
the oxygen supply and quickly extin- 
cuishing the fire. An added advantage 
claimed for these granules is the large 
percentage of metal recovered after fire 
is extinguished. Since magnesium is es- 








<4 


DEFENSE BRAND 
OILED SISAL ROPE 


Uncle Sam needs Manila Rope—Plenty of it. In 
keeping with the spirit of the times, we know that you 












will be well satisfied with a worthy substitute. 


If you are having trouble obtaining good ee 
rope due to priority restrictions, Fitler has met Pas 
» 


this Emergency by developing a Defense Brand 





‘ BONDS 
Oiled Sisal Rope. It is lubricated against internal fric- Rio 
tion and is specially treated with a water preservative— a 


Make this your rope for the duration. 


THE EDWIN H. FITLER CO. 


Manufacturers of Quality Rope for Over a Century—Established 1804 
MAIN OFFICE, PHILADELPHIA, PA. 
Chicago St. Louis New Orleans Los Angeles San Francisco 
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Distributors - - HERE ARE TWO 
New WAR PRODUCTION TOOLS 


Hydraulic DRILVISE 
portable 


Hydraulic 
VISEPRESS 


Selling 
FAST! 


Either tool does 2 to 5 
times more work per 
man per machine. 
Solve labor and ma- 
chine shortage! We 
want Distributors in 
every territory! 


Studebaker 


HYDRAULIC, ENTIRELY FOOT-CONTROLLED 


DRILVISE VISEPRESS 


Contact means SALES! L. A. Benson Co., Balti- 
more sold 225 in two months. Every industrial 
plant—truck and bus maintenance and repairs 
scores of places, are immediate prospects. 
Call, Phone, Wire, Write 
for Liberal Proposition 









Jaw pressures from 1-lb to 5 tons. No 
wheel or crank to turn. HANDS FREE— 
OPERATOR SAFE! 


We cooperate with you every way. By sending 
you all inquiries from your territory to our 
advertising—by sending our men to help you 
when available. Get in touch with us right now 





Foot levers give any pres 


Visepress can be used 
sure operator desires in - . . either horizontally or ver- 
ORILVISE & VISEPRESS ior BG BUS'NESS! Immediate delivery too! tically. 


STUDEBAKER MACHINE CO. 


9 S. CLINTON ST. Phone ANDover 3227 CHICAGO, ILL. 








Winning the War is all that matters! 


Today, when America’s vast war effort demands 


that every muscle be strained in the interests of 
Victory, Railway Express is trying to do its part. 


RAILWAY EXPRESS 


AGENCY INC 


NATION-WIDE RAIL-AIR SERVICE 
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sential in war production, and also 
scarce and costly, its reclamation from 
fires assumes greater importance. It is 
stated that “MX Granules” are pro- 
duced non-critical materials, of 
which there is ample supply.—Philip 
Carey Mig. Co., Cincinnati, Ohno. 
Mitt Suppiits, September 1942. 


fre ym. 


Welding Gun 


Low Pressure 





\ gun has been designed for such 
welding operations as require light 


welding pressure, in order not to de- 
form the metal. Gun operating pres- 
sure is hydraulic with partially counter- 
balancing continuous air pressure. The 
latter also serves to automatically re- 
tract the points when hydraulic pressure 
is released, thereby simplifying oper- 
ation. Features of the gun _ include 
screw-adjustable stroke (up to 3-in.) to 
take care of a wide range of work sizes, 
and quick interchangeable adapters 
for electrodes to make the gun suitable 
for a wide variety of work shapes.— 
Progressive Welder Co., Detroit, Mich. 
Mitt Suppties, September 1942. 


Electric Brander 
For Tires, Plastic, Wood 





To use the new hand electric brander 
No. 40, it is only necessary to plug it 
into an electric light socket. Letters or 
figures can be interchanged in the 
holder and interchangeable dies can be 
substituted for branding names, trade- 
marks and government emblems. Com- 
monly used for branding tires, acid 
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FLEXIBLE SHAFT 
MACHINES 


Right now, expanding war industries 
are finding the STOW Flexible Shaft Ma- 
chine an increasingly indispensable unit 

they’re reordering as many as 60 
after trying one! And there's a good rea- 
son. Flexible shaft machines have proved 
themselves a hundred tools in one. . . 
proved their value in vital hours saved 

- in handy adaptability . . . in reliable, 
economical operation, 

STOW franchise is a franchise with 
a future, offéring new business, new 
profits. For STOW machines are 
filling a want that will continue 
to increase in every plant that 
needs handy, low-cost grinding, 
sanding, drilling, wire-brushing, 
buffing or polishing. 

Now, as never before, you can 
render extra service to your cus- 
tomers by suggesting new ways 
to speed production and mainte- 
nance jobs. That’s where STOW 
Flexible Shaft Machines come in! 
So don’t wait, look into the sales 
possibilities. Write us today for 
all the facts on STOW—the pi- 
oneer flexible shaft liné that has 
67 years of dependable service be- 
hind it. 


Stow Flexible Drill Shafts 


With 45° and 90° Park Angie 
Heads, for connection ith 
electric drills, are another 
answer to awkward drill- 
ing problems. Watch these 
units sell—especially in 
construction 
requires 



















HAUL 


I) 


work that 
close-quarter, one- 
handed operation! 





STOW MANUFACTURING CO., INC. 
5 Shear St. Binghamton, N. Y. 











carboys, packing cases, wet belts, pack- 
ing and plastic materials, this tool can 
also be adapted to innumerable other 
marking Made in 
sizes to suit various marking require- 


purposes. several 


| ments, a smaller model can be uséd for 


branding crystal holders and other parts 
used by Signal Corps and communica- 
tion systems. 
beth, N. J. 
1942. 


fcromark Corp., Eliza- 
Mitt Suppiies, September 


Safety Cloth 


Admits Light 





Announcement has been made of a 
new safety cloth to be used with glass 


| to reduce peril of flying bits, or in 


place of glass, to protect against 
weather, wind and war damage. This 
“Ceco” safety cloth is a tough cotton 
fabric, woven in 10 the open- 
ings being filled with transparent plas- 
tic. The cloth is flexible and easy to 
handle. It can be cut to fit with scis- 
sors and tacked up on a wooden sash. 
Tests have shown that this safety cloth 
is weather resistant. It is supplied only 
in rolls of 300 ft., 28-in. wide, totalling 
702 sq.ft.—Colloid Equipment Co., Inc., 
Vew York, N. Y.—Mitt Suppties, 
September 1942. 


mesh, 


Flooring 
Non-Slippery 





produce non-skid floors, 


Designed to 
| either wet or dry, “Cortland Emery Ag- 


| 


gregate” is a mixture of scientifically 
graded large and small, sharp, hard 
particles of mineral emery. For appli- 
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An Old Sales Story 
with a New Twist 
for those who sell 


RP | 


‘ 





When selling new Dart Unions, be sure 
to resell the old ones. Tell your cus- 
tomers that they can re-use their old, 
discarded Dart Unions and still be sure 
of firm, tight fits. 

This is an old story that goes right 
back to the “trueball” ground, bronze, 
matched seats that insure a quick, 
tight fit no matter how many times 
used—and the air-refined, malleable 
iron bodies and nuts that stand up 
under rough handling. But this story 
has a new meaning now. The more old 
Dart Unions are used, the more metal 
Uncle Sam can have. 

Do this for the future of your business 
as well as your country. It's a grand 
opportunity for anyone who is or wants 
to be a Dart Jobber. And note, we're 
telling your customers to buy new 
Darts from you when their available 
supply is depleted. 


— 


E. M. DART MFG. CO., Providence, 2. |. 
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EVERY war industry you eall 
on offers a market for Bond 
These 


truck casters speed the fiow 


Casters. industrial 


of production because they're 
built-for-the-job. Write today 


for the Bond distributor 
story— it’s worth having! 


BOND FOUNDRY & MACHINE CO., MANHEIM, PA. 


BOND 36-A CASTER. 
design, 


Basically different in 
this caster combines easy swiveling 
with long service. The ‘reason why" lies in 
the arrangement of its ball races and its use 
of durable Bond Caster metal. Pressure lubri- 


cated throughout. 


TRUCK CASTERS 
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cation, the “Cortland Emery Aggregate” 


| and nothing else is mixed with Port- | 


land cement and water for the floor top- 
ping. Even when the floor is wet, it 
provides a firm non-slip gripping sur- 
face. This quality improves with wear, 
the floors actually becoming safer with 
use, because as the rough emery par- | 
ticles are exposed by wearing away of | 


| the cement, their gripping action im- | 


proves. Where loads are moved by hand- | 
trucking operations, much greater push- | 
ing traction is obtainable. This flooring | 
greatly increases the load-bearing quali- | 
° . | 
ties. Also, heavy loaded trucks will not | 
destroy the “Cortland Emery Aggre- 


gate” surface and the hardness of the | 


emery particles resist wear. — Walter 
Maguire Co., Inc., New York, N. Y- 
Mitt Suppties, September 1942. 


Color Hoods 


For Light Bulbs 








color hoods and half 
shells of natural 
colored glass which can be slipped over 
light bulb. They have 
springs inside which hold them rigid to 
the globe, either straight up or upside 
Available in various sizes in 
blue, green amber, purple and canary 


The new “Reco” 


hoods are strong 


an ordinary 


down. 
colors. These hoods are especially ef- 
fective for interior lighting during a 
blackout. They may also be used for 
warning and signal lights and can be 
equipped with flasher for blinking and 


coding.-Reynolds Electric Co., Chicago, 
1il-—Mia. Suppritres. September 1942. 


Ferrule Resistors 
Easy Interchangeability 





The “Ohmite” ferrule resistor has been 
designed for easy interchangeability 
| without the use of tools. An even wind- 


\ 
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| ing of resistance wire on a ceramic | 














































SUTINV 3did FIBIXIT 





‘WITH CLEANING TOOLS 


AND OTHER | 


| PLUMBERS SPECIALTIES. 


| ARE WE 
i] 





= i 


SUPPLYING 


You? 
IF NOT, 


WHY? 


L) 
a 
Ss 






his 









saou 4 
@eamas VWWILS 1vi4 <n 
“ yen 


We can supply these cleaning tools and 
plumbers’ specialties to keep down re- 
pair and maintenance costs and to in- 
sure proper functioning of drains: © 
Flat Steel Sewer Rods ¢ Flexible Augers 
© Closet Cleaners © Wood Conduit and 
Sewer Rods © Brass Suction and Force 


Pumps @ Suction and Force Cups @ 
Hydraulic Flushers @ Revolving Nozzles 
© Lead Joint Runners © Gauge Glass 
Cutters © Strap Wrenches © Gaskets © 


Send for our completely descriptive 
catalog. 





IMPROVED LEAD JOINT RUNNER 


ALLAN J. COLEMAN 


116 W. Illinois S#., Chicago 


























core is protected by a vitreous enamel 
coating. The wire is terminated on 
metal bands or ferrules which permit- 
}mounting in fuse clips. Ferrules are 
cup, sleeve, or cartridge type. Special 
ceramic cores are available which. 
with special coating, will withstand 
the temperature shock test of repeated 
immersions alternately from ice cold Dilla aseel RT 
water to hot water. Protective coat-| No More Damage from Condensa- 
ings which pass salt water immersion | so. op Sweating Pipes, Tanks, 
tests are also available. The ferrule ge 2 

type of resistor is particularly appli- Walls, Ceilings and Air Ducts 
cable for use in the Navy, in the Sig- 
nal Corps, on Army aircraft and on 
railroads. Wide range of sizes.—Ohmite 


“Top, 

















Mfg. Co., Chicago, Ill_—MAu Supp.ies. —A Sure Cure 
September 1942, This sensational plastic cork coating is 


easily applied with brush, trowel or 
spray to metal, concrete, brick, wood, 


| j plaster or composition surfaces. insu- 
Grinder lates and prolongs life of pipe and other 
Safety Guards metal by preventing rust and corrosion. 


Produces a permanent, stucco-like finish 
that requires no maintenance. Can be 
painted any color. 
A gallon covers 
about 30 feet of 
1°" O.D. pipe. 
Comes in 5 and 55 
gallon drums. 








National Advertising di- 
rects buyers to Mill Sup- 
ply Houses. Sales are ex- 
panding fast. NoDrip is 
a real Profit Maker. Ask - 
for complete information “Momre:rs com?” 
and sales helps. Se Nr: VENT 


J. W. MORTELL CO. 


Quality Products Since 1895 
536 Burch St., Kankakee, Ill. 


























ILERS. “COMF 4 
EAGLE OILERS Recently introduced is a new mullti- “ ~ _— 


are highly profitable |speed grinder which has not only the WAR PLANTS for 


speed-change construction. but — the 


There’s a profitable |added advantage of being able to re- COMFORT and SAFETY! 
mark up and a 











: ceive wheel stubs from larger machines 
quick turnover on hicl caine . 

: which were formerly discarded, thus 
the complete line ee i“ : 
ol Waals Oller | providing wheel economy. The machine 
Stock these su- permits wear of a 12-in. diameter wheel 
perior oilers, dis- | jto a S-in. diameter maintaining the 

| 
play them and | peripheral speed throughout the life of 
watch your sales the wheel. The ball bearing, enclosed 
and profits increase. 


motor is mounted on an adjustable plate 
on back of the pedestal with powel 


\ 





being transmitted to the grinding spin 


dle through a multiple V-belt drive. A | % SAFETY for the eyes . .. COMFORT on the 
push button safety starter is located  70se . . . an 8 word success story ior mill 
. lente h — . she supply salesmen! Write today for circular and 
conveniently on. the ront of the ma-/| qn details on these 


























ivdseislia Pune Otte: chine. An interlocking arrangement! | new CESCO COMFORT 
prevents overspeeding of — grinding BRIDGE Spectacle-type 
I tant ° hy ; . ‘ Goggles. Get samples. 
mpor an | wheels. Standard Electrical Tool Co.. Show them. Sell. 
We are —— | Cincinnati, Ohio. Minn Suppwirs. pn By RUSH DE- 
with the War Pro- < OAs LIVE on every 
‘ptember 1942. 
duction Board. Pri- eptember 194 order! 
ority orders are filled 
first. If your : Available in Wide, 
shipment is de- Anti-Freeze Medium or Narrow 
laved it will be bridge, with Cesco CESCO 
hecanse of con- Critical Materials Not Used Hardened Lenses to "“Comfort-Bridge" 
elon bevond | meet Uv. Sz. specifica anos bel poe more 
l The manufacturer states that “No- | tions. Also with trans Nen-fammabio  plastie, 
Tru-Blue Oiler our control. 3 pes , E parent side shields or shen antivo trite ‘Aa eee 
Freeze is a permanent type antl- | feather Padded side removed or replaced 
Write for sales helps. freeze which contains no critical mate- | shields if desired, — rare lar enuages trame 
EAGLE MANUFACTURING CO. rials and is therefore available in un- | Write at once. strength and rigidity. 
imite antities. “No-Freeze” is guar- 2329 Worren Bivd., 
Dept. 1692 Wellsburg, West Va, | imited quantities. “No-Freeze™ is guar- | CHICAGO EYE SHIELD CO.7%2%,.Werren, blvd 
_ /anteed against freezing down to 35 
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NEVER BEFORE 
$0 MUCH 
PRACTICAL. 


o-THE-MINUTE 
HELP FOR 
ELECTRICAL 


ENGINEERS 
£ VOLUME 


uPp-T 








What the Standard gives you 


—definitions, conversion factors, physical 
and mathematical principles. 

—accepted formulas and experimental 
data 

—bases of design of electrical equipment 
for commercial performance 

—principles and practice of assembling 
such apparatus into systems. 

—criteria and results in applying elec- 
tricity in various industries, etc. 


—the information you want in the form 
in which you can use it: the means of 
avoiding errors, saving time and 
trouble in procuring vital information, 
assuring yourself of best results in 
handling a wide variety of problems. 





Now—102 engineers and 


STANDARD HANDBOOK 


ELECTRICAL 
ENGINEERS 





scientists help make the new 


for 


dependable and practical for you 

















Thousands of useful facts in these 
26 BIG SECTIONS 


Units and Conversion Factors 

Electric and Magnetic Circuits 

Measurements 

Properties of Materials 

Circuit Elements 

Transformers, Regulators and Reac- 
tors 

Alternating-current 
Motors 

Direct-current Generators and Motors 

Rectifiers and Converters 

Prime Movers 

Power Plant Economics 

Power System Electrical Equipment 

Power Transmission 

Power Distribution 

Wiring Design—Commercial and In- 
dustrial Buildings 

Illumination 

Industrial Power Applications 

Electric Heating and Welding 


Generators and 


Electricity in Transportation 
Electrochemistry and Electrometal- 
lurgy 

Batteries 


Wire Telephony and Telegraph 
Electronics and Electron Tubes ad 
Radio and Carrier Communication 
Codes and Standard Practices 
Electrophysics 


Benefit as thousands have 


' thousands of engineers have benefited from former editions of the Stand 
ard. With this up-to-date edition you will too On hand when you need it, 
in troublesome situations, saves dollars, hours, and 
by giving the right, dependable answer at the right time. Take this easy 
you later, Mail the coupon today 


Tens of 
the book gives security 


step that may mean much to 


ARCHER E. KNOWLTON, Editor-in-Chief 
Associate Editor for Engineering, Electrical World 


7th Edition, 2303 pages 6x9, 
1700 illustrations, 600 tables, $8.00 


Here is the great standard reference work of all 
in the electrical engineering profession or whose 
work in industry or engineering touches on this 
field. Its 2308 pages present a handy-reference com- 
pilation of practical, usable data from all fields of 
electrical engineering practice, plus the most fre- 
quently required fundamental theory, units, and sys- 
tems of measurement, made dependable by the work 
of more than 100 engineers, scientists, teachers, and 
other authorities. 


DESIGNED TO USERS’ SPECIFICATIONS 


Before setting the pattern for the new edition, the 
Editor-in-Chief interviewed a large number of users 
of previous editions, to see what they would like 
the new edition to be. As a result of their sugges- 
tions, the Seventh Edition contains such basic im- 
provements as more emphasis on handy-reference 
compilation of usable facts, less historical material 
and more data about equipment, materials, and 
practices, more sources of industry standards, codes 
and specifications, and expanded index, as well as 
complete revision of subject matter to keep abreast 
of current practice. 





NEW SEVENTH EDITION 
@ every section fully revised 
@ whole new sections; actu- 

ally hundreds of pages of 

new material 
@ more contributors; every 
section treated by an ex- 
pert 

new format; larger page, 
larger type, larger dia- 
grams 

















10 DAYS’ FREE EXAMINATION 








McGRAW-HILL BOOK CO., Inc., 330 W. 42nd St., New York 








Send me a new 7th edition Stafidard Handbook for Electrical Engineers for 10 days’ examination on 
approval Within 10 days of receipt, I will send you $8.00, plus few cents postage, or return book post 
paid (We pay postage on orders accompanied by remittance 
: 
4 Name 
+ 
Address 
City and State 
. 
. 
® I n Company . ‘ MS. 9-42 
H 
‘ 
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below zero; to prevent rust of any part 
of the cooling system; to be harmless 
to engine, car finish or person; not ‘o 
boil off or evaporate; and never to re- 
quire testing for anti-freeze strength. 
Also, that it contains no acid, calcium 
chloride, sodium chloride or other in- 
organic salts. The product is delivered 
in one-gallon glass pails which may be 
saved for its storage for re-use another 
season.—Great Northern Chemical Co., 
Oak Park, I1l—Miry Suppties. Septem- 
ber 1942. 


Butterfly Valve 


Quick Interchange 


ee 
Patent Applied For 





Unusually quick action is provided in 
a three-way valve of the butterfly type 
according to a recent statement of the 
manufacturers. It is designed for mix- 
ing and quick interchange service and 
adapted to fully automatic control by 
means of an air diaphragm motor or 
hydraulic cylinder. The valve is con- 
structed of cast steel or cast iron for 
pressures up to 600 psi. When desirable, 
special metals for resistance against 
heat, abrasion and corrosion can be sub- 
stituted. A special feature of the valve 
is the self-cleaning, double-beveled, 
streamlined vane. It seats wedge-tight 
against the body of the valve thus pro- 
ducing a tight shut-off as well as posi- 
tive control of volume and pressure.— 
R-S Products Corp., Philadelphia, Pa.— 
Mitt Suppiies, September 1942. 


Tri-Square 
Precision Measurement 


Of one-piece solid construction, the 
new “Master Tri-Square,” is suited to 
extreme precision measurement wher- 
ever 90° angles are involved. Held to 
limits of .00002-in. base and side, the 
tri-square is available in two sizes; 4-in. 
in height with a %-in. wide standing 
base and 6-in. wide with a l-in. wide 
base. The “Master Tri-Square” is 
hardened, ground and lapped from alloy 
tool steel, final manufacturing oper- 
ations being done in a special tem- 
perature control room to assure maxi- 
mum gaging accuracy. The tri-square 
is a basic gage for inspection depart- 
ments, rounding out any set of inspec- 
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SHELDON 


Back Geared Screw Cutting 
PRECISION LATHES 


for the TOOL ROOM 


The finest 10”, 11% and 12” lathes ever built 


Large special 
over, with 


price field. 
ground all 


moderate 
inalysis steel spindles 
extra collet capacity. Hand-scraped Bronze. 
Ultra-Precision Ball or Super-Precision Roller 
spindle bearings, (the finest bearings obtainable). 
Heavy braced, semi-steel beds with hand-scraped 
ways (2 V-ways and 2 flat ways). These lathes 
come with a choice of aprons, gear boxes and 
drives including the anti-friction, 4-speed. V-belt 
Lever-operated pedestal base motor drive (illus- 
trated) and a complete line of accessories and 
ittachments. 


in the 


for PRODUCTION 


Sheldon Lathes will stand 


up to any production 
work within their ca- 
pacity — are ideal for 


second operation work. 
Production models avyail- 
able with any or all of 
these features: Ultra- 
Precision Ball or Super- 
Precision Roller spindle 
bearings. Lever-operated 
Collet Attachment.  Lever-operated Tailstock. 
Lever-operated cross slide with double tool post. 
Lever-operated turret, etc. 


for MACHINE SHOP 
& MAINTENANCE 


Both Bench and _ floor 
models with choice of 
Semi-quick or Full-quick 
Change Gears, lain 
Aprons or Worm Feed 
Apron with Power Cross 
Feed. Overhead, Back or 
Underneath Motor Drives 
—Telescopic Taper 

tachments, Tool Post 





Grinders, Milling attach- 
ments and all standard 
accessories. Also a full 
line of Arbor Presses 
and milling machine Drill 
Press and Shaper Vises. 


for APPRENTICE TRAINING 


A new manual “The 
Care and Operation 
of a Lathe’ written 
for beginners, explains 
the modern metal cut- 
ting lathe, its care 
and operation. Not 
a “shop kink'’ book 
nor a handbook of 
tables but containing 
the essential ‘‘do’s and 
don'ts’’ and _— excep- 
tionally complete in 
tool grinding charts, 
oiling charts and tool 
ing methods. 104 
nages, well illustrated. 
50¢ list price. 


SHELDON MACHINE CO. INC. 


4232 N. Knox Ave., Chicago, U. S. A. 














tion tools. It is used in laying out and 
checking right angle work and square 
surfaces; and the checking of V’s, 
straight flat edges, and parallelism of 
cylindrical surfaces.—Jansson Gage Co., 
Detroit, Mich —Miu Supp.irs, Septem- 
ber 1942. 


Bomb Snatcher 


Eftective Tool 


The best way to fight incendiary bombs 
is to get rid of them as soon as they fall, 


before they have had a chance to start 
serious fires. A new device, called the 
“Bomb-Snatcher” does just that. It con- 
sists of a pair of tongs with semi-cyl- 
indrical refractory-lined jaws. Pulling 
back on the lever on the handle causes 
them to enclose the burning bomb and 
then drop it into the lower section where 
it is held as in a trough, and the molten 
material prevented from spilling. On 
magnesium bombs it has a very effec- 
tive snuffing action. A forward move- 
ment of the lever dumps the bomb 
instantly.—McGraw Electric Co., Chi- 
cago, Ill_—Mut Suprriies, September 
1942. 
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‘ROTARY: 
HAND PUMPS 











in the stock rooms of War- 
Production plants. 


SAVE 


time and materials. Cut fire 
hazards and accidents, due 
to slippery floors. 


A 
“MUST” 


in every well- 
ordered plant. 





IMMEDIATE 
BUSINESS FOR 
DISTRIBUTORS 


War-plant orders carry rat- 
ings that permit prompt ship- 
ment. You can sell and de- 
liver Blackmer Hand Pumps 
NOW. (Hand-pump sales lead 
to orders for power pumps.) 


HELP 
YOUR CUSTOMERS 
CONSERVE THEIR 
PRESENT PUMPS 
We will furnish these bul- 
letins in reasonable quantities 
for free distribution by your 
salesmen. Order what you 


need. No charge. No obli- 
gation. 


No. SER-1: HOW TO MAKE ROTARY 
PUMPS LAST LONGER. 


No. 301: FACTS ABOUT ROTARY 
PUMPS. 
No. 302: PUMP ENGINEERING 


DATA. 


Write Blackmer Pump Com- 
pany, 1819 Century Avenue, 
S.W., Grand Rapids, Mich. 


BLACKMER koto-4 PIMPS 


“BUCKET DESIGN”-SELE-ADOJUSTING FOR WEAR 
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eo 
1 


Sales Helps 


from the 






a 
unutactwreirs 


Use this handy VICTOR [im ‘Ty 
Power Hack Saw Blade Selection Chart 
to make your stock of blades go 
farther, to please more customers. 


YY 


TOOLS - Many time-saving adaptations 

| of low-cost machines to all branches of 
the armament program are photograph- 
ically shown and described in a new 
booklet. “Delta Tools The Machine 
Guns of Production”. Scores of actual 
shop photographs show the scope of the 
penetration of the new type drill presses. 
grinders. cut-off machines. abrasive fin- 
ishing machines, circular, scroll and 
band saws, There are numerous pictures 
of arsenals, aircraft plants, ship yards. 
foundries, ete.—Delta Mig. Co. Mil- 
waukee, Wis. 


STRAINERS Bulletin S-200  illus- 
trates and describes the “Yarway” fine- 
screen strainers. Besides photographs 
and drawings, this concise folder in- 





cludes prices. weights and dimensions 
of these strainers. Another feature of 
These recommendations speed work, the bulletin 
save blades. And to insure tip-top cus- 
tomer satisfaction, always be sure the ; ; 

* . . < Ts /]. ‘ , . 
blade you recommend is a VICTOR trainet -—Yarnall-Waring Co., Phila 
blade. delphia, Pa. 


is a page devoted to sug- 


gestions for installing these “Yarway” 


VISE—A new circular is available, de- 
scribing the “Rousselle Victory Vise”. 
\ complete diagram of construction. 
specification table. photographs and 
complete word description make up this 
attractive release. The vise is made in 
three sizes, 7-in., 10-in.. and 13-in. 
Write for the illus- David J. Ross Co., Benton Harbor, Mich. 
trated VICTOR 

booklet, “Metal Cut I 

ting’ —20 pages of facts and helpful LATHES \n 8-page, file-size catalog 
tips on metal sawing with hand and 
power blades, frames and band saws. 









completely illustrates and = describes 
South Bend 16-in. toolroom lathes and 


, An ideal sales help for : 
your men and a splendid l6-in. quick change gear lathes. At- 
goodwill builder to give tachments, accessories and tools for use 
customers with these lathes are also listed. Con- 


struction features of the lathes are illus- 


=ViICTOR SAW Works, Inc.™ trated and specifications are tabulated 





*f | for ready reference in catalog No. 16 
| MIDDLETOWN, N. Y. pi: ais ices - ‘ 
i ' South Be nd Lathe Works. South Bend. 
§ Pleose send me___copies of “Meta! Cutting’ — free I Ind. 

' I 

| Neme_—___ —E - — | ? ; 

i y SCREW PRODUCTS Publication 
B Address g has been announced of a 96-page screw 





Ls meee seaseaaamamel | products catalog in which all items con- 
era ZAHA 
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WHITNEY 
LEVER PUNCHES 


FINE BALANCE 
POWERFUL CAPACITY 


They are favorites in shops all over the country 
and their popularity grows daily. They cover a 
wide variety of applications, are simple in con- 
struction, and are made in nine sizes. Weight 
500 pounds—depth of throat 18 inches. Most 
powerful punch of its kind. Complete outft in- 
cludes one punch and die of any one size up to 
Ye inch round and one bolster plate All parts 
drop forged except jaw which is Chrome Nickel 
Steel casting. Descriptive booklet gives details 


ls 
PORTABLE HAND LEVER METAL PUNGHES 


ROCKFORD ILLINOIS 

















DEPENDON 
SAFETY SHIELDS 


Scientifically designed to provide the 
fullest protection from grinding, chip- 
ping. heat, sparks, hot liquids, acids 
and other industrial hazards. Ruggedly 
made of non-shatterable  plastacele, 
Sellstrom DEPENDON Shields allow 
complete freedom of the head, with 
natural full vision. They are comfort- 
able. too. and attached to a non-absorb- 
ent headband by a friction swivel joint 
for easy raising and lowering of shield. 


MANUFACTURING CO. 
662-9 N, Aberdeen St. Chicago, Ill. 
POM RL A SS TTT 








enpe form to the revised suggested stock size 
Willin Workers lists as per the maximum price regula- “ECONOMY 

g | tion No, 147 of the Office of Price Ad- 
ministration, dated May 23, 1942. The PRODUCTS 

f W [ d t book is sectionalized for easy reference. 

or ar n us ry with one complete and twelve sectional 
indexes. The catalog contains not only 
list prices, but also complete technical 
data. giving weights and dimensions 


of various products. Vanufacturers 
Screw Products, Chicago, Ill. 


RUBBER CARE Recently — issued 
is a 24-page pocket manual on the care 
of industrial rubber products. Titled 
“How to Get Longer Life from Mechan- 
ical Rubber Goods”, the book is being 
sent to the company’s list of distribu- 
tors. Realizing that the war may be won 
by the effective use and conservation of 
belt, hose. and packing in existence ot 
currently being produced, the company 





The original penetrant The penetrating ; : 
at va solvent lubricating oil has brought together a multitude of have their place in 
data on products care. A large propor- 


Keeping tools fit, saving time, doing the tion of this information is common the Victory Program" 


most difficult kinds of lubrication—these | knowledge. but of the type often over- 

, os SAYS THE LITTLE MAESTRO 
oe the war jobs that keep Tasgon and | looked by busy maintenance people. 
Lubri-Tasgon in steady demand by industry. Dili db Patios Ca. Paele Dependability . . . great holding power 


Se my economy in service — these qualities 
Tasgon quickly loosens rusty nuts, bolts, give ECONOMY PRODUCTS an important 


fittings. Lubri-Tasgon carries a rich lasting \. J. a vg yt Py and 
lubricant to every moving part. Write today sharp which gives them great holding 

. . . . rehensive . power. We can handle orders for Hollow 
for information about prices, discounts and STRAINERS—-A comprehensive bul Set Screws, Socket Head Set Screws, 
display materials. letin has just been issued covering a Headless Set Screws, and special orders for 


: . screw machine products. 
line of strainers for protection of all 


SAMUEL CABOT, INC. types of pumps. Text stresses impor- | ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE. CHICAGO 





2°] 


i 1416 Oliver Building Boston, Mass. — of pretecting tig through = 
: pee _ of strainers in the intake lines and illus- 


trates with cross-sectional views and 


































describes the operation of the various 
Pp R E C ‘7 % 4 Oo N types.—Blackmer Pump Co., Grand SFL HIGH-PRODUCTION 
. . e 
Rapids, Mich. Ettcoo- Frick 
COLLETS DISTRIBUTOR POLICY \ news BaD LIU ec 
page booklet which very clearly and elias ae 
In NAME and concisely states the facts as to what a 
PERFORMANCE distributor policy means to this firm. It ; KEYLESS DRILL CHUCKS 
J MANCE alc pie ’ if ee ; that save time and energy 
describes the product, the market. the s 
‘ x iad : 1 and are built for years of 
sales engineering service available and ‘ hard service. 
the hacking to be expected from na- TAPPING MACHINES | 
tional advertising campaigns. ‘. | so designed that unskilled 
Green, Fire Brick Co.. Mexico, Mo. | e labor can tap 2400 to 
‘ 12,000 holes per hour on ] 
PLASTIC TUBING —— The second ff om. 
front that has been opened to industry : 
through the possible applications of the TAPPING ATTACHMENTS } 
. new “Mills” plastic tubing and fillings. p*Rat con be used on any 
* _ a drill press and turn it into 
GUARANTEED has created such a flood of inquiries }a high-speed, sensitive } 
Ang In Every Way that a catalog on this new plastic has b tapper. ) 
4 been made available to those desiring TAP } 
edly These guaranteed Collets are available details and technical information, The ( CHUCKS 4 
ele for immediate delivers to Gt the catalog contains complete information , with visible 4 
. ’ ciate t o t ae , 2 . th t ‘ 
llow ATLAS and LOGAN 10” LATHES. and data on the technical and physical clog Dot 
with fey 4% . : : properties of the plastic. Elmer E. : centering and : 
ort- Precision’s longer gripping surface Vills Corp.. Chicago, Il. , positive div. 7 
orb- provides a more solid support. ing and saves ‘ 
an INDUSTRIAL DISTRIBUTORS MACHINING ALUMINUM Anew § —_ 
sical Write us for catalog and discounts! edition of “Machining Alcoa Aluminum” BULLETINS giving full 
is now available. The booklet sets forth t details mailed on request. 
ISION COLLE MPANY the general principles of machining 
PREC s : C T 60 ‘ aluminum and its alloys: suggests aa ree) igele) 5 el oF INC. 
265 Canal Street New York, N. Y. Lah bet / 
sn) snsehititiase iat iealh Gite: Siena ta speeds, feeds, and depths of cut which 600 Johnson Ave., Brooklyn, N. Y 
lll. poration, New York City.) will produce satisfactory results; points Specialists in Tapping and Drilling 
—_— out where practices and tools common Equipment for over 25 years 
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Built to STAY 


Accurate 













































































@ For more than 75 years industry has 
relied upon the accuracy and stamina 
of Marsh Gauges. An example of their 
many refinements is the Marsh ‘Recali- 
brator” —a totally different, thoroughly 
sound way to correct any gauge that 
has been knocked out of adjustment. 

You will find the same kind of 
appealing sales features throughout the 
well known, well advertised Marsh line 
— Gauges, Dial Thermometers, and 
Heating Specialties. 


JAS. P. MARSH CORPORATION 
2079 Southport Ave., Chicago, Ill. 














NO PRIORITY SOLDER 


10,800 POUND STRENGTH 
PER SQUARE INCH 


Recent tests reveal that Allen 
SILOY solder gives this 
strength on soldered joints. 


SILOY contains little tin, re- 
quires no priority. It works with 
most common metals, in some 
cases better than high tin-con- 
tent solder. 


Send for samples and complete in- 
formation of Allen Siloy (no pri- 
ority solder) today! 


L. B. ALLEN CO., INC. 


6731 Bryn Mawr Ave., Chicago, Ill. 
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| to other metals may be used: and indi- 


cates where special practices or tools 
are desirable. Part 1 deals with general 
machine shop practice. Part 2 describes 
the practices employed in automatic 
screw machine operations.—Aluminum | 
Company of America, Pittsburgh, Pa. | 


SEWER COMPOUNDS Published 
recently, a 4-page bulletin describes 
the “Kapco” sewer compounds. Hot- | 





pouring and cold-troweling types are | 
discussed in connection with savings | 
accruing to the user by packing in | 
fibre containers rather than conven- | 
tional steel drums. A convenient table 
gives quantities of both types needed 
per joint for pipe sizes from 4 to 36-in. 

Keystone Asphalt Products Co., Chi- 
cago, Ill, 


PUMPS AND VALVES A new 
four-page pamphlet covering a line of 
variable volume pumps and valves for 
use in mining operations. It is illustrated 
in two colors and briefly outlines the 
market and uses of equipment in the 
mining field.—Racine Tool & Machine 
Co., Racine, Wis. 


POSITIONERS-——°C-F Positioners for 
Faster, Better, More Economical Weld- 
ing’, is an informative, well illustrated 
bulletin describing the new practice of 


welding on positioners. This bulletin | 


contains 16 pages of typical welding 
jobs with descriptions of position weld- 
ing methods.—Cullen-Friestedt Co.. Chi- 
eagzo, Il. 


PANEL INSTRUMENTS —In = addi- 
tion to a complete listing and prices. 
the Roller-Smith catalog 4120, illus- 
trates the various types of cases. Dimen- 
sions and mounting details on all stand- 
ard panel instruments are shown. 
Roller-Smith Co.. Bethlehem. Pa. 


DEGREASING SOLVENT - Two new 
illustrated leaflets describing the high 
stability of “Perm-A-Clor” degreasing 
solvent under adverse operating condi- 
tions, are now being issued. This chlor- 
inated solvent is non-flammable and is 
used for cleaning all kinds of metal 
parts.—Detroit Rex Products Co., De- 
troit, Mich. 


LIGHTING \ timely folder entitled 
“Plant Protection Begins with Flood 
lighting” has just been released. Deal 
ing with the present need for protectiv: 
lighting around industrial plants. thi: 
folder illustrates the various styles of 
porcelain enameled floodlights availab] 
to meet the demands for illumination 
in different locations. In addition to 
many stvles of permanent and portable 
floodlights, this folder. No. 101. also 
introduces a new fixture known as the 
“Elipso Standlite."—Goodrich Electric 
Co., Chicago, Ill. 
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serves 
Distributors 


BY MANUFACTURING A 
COMPLETE LINE 


In range of sizes and types of Cap 
Screws, Set Screws, Coupling 
Bolts, Milled Studs and other 
screw machine 
products, Otte- 
miller has estab- 
lished a reputation 
with Distributors for 
an appreciation of 
the needs of their 
customers. The 
same high quality 
extends through every item in the 
complete Ottemiller line. 














You CAN 


AVAILABLE 
IN VARIOUS 
DIAMETERS 
FOR 
ALL TYPES 
OF SERVICE 
IN INDUSTRY 


War time production without Wheels 
is unthinkable. Even though rubber is 
gone, trucks, carts, barrows and portable 
equipment call for sturdy, smooth rolling 
WHEELS. 

French & Hecht Tension Bilt Steel 
wheels are the complete answer. They are 
Lighter and Stronger. They are Round and 
True. They will outlast the Duration 
under hard, constant usage, are reasonable 
in_ cost, and require less material. | 

Write us for complete information re- 
garding these superior wheels which are 
available for almost every industrial re- 
quirement. 





Information on Request 


FRENCH & HECHT, INC. 


Dept. A Davenport, lowa 


— e 
ension-bilt 
STEEL WHEELS 
WHEEL BUILDERS SINCE 1888 
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backfires 


The M anager's Page . « » @ meeting ground for discussion 


of problems common to both distributors and manufacturers... 


YESTERDAY'S EFFORTS are tomorrow's sorrows! 
At least an article entitled “Drifting into Dan- 
gerous Waters” appearing in the August issue 
of Tested Industrial Ideas, published by Reiss 
{dvertising, New York City, would indicate 
such a possibility. Here is what the article 
Says: 
“Many 
merly had hundreds of customers, now have 


only a handful. 


industrial manufacturers who for- 
These manufacturers are doing 
more volume than ever before: but their busi- 
ness is concentrated with a few large buyers. 
Still other industrial manufacturers have drifted 
into a position under which the lion’s share of 
their present-day volume is being done with 
will not be 
These 


operate on the premise that they are oversold. 


buyers who definitely 
the 


customers 


once war is 


over. manufacturers 
They have only a few eggs and they've dumped 
them all into one basket that is doomed to fall 
apart the moment peace is signed. One indus- 
trial manufacturer tells us that he has developed 
a specific program to prevent this situation from 
developing on the selling end of his business. 
He is making every effort to get high priority 
business from as large a list as possible of cus- 
tomers who will be important to him when the 
war is over. In other words, whereas this manu- 
facturer could easily dispose of his entire output 
to a half dozen companies, he is, instead. filling 


orders from over 200 companies. Moreover. 


almost everyone of these 200 customers could 
logically be a customer when the war is over. 
How does that compare with your customer situ- 
ation? How many customers do you have today 
compared with prewar days? How many of 
your present customers are strictly war custom- 
ers—buyers whom you never saw before the war 
and who will not be buying from you when the 
war is over? If you have drifted into dangerous 
waters is it a position from which you can extri- 
cate yourself without in any way lessening your 
contribution to the war program? Important 


questions, those how would you answer 
them?” 

Now my contention is that any manufacturer 
selling thru the industrial distributor — who 
believes in and sticks to his distributor policy 
(thru hell and high water) has an insurance 
policy to cover this problem of “tomorrow's 
customers.” 

An insurance policy that should offer a lot of 
comfort and satisfaction, to the holder, in these 
days when: he needs to concentrate all of his 
time and effort 


including worry——on the big- 


What do you 


Aah torn 


vest job this country ever had! 


think? 
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